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5251 Co. Rd. 601 · Hanceville, AL 35077  
Manager: Arlin Taylor  |  Phone: 256-507-3838

Email: arlin.taylor@bhamfast.com  |  Website: tinneyfarms.com

TF 4139   
Reg. #20158552     

Proven donor and dam of TF Prospector, all her index percentages are in the 
breed’s Top 9%. With 5 traits in the Top 20% , including WW, YW and HCW in 

the Top 5%.  Sells exposed to TF 336F2 and TF 915E2.

TF 4134
Reg. #20158559    

Daughter of National Champion Hatchetman and line bred Hatchet, she exhibits 5 traits in 
the breed’s Top 35%. Phenotypically, this female is Impressive in her depth, length  

and stoutness. Sells exposed to TF 336F2 and TF 915E2

Sale to be broadcast on 
www.dvauction.com 

0115 
Reg. #20150454        

Daughter of BHR Rolex, she has an SC EPD in the breed’s Top 1%.
Sells exposed to National Champion Masterpiece 101 and  

TF 8/11, a Masterpiece son.

Follow us on Facebook!

100%
GENOTYPED  

   COWHERD

Offering 3  

Proven Donors!

32nd Annual  

ALABAMA  
CONNECTION SALE 

Saturday, Oct. 3, 2020 
Tinney Farms is excited to again be hosting the sale in Hanceville, Ala.  

We look forward to a weekend of high quality cattle, fellowship and southern hospitality!

What an  Opportunity!

Also selling a tremendous group of bulls, bred heifers and proven pairs.

Tinney Farms ad_4c full_SG0920.indd   1 8/14/2020   6:33:15 PM
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Looking to the FUTURE

Wendt Ranches Partners LLC 
5475 FM 457, Bay City, TX

Email: wendtranches@hotmail.com

SGBI Herd #621, established 1954

Gene Kubecka  
979-240-5311 

Daniel Kubecka  
979-240-5312

If heifers like 1547 are in your future, you need to consider investing 
in a Wendt Ranches-raised bull. The herd bull you choose today  

will improve tomorrow's profits. Contact us for more information.
Choose from Wendt Ranches Partners –  

your Herd Bull Replacement Center!

Wendt Ranches_4c full_SG0920.indd   1 8/13/2020   12:53:31 PM
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Providing Polled Power Genetics to the Santa Gertrudis Breed

Dr. Roland & Elia Sanchez
703 S. Christopher Road (505) 864-7781 Office
Belen, NM 87002 (505) 864-2898 Residence

RED DOC
FARM

Double C Farms
William W. Cameron, Jr. & Family

377 Double C Drive
Raeford, NC 28376
(910) 875-4963
redbull@embarqmail.com

GRAY OAKS FARM
Dennis Jones, owner

905 Foxtrap Rd., Russellville, AL 35654
Home: (941) 735-9391
Austin Logan, Manager

(256) 335-8821

Polled Santa  
Gertrudis Association

Todd Osborne, Secretary & Treasurer
(859) 991-2438

peppydoc1@aol.com

Flying C Ranch
Lester & Ouida Cossey

2639 Gum Springs Rd., Searcy, AR 72143
(501) 207-2272

CREECH FARMS
12483 NC 39 • Zebulon, NC 27597

Tony (919) 427-4679  
Brandon (919) 761-3894

Email: ccreech6@gmail.com
Herd No. 16769 • Herd No. 37879

CF

RED DOC SANCHO 3318 OFFSPRING HIGHLIGHTING
Our Alabama Connection Offering

Gray Oaks 827
Cray Oaks 827 is a Sancho 3318 daughter. Her dam 
goes back to Grizzly’s Chunck 0525. She is TOP 1% 
WW, YW; TOP 3% HCW; TOP 10% REA, with a 205-Day 
Adj. WW: 823. She sells bred to Dinero  Deal 6002.  

Gray Oaks 904

We will be selling bulls, 3n1 splits, 3n1s, bred and 
open heifers. As always, we look forward to 

seeing and visiting with you at the 2020 Alabama 
Connection Sale, Oct. 3, 2020 at Tinney Farms.

BILL LUNDBERG, CONSULTANT
(479) 880-6217

DENNIS JONES, OWNER
(941) 735-9391Gray Oaks Farm

Cray Oaks 904 is a Sancho 3318 daughter. Her dam 
is a daughter of Code Red 45/353. She is TOP 1% 
WW; TOP 2% YW; TOP 3% HCW and TOP 10% REA.

Gray Oaks 007
Cray Oaks 007 is a Sancho 3318 son. His dam is  
Red Doc 5262 and they are selling as a 3n1 split. 
Born 1/31/20, he is is TOP 1% WW; TOP 2% YW; TOP 
3% HCW; TOP 4% REA and TOP 15% Marb.    

 SELLS  
OPEN  

Polled Power Genetics_SG0920_Gray Oaks.indd   1 8/17/2020   8:30:56 AM
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Trail  Talk
EXECUTIVE DIRECTOR’S 

REPORT
By Webb D. Fields

(361) 592-9357 | wfields@santagertrudis.com

JAMES DANIEL "DAN" WENDT
In Memoriam

James Daniel “Dan” Wendt, 92, died July 15, 2020, at his 
home on Wendt Ranch in Bay City, Texas. He spent his final 
days surrounded by family and friends.

Dan was born May 19, 1928. Growing up, he quickly fell in 
love with cattle and began showing them through 4-H at the 
county fair. He said he knew early on that it was his calling 
and, in high school, everyone knew he would be a rancher. He 
also was very active in Boy Scouts, serving as scoutmaster 
from 1950 to 1955, where he helped three young men achieve 
their Eagle Scout designation. Dan married Jane on March 
4, 1953. Together, they spent 63 years building a world-class 
Santa Gertrudis herd. They pioneered performance records, 
helping establish breed standards and international relations 
still revered today.

Dan served as Santa Gertrudis Breeder’s International presi-
dent from 1988 to 1990 and spent many years on its Breed 
Improvement Committee. He was a lifetime member of the 
Mid-Coast Santa Gertrudis Association; served as chairman of 
the Matagorda County Cattlemen’s Association, which honored 
him in 2018 with the Silver Spur Award; and was a member 
of the South Texas Cattlemen’s Association. In 2012, he and 
Jane were inducted into the Santa Gertrudis Hall of Fame. Dan 
also supported Santa Gertrudis youth programs in many ways, 
including making an annual heifer donation to their national 
show. Dan was proud to transition ownership of the ranch to 

his daughter, 
Nancy, son-
in-law, Gene, 
grandson, 
Daniel, and 
Daniel’s wife, 
Lauren, in 2016.

Dan was 
known for his 
love of ranching, 
his dedication, 
work ethic and 
wit, and for very 
clearly com-
municating his 
stance on things. He loved his family and close friends. Dan was 
an active member of St. Mark’s Episcopal Church for 67 years.

Dan was preceded in death by his parents, R.A. and Mary 
Wendt; his siblings, Rudolph, William and Howard “Tooksy” 
Wendt; wife of 63 years, Mary “Jane” Wendt; and his children 
Jimmy and Ann Wendt. He is survived by his second wife, 
Ellen Lewis Wendt; his two daughters, Kathy Wendt and Nancy 
(Gene) Kubecka; grandchildren, Daniel (Lauren) Kubecka and 
Jenna (Jonathan) Sneed; and great grandchildren, Kinsley, 
Laney and Callie Kubecka; and Aiden Sneed.

Memorial donations can be made to Saint Mark’s Episcopal 
Church, 2200 Avenue E, Bay City, TX 77414, or the National 
Junior Santa Gertrudis Association, P.O. Box 1257, Kingsville, 
TX 78364. 

CONTINUED ON  PAGE 8 

W
hile for many of us the warmth 
of summer is still very apparent, 
September ushers in a change of 
the seasons. It marks the start of 

some cooler temperatures and a move-
ment from summer preparation and vaca-
tion to a “back to the grind” mentality. As 
I reflect on this summer, I am certainly 
appreciative for the position that we have 
within the Santa Gertrudis business. With 
the volatility of a pandemic, an election 
year and all the other current social and 
economic issues the world has seen, this 
breed charges on. 

We have had several large sales that 
outpaced the average, held a junior 
national event that was safe and well 
attended, and Santa Gertrudis Breed-
ers International (SGBI) remains in a 
sound financial position. September and 
the beginning of fall also ushers in sale 

season, another exciting addition to this 
time of year. There is nothing better than 
heading out on an early, cool morning 
to sort through cattle pens, hoping to 
find that next gem. Top-end genetics 
will be traded, new breed leaders will be 
identified and the wheels of progress will 
continue to move this breed forward. I 
am not only excited to see the cattle but 
also drink a cup of coffee and visit with 
our great breeders.

As we think about sale season, one term 
you are sure to come across is perfor-
mance. Across breeds this term is used 
often to describe cattle individually or as a 
group. You will run across a high-perform-
ing heifer or maybe performance-tested 
bulls. Breed associations certainly use it as 
a reference to a manner in which to collect 
data and records. But what does perfor-
mance mean? 

Webster’s Dictionary will tell you it’s 
the execution of an action or something 
accomplished. So, what exactly are we 
talking about when we call something 
performance? Well, unfortunately the 
term’s vagueness is also its beauty. It 
can describe many situations simultane-
ously. At its base, performance is how 
an animal performs – good or bad – 
throughout the many stages of its life. 

As we quantify this performance with 
weights, measures, scores and scans, 
this information is passed along to the 
association to be placed into the genetic 
evaluation. This allows for as accurate 
a look as possible at how these animals 
fall in the scope of the entire breed with 
information available from across herds 
and generations. This system is set up 
to be comparative in nature, so head-
to-head evaluations of like animals of 
different genetic makeups provide a 
real look at how these animals perform 
compared to one another. These con-
temporary groups provide the basis for 
the entire process. We know properly set 
up, large contemporary groups are key 
to get head-to-head comparisons of dif-
ferent sire groups, but you cannot take 
lightly the power that genomics and its 
involvement in genetic evaluation plays. 

mailto:jford@santagertrudis.com?subject=
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Delmo & Wilmuth Payne, Owners 
Hamilton, Ala.

Cell: (205) 468-5319
delmo.payne@gmail.com 

grandviewfarm.biz

Dennis Jones, Owner
Russellville, Ala.

Cell: (941) 735-9391 
Farm: (256) 332-0615

Integrity, Quality, Tradition & Hospitality
32nd Annual Santa Gertrudis 

ALABAMA  
CONNECTION SALE 
10:30 a.m., Saturday, Oct. 3, 2020 

Hosted by Tinney Farms, Hanceville, Ala.    

Arlin Taylor, Manager
Hanceville, Ala. 
(256) 507-3838 

arlin.taylor@bhamfast.com
tinneyfarms.com

Ricky Cleveland, Owner
Oneonta, Ala.

(205) 533-5049 
ricky@xcelmasonry.com

QUAIL 
VALLEY
FARMS

80 REGISTERED  
FEMALES

30 BULLS &  
40 CROSSBRED FEMALES 100%

GENOTYPED  

SALE

The Alabama Connection members  
welcome and encourage you to attend the 

2020 SGBI ANNUAL MEETING 
Thursday, Oct. 1, 2020 

Stone Bridge Farms · Cullman, Ala.

Contact Darren Richmond for catalog requests:  
(423) 364-9281 or djrichmd@gmail.com

Alabama Connection_4c full_SG0820.indd   1 7/7/2020   2:50:46 PM

http://www.tinneyfarms.com/


SANTA GERTRUDIS USA8

PRESIDENT'S LETTER
By Nancy Wunderlich

(979) 277-2838 | n.wunderlich@hotmail.com

SGBI OFFICERS OF THE BOARD
PRESIDENT Nancy Wunderlich

PRESIDENT ELECT  Gene Kubecka
SECRETARY/TREASURER  Debbie Townsend

BREED IMPROVEMENT  Kathryn Hefte
LONG RANGE PLANNING  Alicia Sanchez

MARKETING & PROMOTION  Erik Wiley
MEMBERSHIP  Tony Creech

YOUTH ACTIVITIES  Suzanne Fulton

SGBI BOARD OF DIRECTORS BY REGION
WESTERN REGION

Tylor Braden (Texas)
King Ranch®, Inc.

(361) 219-0434 | tbraden@king-ranch.com
Suzanne Fulton (Texas)

Fulton Farms
(940) 382-3611 | fultonfarms39@gmail.com

Kathryn Hefte (Texas)
Hefte Ranch

(210) 414-2493 | hefteranch@gmail.com
Gene Kubecka (Texas)

Wendt Partners
(979) 240-5311 | wendtranches@hotmail.com

Rafael Miranda (Colo.)
Cherokee Ranch

(303) 888-5297 | rmvls65@gmail.com
Michael Seay (Colo.)

J5 Cattle Ranch
(303) 621-4548 | michaelgseay@icloud.com

Nancy Wunderlich (Texas)
Wunderlich Farms

(979) 277-2838 | n.wunderlich@hotmail.com

EASTERN REGION
David Alderson (Tenn.)

Circle A Farm
(931) 682-2527 | dhealderson@gmail.com

Craig Lopossa (Ind.)
Red View Farms

(812) 829-8053 | craiglopossa@yahoo.com
Cody Mattingly (Ky.)

Mattingly Farms
(270) 668-2776 | mattinglyfarms96@yahoo.com

Trai Stegall (Miss.)
Stegall Farms

(662) 296-5120 | trais3@hotmail.com
Erik Wiley (La.)

Wiley Ranch
(318) 481-8082 | erikkeri@yahoo.com

AT-LARGE DIRECTORS
District 1 – Alicia Sanchez (N.M.) 

Red Doc Farm 
(505) 463-1993 | alicia@justiceins.com
District 2 – Debbie Townsend (Texas)

Townsend Cattle Company
(979) 541-4989 | townsendcattle81@gmail.com

District 3 – Jamie Daniel (Ark.)
777 Farms  

(870) 904-3070 | jamie.daniel@icloud.com
District 4 – Ricky Cleveland (Ala.)

Quail Valley Farms
(205) 446-5539 | ricky@xcelmasonry.com

District 5 – Tony Creech (N.C.)
Creech Farms

(919) 427-4679 | creechfarms6@gmail.com
District 6 – Nolan Taylor (Ky.)

Windcrest Farm
(270) 589-9046 | nolantaylor18@gmail.com 

A 
s we move into the fall, we begin to anticipate upcom-
ing Santa Gertrudis sale season. Sale catalogs and sale 
ads, along with videos of the cattle are being marketed 
throughout the nation. It can be mind boggling! How do 

I select the perfect bull, cow or heifer? (Or whatever you are 
in the market for at the time.) Well, we all know there is no 
perfect bovine.

John Ford, former Santa Gertrudis Breeders International (SGBI) executive 
director, has explained on many occasions one must first determine their goals for 
their herd. This is when performance records are pulled out of the toolbox. Years 
(decades) of scrotal circumference measurements, birth weights, weaning weights 
and yearling weights are now correlated with expected progeny differences such 
as milk, total maternal, hot carcass weight, backfat, marbling, ribeye area and 
tenderness. These give us the new Balanced, Cow/Calf and Terminal indexes. The 
Breed Improvement Committee along with the Marketing & Promotions Committee 
have diligently worked to continually progress our Data Driven, Profit Proven Santa 
Gertrudis cattle in the cattle industry spotlight.

You may ask “How do I use that tool?” Webb Fields, SGBI executive director, 
and company has been explaining these traits on Facebook Live events on a 
couple of occasions. You can go on SGBI's Facebook page and view these videos 
or find them on our website at https://santagertrudis.com/member-resources/vid-
eo-resources/. Webb has also attended several field days explaining and answer-
ing questions about these performance records. I caught a video of John Ford 
with the Superior Livestock Auction promoting American Red genetics highlight-
ing maternal factors, longevity and adaptability, confirming our Data Driven, Profit 
Proven theory backed by our performance records. Your fortitude and dedication 
to progressive practices has caught the attention of the cattle industry. So keep 
collecting and reporting all that data.

Be sure to sign up for the SGBI Annual Meeting at Stone Bridge Farms in Cull-
man, Ala. Arlin Taylor, along with the District 4 crew, has been working diligently 
to put on a memorable event for us amid all the craziness. Also, review the Santa 
Gertrudis calendar on page 14 or on the SGBI website. Several sales and events 
are scheduled for the near future that may spark your interest.

I encourage you to reach out to fellow members you have not been able to visit 
with due to circumstances beyond our control to catch up, extend condolences 
or what may fit the need at the time. We are all in this together and better as a 
united front as we move into the future. 

TRAIL TALK
CONTINUED FROM  PAGE 6

With one ear punch we can get genetic 
information on a non-parent animal that 
equates to having, on average, 15 progeny 
records across traits, providing valuable, 
early information on this animal’s potential 
performance. This not only allows breed-
ers to make early keep/cull decisions in 
large herds or quickly identify genetic out-
liers, but can provide the same information 
and increased accuracy to those that will 
potentially have smaller contemporary 
groups. The ability for all members to col-
lect and submit this data on a level playing 
field provides an unbiased, accurate look 
at performance – exactly what the genetic 
evaluation is all about. That is one power-
ful tool for all!

Don’t forget this year’s postponement 
of the annual meeting from spring to fall, 
bringing another exciting change to this 
season. We are excited to host the SGBI 
annual meeting Oct. 1, so please be sure 
to register and plan to attend. We will 
conduct association business and high-
light achievements made this past year.

As we all look forward to the many 
activities this fall, I also am excited 
to see those performance records 
make their way into the database. As 
we continue to get more information, 
our product becomes a more reliable 
and valuable one that we can place 
into the industry. That will ultimately 
provide success for this breed long-
term and continue to secure the future 
for many more fall sale seasons to 
come. 
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OWNERS: Delmo & Wilmuth Payne  
CELL PHONE: (205) 468-5319 
EMAIL: delmo.payne@gmail.com

WEBSITE:  grandviewfarm.biz
MANAGER: Brent Shaw  (205) 412-5761
HERDSMAN: Seth Holmes (205) 412-7053

October 3, 2020 

Grandview Farms  Hamilton, AL    

Hosted by  
Tinney Farms • Hanceville, Ala.

32nd Annual Alabama Connection Sale

PICK OF THE 2020 FALL ET CALF CROP 
 Representing 13 matings including donor cows  

Miss Grandview 9115 and Harris 1247 and others
 Sires include Chosen One 651/18, Pistol 28/0, 

Gunsmoke 253E, John 316 and more
 Selection to be made spring 2021

100%
GENOTYPED  

SALE

HARRIS 1247MISS GRANDVIEW 9115

MISS GRANDVIEW 045G6

Own daughter of  John 316. Don’t miss this fancy  
eye-appealinig show prospect!

OPEN HEIFER

MISS GRANDVIEW 974

A  Pistol 6102 daughter whose dam genetics include 
Red Hot 4010 and National Champion Annie. Sells AI’d 
to National Champion Copperhead 915C4 and later 
exposed to Grandview 828 (#20175579).

BRED HEIFER

Featured Lots:

SIRE: CHOSEN ONE 651/18   DAM: GRANDVIEW 9115
 BW WW YW MILK SC HCW REA MARB TEND BAL C/C TERM
 Rank Rank Rank Rank Rank Rank Rank Rank Rank
 0.165 10.55 23.635 0.975 0.605 13.075 0.2 0.235 -0.005 1.5 11.5 1.5
 70 20 3 40 3 2 1 1 20
SIRE: PISTOL 28/0 DAM:    DAM: GRANDVIEW 1247
 2.375 21.66 32.995 6.61 0.58 17.24 0.225 -0.05 0 12 13 5
 99 2 1 4 3 1 1 90 30
SIRE: CHOSEN ONE 651/18   DAM: 7108
 1.195 22.01 30.595 3.745 0.805 15.725 0.195 0.105 -0.02 2 1.5 2.5
 90 2 1 20 1 1 1 2 10

PROJECTED 
EPDs OF  

MATINGS
2020 Fall  

ET Calf Crop
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CAN WE LEARN FROM HEAT-STRESSED 
DAIRY COWS?

SANTA GERTRUDISProduction

George West, Texas 
(361) 566-2244

lacampanaranch.com
campana@granderiver.net

Randy L. Stanko, Ph.D., Texas A&M University-Kingsville

R 
ecently, I attended an Animal 
Science Society Symposia lecture 
that summarized five years of 
research data on heat stress in 

dairy cattle. G.E. Dahl and colleagues 
at the University of Florida Dairy Unit 
in Hague, Fla., did the research studies 
(2016, J. Dairy Sci., 99:8443-8450). 
The information presented made me 
think about our southern states beef 
producers with a fall calving season. I 
fully realize that dairy cows are pheno-

typically different from beef cows, and American-breed cattle 
are phenotypically different as compared to Bos taurus cattle 
breeds. Nonetheless, they are all still cattle. Thus, I want to 
share with you this very interesting data and possibly suggest 
that you evaluate your summer shade availability.

Background
The study used dairy cows of similar lactation production 

to determine if heat stress in utero has carryover effects on 
the heifers produced. Previously, this group of researchers 
have shown that calves born to heat-stressed (during late 
gestation) dairy cows have lower birth and weaning weights 
and compromised passive immune transfer from colostrum 
compared to those born to cooled cows. This compromised 
immune transfer occurred regardless of colostrum source 
(heat stressed, cooled or mixed). In this study, dairy cows 
were dried off 46 days before expected calving and randomly 
assigned to either heat-stress or cooled treatment. The heat 
stress or cooling always occurred from Aug. 20 to Sept. 
17, over a five-year study. Recall the research occurred at 
Hague, Fla., (north central Florida). The heat-stressed dairy 
cow treatment cows had access only to shade. The cooled 
dairy cows had access to sprinklers, fans and shade. Sprin-

klers and fans were automatic and turned on when air tem-
perature reached 70 degrees. All calves born were managed 
the same, received colostrum within four hours of birth and 
were weaned at 49 days of age. 

Research Findings
Cooled calves were heavier at birth (by 12.5 pounds) as 

compared to heat-stressed calves. The stillborn rate was 4.1 
percent and 0 percent for the heat stress and cooled calves, 
respectively. Body weight, growth rate, fertility and milk pro-
duction in the first lactation were followed in 72 heifer calves 
born to these dairy cows (heat stress, n=34; cooled, n=38). 

Cooled calves were heavier and taller up to 1 year of 
age but had similar total weight gain as compared to heat 
stressed heifers. No effect of treatment was observed on age 
at first artificial insemination (AI) or age at first parturition. 
Heifers born to heat-stressed cows had a greater number of 
AI services per pregnancy confirmed at 30 days, but treat-
ment did not affect number of AI services per pregnancy 
confirmed at 50 days. More heifers from cooled dairy cows 
reached first lactation compared to heifers born to heat-
stressed cows, 85.4 percent vs. 65.9 percent, respectively. In 
addition, heifers from heat-stressed dams produced less milk 
up to 35 weeks of the first lactation as compared to heifers 
from cooled cows.

This is very interesting data and should make all fall-calv-
ing unit mangers think about August/September heat and 
humidity. How much shade do I have in my pastures? More-
over, how are those heavy-bred cows handling the heat load? 
We are learning more and more about maternal stressors 
and fetal programming, both human and livestock. There is 
no doubt that maternal stress during late gestation can affect 
the offspring, both early and later in life. The exact physi-
ological mechanism remains unknown, but the last trimester 
appears to be the most susceptible for heat stress to affect 
calves in utero. 

As I have stated previously, dairy cows and beef cows are 
different beasts. I am not suggesting running extension cords 
and fans into each pasture, nor calling a plumber to run 
water lines and sprinkler set ups in each pasture. As we are 
coming out of the “dog days” of summer, I simply suggest 
you think about this dairy cow data (do more reading if you 
like) and your heavy-bred, fall-calving cows’ shade availabil-
ity. I am not aware of any similar studies involving beef cows. 
If nothing else, this data serves as a good reminder to why 
we love our American-breed type cattle. 

How much shade do I have in my pastures? 
Moreover, how are those heavy-bred cows 

handling the heat load? We are learning more 
and more about maternal stressors and fetal 

programming, both human and livestock. There 
is no doubt that maternal stress during late 

gestation can affect the offspring, both early 
and later in life.

http://www.lacampanaranch.com/
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S A N T A  G E R T R U D I S 
DISTRICT VI BREEDERS 

OSBORNE LIVESTOCK
Todd, Donna, Dalton & Ashley Osborne

Sparta, Ky.• Lathrop, Mo.
(859) 991-2438

peppydoc1@aol.com

parkerfarms@scrtc.com

P
F

arker
arms

Charles, Deanna, Chip, June & Carsen Parker
5552 Jackson Hwy. • Cave City, KY 42127

(270) 678-5302 • (270) 670-6776

H
er

d
 #

4
4
3
4

Santa Gertrudis Cattle

Del & Ginny Thomas
Pleasant Hill, IL 62366

(217) 734-2283  
ginny2@irtc.net

Shampain Ranch

www.cbarcranch.net

De Soto, MO 63020
Alan Clark

Bud & Kelly Clark
(314) 607-1076

bud@cbarcranch.net

C Bar C Ranch

MATTINGLY FARMS
CODY MATTINGLY

Roger, Ivye, Whitney & Chase
488 Rock Haven Rd.

Brandenburg, Ky. 40108
(270) 668-3177

mattinglyfarms96@yahoo.com

RED VIEW FARMS
5480 Jordan Village Rd.
Poland, IN 47868
(812) 829-8053
craiglopossa@yahoo.com

hiss 521 / 18
6TH PLACE 

Very Competitive Pair Class
2020 NJSGS

ON A SUCCESSFUL 2020 NJSGS IN TEXARKANA, ARKANSAS

Congratulations  Ashley Osborne!

Look  for  Our Consignment
DISTRICT 6 HALTERED FEMALE SALE

Sept. 19, 2020 • Corydon, Ind.

osborne livestock

olc peaches 39
6TH PLACE 

Class of Over 30 Head
2020 NJSGS

SIRE: RS Simba

She has a very 
bright future!

Kiara Pirtle and Adam Evans

We Thank  Our  
Kentucky National 

Sale Purchasers

SG0920_District 6 Coop_Osborne.indd   1 8/7/2020   9:19:06 AM

mailto:peppydoc1@aol.com?subject=
http://www.cbarcranch.net/
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mailto:mattinglyfarms96@yahoo.com
mailto:ginny2@irtc.net
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mailto:Craiglopossa@yahoo.com
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L
ife seems to move at the speed of 
light in today’s fast-paced world. 
Information has to be quickly pro-
cessed, prioritized and then moved 

on from for the next situation that 
materializes. The amount of technology 
and information that we have available 
to us is incredible. However, it can be 
overwhelming at times and cause an 
issue with retention. Your brain can only 
process so much at a time, so it’s hard 
to retain everything that is thrown at 
you on a daily basis. 

The cattle industry is no different. 
Everyone is always after the next big 
thing, which can cause information 
overload. It could be the new trait to 
focus on or the latest technology that 
will give your program an edge. While 
these things are certainly important, 
we can blow past the fundamentals in 
a hurry and leave it hard to grasp the 
meaning and basics behind the intent. 
At times it’s important to circle the 
wagons and revisit the fundamentals 
behind our work. Let’s discuss expected 
progeny differences (EPDs), their use 
and the very basics behind our cur-
rently available values.

Expected progeny differences serve as the 
starting point for the breed’s genetic 
evaluation. EPDs are the prediction 
of how each animal’s future progeny 
are expected to perform relative to the 
progeny of other animals listed in the 
Santa Gertrudis Breeders International 
(SGBI) database. EPDs are expressed 
in units of measure (plus or minus) 
for each trait being evaluated and are 
calculated using complex statistical 
equations and models. These statistical 
models use all known information on a 
particular animal to calculate its EPD. 
Each EPD has a corresponding level of 
accuracy.

Accuracy values are published for all 
EPD values reported on an animal. 
Accuracy can be defined as the rela-
tionship between the estimated EPD of 
the animal and the “true” EPD of the 
animal. This relationship is expressed 
numerically from zero to one. As the 
accuracy value approaches one, the 
reported EPD is more likely to repre-
sent the animal’s true genetic merit. 
Conversely, low accuracy values (closer 

to zero) indicate that the reported EPD 
is less reliable. Accuracy is primarily a 
function of the amount of information 
available to calculate an EPD for any 
given trait.

We also provide a percentile rank for 
each EPD. This allows a quick glance 
at where the animal ranks in the breed 
for that particular trait. They are ranked 
from the top 1 percent to the bottom 99 
percent.

SGBI currently offers a wide range of 
EPDs. We will discuss them in the order 
they appear on a registration certificate. 

Scrotal Circumference (SC) EPDs are 
expressed in centimeters and predict 
difference in scrotal size that will be 
passed on to progeny. Bulls with larger 
scrotal circumference EPDs would be 
expected to sire daughters that reach 
puberty at an earlier age and therefore 
have earlier calving dates.

Fertility EPDs (heifer pregnancy and breed 
back) are being calculated but are not 
being reported on pedigree certificates 
or included on the public search. The 
Performance Committee has initiated 
a campaign to encourage SGBI mem-
bers to submit pregnancy and breed 
back data. Inclusion of more records 
will strengthen the breed’s fertility data, 
resulting in fertility EPDs with greater 
accuracies. Fertility EPDs are sched-
uled to be added back to the suite of 
reported traits later this year.

Birth Weight (BW) EPDs are the most 
accurate indicators of genetic differ-
ences for birth weight. Considerable 
emphasis should be placed on Birth 
Weight EPDs when selecting bulls for 
use on heifers.

Weaning Weight (WW) EPDs predict 
the average difference in the weaning 
weight of an animal’s progeny com-
pared to another animal’s progeny. This 
weaning weight difference is predicted 
for a standard weaning age of 205 days.

Yearling Weight (YW) EPDs predict the 
average difference in weight of a bull’s 
progeny at a year of age (365 days). 
Yearling Weight EPDs are useful indica-
tors of growth rate of progeny in the 
feedyard.

Maternal Milk (Milk) is a predictor 
of a sire’s genetic merit for milk and 
mothering ability as expressed in his 

daughters compared to daughters of 
other sires. In other words, it is that part 
of a calf’s weaning weight attributed to 
milk and mothering ability.

Total Maternal (TMAT) EPDs predict 
the total difference in weight of a bull’s 
daughters’ calves at weaning. A portion 
of this difference in weight comes from 
the milking ability of the bull’s daugh-
ters (Milk EPD), and a portion comes 
from the genes for growth that are 
passed from the bull to his daughters 
and then on to their calves.

Carcass Weight (CW) EPDs predict 
differences in progeny carcass weight. 
Carcass weight is an indicator of the 
total amount of retail product in a 
carcass.

Ribeye Area (REA) EPD is an objective 
assessment of muscling, and an indica-
tor of total muscle in the carcass or live 
animal. Bulls with larger ribeye area 
EPDs will sire calves with more muscle 
and a higher percentage of carcass 
retail product.

Marbling (MARB) EPDs reflect genetic 
differences in marbling potential passed 
from a sire to his offspring. These 
values are expressed as a numeric 
marbling score.

Fat Thickness (FAT) EPDs predict 
differences in carcass fat thickness 
between the 12th and 13th ribs. Fat 

EXPECTED PROGENY DIFFERENCES AND INDEXES
By Webb D. Fields, Executive Director, Santa Gertrudis Breeders International

CONTINUED ON  PAGE 16 

  BACK TO THE BASICS
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FOR SGBI REGISTRATIONS CONTACT: Diana Ruiz
P. O. Box 1257, Kingsville, Texas 78364 |  diana@santagertrudis.com

Phone: (361) 592-9357 • Fax: (361) 592-8572

REGISTRATIONS, STAR 5 RECORDINGS  
AND TRANSFERS BY DISTRICT

JULY  2020

ACTIVE MEMBERS
			   STAR 5	 Performance	 Purebred &	
	 District	 Purebred Reg.	 Reg.	 Only	 STAR 5 Trans.	
	 1	 24	 0	 0	 7	
	 2	 460	 77	 317	 113	
	 3	 18	 3	 0	 5	
	 4	 31	 35	 19	 27		
	 5	 114	 26	 0	 23

	 6	 9	 2	 0	 9

JUNIOR MEMBERS
			   STAR 5	 Performance	 Purebred &	
	 District	 Purebred Reg.	 Reg.	 Only	 STAR 5 Trans.	
	 1	 19	 0	 0	 16

	 2	 8	 2	 0	 7	
	 3	 9	 6	 0	 5	
	 4	 14	 0	 0	 3		
	 5	 2	 0	 0	 1

New  Members
SANTA GERTRUDIS WELCOMES

SANTA GERTRUDIS Calendar

Active Members
Troy Medforth, Lineville, Ala.

Rancho Tres Reinas, Gavino and Isabel Sotelo, 
San Benito, Texas

Rockin L Ranch, Tyler London, Troy, Texas
Andrew Willis, Falls of Rough, Ky.

JMC Cattle Co., Brighton, Mo.
Gann and Robin Brooks, Hot Springs, Ark.

Commercial Members
German Pirtle, Enola, Ark.
Bill Allen, Kingsville, Texas

Junior Members
Kyndall Austin, Pittsburg, Texas
Addison Pendley, Bowie, Texas

TaDarius Miles, Brookshire, Texas
Macee Shields, Lake Charles, La.

Lexibelle Whitaker, Christmas, Fla.
Lucia Sanchez, Belen, N.M.

Roland Kent Sanchez III, Belen, N.M.
Viviana Sanchez, Belen, N.M.

Inez Sanchez, Belen, N.M.
Elizabeth Grace Nichols, Belden, Miss.

Kayson Pledger, Timpson, Texas

By JD Chism, Vice President

JuniorsSANTA GERTRUDIS 

H 
i. I am JD Chism, your National 
Junior Santa Gertrudis Association 
vice president. I hope this letter finds 
you well. It is hot in the great state of 

Mississippi and we are all simply doing 
what is needed to get by with all that is 
going on in the world. We have recovered 
from junior nationals and it was great. 
We were so excited to have a show, and 

the condensed schedule wasn’t rushed at all. 
This issue of Santa Gertrudis USA focuses on performance 

– SGBI data, the new selection tools and EPDs that our breed 
has available. Performance is a strong point our breed has to 
offer many different industries and agriculture areas. I know I 
can easily get confused with some of these numbers, so it is 
important to know their values and averages. Santa Gertrudis 
Breeders International Executive Director Webb Fields hosted 
an interesting Facebook Live session a few weeks ago, and I 
learned a lot about the new EPDs and indexes. That video is 

CONTINUED ON  PAGE 16 

SEPTEMBER
12	 First Annual Southern Harvest Sale, Wiley Ranch, 

Effie, La.
18-19	 District 6 Sale and Junior Show, Corydon, Ind.

OCTOBER
1	 SGBI Annual Meeting, Stone Bridge Farms, 

Cullman, Ala.
2-3	 32nd Annual Alabama Connection Sale,  

Tinney Farms, Hanceville, Ala.
16-17	 3rd Annual Strait-Hefte Tried & True Production 

Sale, Carrizo Springs, Texas
31	 Quail Valley Farms Bull & Commercial Female 

Production Sale, Blountsville, Ala.

NOVEMBER
13-14	 43rd Annual Tri-Star Santa Gertrudis Sale and 

17th Annual Bull & Commercial Female Sale, 
Briggs Ranches, Bloomington, Texas

17-19	 North American International Livestock Expo, 
Louisville, Ky.

21	 South Texas Heritage Sale, Robstown, Texas

2021
FEBRUARY
3-5	 Cattle Industry Convention & NCBA Trade Show, 

Nashville, Tenn.

MARCH
20	 Bluebonnet Classic Sale, Hallettsville, Texas
25	 Briggs Super American Brangus & Santa 

Gertrudis Sale, Bloomington, Texas 

APRIL
9	 Rocky Mountain Santa Gertrudis Association 

Spring Runoff Sale, Bosque, N.M.
10	 Red Hot Bull Sale, Bosque, N.M.

mailto:diana@santagertrudis.com
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Rockin 3T Ranch

Scott Threet (972) 489-6887 801 Lakeway
Colby Threet (214) 949-7084 Ennis, TX 75119

Home of Cinderella & Prince Charmin

Heifers for 
Sale

HURRICANE  
CATTLE COMPANY

Registered Santa Gertrudis, Star 5 and 
American Show Steers

Paul, Molly, Hannah & Kyle Burrough
 Weatherford, Texas

817-994-6596 • paulburrough@prodigy.net

VZ Cattle 
Scott & Tracy Van Zile

New Boston, Texas 75570
(903) 277-3601 or 

(903) 908-0606
vzcattle@gmail.com

SA N TA  G E RT R U D I S 
SMALL BREEDERS GROUP 

C.S.C
Carley’s Show Cattle
Ben, Leah & Carley Morgan 
205 Madison St. • Portia, Ark.  
(870) 759-1948 or (870) 759-1947 
benandleahmorgan@gmail.com

Purebred Santa GertrudiS and Star 5 Cattle

Triple P Ranch
Mike, Kim or Tate Peppercorn
11090 FM 356 • Trinity, Texas 75862
(713) 703-8937 • (281) 825-8459
(936) 222-1164
kim.peppercorn@yahoo.com

560 Pioneer Rd, Seguin,Texas
(210) 445-9536 
kadytexas@yahoo.com
www.paintedassranch.com

Painted Ass Ranch LLC
Robert Rhodes & Kay (Kady) Burkman 

Ben & Sherry Payne
951 Mulberry Lane 
Dayton, TX 77535

(936) 258-5868 | spayne35@att.net

pa
yne ranch

Denmon Cattle Co.
Caleb Denmon
Buna, Texas 77612
(409) 594-2203
calebdenmon15@gmail.com

RegisteRed santa geRtRudis

DCC
EXCELL 
SANTA GERTRUDIS

XL
Sam, Sandy and Todd Hyde

Santa Fe, TX 77517
281.705.0832 • excellsantagertrudis@gmail.com

www.excellsantagertrudis.com

M. C. LONGACRE, JR. 
Old Cedar Point Farm

Elizabethtown, KY
(270) 505-2910 • clongacre60@gmail.com

ARROW CREEK 
SANTA GERTRUDIS

HERD 8859

Nebo Hill Cattle Co.

nebohillcattle@gmail.com

Jacob & Moe Huddleston 
Sealy, TX 77474  
(281) 865-6255 h

TREY & DANA DANIEL    
Marquez , TX 77865

(936) 349-6711
Email: thedanrickgerts@gmail.com

THE DANRICK 
Herd #12893

TREY & DANA DANIEL   
Marquez , Texas
(936) 349-6711

THE  
DANRICK 

Always Looking Forward

STELLA
CALF CHAMPION

2020 HOUSTON LIVESTOCK SHOW & RODEO

And Doing It Our Way

DANRICK’S FANTA

SG0920_Small Breeders_The Danrick.indd   1 8/12/2020   11:30:42 AM
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Offering

EarlyPlanning Equals Success!

Haltered Heifer Show & Sale

thickness is the primary indicator of 
saleable product in the carcass and is 
also the primary factor affecting U.S. 
Department of Agriculture Yield Grades 
(YG). As fat thickness increases, the 
percentage of carcass retail product 
declines.

Tenderness (TEND) EPDs predict the 
pounds of shear force (mechanical 
estimate of tenderness) needed to cut 
a steak.

Indexes are tools used to select for 
several traits at once based on specific 
breeding objectives. An index takes 
into account individual traits, as well as 
the relationships between these differ-
ent traits. Indexes are meant to provide 
simplicity and convenience for com-
mercial buyers needing a multi-trait 
approach to purchasing animals.

  	 SGBI Balanced Index: This index 
assumes that producers are 
keeping replacement heifers from 
the bulls they purchase. It further 
assumes that producers are 1) 
marketing carcasses on the grid; 
or 2) that buyers of their feeder 
calves base pricing on feedlot and 
carcass performance. Most large 

BACK TO THE BASICS
CONTINUED FROM  PAGE 12

cow-calf operations fall into this 
category.

  	 SGBI Cow/Calf Index: This index 
assumes that producers are 
keeping replacement heifers 
from the bulls they purchase. 
However, it assumes all calves 
are marketed at weaning or soon 
thereafter. It further assumes that 
feeder calf buyers don’t base 
decisions on feedlot or carcass 
performance, making these 
traits less relevant to profitability. 
Many small to mid-sized herd 
operations fall into this category.

  	 SGBI Terminal Index: This index 
assumes that producers 
are not keeping replacement 
heifers from the bulls they 
purchase. It assumes that 
producers are marketing 
carcasses on the grid, making 
carcass traits relevant to their 
business.

Selection indexes will be reported as 
a percentile ranking (top 1 percent – 
bottom 99 percent).

More than once, I have sat dumb-
founded trying to remember how to 
spell a word that I am sure I learned 
in the third grade. At the same time, 
there are seemingly simple tasks for a 

seasoned veteran that are complex and 
give uncertainty for someone who just 
hasn’t had that experience yet. Whether 
this serves as a refresher for that vet-
eran or provides some clarity for those 
to whom this information is new, it’s 
always good to remember the basics to 
enhance our ability to make breeding 
and management decisions. 

JUNIOR LETTER
CONTINUED FROM  PAGE 14

available on the SGBI Facebook page 
and on the SGBI website at  
https://santagertrudis.com/
member-resources/video-resources. 

I hope that this year’s show season 
isn’t disrupted any further and we 
will come back even stronger than 
ever after this crisis. I look forward to 
attending (either virtually or in-person) 
several of the sales and shows that will 
be available across the East this fall. I 
enjoy meeting breeders at the sales and 
miss the local jackpots, but I know this 
too shall pass. I hope everyone has a 
great school year and fall, and hope to 
see you on the road. 

mailto:djrichmd@gmail.com?subject=
https://santagertrudis.com/
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SANTA GERTRUDIS Commercial Corner

W
hile the majority of the country and its activities have 
slowed down or completely come to a halt, there is 
some comfort in knowing that agriculture has contin-
ued to move forward. One such example is the col-

laborative project between Santa Gertrudis Breeders Interna-
tional (SGBI) and Utah State University (USU). While it may 
be difficult to believe, we are actually entering Year 4 of this 
collaborative process. 

incorporating Santa Gertrudis genetics into Utah beef herds. 
Specifically, the project has demonstrated that Santa Gertru-
dis-influenced calves are capable of adapting to cold weather 
(calved during February in northern Utah), that they were 
capable of reaching Choice quality grades at a similar level 
as their Angus-influenced counterparts and that they would 
be as efficient, if not more, than their Angus counterparts in 
feed conversion (13 percent less feed to finish in pilot study). 

As a result, this past year six different Utah beef producers 
from six different regions incorporated Santa Gertrudis bulls 
into their breeding systems. It is also estimated that Santa 
Gertrudis bulls imported to Utah will cover approximately 
500 females this breeding season. While this number may 
not seem impressive, it is important to remember what the 
numbers were prior to starting this project and the fact that 
we expect these numbers to expand dramatically once more 
producers are able to see the benefits of incorporating the 
Santa Gertrudis breed in to crossbreeding strategies.

SGBI, USU COLLABORATIVE 
HETEROSIS UPDATE

By Matthew Garcia, M.S., MBA, Ph.D., Beef Specialist, Utah State University

A Great Kentucky National Sale

To Jewett Borden, 
Cedar Creek Beef Co., 
Shepardsville, Ky. for 
purchasing our high-selling 
pair.

And also to Dennis and 
Amanda Lee,Mocksville, 
N.C. for their purchase.

DEL & GINNY THOMAS
Pleasant Hill, IL 62366

(217) 734-2283  
ginny2@irtc.net

Thank You

A TOAST TO LIFE AND SANTA GERTRUDIS CATTLE

Shampain Ranch

CONTINUED ON  PAGE 26 

Overall, we are in the full-steam-ahead part 
of this project and look forward to all the 

future research, production and collaborative 
efforts with SGBI and the  

beef cattle industry.
While I will write about some specific data points we have 

collected from both a production and research perspective, I 
think it’s important to also emphasize that we have addressed 
and dispelled many of the misconceptions associated with 

mailto:ginny2@irtc.net?subject=
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S O U T H  T E X A S

 Heritage Sale

Save the Date!
Richard M Borchard Regional Fairgrounds

11:00 a.m. • Robstown, Texas

Nearby Hotels 
Omni Corpus Christi Hotel 

(361) 887-1600

Holiday Inn Express Calallen
(361) 242-3300

november 21, 2020

For additional information, contact
Larry Garza, Sale Chairman 

(956) 206-1244 • Lrgarza1@aol.com

Good food. Good friends. Great Cattle. 
Be sure to join us!

The annual HOT GERT Open and Junior shows will be  
held in conjunction with the South Texas Heritage Sale.  

The Open Show will begin two hours after the conclusion of  
the South Texas Heritage Sale on Saturday and the  

Junior Show will be held on Sunday at 9:00 a.m.

For catalogs visit:

SouthtexaSheritageSale.com

If you are unable to travel to Robstown, 
the South Texas Heritage Sale will be 

broadcast live.

 SELLING 
Over 100 head of productive, 
purebred Santa Gertrudis and  

STAR 5 females will sell!

to all our buyers
 consignors

at the 2020&

Travis Simmons
Cedar Creek Farm
High Country Farm
Phillip Carr
Kersey Colley Farm
Gann Brooks

Steve Lyons
Carter & Carley Jones
Dennis & Amanda Lee
Smith Farm
Tinney Farm
Jason Brunson

Vondenhuval Farm
Harold Gardner
Larry Baird
German & Kiara Pirtle
Wiley Ranch
Hiss Family Farm

Walter Williams
Kyle Hanna
JE Boone
Adam Evans
Shane Bates

Special thanks Travis Simmons, Ellaville, Ga. 
on being the sale’s volume buyer!

Nov. 17-19, 2020   
Show Day: Nov. 19

Entry Deadline: Oct. 1, 2019
www.livestockexpo.org

http://www.southtexasheritagesale.com/
https://www.santagertrudis.com/
https://www.livestockexpo.org/
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F
ocusing on genetic improvement is 
always top of mind for the seedstock 
producer – as it should be. High-
quality, purebred genetics influence 

offspring productivity in any commercial 
herd; however, the economic importance 
of crossbreeding in a commercial cow-
calf operation cannot be overlooked.

Heterosis (hybrid vigor) and breed 
complementarity are considered the 
primary reasons to utilize crossbreeding. 
Heterosis is the increase in performance 
of an offspring above what is expected 
as compared to the average of the parent 
breeds, while breed complementarity is 
the ability to utilize the strengths of one 
breed to offset the weaknesses of anoth-
er. No single breed excels at all traits; 
therefore, by evaluating the strengths 
and weaknesses of various breeds, one 
can identify which breed best comple-
ments the traits of their current cattle 
and select accordingly. The resulting 
offspring should possess advantageous 
genes of the most economically relevant 
traits from both breeds.

The advantage of maternal heterosis 
is especially relevant when retaining 
heifers to expand or replenish your herd. 
Maternal heterosis is the advantage 
realized when utilizing crossbred females 
vs. straight-bred. While heterosis has 
a variety of advantages, it offers the 
greatest impact in lowly heritable traits. 
Examples of lowly heritable traits include 
maternal ability, reproduction, health and 
longevity. These traits respond slowly to 
selection as they are mainly impacted 
by environmental rather than genetic 
variation; however, taking advantage 
of heterosis is an effective method of 
improving lowly heritable traits.

One of the greatest economic impacts 
heterosis can have is increasing longevity 
in crossbred females. With a cow’s most 
productive years being between 5 to 10 
years of age, it is in the commercial pro-
ducer’s best interest to have the majority 
of the cow herd within this range. 

Envigor, developed by Neogen, 
describes an estimate of heterosis in 
crossbred cattle and is reported on a 
scale of 1 to 10, with a higher score 
indicating increased heterosis. Probable 
performance data, largely predicted 
on King Ranch data, reported that 
with just a one-point increase in the 
Neogen Envigor score, stayability (the 

CROSSBREEDING
FOR THE COMMERCIAL PRODUCER
By Emily Stribling, Contributing Writer

traits and is therefore dependent on 
your starting point. Growth traits, for 
example, are theoretically continuous; 
therefore, an X percent increase is pos-
sible, regardless of the starting point, 
while traits such as pregnancy rate are 
finite, meaning they max out at 100 
percent. For example, if your average 
pregnancy rate is less than 20 percent, 
the probability that crossbreeding will 
improve your herd’s average is much 
greater than if your pregnancy rate is 
already at 95 percent. With that said, the 
probability of crossbreeding improving 
a specific trait in your herd depends on 
your herd’s initial starting point.

Tylor Braden, King Ranch area man-
ager – cattle operations, reiterates the 
importance of continually improving 
and utilizing quality seedstock genetics 
to best realize the benefits of a cross-
breeding program. 

“Crossbreeding is a fundamental part 
of the King Ranch commercial cow-
calf breeding program. We will always 
remain focused on overall genetic 
improvement of our seedstock herd 
whose objective is to provide bulls for 
our commercial herd,” he says. “How-
ever, oftentimes there is greater econom-
ic value in one generation of crossbreed-
ing from the additive effects of heterosis 
on traits like growth, fertility and health, 
than multiple generations of breeding 
and selection of purebreds alone. 

Braden cautions that subsequent 
generations of crossbreds will not expe-
rience the same performance boost as 
the prior generation. 

“It is important to understand, how-
ever, the same level of heterosis is not 
retained in the subsequent generations 
like legitimate genetic improvements,” he 
says. “This highlights the need for overall 
genetic improvement of seedstock herds, 
which can be additionally leveraged 
through crossbreeding and heterosis. 

“This is why we focus our breeding 
and selection efforts on making the best 
Santa Gertrudis we can for our seed-
stock herd and sourcing quality Red 
Angus genetics to make F1 American 
Red bulls for our 20,000-plus commer-
cial American Red cows.” 

increased probability of cows to breed 
back each year through the fourth pal-
pation; 5.5 years of age +/-) increased 
by 4 percent. The probability of having 
a health event also decreased by 2 
percent. This improvement in longevity 
and health through crossbreeding has a 
direct impact on the cow-calf producer’s 
bottom line as cattle are able to raise 
more calves in their lifetime, thus gener-
ating more revenue for the producer.

The Santa Gertrudis breed has been 
encouraging crossbreeding programs to 
develop highly productive replacement 
females and calves that fit today’s mar-
kets, with an emphasis on feedlot per-
formance, for many years as evidenced 
by the success of the STAR 5 program. 
The new American Red program is an 
innovative means of producing quality 
replacement females and steers that 
fit in the value-added segment of the 
beef industry, capitalizing on the breed 
complementarity of both Santa Gertru-
dis and Red Angus.

The Santa Gertrudis breed is known 
for their longevity, growth and efficiency 
– providing an ideal complement to the 
fertility and carcass characteristics of 
the Red Angus breed. With 98 percent 
of the King Ranch commercial herd 
consisting of American Reds, it’s inter-
esting to note the observed improved 
performance of the crossbreds com-
pared to purebred Santa Gertrudis 
(reported as anecdotal field data only). 

Crossbred cattle outperformed 
purebreds in a variety of carcass traits, 
likely due to breed complementar-
ity from Red Angus as heterosis has 
been shown to have limited effects on 
carcass traits. They saw a 3 percent 
increase in ribeye area, 10 percent 
increase in those grading Choice or 
higher, a 4 percent increase in carcass 
marbling and a 5 percent decrease in 
Yield Grade. There was an observed 
3 percent increase in heifer preg-
nancy rate and 2 percent increase in 
breedback, as well. Additionally, the 
crossbreds recorded a 
5 percent higher aver-
age daily gain and 2 
percent increase in hot 
carcass weight.

It’s important to note 
the value of heterosis is 
different for individual 



http://www.amscattle.com/
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Delmo Payne, Owner Brent Shaw, Manager
(205) 468-5319 (cell) (205) 412-5761 (cell)

Grandview Farms
Cattle & Semen 

for Sale
5400 Bexar Ave. East
Hamilton, AL 35570

www.grandviewfarm.biz
RESERVE NATIONAL CHAMPION BULL

“JOHN 316”
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2903 Co. Rd. 434
Moulton, AL 35650

Office
(256) 974-5392

Jernigan Ranch
Wayne & Lavonne

Buena Vista, GA 31803
O:  (229) 649-2575  H: (229) 649-7724

C: (229) 649-9659
Email: wjernigansr@gmail.com R
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www.goodinfarms.com
Berley, Jerry & Terry Goodin

Breeders of Santa Gertrudis Cattle
Official Nu Gen Project Farm

goodin     farms
auSTin, in (812) 794-2624
SGBi Herd #19416

 Dr. Burton   Judy McDaniel 
(770) 475-0287 home (404) 313-0292 cell

Email: mrmcranch@aol.com

MC Ranch
6016 Salem Valley Rd. 

Ringgold, GA 30736
www.mcranch.com
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Al Shiyou
6033 Pontiac Dr.
Kiln, MS 39556

Tideland Farms
TL

(c) 228.216.8731
(h) 228.255.8729

Replacement Heifers & Bulls
We Got Some Good Ones.

Heath Farms
387 Goodin Williams Rd.  
Hodgenville, KY 42748
email: bheath12@windstream.net

(270) 358 4820

Pat & Beverly Heath

Jimmy & Ginger Montgomery
17925 Hwy. 82 • Union Springs, Ala. 36089

334.703.1314 (c) • 334.738.4886 (h)

Polled Bulls for Sale

Herd No. 2926

WILEY RANCH
Erik or Kim Wiley

155 Sayes Rd., Deville, LA 71328  
(318) 481-8082•(318) 481-6927

erikkeri@yahoo.com
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www.cbarcranch.net

De Soto, MO 63020
Alan Clark

Bud & Kelly Clark
(314) 607-1076

bud@cbarcranch.net

C Bar C Ranch

Alan & Vivian Cox 
6444 Cox Mill Rd. 
Sanford, NC 27332

Herd #16315
C (919) 708-2816
H (919) 499-6741
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Ryan Cowart, 
Manager

601-384-6719

Ed & Barbara Herring
Smithdale, MS

601-384-7062 cell
601-384-2617 farm
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Al Jackson: 803.984.0704 
Ajackson@pike.com

T.A. Jackson: 803.482.2283

lou al tuck farms
Great Falls, S.C.
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Circle A Farm

Phone (931) 682-2527
4824 Leipers Creek

Williamsport, TN 38487

David & Elaine Alderson
Registered Santa Gertrudis Cattle

Champions for the 
Pasture & Showring
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4S Farms
Geraldine, Ala. 35974
Chris Dowdey, Ranch Mgr.
(256) 641-3641
Robert Richey, Herd Mgr.
(256) 641-4400
www.4sfarmsllc.com

Blackjack Oaks Ranch
Where Excellence is the Norm

Allen & Karen Ginnard
Washington, Texas

936.878.1825 • 713.586.9978
www.blackjackoaksranch.com
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S bieri farms
P.O. Box 441 y Angleton, Texas 77516

(979) 849-7911
Herd No. 474 • www.bierifarms.com
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O SEDALIA, COLORADO

RAFAEL MIRANDA 
Ranch Manager  
303-888-5297

CherokeeRanchandCattle.com

JAMES HOLMES 
Executive Director  

303-523-9503

Graves Creek Ranch, LLC
purebred
star 5

bpowell@powelltransportation.com

barry powell
Columbia, MS
(601) 270-1561

K/C

KC Ranch LLC
Kenneth W and Cynthia M Smith

(406) 945-2486 • (406) 945-4384
13067 Bristlecone Rd. • Henryetta, OK 74437

pioneerfluids@gmail.com
Raising registered SG replacement  

heifers, bulls and STAR 5.

Kenny & Jackie Williams
Kentwood, LA 70444

(985) 229-0012 • (225) 276-6970 cell
Herd 38981williamskh1953@gmail.com

WILLIAMS FARM

Borchers 
Southern Y Ranches, L. P.

Y Braford F1

Charla Borchers-Leon • Mary Kay Borchers 
2401 North Wheeler Street 

Victoria, Texas 77901 • (361) 575-1297

Purebred • StaR 5 • Crossbred Cattle

Santa Gertrudis

Tommy Phillips Matt Meador
(361) 573-5919 (H) (361) 575-1297 (O)
(361) 649-9726 (M) (361) 571-9728 (M)

Briggs Ranches
PO Box 1417 • Victoria, Texas 77902 

(361) 573-7141

Joe Jones, manager (361) 897-1337
Traylor Division
Bloomington, Texas

(361) 897-1337
San Roque Division

Catarina, Texas
(830) 999-3236

San Carlos Division
Rio Grande City, Texas

Joe Jones: briggsranches@hotmail.com

www.BriggsRanches.com

Cowman Selected. Cowman Proven.
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RM R&M Farms
Proud to Raise
  Registered Santa Gertrudis
  Santa Gertrudis x Angus  
  and Hereford

www.randmfarm.com

R&M Farms
Ronnie & Marilyn Shorter

21 Rd. 360 • Aztec, NM 87410
(R) 505-486-2109 • (M) 505-330-5477

ron.shorter9@gmail.com

Semen Available by Straw

https://www.grandviewfarm.biz/
mailto:wjernigansr@gmail.com
https://www.goodinfarms.com/
mailto:mrmcranch@aol.com
https://www.mcranch.com/
mailto:bheath12@windstream.net
mailto:erikkeri@yahoo.com
https://www.cbarcranch.net/
mailto:bud@cbarcranch.net
mailto:Ajackson@pike.com
https://www.4sfarmsllc.com/
https://www.blackjackoaksranch.com/
https://www.bierifarms.com/
mailto:bpowell@powelltransportation.com
mailto:pioneerfluids@gmail.com
mailto:williamskh1953@gmail.com
mailto:briggsranches@hotmail.com
https://www.briggsranches.com/
https://www.randmfarm.com/
mailto:ron.shorter9@gmail.com
http://www.cherokeeranchandcastle.com/
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Kevin & Heather Blewett and  
Harrison & Kalli Kimble

Kingsbury, Texas • (210) 744-8100
buenavidacattle.com

Four  J  Cattle
Larry & Zoe Justiss 6994 U.S. Hwy 77 N
(361) 772-5613 Hallettsville, TX 77964 
zjustiss@cvctx.com www.fourjcattle.com 

Registered Santa Gertrudis & Crosses
J J

DaviD & Laurie Harris
P.O. Box 691 • Cleburne, Texas 76033

(817) 641-4159
david.harrisfarms@yahoo.com

Harris
riverBenD Farms

Fulton Farms
Jane Fulton, Suzanne Fulton & Taylor Terry

Post Office Box 3064  Denton, TX 76202
esterry@hotmail.com

(940) 368-7630 
(940) 898-1423 EF

ES
T2

Double      
Wylie and B. J. Taliaferro

Box 57, Rosser, TX 75157 • Herd # 3326 
Wylie: 469-644-1620 • Duane Miller: 214-793-5111  

wylietaliaferro@yahoo.com 

 Ranch

-H-Box 457 • Hemphill, TX 75948
(409) 787-2165

email: hargisfarms@gmail.com 
Herd # 7325

Hargis Farms
SANTA GERTRUDIS

Office
(256) 974-5392

Lillian, Texas

Box 869
San Diego, Texas 78384

(361) 701-5683
Charter Member S.G.B.I.

John Martin Ranches

J
Herd #4

MYERS CATTLE &  
LAND CORP.
MARK MYERS
(936) 825-6544

www.myerscattleandland.com

25821 State Hwy. 6 South  Navasota, Texas 77868
contact: Lauren Myers West (281) 744-7605

or: Billy Eubanks (512) 484-1776

Santa Gertrudis 
Cattle Herd #878

Allen & Cheryll GrAinGer
P.O. BOx 2282, Brenham, Tx 77834

979-830-8785 • rockingacattle@gmail.com
www.rockingasantagertrudis.com

Rocking A Ranch

“The Tradition Continues”

Since 1898
Santa Gertrudis Since 1950

Herd #439

Olivarez ranches

P.O. Box 829
Mission, TX 78573

Ben D. Olivarez
(956) 585-1661 (o)

Helen Groves, owner
Ken Welch, general manager

17490 Private Road 4105, Baird, TX 79504
(325) 854-1002   Fax (325) 854-1010

Silverbrook Ranches

AJ & Rosemary Gambino
P. O. Box 235 Pattison, TX 77466

(832) 496-8836
www.santagertrudiscattle.com   

e-mail: rosemary.gambino@gmail.com

Rose Hill Ranch

SILER 
SANTA GERTRUDIS CATTLE

DAVID & AVANELL SILER
P.O. Box 3
Doole, Texas  76836

(325) 483-5449

Urbanosky ranch
SGBI Herd # 2243 • eSt. 1969

Home of sensation 5-1
14525 Urbanosky Ln., PLantersviLLe, tX 77363

Jerome (281) 797-5715 • Blake (936) 870-5252

www.urbanoskyranch.com

Townsend Cattle Co.
Ivan Townsend Family

HOME OF  
RDF SANCHO’S NEVER BEFORE 1136

Louise, Texas • (979) 541-3409
townsend30@yahoo.com

Cattle Located in Hondo 
and Agua Dulce, Texas

1200 State Hwy 173 N
Hondo, Texas 78861

HEFTE RANCH
Kathryn Hefte Petty
(210) 414-2493

K.T. Hefte
(361) 813-4937

Office
(256) 974-5392

Kelly Vesper
Charter Member SGBI - Herd 43
Drawer 679, Cotulla, TX 78014

(903) 436-3606

vesper ranch

Established 1850

Lou & Robin Breving
Alvarado, Texas
817-821-7540  
loub5@yahoo.com

Iron oaks
C A T T L E

10 years of 
breeding to achieve 

PERFORMANCE  
with BALANCE!

5475 FM 457 Gene Kubecka: (979) 240-5311
Bay City, Texas 77414 Daniel Kubecka: (979) 240-5312

Wendt RanchesS

S
S

SHerd Established in 1954
Performance testing since 1958

E-mail: wendtranches@hotmail.com  
Website: www.wendtranches.com

SG
BI

 H
er

d 
#6

21

Terry/Nancy Wunderlich & Family
Brenham, Texas

Nancy: 979-277-2838
wunderlichfarms@gmail.com

WUNDERLICH  FARMS
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Utley Ranches
Burt Utley
(830) 583-2952

REGISTERED SANTA GERTRUDIS
Route 2, Box 41-K

Kenedy, Texas 78119

QUALITY SHOW HEIFERS AND  
REPLACEMENTS AT REASONABLE PRICES!

Herd 767

C
CORPORRON ACRES

www.Corporronacres-Pinnaclecattle.com

Jim Corporron
Schulenburg, Texas 78956

Ranch (979) 562-2405 
Cell (979) 561-7185  

Email: jim@corpacres.com

Rodney & Barbara Corporron
Schulenburg, Texas 78956

(713) 724-1268

PINNACLE  
CATTLE CO., LLC

Brad Wright
Genetic Consultant

(979) 219-4599

Jessie Mendel
Manager

(979) 561-7103
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gyranda.com.au

Theodore, Queensland 

AUSTRALIA
 

Peter & Nikki Mahony

Y.N. Strait Family
Carrizo Springs, TX

830.317.3310 | 972.841.0989 
ynstrait@straitranches.com

www.straitranches.com  

STRAITRanches
Darrell roach

Keller, Texas • (817) 235-8158
Crosswinds.tx@gmail.com

https://www.santagertrudis.com/
https://buenavidacattle.com/
mailto:zjustiss@cvctx.com
https://www.fourjcattle.com/
mailto:david.harrisfarms@yahoo.com
mailto:esterry@hotmail.com
mailto:wylietaliaferro@yahoo.com
mailto:hargisfarms@gmail.com
https://www.myerscattleandland.com/
mailto:rockingacattle@gmail.com
https://www.rockingasantagertrudis.com/
https://www.santagertrudiscattle.com/
mailto:rosemary.gambino@gmail.com
https://www.urbanoskyranch.com/
mailto:townsend30@yahoo.com
mailto:loub5@yahoo.com
mailto:wendtranches@hotmail.com
https://www.wendtranches.com/
mailto:wunderlichfarms@gmail.com
https://www.corporronacres-pinnaclecattle.com/
mailto:jim@corpacres.com
https://gyranda.com.au/
mailto:ynstrait@straitranches.com
https://www.straitranches.com/
mailto:Crosswinds.tx@gmail.com
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I
n 2014, a new contest was introduced 
at the National Junior Santa Gertrudis 
Show (NJSGS) – one that has ben-
efitted both the junior program and 

Santa Gertrudis Breeders International 
(SGBI). Seven years ago, 121 heifers 
were ultrasound scanned for carcass 
traits, providing a learning opportu-
nity to junior participants and valuable 
data to the association that has helped 
increase the breed’s carcass quality.

The Better Beef Contest was cre-
ated to add a “real-world” performance 
component to the NJSGS, says John 
Ford, former SGBI executive director. 

“Kathryn Hefte, a breed leader in per-
formance testing, and the Hefte Ranch 
family understand the importance of 
data collection and were instrumental in 
developing the program,” he explains. 

Joining Hefte Ranch, Hondo, Texas, 
in developing and supporting the Better 
Beef Contest effort were performance-
testing leaders Red Doc Farm, Belen, 
N.M.; Strait Ranches, Carrizo Springs, 
Texas; and Olivarez Ranches, La 
Reforma, Texas.

“Ultrasound technology allows us to 
view carcass quality on living animals,” 
Hefte explains. 

At the NJSGS, awards are given to 
animals with the greatest degree of 
intramuscular fat or marbling (%IMF) 
and largest ribeye area per hundred 
weight (REA/cwt.), as well as the 
animal that combines these traits, along 

with weight gain and premium Yield 
Grade to produce the overall carcass 
award winner.

Equally important to the contest and 
awards is the linkage the Better Beef 
Contest provides between the show ring 
and the beef industry. 

“As the Better Beef Contest has 
grown, so has the understanding that 
ultrasound data provides a snapshot of 
animal performance and, when col-
lected within properly formed contem-
porary groups, serves as an important 
piece of the overall picture of carcass 
quality, strengthening the association’s 
database,” Ford explains.

SGBI was the first beef breed asso-
ciation in the United States to imple-
ment single-step genomics and, at 
the time the Better Beef Contest was 
established, had started placing strong 
emphasis on data collection. 

“Many breeders were beginning to 
utilize ultrasound technology in their 
own operations to collect and improve 
breed carcass data, and it seemed 
like a natural step to involve the junior 
breeders in this endeavor,” Hefte says.

It was a good move, too, as Hefte 
says they’ve had overwhelming sup-
port from the junior members and their 
families since the program’s inception. 

“When we asked the juniors to help 
us collect data, they responded enthu-
siastically and wholeheartedly,” she 
says. “As the contest proceeded, the 

juniors quickly realized that this offered 
another way to market their animals 
and add value to their cattle.”

In an effort to include as many 
cattle as possible, the contest’s early 
years allowed cattle of any age to be 
scanned. As participation has grown, 
eligible cattle now must fall into a 
310- to 470-day age window. In that 
age range, 168 cattle were ultrasound 
scanned at the 2020 NJSGS. 

“Every year we make small improve-
ments and adjustments to stay with 
the current beef industry demands,” 
Hefte says. “Santa Gertrudis is a beef 
breed, so along with good confirma-
tion that we judge in the show ring, the 
underlying quality of the carcass is also 
important.”

Ford adds that the quality of cattle 
junior members are selecting and 
exhibiting has improved dramatically. 

“In a seven-year period, the snapshot 
of carcass value indicates an increase 
in Quality Grade from a Select product 
to a Choice product,” he says.

BETTER BEEF  
Benefits Juniors, SGBI

By Micky Burch, Contributing Writer

CONTINUED ON  PAGE 32 

	 2014	 2020

Average REA/cwt.	 1.11	 1.15
	 	
Average %IMF	 3.33	 4.38
	
Average Fat	 .28	 .29
Thickness

BETTER BEEF RESULTS

Hefte sees education and raising 
awareness of carcass quality as the 
biggest benefits juniors gain from the 
contest. Ford has also observed juniors 
exhibiting a better understanding of 
the role seedstock operators play in 
providing the type of genetics needed 
to produce a calf that is profitable for all 
industry sectors and a final product that 
is consumer pleasing.

In addition, adding to the SGBI data-
base – including most recently DNA 
samples and scrotal circumference 
measurements from bulls now allowed 
to show at the NJSGS – is another 
advantage of the contest. 

“Juniors are a huge portion of our 
membership, and as they and their par-
ents become familiar with carcass data 
collection, the whole breed benefits,” 
Hefte points out.

Ford sees the Better Beef Contest as 
an introduction to the next generation 
of SGBI members about the importance 
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2020 STRAIT - HEFTE

PRODUCTION SALE

HEFTE RANCH

OUR BEST SET OF BULLS YET!

OCTOBER 16-17, 2020
CARRIZO SPRINGS, TEXAS

Tried  & True

MARK YOUR CALENDARS For OCTOBER 17 and make plans to  
join us in Carrizo Springs, or tune into 

DV Auction to participate online.

Agua Dulce & Hondo, Texas 
Kathryn Hefte • (210) 414-2493 | Kade Thigpen • (830) 426-1366

K.T. Hefte • (361) 813-4937

www.hefte ranch.com

Sons of KR 191/13, Hefte Ranch D25, Red Doc 5461 and KR 729/16 will be available.  
In addition, there will again be an exceptional set of bred females and pairs.

Marketing Superior Genetics
Mark Cowan, markc@amscattle.com, 903/495-4522

Trey Kirkpatrick, treyk@amscattle.com, 979/324-5518
Richard Hood, richardh@amscattle.com, 979/224-6150

www.amscattle.com

Hefte_SG0920.indd   1 8/11/2020   1:37:42 PM

http://www.hefteranch.com/
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Advertisers
DARREN RICHMOND   

Ringgold, Ga.     
(423) 364-9281   

www.richmondphotovideo.com
djrichmd@gmail.com

Facebook/ 
Darren Richmond     

SALE CATTLE  •  HERD SIRES  •  DONOR COWS

PITCHFORD CATTLE SERVICES
  Specializing in Show & Sale Cattle
 Offering Year Round Gain Testing
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In four years, this collaborative project has grown in its size and the number 
of research disciplines that want to be involved. Currently, the Santa Gertrudis 
F1 calves are involved in GrowSafe feedlot efficiency trials, mineral supple-
mentation trials, implant strategy and effect trials, range utilization and bull 
power trials, and carcass quality and composition research. 

Due to research interest and demand, Year 4 of this project will also mark 
the second consecutive year that we have live covered at least 50 percent of 
the USU herd with Santa Gertrudis bulls to increase the number of F1 Santa 
Gertrudis calves. Furthermore, we have also finished sending steer calves 
from the first two years of the project through the feedlot and have collected 
the subsequent carcass data. While this is a small number of steers (19), 63 
percent graded Choice, 37 percent graded Select, and they had an average 
Yield Grade of 2.2. While we would like to see more grade in the Choice range, 
it is important to remember that these animals were part of an implant strategy 
study in which implants have been well documented to affect meat quality. 
Overall, these calves performed very similarly to their Angus counterparts.

The fact that we are entering our fourth year of this project is cause for great 
excitement from a research perspective. While the first two years were excit-
ing and were essential in illustrating that this project could indeed work, calves 
produced from Year 3 forward allow us the proper number of animals to con-
duct legitimate research projects. The calves from Year 3 will be entering the 
feedlot and number about 50 steers. The cows bred in Year 4 have just finished 
calving and will have a similar number of calves to enter feedlot and carcass 
studies going forward. 

While it is exciting that we will have a large number of steer calves to evalu-
ate, it is even more exciting that we will be incorporating F1 females into our 
herd going forward to evaluate female productivity (breeding efficiency, calf 
survivability, pounds weaned per calf, etc.) and longevity in our herd. Further-
more, these F1 females will be bred to Red Angus bulls to keep retained hybrid 
vigor high and will be an essential part of our two-breed rotational crossbreed-
ing system. Overall, we are in the full-steam-ahead part of this project and 
look forward to all the future research, production and collaborative efforts 
with SGBI and the beef cattle industry. 
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S
weeping changes in the beef landscape, including 
the presence of foreign competitors in domestic 
markets, are driving breed associations to 
rethink their strategies and structures beyond the 

traditional registry management and promotional boundaries. 
We live and work in a global economy and worldwide 
beef consumption dynamics are changing. The growing 
food need of an expanding population, pace of economic 
development and environmental pressures have resulted 
in seedstock producers challenging breed associations to 
develop innovative programs and services that create value 
for them and their commercial cattle buying customers. In 
today’s world, breed associations can no longer operate in a 
domestic cocoon. Expansion will come to breed associations 
– large and small – that understand international standards, 
tap into wide-reaching networks and focus on the production 
of genetic packages that are productive, predictable and 
profitable. 

 Around the world, Santa Gertrudis associations must 
determine what role they and their members will play in the 
rapidly evolving beef industry. Priorities and direction must 
be determined and strategic plans developed; simply put, the 
time has come for Santa Gertrudis breeders to chart a long-
term strategy to capitalize on beef industry opportunities in 
this dynamic global economy.

Getting Started
The Santa Gertrudis World Congress 2019 provided the 

opportunity for Santa Gertrudis seedstock producers to 
formulate a global mission statement and initiate a process 
for the development of a strategic plan. This plan would 
encourage associations to focus on programs and activities 
that would enhance communication between Santa Gertrudis 

organizations, increase global demand for Santa Gertrudis 
genetics, improve flow of genetic materials between coun-
tries and heighten breeder/customer profitability. 

 Prior to the World Congress, participants were asked 
to complete a SWOT survey in order to identify strengths, 
weaknesses, opportunities and threats related to the breed 
and association performance. The survey was designed to 
discover the perceptions, current practices and other char-
acteristics that Santa Gertrudis breeders around the world 
hold regarding genetic technology, use of performance data, 
breed strengthens/weaknesses, domestic and global mar-
keting opportunities and association linkage. The survey 
served as a foundation for strategic planning exercises and 
the formulation of a global mission statement. Surveys were 
completed and submitted by Santa Gertrudis breeders rep-
resenting Australia, Botswana, Mexico, South Africa, United 
States, Zambia, Brazil, New Zealand and Paraguay. 

Under the guidance of Ryan Rhoades, Ph.D., Colorado State 
University, two days (Oct. 7-8, 2019) were devoted to a Santa 
Gertrudis long-range planning workshop. The workshop’s goal 
was to develop content for strategic planning tools (strategy 
map, strategic objectives, strategic goals). These tools pro-
vide the impetus to develop and implement a global strategy 
focused on expanding the breed’s worldwide footprint.

Mission Statement
Santa Gertrudis is the beef breed driven by versatility and 

economically relevant traits to meet global protein needs in a 
sustainable manner. 

Building an Organizational 
Foundation

Currently, there is not a structured organization linking the 
world’s Santa Gertrudis associations. Successfully develop-
ing and implementing a global strategic plan is dependent 
on an effective organizational structure that will provide the 
foundation on which standard operating procedures rest. 
A clearly established structure will ensure representatives of 
each association work together to achieve the strategic goals. 
An effective organizational structure is dependent on two key 

CONTINUED ON  PAGE 30 
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Editors Note: The following is the first draft of the Santa 
Gertrudis Global Strategic Plan. The document was put 
together by John Ford and was prepared utilizing findings 
collected during the Santa Gertrudis World Congress 2019 
planning session. Breeders are invited to send thoughts on 
the draft and suggestions for the best route forward to  
jford@santagertrudis.com.

Prepared by John Ford 
Former SGBI Executive Director

mailto:jford@santagertrudis.com


 
Manager: Arlin Taylor  

256-507-3838 | Hanceville, Ala.
arlin.taylor@bhamfast.com | tinneyfarms.com 

TF Prospector

TF Prospector | Reg. #20181333   
Sired by King Ranch 97/10, Prospector exhibits five traits in the breed's Top 15%, including Marbling. 

Along with his impressive genotype, Prospector has proven himself phenotypically with multiple 
Grand Championships. He was also named the 2019-2020 SGBI Runner-up High Point Bull!

SEMEN for SALE
10 straws, $50/straw   

AI Certificates at cost

Contact Darren Richmond for Semen Sales
423-364-9281 | djrichmd@gmail.com

MATTINGLY FARMS
Cody & Roger Mattingly

270-668-3177 | Brandenburg, Ky. 
mattinglyfarms96@yahoo.com

Mattingly Farms_full, 4C_SG0920.indd   1 8/11/2020   5:06:52 PM

mailto:mattinglyfarms96@yahoo.com?subject=


components: communication and leadership. In order to build 
and implement a global strategy, Santa Gertrudis associa-
tions must have comprehensive policies and strategies for 
communicating with each other, global stakeholders and 
association constituencies. Long-range plan buy-in is depen-
dent on the ability of the breed to communicate in a clear 
and concise manner. A communication plan is the road map 
for linking associations and ensuring the strategic message is 
implemented and delivered to all stakeholders.

 To remain competitive in a global economy, organizations 
must also determine the best way to position their business 
and people for success. This requires strong global leader-
ship, and leaders who are savvy in both business and cultural 
affairs. During the strategic plan developmental phase, breed 
and association leaders must be identified and put in posi-
tions that ensure that the work needed to deliver the vision is 
effectively managed. 

Communication and leadership provide the foundation for 
an organizational structure needed to transform the breed 
into a global brand. 

Enhanced Global Communication
As pointed out during the 2019 Santa Gertrudis World 

Congress Strategy Planning Session, clearer communica-
tion pathways between countries strengthens all. The current 
lack of effective linkages between associations may explain 
the absence of a united effort to adopt new technologies, as 
well as the failure to develop and deliver a consistent global 
message. Improved linkages will deepen global collabora-
tions and partnerships, allowing associations to share breed-
strengthening responsibilities and rewards. 

One of the major challenges in developing and executing 
a global communication plan is selecting the best vehicles 
for delivering any given message to and from stakeholders. 
In today’s connected world, information delivery is no longer 
a barrier that limits association interaction. As technology 
advances, so do the choices of communication mediums. 
Therefore, it is important to reflect upon the most effective 
option for the moment at hand.

While information delivery should not be a limiting factor, 
other barriers do remain. The differences in countries’ time 
zones and language barriers must be minimized. Success-
ful formation of a global communication system is key in 
moving the development of a long-range strategic plan for-
ward. Simply stated, effective communication is the means 
for achieving long-range organizational objectives. 

Goal 1
Working as a team, leadership representing each nation’s 

association will develop an effective communication plan 
designed to meet organizational objectives.

Goal 2
Bi-annual virtual events to share knowledge, ideas and 

resources will be scheduled during the World Congress. These 
bi-annual events will result in more collaborative planning, 
more coordinated program design, increased data sharing and 
greater breed visibility and opportunities.

Identifying and Developing Global Leaders
There is no getting around the impact of world events and 

conditions on the beef business. Advances in technology 
have hastened globalization and, in order to grow the Santa 
Gertrudis brand, identifying leaders committed to the breed’s 

vision is an essential component for long-term success. 
Developing an effective organizational structure requires 
breed leaders who have an understanding of the world and 
the ability to navigate its complexities. 

Goal 1
Recognizing that the Santa Gertrudis Global Strategic Plan 

is a living document and will evolve over time, strong leaders 
and enthusiasts, focused on the breed’s future, will be identified 
by each country, and serve as a member of a leadership council. 
Council members will provide the leadership needed for the initial 
implementation of the strategic plan’s global objectives. The 
council will hold biennial workshops evaluating global goals and 
objectives, making any needed adjustments or changes to ensure 
increased demand and value for Santa Gertrudis genetics. 

Goal 2
The global leadership council will establish a leadership 

development process that identifies the next generation of 
breed leaders, resulting in a seamless pipeline to ensure global 
goals and objectives are met now and into the future. 

The Global Strategy for 
Increasing Profitability

Develop and Implement Consistent Global Objectives
Objectives are what organizations want to accomplish – 

the results they want to achieve – in a given time frame. In 
addition to being accomplished within a certain time frame, 
objectives should be realistic (achievable) and measurable. 

Goal
Working with association representation during World 

Congress, the global leadership council will provide the 
guidance needed for the development of tasks and activities 
that address long-range breed objectives, resulting in improved 
breed status, greater adoption of performance-verifying 
technology and increased demand for Santa Gertrudis genetics.

Objectives
	 Santa Gertrudis breeders understand and accept the 

economic value of heterosis through planned crossbreeding. 
Greater emphasis will be placed on the value of heterosis, 
and a global message championing the benefit of hybrid-
vigor will be developed. 

	 Maternal traits are the No. 1 genetic influence on cow 
herd profitability. The breed will strengthen and promote the 
delivery of information and data on the breed’s outstanding 
maternal traits: good fertility; longevity; suitable body condi-
tion; sound udders; good feet and legs; disease and parasite 
resistance; calving ease; young age at puberty; good dispo-
sition; and mothering ability (the ability to deliver a healthy 
calf, stay mothered up on pasture moves or long drives, and 
teach the calf how to eat and live in its environment).

	 The desire for improved consistency in beef products 
comes through loudly from industry members and consum-
ers worldwide. The genetic base for beef is relatively wide 
due to the wide range of environmental conditions in which 
cattle are raised. However, the ability of Santa Gertrudis 
to produce a high-quality carcass in the most challenging 
environmental conditions is well documented. A strategy will 
be formulated and implemented to educate industry stake-
holders about the ability of Santa Gertrudis genetics to hit 
profitable end-point targets.

	 Black hides can add significantly to heat stress, espe-
cially in warm, humid climates. Research done at the U.S. 

GROWING GLOBALLY
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Southern Harvest Sale

Grandddaughter of RDF Never Before 1136; TOP 
10% in the breed in all indexes! Sells with heifer 
calf born 5/15/20, sired by RDF Roughneck. Cow 
sells exposed back to Strait Ranch 634F1.

Creech Farms

WE’RE BRINGING OUR BEST TO THE Southern 
harveSt Sale

Creech 161-6
LOT 58

STAR 5 Santa Gertrudis x Hereford. A proven 
producer. Sells with STAR 5 show prospect 
heifer calf, born 3/22/20, sired by RDF Never 
Again 1136. Cow sells AI’d to King Ranch 
921/15 on 6/2/20, later exposed to Strait 
Ranch 634F1.

16/75

SEPT. 12, 2020
WILEY RANCH  
DEVILLE, LA.

LOT 82

Also selling 2 high-performing bred heifers.

Meat Animal Research Center, at Clay Center, Neb., shows 
black-hided animals have a surface temperature as much 
as three degrees warmer than red-hided animals, along with 
higher rates of respiration. Santa Gertrudis will become a 
leader in promoting red-hided genetics, emphasizing that red 
hides improve heat tolerance and insect resistance.

Develop and Deliver a Consistent Global Message
The well-known business adage, hear something repeated 

often enough and you will start to associate those words with 
the product, person or service, applies to the Santa Gertrudis 
message. The importance of consistent messaging across 
channels cannot be overstated as it provides stakeholders a 
clear picture of the breed and why Santa Gertrudis is rel-
evant. Consistent messaging is crucial for the entire Santa 
Gertrudis community. 

Goal 
Consistency does not mean rigidity but an adherence to 

a specific look-and-feel and tone-and-manner. Under the 
guidance of the leadership council, a document that outlines 
the breed’s vision and message will be developed, ensuring that 
all Santa Gertrudis associations are sharing the same message 
regarding breed performance. 

Objective
	 Focus will be placed on strengthening information and 

data sharing alliances between associations and stakehold-
ers, resulting in greater industry awareness. 

Improve the Breed’s Status and Value
One of the most important steps in building the global Santa 

Gertrudis brand is the ability to differentiate the Santa Gertru-

dis genetic package from the breed’s competitors. Improving 
the status and value depends on a clear expression of the key 
qualities and benefits of Santa Gertrudis genetics supported 
by sound science and research-based findings. 

Goal
Research findings are one of the most valuable sources of 

evidence for decision making in the beef industry. However, 
there is often a disconnect between those who conduct 
research and those who are positioned to implement the 
research findings. In order to strengthen the breed’s global 
status and highlight the value of the breed’s genetic offering, 
relationships will be fostered with academia and industry 
members who are developing Santa Gertrudis-specific research 
and education. 

Objective
	 The breed will take a global approach, encouraging 

and supporting academia and industry-supported research 
to optimize their resources, share technical expertise and 
intellectual property while validating profitable Santa Gertru-
dis performance. 

Adopting Sound Science and Technology 
The greatest potential for improving livestock produc-

tion sustainability depends on scientific innovation. There 
is no doubt that the accumulated use of technology in the 
beef industry has improved cattle and enterprise efficiency. 
However, the extent of technology adoption across the beef 
industry, especially in the cow-calf sector, is relatively low 

CONTINUED ON  PAGE 33 

mailto:tonycreechinc@gmail.com?subject=
https://www.santagertrudis.com/


SANTA GERTRUDIS USA32

SANTA GERTRUDIS SALE
Reports

2020 KENTUCKY NATIONAL SALE
JULY 17-18, 2020 | BOWLING GREEN, KY.

SALE AVERAGES
34 	 Registered Lots	 $2,383
21 	 Open Heifers	 $1,940
5 	 Bred Females	 $2,950

The 2020 Kentucky National Sale auctioneer was Greg 
Reynolds and the sale manager was Darren Richmond. The 
high-selling lot, a pair, was consigned by Shampain Ranch, 
Pleasant Hill, Ill., and was sold to Cedar Creek Farm, Shep-
herdsville, Ky., for $5,750. The high-selling open heifer was 
consigned by Parker Farms, Cave City, Ky., and was sold to 

Tinney Farms, Hancev-
ille, Ala., for $3,500. 
The high-selling STAR 
5 female, a pair, was 
consigned by Heath 
Farm, Hodgenville, Ky., 
and was sold to Kersey 
Colley Farms, Augusta, 
Ga., for $3,400. The 
high-selling bred heifer 
was consigned by Circle 
A Farm, Williamsport, 
Tenn., and was sold to 
High Country Farms, 

Jacksonville, Ark., for $3,000. The high-selling bull was 
consigned by Nolan and Emily Taylor, Leitchfield, Ky., and 
was sold to Walter Williams, Vaiden, Miss., for $2,500. The 
volume buyer was Travis Simmons, Ellaville, Ga. Cattle sold 
to 11 states. Eleven lots sold via Facebook live stream and 
phone bidding. Also, a big thank you to Santa Gertrudis 
Breeders International Executive Director Webb Fields for 
being in attendance. 

The high-selling lot was consigned by Shampain 
Ranch and purchased by Cedar Creek Farm.

8 	 Pairs	 $3,433
2 	 Bulls	 $2,450
7 	 STAR 5 Lots	 $1,778

SANTA GERTRUDIS SHOW

ResultsKENTUCKY NATIONAL SHOW
July 17-18, 2020 | Bowling Green, Ky. | Judge: Corbin Cowles

GRAND CHAMPION BULL
Windcrest NT 8/102, shown by  

Nolan and Emily Taylor, Leitchfield, Ky.

RESERVE GRAND CHAMPION BULL
777 921, 777 Farms, Magnolia, Ark.

GRAND CHAMPION FEMALE
Heaths Miss BN 369, shown by  
Heath Farm, Hodgenville, Ky.

RESERVE GRAND CHAMPION FEMALE
Gray Oaks 929, shown by  

Parker Farms, Cave City, Ky.

GRAND CHAMPION STAR 5 FEMALE
Heaths Miss Elis 518, shown by  
Heath Farm, Hodgenville, Ky.

Left to right: Judge Corbin Cowles, John 
Taylor, Deanna Parker, Jason Heath, and 
Emily and Nolan Taylor

$8,000 in premiums was awarded 
from the Kentucky Department of 
Agriculture as well as entry fees!

of measuring animal performance, data collection and data 
submission. 

“It also familiarizes juniors and their parents with the asso-
ciation’s genetic evaluation and the many selection and breed-
ing decision-making tools available to membership,” he says.

When all is said and done, Ford believes that what makes an 
animal a true winner is its ability to produce an efficient, indus-
try-acceptable feeder calf that will meet carcass quality goals. 

“Training superior showmen shouldn’t be the only objec-
tive of a beef breed association’s junior program,” he says. 
“It should also be focused on the development of knowledge-
able cattlemen well-versed in all sectors of the beef industry 
and committed to the production of profitable genetics.”

The Better Beef Contest wouldn’t be possible without its 
founding members, and breeders and supporters who cham-
pion carcass data, including Harris Riverbend Farms, Glen 
Rose, Texas; Townsend Cattle Co., Louise, Texas; Tinney 
Farms, Hanceville, Ala.; Donnie Robertson, ultrasound 
technician; the South Texas Santa Gertrudis Association; the 
SGBI Youth Activities Committee; the Santa Gertrudis Foun-
dation; and the National Santa Gertrudis Youth Foundation. 

“Many members of the Santa Gertrudis family have 
stepped up to help out and keep this contest going,” Hefte 
says. “This has truly been a group effort.”

They hope to continue that effort by offering the contest at 
other major shows so cattle in different age brackets will be 
able to participate. 

“Our hope is to continue to raise awareness of and to 
improve carcass quality in our breed,” Hefte concludes. “The 
old maxim applies, ‘You cannot improve what you cannot 
measure.’” 

BETTER BEEF
CONTINUED FROM  PAGE 24
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and must increase if producers are to remain competitive in 
domestic and foreign markets. 

Goal
Santa Gertrudis breeders will emphasize that the breed’s 

genetic package is backed by sound science and research-
based findings. Breeders will adopt and utilize association, 
university and industry decision-making and selection tools, 
identifying and replicating economically relevant traits that 
strengthen the breed’s genetic package. 

Objectives
	 The breed will aggressively pursue the sharing of data, 

internationally, in order to formulate more accurate and 
extensive genetic evaluations. 

	 Working with genetic service companies, the breed will 
facilitate the use of genomic selection tools that can or will 
provide a degree of linkage between herdbooks. 

	 The development of standardized global Santa Gertru-
dis performance benchmarks will be analyzed and adopted if 
feasible. 

Increase Global Demand by Adding Value
In today’s global economy, those successful in the seed-

stock industry seek continuous improvement, whether 
through genetic quality or by offering additional services to 
their cattle-buying customers such as calf buy-back pro-
grams, cooperative marketing opportunities, data sharing 
and other value-added services.

Goal
Santa Gertrudis breeders will drive genetic change in the 

commercial cattle industry by breeding and developing genetics 
with balanced traits and bred-in profit drivers that add value 
at the ranch/farm and beyond, resulting in an expanded global 
footprint and greater profitability.

Objectives
	 Reproductive technologies continue to positively 

impact beef cattle production systems by providing pro-
ducers opportunities to enhance genetics, advance fertility 
and ultimately increase offspring value. These reproductive 
tools enhance the ability to effectively flow profitable genet-
ics between countries. Sampling 
of Santa Gertrudis genetics 
between countries will be 
encouraged. 

	 As genetic link-
age is strengthened, 
global selection 
tools such a 
maternal and 
carcass indices 
will be developed, 
adding value 
to the breed’s 
genetic package 
and resulting in 
an increased global 
demand for Santa Ger-
trudis genetics. 

    MTG Jazzy

MASTERPIECE 101

BACK-TO-BACK   
2019 and 2020 National 

 Junior Santa Gertrudis Show  
Grand Champion STAR 5 Female! 

2019-2020 SGBI  
High Point STAR 5 Female! 
MTG Jazzy ▪ Reg. #20181684  

Sire: Maine Anjou ▪ Dam: Rafter Y Sassy Y
Jazzy Scan: IMF 4.54 ▪ REA 13.93

SEMEN 
10 straws/ 

$500

For semen sales, contact 
Darren Richmond   

djrichmd@gmail.com  
423-364-9281

DIAMOND K FARMS
Charles, Jennifer, Cory & Brittany Kunkel
Poughkeepsie, Ark. 
501-412-5188

Embryos from Jazzy and the 2017 National Champion, Masterpiece 101!
They will be full sibs to her 2020 NJSGS bull calf at side.

Offering

Also, the opportunity to flush Jazzy to the bull of your choice! Go for that  
¾ SG, or go with the odds to produce your next American Breeds Champion 
club calf! We are guaranteeing six “Grade A” embryos with the flush.  
She has already been flushed very successfully!
Contact Charles Kunkel for embryo and flush pricing.

Owned by Tinney Farms & Circle A Farm 

1/2 page horizontal
Santa Gertrudis USA

Diamond K Farms
Sept. 2020

Diamond K Farms_1-2, 4c_SG0920.indd   1 8/11/2020   5:07:03 PM
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TYLOR BRADEN: (361) 219-0434 · TBRADEN@KING-RANCH.COM    

King Ranch® 
250+ 2019 Santa Gertrudis and American Red bulls have completed gain test and are available Private Treaty. 

American Red females also available Private Treaty – yearling heifers,  bred heifers and bred 3 year olds. 
First within-herd EPD database in the nation.  

First genomically enhanced, single-step beef cattle EPDs in the nation.  
Industry-leading fertility, carcass and growth genetics.

PROVEN
RANCH – YARD – RAIL – PROFIT
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