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MASTERPIECE 101
(Reg. #20141438)

Masterpiece capped off one of the most dominant show
careers in recent breed history. He had 13 consecutive
grand championships and was named the 2017 National
Champion Bull! We look for great things in his future. Now is your
chance to use one of the most powerful bulls in the breed.
Co-owned with Circle A Farm.

Semen $50/straw, 10-straw minimum. '
Contact Arlin Taylor

2917 12 | 24 | 36 | -7 | 8 | 028
National 9 | 10 | 10 | 95 | 55 | 80
. Champion REA__Marb_|__ F2
. 7 | 003 | -0.36 | 0.01

15 45 >95 85
Balanced Index: 35% | Cow/Calf Index: 15% | Terminal Index: 55%

TF PROSPECTOR
(Reg. #20181333 )

Sired by King Ranch 97/10, Prospector puts it all
together with phenotype and performance.
2021 National Grand Champion,

2019 & 2020 North American Grand Champion.
Co-owned with High Country Farm, Jacksonville, Ark.
Semen $50/straw, 10-straw minimum.
Contact Arlin Taylor

2021 14 ] 10 [ 18 | 1 2 | 043
National 90 | 50 _35 >95 | >95 | 10
ey Champion 0 | 0.06 | 0.00 | 0.00 \ i
: 40 | 35 | 45 | 60 .

PISTOLERO
(Polled - Reg. #20157885)

A Pistol son out of donor cow Harco 1247. Pistolero
has some of the strongest numbers in the breed:
Top 1% TMAT, CW, REA; Top 2% YW;

Top 5% WW and Top 10% Milk.
Co-owned with Quail Valley Farms.

Semen $50/straw, 10-straw minimum.
Contact Arlin Taylor

1.7 29 53 6 25 0.42
95 5 2 10 1 40

24 0.48 0'20 0. 62
1 1 >95 95
Balanced Index: 25% | Cow/Calf Index: 35% | Terminal Index: 20%

Manager: Arlin Taylor
(256) 507-3838

o arlin.taylor@bhamfast.com

- 5251 Co. Rd. 601 * Hanceville, AL 35077 ¢

tinneyfarms.com

GENOTYPED [
& COWHERD

__Follow us on Facebook!

Balanced Index: 65% | Cow/Calf Index: 85% | Terminal Index: 55%_ :
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Wendts Super_"ﬁ'Santa Sale
R Feb8Y2023Y L

Matagorda County Falr Grounds Bay Clty, Texas

Viewing: Friday, Feb. 17, 4-7 pm & Saturday, Feb.18,9am-7pm
Social, Dinner & Bidding Party: Saturday, Feb. 18, 4 pm, at Run-N-Gun Lodge

Online Sale: Saturday, fFeb. 18, 8am-8 pm

sconllnesales com

Selling
Elote Geneties from
the Heart of Our Herds!

Featuring top trait leaders and in-demand genetics like
PrimeTime 9042, Dreamboat, Red Carpet, Jackpot and more!

Guest Consigners: Four | Cattle, Huvar Cattle, Korban Cattle, Kubecka Ranch,
Passion Farms, Reese Ranch and Schuster Farms

Wendt Ranches Partners LLC

5475 FM 457, Bay City, TX

Email: wendtranches@hotmail.com
S Gene Kubecka Daniel Kubecka S
979-240-531 | 979-240-5312
SGBI Herd #621, established 1954
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Providing Polled Power Genetics to the Santa Gertrudis Breed
777 FARMS : CREECH FARMS Polled Santa

. Chad, Jamie, ! 12483NC39-zebulon,NC27597 ¢ (Gertrudis Association
Patrick, Erin-Kay & Caroline Daniel : Tony (919) 427-4679 . Todd Osborne, Secretary & Treasurer
' (870) 904-3070 ré T: Brandon (919 761-3894 (' (859) 991-2438
triple7farms@gmail.com FARMS : ccreech6@gmail.com peppydocl@aol.com

2018-2022 Breeder of the Year : Herd No. 16769 * Herd No. 37879
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- FEMALE

2022 ARKANSAS STATE FAIR
A777 Kltty granddaughter

GEAIPI(DI PEIALE

- 2022 ARKANSAS STATE FAIR

A 777 Kitty x Honey Badger daughter
She was the Pick of the 777 ET 2022 calf
crop in the 2022 Purple Reign Sale.

 SEE OUR CONSIGNMENTS o g
i el bbb \ sz?[:z EI@PPEE
777 PABIS’*

ot b ieed b 2018-2022 SGBI Breeder of _the Year
- Magnolia, Ark. 2020-2021 Exhibitor of the Year - Erin Daniel

Lester & Ouida Cossey B P ll Jody Standley, owner
. 919)291-4212
2639 Gum Springs Rd., Searcy, AR 72143 ’l\ ag lumbi ol\ge G Kim I(Drestzlvood manager o\ T
(501) 207-2272 olumbia (828) 320-7317 N\
ouidac@att.net / \ (601) 270-1561 S 84 Austin Farm Lane, Clayton, NC 27520
C bpowell@powelltransportation.com

Flying C Ranch | Graves Creek Rancb ; 5J'S CATTLE COMPANY
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PRESIDENT'S LETTER
By Gene Kubecka

(979) 240-5311 | wendtranches@hotmail.com

our Santa Gertrudis Breeders International (SGBI)

Board of Directors has had a very busy month and

a half. From board meetings via Zoom to the board

meeting in-person at the SGBI office in Kingsville, not
much green grass is able to grow under our busy feet.

Our board meeting in Kingsville was a big success as
we were able to work through the agenda and set the executive dlrector search
in motion. The board was able to meet with the office staff, hear about their
responsibilities and listen to their concerns and challenges. They have done an
outstanding job. Please don’t hesitate to call me if you are having any issues
that you don’t think the office is handling in a timely manner. The board voted to
investigate investing in a copier/fax machine and bar code scanner. Both would
allow our office staff to be much more efficient and ultimately save the organiza-
tion money.

On the research
and development
front, Kevin and
Heather Blewett of
Buena Vida Cattle
Company, along
with the Texas State
University (TSU)
Department of Agri-
cultural Sciences
and Freeman Center
have teamed up to
add a Santa Ger-
trudis herd to their
ag department. The primary goals are to utilize Santa Gertrudis genetics and cash
donations to improve the quality and employability of students graduating from
the TSU Department of Agricultural Sciences and to establish the department as a
primary destination for top agricultural students and faculty:

® Provide more hands-on experience for students.

® Expand research opportunities for students and faculty.

® | everage Santa Gertrudis cattle herd and cash donations across all disci-

plines in the department.

® Create an environment to entice additional donations from other Santa Ger-

trudis breeders and TSU alumni.

North Carolina State University will artificially inseminate 300 Angus-based
cows to Santa Gertrudis bulls. More information to follow on this project.

The University of Kentucky wants to move forward with 24 heifers on consign-
ment for a heat-tolerance study.

Stay tuned for more information on all of these projects.

A group of interested breeders and a beef production specialist met with STX
Beef in Corpus Christi, Texas. The purpose was to see how more red-hided
cattle could be processed at their plant. We definitely have more work to do to

CONTINUED ON PAGE 19)
SGBI Staff at SGBI Board Meeting

During the October in-person Santa Gertrudis Breeders
International (SGBI) Board meeting, SGBI staff was on hand
to meet and make welcome the hoard members. Each staff
member gave a quick overview to the hoard on their many and
varied tasks and responsibilities. Many thanks to the SGBI
staff for their dedicated and uninterrupted work on behalf

of SGBI members and breeders. Pictured, left to right, are
Melissa Braden, DNA coordinator; Diana L. Ruiz, registration
and member services specialist; Kristy Gonzalez, member
services; and Emma Ramirez, member services.

The SGBI Board meets for an in-person meeting in Kingsville Oct. 28.

SANTA GERTRUDIS USA

SGBI OFFICERS OF THE BOARD
PRESIDENT Gene Kubecka
PRESIDENT ELECT Adolfo Sanchez
SECRETARY/TREASURER Nolan Taylor
BREED IMPROVEMENT Adolfo Sanchez
LONG RANGE PLANNING Amber Robertson
MARKETING & PROMOTION Kade Thigpen
MEMBERSHIP Craig Lopossa
YOUTH ACTIVITIES  Suzanne Fulton

SGBI BOARD OF DIRECTORS BY REGION

WESTERN REGION

Tylor Braden (Texas)
(361) 219-0434 | ctylorb@gmail.com

Suzanne Fulton (Texas)
Fulton Farms
(940) 382-3611 | fultonfarms39@gmail.com

Kade Thigpen (Texas)
Hefte Ranch
(830) 426-1366 | kadethigpen@gmail.com

Gene Kubecka (Texas)
Wendt Partners
(979) 240-5311 | wendtranches@hotmail.com

Rafael Miranda (Colo.)
Cherokee Ranch
(303) 888-5297 | rmvls65@gmail.com

Michael Seay (Colo.)
J5 Cattle Ranch
(303) 621-4548 | michaelgseay@icloud.com

Yancey Strait (Texas)
Strait Ranches
(972) 841-0989 | yancey.strait@yahoo.com

EASTERN REGION

Craig Lopossa (Ind.)
Red View Farms
(812) 829-8053 | craiglopossa@yahoo.com
Cody Mattingly (Ky.)
Mattingly Farms
(270) 668-3177 | mattinglyfarms96@yahoo.com

Trai Stegall (Miss.)
Stegall Farms
(662) 296-5120 | trais3@hotmail.com

Arlin Taylor (Ala.)
Tinney Farms
(256) 507-3838 | arlin.taylor@bhamfast.com

Jamie Daniel (Ark.)
777 Farms
(870) 904-3070 | triple7farms@gmail.com

AT-LARGE DIRECTORS
District 1 — Adolfo Sanchez (N.M.)
Red Doc Farm
(505) 463-1993 | dolfosanchez@yahoo.com

District 2 — Darrell Pitchford (Texas)
Pitchford Cattle Services
(903) 388-2288 | pitchfordcattle@hotmail.com

District 3 — Amber Robertson (La.)
Running R Cattle
(337) 377-9720 | runningrcattle@yahoo.com

District 4 — David Alderson (Tenn.)
Circle A Farm
(931) 682-2527 | dhealderson@gmail.com

District 5 — Mickey Bowman (N.C.)
Rockin B Farm
(336) 669-5771 | rockinbrowdyrooster@yahoo.com

District 6 — Nolan Taylor (Ky.)
WindCrest Farm
(270) 734-1670 | nolantaylor18@gmail.com
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We want to express our sincere appreciation for all of the buyers and
those that have supportued us throughout the year. Our 2022 sale was
another great success and we could not have done it without you.

We would also like to thank those that market with us and make the TriStar Sale & Bull Sale possible.
Harris Riverbend Farms, Corporron Acres and Pinnacle Cattle Co. A new addition to the bull sale this
year was CDP and we are grateful for this new partnership.

We are excited about the future that lies ahead!
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BULL & COMMERCIAL FEMALE SALE

MARCH 23,2022

Briggs Ranches | Traylor Division| Bloomington, TX

or,.  Mark your calendars NOW and watch for more information!
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WHAT LIES AHEAD FOR 2023?

By Randy L. Stanko, Ph.D., Texas A&M University-Kingsville

opefully the November midterm

elections turned out as you had

hoped and we can start to put

2022 behind us. First, let me
state that [ am not an educated ag
economist, but | pay attention when
one speaks about or publishes an
article concerning beef cattle. The
beef industry appears to be strong
despite the high cost of ranch inputs
(fertilizer, feed, fuel and supply-chain
disruptions), a $1.30 per pound cost
of gain in most feedyards, escalating interest rates, lingering
drought areas in several parts of the country and a continued
La Nifia weather pattern. The fat cattle futures market and
cash markets pushed passed the $1.50 per pound range late
this year — heights not seen since 2014 through the first half
of 2015. The calf market lows of 2022 have been suggested
to be behind us, partially due to coming off of the $8 per
bushel corn we experienced in May 2022.

Going forward, calf prices and feeder calf prices are
expected to be good due to a stable corn price, albeit high
(December 2022 corn at $5.60 per bushel); recent moisture
in the Southern Plains; decreased cattle on-feed inventories
by 1 percent in October ‘22 compared to October ‘21; and
the prognostication of a weakening La Nifa weather pattern.
Feeder calves are projected to push the $1.70 per pound line
and weaned calves may exceed $2 per pound early in 2023.
Moisture and sufficient green grass will positively influence
the calf markets in all of 2023.

However, according to multiple data sources, the U.S. beef
industry is still in a contraction pattern coming off a definite
herd expansion, which began in 2014 and ended in 2019 due
to COVID-19. Replacement heifer retention sat at 19 percent
of the Jan. 1 beef cow inventory during all of 2022, and cow
culling neared 13 percent of the same inventory benchmark.
It is projected that the U.S. beef cow inventory will dip to 29
million head during 2023. If this holds true, then 2023 and
2014 will be the two lowest years of beef cow inventories
since 1986, which saw a beef cow inventory of nearly 34
million head. Moreover, the heifer and heifer calves on-feed
inventory as a percentage of the total number of cattle on
feed (+ 40 percent) in late 2022 was the greatest percentage
since 2001. In addition, female beef slaughter as a percent-
age of total cattle slaughtered pushed to 51 percent in 2022.
We have not consumed this number of females since 1984.
Replacement heifers, purebred or commercial, should have

plenty of demand next year. If supplies of quality replace-
ment heifers are low, prices should be strong. These upcom-
ing scenarios in 2023 will provide an excellent opportunity
for most cow-calf producers to market their genetics and
production programs to others interested in expanding their
herds.

Even though U.S beef production is forecast to be down
6 percent during 2023, please realize that we would still
produce 2 billion pounds more beef than we did in 2014
and about 2.5 billion more pounds than in 2015. Some ag
economists are cautioning to keep an eye on beef consumer
trends. The wonderful and recent trend of beef consumers
seeking out the higher quality retail beef cuts may wain and/
or shift to pork or chicken (both projected to increase in
production by 1 percent in 2023). It all depends on how well
these consumers come out of the winter when they’re paying
more for everything, including heating their homes. Retail
beef price is projected to increase by 15 percent in 2023,
while chicken and pork may experience price deflation back
to normal pricing. The good news is that non-meat protein
products did not take away many beef eaters and, in my
opinion, will not in the future.

In the New Year, all we can do is our best to manage our
cow herd, optimize our pregnancy rates and be mindful of
our input costs. Trim costs where we can but not where we
should not. Do our best to market our livestock rather than
just sell them. Make every calf count, because they do.

Best wishes to you and yours in 2023. 4P

LA CAMPANA

COMMERCIAL 2

PUREBRED SANTA GERTRUDIS

- George West, Texas
" (361) 566-2244

RANCH

lacampanaranch.com
campana@granderiver.net

SANTA GERTRUDIS USA

Photo from Cherokee Ranch, Sedalia, Colo.
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RED DOC FARM
INTHE RED RANCH
REESE RANCH
CIRCLE L RANCH
CARLETON FARMS
HEFTE RANCH
DOUBLE G FARMS
TRIPLES
1B CATTLE FARM
JTP CATILE CO.

! e
a my Double G Farms, Triple S

Partners
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DOUBLE BARREL CATTLE
CANDICE PETTIT
O/X RANCH
FORREST ROBERTS
WILEY RANCH
STEGAL FARMS
ROCKING F
PAT GRAY

Purdnafebyd“k‘iﬁﬂ"""
STRALT
'L'.\v;"r AN

Y.N. STRAIT FAMILY

Streetman, Texas
Yancey 972.841.0989 | yanceystrait@straitranches.com
Callie 210.837.1199 | callie@straitranches.com
Henry Zarate, Manager | 361.920.0718
www.straitranches.com
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GRAVES CREEK RANCH, LLC
WENDT RANCHES PARTNERS, LLC

STEVEN DIGESUALDO FOUR J CATTLE (RAIG & TONYA BRAM
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ZMICFARMS JS CATILE DAVID SALDIVAR
TINNEY FARMS LAZY L SHOW CATTLE BAR-M FARMS
BOB CARLETON MARK STROMAN BRIAN CUMMINS
JEREMY DELGADO ROBERT HONZA OLD AGENCY RESERVE
HARRIS FARMS TWISTED CFARMS TAYLER GUIDRY
LAZY DOGRANCH KUBENA CATTLE CO. CF CATILE CO. n
PITCHFORD CATTLE CO. ROCKING A RANCH SALTER FARMS 57
SHAMPAIN RANCH gb
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SANTA GERTRUDIS
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20-21 “Winter Wonderland” Opportunity Knocks Sale V
Baby Dolls & Little Drummer Boys & Stick
Horses Too, Smartauctions.com

2023
JANUARY
16 Santa Gertrudis Point Show, Fort Worth Stock
Show & Rodeo, Fort Worth, Texas
FEBRUARY
I-3  Cattle Industry Convention & NCBA Trade Show,
New Orleans, La.
10 Banners & Buckles Sale, Jackson, Miss.
i Dixie National Livestock Show & Rodeo,
Jackson, Miss.
I8  Wendt’s Super Santa Sale, Bay City, Texas

18 Bluebonnet Classic Sale, Bloomington, Texas
23 Texas Alliance Sale, Bloomington, Texas

25 Purple Reign Sale I, Magnolia, Ark.

3l Elite Cut Female Sale, Bosque, N.M.

| Red Hot Bull Sale, Bosque, N.M.

IS  American Cattle Enterprise Brangus and Santa
Gertrudis Bull Sale, Deville, La.

22 Crimson Classic Sale, Cullman, Ala.

27-29 SGBI Annual Meeting, Amarillo, Texas

MAY
I3  Santa Gertrudis Breeders of the Carolinas Sale, TBD
20 Mid-Coast Opportunity Sale, Brenham, Texas

JUNE
18-24 2023 National Junior Santa Gertrudis Show,
Gonzales, Texas

SANTA GERTRUDIS

By Tommy Dunaway, Reporter
and At-Large Director

i, my name is Tommy Dunaway and

I am from Randolph, Miss. I currently
serve as one of your at-large directors
and your reporter.

Living in northeast Mississippi and rais-
ing Santa Gertrudis cattle has an advan-
tage of being near prominent breeders.
Stegall Farms, Ridge Point Ranch, Quail Valley Farms and
Tinney Farms are a few examples of breeders that can easily
be reached in a day’s visit. This allows access to purchas-
ing a new show prospect, herd sire or semen. Also, there
are large national sales in northwest Alabama in the fall and
spring each year that attract Santa Gertrudis breeders from
around the country. This is another opportunity to set up a
meeting for purchasing new projects, embryos or semen.

REGISTRATIONS, STAR 5 RECORDINGS
AND TRANSFERS BY DISTRICT

ACTIVE MEMBERS
STARS  Performance  Purebred &
District ~ Purebred Reg.  Reg. Only STAR § Trans.
| 107 29 0 I
2 528 74 | 12
3 24 9 0 12
4 0 [ 0 89
5 22 0 0 I
6 3l [ 0 ]
JUNIOR MEMBERS
STARS  Performance  Purebred &
District ~ Purebred Reg.  Reg. Only STAR 5 Trans.
| 45 3 | 50
2 I 0 0 0
3 0 0 0 5
4 0 0 0 0
5 0 0 0 0

FOR SGBI REGISTRATIONS CONTACT: Diana Ruiz
P.0. Box 1257, Kingsville, Texas 78364 | diana@santagertrudis.com
Phone: (361) 592-9357 « Fax: (361) 592-8572

SANTA GERTRUDIS WELCOMES

ol Nlemlees

Active Members
AW Ranch, George West, Texas
Rocking J Cattle Co., Clarksville, Texas
Junior Members
Addison Schubert, Kingsville, Texas
Alli Ames, Dayton, Texas
Caiden Boren, Valley View, Texas
Cameron Peral Crawford, Robstown, Texas
Carter Townes, Detroit, Texas
Connor Brantley, lola, Texas
Dalton Taylor, Mount Pleasant, Texas
Jagger Rosenbaum, Decatur, Texas
Jakob Rosenbaum, Decatur, Texas

Juan Fraire, Tioga, Texas
Kullen Kutac, Schulenburg, Texas
Lilliam Rosenbaum, Decatur, Texas
Logyn Denbow, Weatherford, Texas
Miles Pelir, Victoria, Texas
Olivia Schubert, Kingsville, Texas
Perry Bushy, Blum, Texas
Raylee Wilson, Pilot Point, Texas
Cody Arnold, Denham Springs, La.
Madison Smith, Denham Springs, La.
Nathan Payne, Denham Springs, La.
Travis Lord, Clinton, Miss.
Emiliana Baca, Las Vegas, N.M.

In my area, we have had great success with many com-
mercial operations wanting to incorporate Santa Gertrudis
genetics into their commercial herds. Santa Gertrudis offer
great heterosis when crossed with any breed, and we know

CONTINUED ON PAGE 29 }

10 SANTA GERTRUDIS USA


mailto:diana@santagertrudis.com

SANTA GERTRUDIS

DISTRICT VI BREEDERS (‘5

. GERTRUDIS
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Mt. Laurel Sale
Tom Chitwood, Brook, Ga.

Kentucky National Sale
Tinney Farms, Hanceville, Ala.
Grandview Farms, Hamilton, Ala.

Private Treaty
Todd Durrett, Greensbu;;g, Ky.

C BAR C RANCIEL
De Soto, MO 63020

Alan Clark

Bud & Kelly Clark

- (314) 607-1076
R.A.NCH bud@cbarcranch.net
W W CBARCRANCEIINET
Shampain Ranch

Santa Gertrudis Cattle

Del & Ginny Thomas
Pleasant Hill, IL 62366
(217) 734-2283
ginny2@irtc.net

Herd #4434

OSBORNE LIVESTOCK

Todd, Donna, Dalton & Ashley Osborne
Sparta, Ky.* Lathrop, Mo.

@ (859) 991-2438
peppydocl@aol.com

RED VIEW FARMS

5480 Jordan Village Rd.

Poland, IN 47868
(812) 829-8053
craiglopossa@yahoo.com

parkerfarms@scrtc.com

arms

Charles, Deanna, Chip, June & Carsen Parker
5552 Jackson Hwy. « Cave City, KY 42127
(270) 670-6285 « (270) 670-6776

@ WindCrest Faun g
John & Nolan Taylor

REGISTERED SANTA GERTRUDIS CATTLE

Gertguys@NCTC.com
1238 Claggett Rd. (270) 734-1670
Leitchfield, Ky. 42754 Herd No. 1431
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Photo from 5 Bar E Farm, Altha, Fla.

12

By Callie Curley, Contributing Writer

RED s tHE NEW
BLACK

AND NOW IS THE RIGHT TIME

How Santa Gertrudis Breeders are Recapturing a Competitive Florida Bull Market

RED IS THE NEW BLACK.

That’s how Santa Gertrudis Breed-
ers International (SGBI) President
Gene Kubecka summarizes the current
opportunities for quality Santa Ger-
trudis bulls, especially in the Florida
market.

The most popular breed in the
Sunshine State in the 1930s and ‘40s,
Santa Gertrudis lagged behind others in
the following decades, in part due to a
lack of competitive marketing com-
pared to mainstream breeds. However,
thanks to the dedicated efforts of the
association and a key group of breeders
over the last several years, the market
is piping hot and ready for committed
breeders to step up to the plate with
what Kubecka calls “the right kind of
bulls.”

“We know that red-hided cattle can
handle heat and humidity better than
black cattle, especially with Brahman
influence,” Kubecka says. “Florida

buyers are seeing Santa Gertrudis cattle
genetics improving their herd successes
and individual-animal performances,
even if the offspring are black.”

Where there’s interest, there’s oppor-
tunity. So, what does it take for a Santa
Gertrudis breeder to successfully enter
this new market?

A Name for Yourself

Kubecka and Richard Hood of Ameri-
can Cattle Enterprise agree, as desir-
able as the Santa Gertrudis breed is in
the harsh Florida climate, you won’t
find success by showing up and waving
the breed flag. Investing the time and
effort in getting to know your potential
buyers and showcasing your product
are essential steps in establishing your-
self as a reliable breeder.

“You've got to make contacts,”
Kubecka says. “If you don’t have the
local connections and relationships,
you'll struggle. SGBI, as an association,
is making a focused effort to develop
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our reputation and presence in Florida,
and setting goals to send more bulls
there in the next year and beyond.”

Getting your name out there is
undoubtedly possible for smaller breed-
ers, but it does require some initiative.

“Buyers prefer to purchase truckload
lots. What this means for the small and
intermediate breeder is teamwork,”
Kubecka says. “Get together with a
small group, advertise together and pri-
oritize quality that you’ll stand behind
beyond all else. It can absolutely be
done.”

Bull credits have created another
unique way for breeders to get their foot
in the door in Florida. A new concept
for Kubecka when he represented SGBI
at the Florida Cattlemen’s Association
(FCA) Convention earlier this year, he
is now encouraging breeders to pay
attention to the deadlines advertised by
the association and take part if selling
into Florida is of interest.

Florida buyers are seeing
Santa Gertrudis cattle
genetics improving their herd
successes and individual-
animal performances, even if
the offspring are black.

- Gene Kubecka

“After Jan. 1, check in with [SGBI]
about information on selling bull credits
during the [FCA] Convention,” Kubecka
says. “Getting on that list and bringing
a top-shelf bull as a sign of your com-
mitment to quality will be of enormous
help getting your foot in the door and
meeting some of the right people in that
market. It's a long-term strategy, but it
could be a great start.”

CONTINUED ON PAGE (4}



2022 STRAIT-HEFTE

72-2(6[& ZDZ-:%ION SALE

Our heartfelt thanks to all who
attended, watched online, bid
and/or purchased cattle at the
5th Annual Tried &True Sale!
We had such a great time with
friends, both old and new!
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To those who
purchased our
genetics, your
confidence means so
much to us.

Reese Ranch
Ridge Point Ranch
Lazy Dog Ranch
Four J Cattle

Lackey Ranch
Black Hills Land & Cattle
Bar M Farms
Old Agency Reserve
Woman Hollerin Ranch
Kubena Cattle Company
Wendt Ranches Partners
Wunderlich Farms
Blacktip Cattle
Craig and Tanya Bram
Townsend Cattle Company
JML Enterprises
Strait Ranches
Tideland Farms
5J’s Beef & Cattle
Pat Gray
Joe Marshall

JBER 14-15. 202 _PRODUCTION SALE
[ 336 Fl jossisTRtiTman, TEIAS ]

www.HefteRanch.com
Agua Dulce & Hondo, Texas
Kathryn Hefte * (210) 414-2493
Kade Thigpen ¢ (830) 426-1366
K.T. Hefte « (361) 813-4937

HEFTE R/ QLT
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RED IS THE NEW BLACK
CONTINUED FROM PAGE 12

A Product You'll Stand Behind

In her 1968 song, Tammy Wyn-
ette said to “stand by your man.” All
these years later, the Santa Gertrudis
breeders finding success in Florida are
singing a similar tune. You’ve got to be
willing to stand behind the bulls you
bring to the market.

“There is no breed composition that
fits Florida better than Santa Gertru-
dis,” Hood says. “But that doesn’t give
any of us an excuse to show up empty
handed. We’ve got to collect our own
data and be thorough in following up
with customers.

“It’s important to recognize that we’re
entering an extremely competitive and
concentrated market with some of
the best businessmen and women in
the world. They manage some of the
largest ranches in the country, facing
intense environmental factors, grow-
ing urban populations and a lot more,”
he adds. “If you come to the table with
them, you have to be prepared to talk
bottom-line business.”

Back to Basics for a Better Breed

Hood says one of the most basic
measures of success comes down to a
single piece of equipment: the scale.

“If you're not taking weights and
measures of your cattle and turning it
in properly to be compared or doing full
DNA panels on your cattle to learn from
them, you'll struggle to sell a bull in
Florida,” Hood says. “The breeders who
are selling there already - they’re doing
that. The buyers expect data and proof
not only that your product will work
for them, but how it will work and what
they can select from. The larger the
gene pool we can secure that provides
consistency and quality ... that’s where
we find success as a breed.

“Think from your customers’ per-
spective: How are they making their
money? What matters most to them?
And build your processes around allevi-
ating risks and creating opportunities,”
Hood says.

The more predictable the Santa Ger-
trudis breed becomes, the more market
it will create. In Hood’s words, “Supply
of the right cattle has to come before
we build high demand.”

Predictability Is Key

When it comes to building relation-
ships that last, predictability is the
name of the game.

Cattlemen’s Association Convention earlier this year.

“There is room for more Santa Ger-
trudis breeders at the table to sell into
Florida, but you've got to treat every
decision like a bottom-line business
owner,” Hood says. “You have to have
the data and the proof that your prod-
uct will work for your customer. You've
got to be predictable and, of course,
you’ve dgot to be good.”

What does it mean to be “good” in
the eyes of Florida buyers? According
to Kubecka, there’s plenty of consis-
tency, but also a key trait that tracks
differently in Florida than other geo-
graphic markets.

“Of course, these buyers are look-
ing at bone, loose hide, disposition and
cleanliness of the underline,” Kubecka
says. “Unlike other parts of the country,
though, they’re asking for medium-to-
above-average bone. The amount of
traveling they do in harsh, subtropical
conditions makes fine-boned animals
undesirable in the long-term.”

Hood says this all comes back to
knowing your customer and what they
need.

“You become reliable when you keep
showing up, keep gathering data, keep
making improvements. When we’re
all doing that, the breed can only get
better, and the demand will grow to
meet our supply.”

Building a Brighter Future

“All in all, the opportunity to expand
the breed’s presence and authority in
Florida is not to be underestimated,”
Kubecka says. “In the past, we’ve done
ourselves an injustice by not building
these relationships and maintaining a

SANTA GERTRUDIS USA

SGBI President Gene Kubecka, lower left, building relationships with Florida breeders during the Florida

strong presence. We feel strongly that
the breed is becoming better positioned
for a strong comeback, with plenty

of room for breeders who want to be

a part of growing a more prominent
breed, not only for Florida, but across
the globe.” 4P

QUICK TIPS

Tips for breeders interested in

tapping into the Florida market:

B Build relationships and
connections in your desired
market. Get to know their needs
and challenges. Reach out to
SGBI after Jan. | to learn more
about bull credit opportunities
in Florida for 2023.

Stand by your product and be
ready to commit to long-term
service and relationships.
Follow up with customers

to gather data and use that
information to improve your
cattle and your business.
Build from the basics.
Capture and report your herd
data, including weights and
measures.

The two most important words:
PREDICTABLE and GOOD.
Provide your customers a
product they know they can
count on to perform.




SANTA GERTRUDIS
SMALL BREEDERS GROUP

Brad & Sarah Carlile Madisyn Douglas
(214) 514-6145 (; c A 7,)(91 3) 915-2933

& QD
SANTA GERTRUDIS

PR BONHAM, TEXAS D

Carley’s Show Cattle
Ben, Leah & Carley Morgan

205 Madison St. * Portia, Ark.
(870) 759-1948 or (870) 759-1947
benandleahmorgan@gmail.com

Purerep SANTA GERTRUDIS AND STAR 5 CATTLE

ARROW CREEK
SANTA GERTRUDIS
M. C. LONGACRE, JR.
Old Cedar Point Farm
Elizabethtown, KY
(270) 505-2910 * clongacre60@gmail.com

IRoON OAKS 0

CATTLE

Lou & Robin Breving
Alvarado, Texas
817-821-7540
loub5@yahoo.com

10 years of
breeding to achieve
PERFORMANCE
with BALANCE!

THOMASBURNETT

Troup, Texas
(512) 676-7086
thomasb@trbautomation.com

HERD 20797

Lucky L FARM

SEAN, RAMONA,
DYLAN & KAYLEE LEDDY
550 Sunset Ridge
Cave City, Ark. 72521
(870) 805-1938
luckyfarml2@gmail.com

Santa Gertrudis
STAR 5

Iron Oaks Cattle would like to thank all
of our buyers in 2022.

We wish everyone a very Merry Christmas
and a prosperous New Year!

MORSE VIEW FARM

ANDREW & ANDREA

Mountain Grove, Mo.
Andrew: (417) 989-1721 HERD NO.
Andrea: (417) 259-0774 36791
andrea.creed98@gmail.com

Registered Santa Gertrudis & STAR 5 Cattle

° Herd No. 13517
Rockin B Fapp,

SANTA GERTRUDIS
Mickey & Joch Bowman

Staley, N.C.
(336) 669-5771 (336) 215-4774

IRoN OAKS

CATTLE

AlRashid & Santos Family q
4753 Soda Springs Rd. —_
Luling, Texas

frank.santos@veritacor.com (512) 508-6747

TRIPLE P RANCH

Mike, Kim or Tate Peppercorn
11090 FM 356 « Trinity, Texas 75862
(713) 703-8937 + (281) 825-8459
(936) 222-1164

kim.peppercorn@yahoo.com Est. 2014

(817) 821-7540

Ridge Point Ranch

Mark & Dixie Clay
4522 Hwy. 84E - Meadville, MS 39653
(601) 573-0204 - dixieclay@att.net
Herd No. 1541

V7 Catitle

Scott & Tracy Van Zile
New Boston, Texas 756570
(903) 908-2910 or
(903) 908-2239
vzeattle@gmail.com

7 Cat()e
‘ / L l If
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NAVIGATING HIGH-COST INPUTS:
A BALANCING ACT

By Jessica Wesson, Contributing Writer

ately, the cost of everything has
risen across the country due to
inflation and a historical event that
many will not soon forget. Rais-
ing cattle and producing beef is more
expensive than it has ever been, and
producers are feeling the heat of rising
input costs. With all these costs, is
there a way to help alleviate some of
the financial stress that comes with
raising cattle in this current economy?

Ron Gill, professor and Extension
livestock specialist with Texas AGM
Agrilife Extension Service, says most
producers are concerned about fuel,
feed and fertilizer — the three F’s — as
some might call it.

“That group can be anywhere from
40 to 70 percent of your cow cost,
depending on where you're at and how
much harvested forage you have to
have,” Gill says.

He says costs in this category are
usually fluctuating, which makes it hard
to predict just how much the three F’s
are going to cost at any given point.
Feed might include land rent, grain feed
or additives. Fuel covers everything
from diesel in your truck to go check
cattle or diesel in the harvesting equip-
ment when cutting hay. He says land
prices usually shake out to be compa-
rable across the country.

“In the West, you need more acres
because of the dryer environment,” Gill
says. “But in the East, you need less
land, but you’ll spend more on fertilizer
and baling and things like that.”

Fertilizer prices are a vastly different
story, Gill says. They are rising and are
necessary for production, which means
they are not as easy to cut out in most

operations — another cost that many
producers cannot avoid.

“Labor cost is not necessarily rising,”
Gill says. “But when you must reduce
cattle numbers, you have fewer cattle
available to spread that cost over.

And so, even though your paid labor
cost might not increase, if you had to
destock because of drought, your cost
per cow is.”

He says it could be a balancing act
of trying to keep good labor around
but also having enough cattle to justify
it. Gill also says depreciation might be
a high-input cost that will challenge
producers eventually.

“We have depreciation on the cows
and the equipment,” Gill says. “As a
cow gets older, she’s worth less and
less money. And you add on the equip-
ment depreciation, that gets heavy in
the production side. If we use anything
made of metal, those things depreciate
and there is really no way to capture
value or increase the value the older
they get.”

Navigating the Three F’s

Gill says the biggest challenge with
feed is to feed as little harvested forage
as possible.

“Now that varies a lot across the
a.s.,” Gill says. “Here in Texas, we can
graze almost 365 days a year, whether
we have the rainfall or not. Up in the
northern states you can’t do that.”

The solution, no matter where pro-
ducers are located, is stocking pastures
properly. If operations can accumulate
enough standing forage that they can
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FUEL
FERTILIZER

graze into part of the winter, then it will
cut their hay costs dramatically. How-

ever, it may not be that easy for some

ranchers, and they may have to make

some tough choices.

Fertilizer is necessary for many
producers who depend on their forage,
especially those in Texas.

“You can't just stop fertilizing these
forages we put in our area,” Gill says.
“It’s a lot of Bermuda grass, and it
responds well to fertilizer, but it does
not perform well without it. So, there is
a balancing act there.”

Gill says producers must weigh the
pros and cons of fertilizing and how
much they can afford to fertilize their
forages. If producers choose not to fer-
tilize their grass, then they might have
to cut back on stocking numbers to
compensate for the lack of forage.

“It’s extremely difficult to figure out
what is the best strategy on that,” Gill
says. “You can sure put a lot of money
in the fertilizer and not get benefits out
of it that year. The good thing about
most fertilizers is that a lot of it will stay
residual in the soil. So, when you do get
rain, you'll get some benefit from it.”

The best way to control fertilizer input
is through forage selection, Gill says.
Selecting forages that might be more
productive even without fertilizer might
be an advantage for producers.

“I've been seeing a lot of guys going
back to native grasses to try and cut
their fertilizer cost down, which is kind
of hard to do, but they’re sure trying,”

CONTINUED ON PAGE 18 }
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HIGH-COST INPUTS
CONTINUED FROM PAGE 16

Gill says. “But they have to reduce the
stock numbers to match the reduced
forage production.”

Fuel is another cost that most pro-
ducers cannot avoid, simply because
they have to use their equipment for
haying and other things. Even if pro-
ducers do not use equipment for crop
production, most of them will have a
fuel expense simply to go check cattle.

“Most of [the producers] drive diesel
pickups nowadays, and so just going
to check cattle is a fuel expense,” Gill
says. “So, if you don't live right there
with your cows, a hundred-mile or
longer round trip to check cows can get
expensive in a hurry.”

Gill suggests planning trips to make
it more cost effective to check cattle.

“We have to ask ourselves if they
really need to be checked every day,”
Gill says. “Maybe we can go every
other day or every third day. A lot
of that depends on what your water
sources are and how reliable they are.”

Producers might consider supple-
ments, especially during the wintertime
when forage is not as available.

“There are some supplements that
can be fed as seldom as once a week
that are just as effective, if not more
effective, as feeding every other day,”
Gill says. “It may be that some of the
self-limiting feeds or molasses-based
feeds may pencil in better given the
high cost of fuel.”

Navigating Labor Costs

As cattle herds grow smaller due to
challenges like drought, producers have
fewer cattle to spread their labor costs
over. Many are turning to contract labor
to help lessen the financial burden.

“We see this in a lot of ranches. They
have a skeleton crew that they keep
on fulltime, and they hire day help or
custom help when they need additional
people,” Gill says. “Some guys make a
pretty good living working contract for
ranches.”

Unfortunately, that does not work on
smaller, family-owned operations.

“If you're the one doing all the work,
then your cost doesn’t change that
much,” Gill says. “Really the only
place you can cut back is family-living
withdrawals. Not taking some trips, not
spending money on things that you
would normally like to spend money
on. That gets personal when you're
talking about not doing things with your
family that you’d like to do.”

While it is a hard decision for smaller
operations, the choice might have to
be made to take a pay cut to make it
work.

Navigating Depreciation

Depreciation on equipment and the
cattle herd is often unavoidable. The
longer a producer owns something, the
lower its value.

“The best thing to do with equipment
is to buy as little as possible,” Gill says.
“It’s amazing to me how much equip-
ment sits around on ranches, and it’'s
only used maybe two or three weeks a
year. [ look at it, and it’'s not moving, so
it’s not paying for itself.”

Sometimes producers should think
about how much equipment they really
need, Gill says. Producers should take
into consideration other options that
might allow them to cut equipment
costs.

“l know some guys are going back to
horse-drawn stuff,” Gill says. “Another
way to avoid depreciation is to rent
equipment, which will allow you to
really control the annual cost. The
depreciation is just a cash expense
when you're renting it.”

That option is not available to all
ranchers, and it might be hard to find
equipment for rent.

__cut down 4P

“You’ve got to have a good dealer-
ship that you can do that with, but it
makes a whole lot more sense than to
have equipment sitting around all the
time,” Gill says. “Now you’ll figure out
that there’s some equipment that you
can’t rent when you need it, because
everyone else needs it at the same
time. You may have to hold some
of that just to be functional in your
operation.”

Cattle also depreciate the older they
get, but Gill says cutting the cost of
heifer development could help with that
challenge.

“Some of us have bigger framed,
later maturing heifers that require more
feed input,” Gill says. “Can we improve
reproductive performance? That’s nor-
mally done through nutrition.”

Gill says producers need to find a
cow that matches their environment so
that they are not having to feed them
a whole lot to get them ready to breed
for the first time. Reducing that cost
throughout the whole herd will lower the
amount of depreciation that accumu-
lates over time.

“We don'’t talk enough about cow size
and adaptability to the environment,”
Gill says. “But that also helps cut down
on input costs, because you have fewer
inputs into that cow to maintain her. It’s
a balancing act.”

Another strategy is to change the
way cows are sold.

“A lot of us sell cows when they’re 7
years old or older, and there’s not a big
market for those as replacement cows,”
Gill says. “Some people are looking
at selling those cows when they are 3
to 7 years old, and that’s a valuable
cow to somebody who doesn’t want to
develop heifers. So, if you can develop
a reputation for selling good, sound,
middle-aged cows, you can add a lot of
value to them.”

While some input costs cannot be
avoided, with careful planning and
smart choices, some of them can be
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777 Farms
3WC Cattle.
4SFarms..........

5J's Cattle Company .........ccuere

Goodin Farms.
Grandview Farms...
Graves Creek Ranch LLC
Gyranda Santa Gertrudis...........

Polled Power Genetics ............... 5
Polled Santa Gertrudis
Association.
Red View Farms.
Richmond Photography
LT T— 23,
Ridge Point Ranch.
Rocking A Ranch....
Rockin B Farm.

Rose Hill Ranch
Arrow Creek Santa Gertrudis......I5 Hargis Farms ......... Running M Ranch
UCT. I I y 2[]22 | KI N G S B U RY, TEXAS Bier Fa_rms """"""" Harris Riverbend Farms..... ' Santa Gertrudis Breeders

Black Tip Cattle Heath Farms.... International suummsseessees 2|
SALE AVERAGES Borchers Southern Y Hefte Ranch.... Santa Gertrudis Small Breeders
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e g S Y PR deann | Briggs Ranches....n 7,22 Jernigan Ranch..... ampain Ranch....

Bred HBI'fEI'S 84;250 Emhryus sz’zou Buena Vida....... John Martin Ranches... Strait Ranches.
Open Heifers $4583 CBar C Ranch. KC Ranch LLC... T&S Farm

Carley’s Show Cattle..

The high-selling bull, KK Valedictorian, was sold to B Square
Ranch, Timpson, Texas. The high-selling open heifer was sold
to Strait Ranch, Streetman, Texas. The high-selling bred heifer

was sold to Tanya Bram, Louise, Texas. The high-selling STAR | CreechFarms ... 5  MCRanch..... Triple P Ranch.

5 female was sold to Blaine Gibson, Lubbock, Texas. 4P Crosswinds Ranch ~23  Morse View Farm.. Twisted C Farm
District 6 Breeders ... ] 0ld Agency Reserv Urhanosky Ranch...

MORE SALE REPORTS ON PAGE 24 ) | Dixie National Livestock Show..19  Olivarez Ranches... Vesper Ranch...

Double TT Ranch.......cuumusne 22 Oshorne Livestock VI Cattle..........
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P R ES | D E N 'S LETTE R Flying C Ranch.........c.eeresuersssenes Passion Farms.. Williams Farm..

CUN'"NUED FHUM P AGE B Four J Cattle..... Pitchford Cattle Co. WindCrest Farm

get a foot in the door at this facility. More than 50 percent of
the cattle being processed at their plant continues to come
from the Texas Panhandle.

As you can see, there are a lot of moving parts in the
association’s business these days. The board continues to
work as diligently as possible with all the tasks at hand.

Cherokee Ranch & Gastle
Corporron Acres....
Cox Mill Farms.

Fulton Farms

Mattingly Farms.....

Pinnacle Cattle Co. LLC........ I7 22

Tinney Farms....

Wunderlich Farms............ 23,

As we near the end of another year, please remember
great things only truly happen when planning and hard work
go hand in hand. As we pause from our work, let’s remember
to give thanks for the real reason we all celebrate Christmas.

Until we meet again, let’s do great things together. @

L estock Show
and Rodeo
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Plan now to exhibit your livestock or
agricultural products at this year’s 57th
Annual Dixie National Livestock Show.

February 10-18, 2023

Jackson, Mississippi

Hospitality is what we do best and we work
hard to make everything right for showing
your livestock.

* National Santa Gertrudis Show *

For complete information please contact: SGBI Point Show
Dixie National Livestock Show Entries due:
Phone 601-961-4000 + Greg Young 601-214-1344 January 22
greg@mdac.ms.gov + www.dixienational.org T
Make plans to attend the dixienation az.org

PRCA Dixie National Rodeo February 10-18, 2023. ¢
Arrival day:

February 10 - by 5:00 p.m.
Show day:
February 11 - 8:00 a.m.

Judge: Terry Burks
Released after show

Make plans to also attend the

Gannerss & Buckls Soll

February 10, 2023

DECEMBER 2022 - WWW.SANTAGERTRUDIS.COM
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HETEROSIS:

The Best Tool for Your Operation

For Bar T Bar Ranch, Santa Gertrudis Genetics Play a Key Role
in Achieving Heterosis and Ensuring Operational Success

-

By Grace Vehige, Contributing Writer
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EFFICIENCY. PERFORMANCE. STEWARDSHIP.

For the Prosser family of Winslow,
Ariz., this is how they guide the day-to-
day decisions at Bar T Bar Ranch. The
goal of the Prosser family operation is
to find balance in efficiency and perfor-
mance, and apply that to the cattle and
the land.

Operation Background

Since the early 1900s, Bar T Bar
Ranch has been maintained as a family-
run operation. Bar T Bar Ranch, Inc., is
currently owned and operated by Bob
and Judy Prosser, along with their sons,
Spencer and Warren Prosser. The family
has also made a recent addition to their
team — Phil George, who will be joining
as general manager.

Bar T Bar Ranch has a rich history
within the southwestern United States
and beyond. Judy’s grandfather began
the operation in 1913; it was later taken
over by her father. During the 40 years
Judy’s father operated the ranch, two
other families were involved in the busi-
ness. In 1991, Judy and her husband,
Bob, purchased the ranch.

Since its start, Bar T Bar has grown in
both size and merit. The ranch currently
covers about 350,000 acres of private,
state and U.S. Forest Service lands
between Winslow and Happy Jack, Ariz.

While Bar T Bar first entered the
cattle business with a traditional Her-
eford herd, Angus and Gelbvieh cattle
were integrated in the 1980s. The com-
bination of the latter two breeds spurred
interest in what is commonly known
today as the Balancer breed.

20

The Prosser family was one of the
first to start raising Balancer cattle and
was, in fact, the first to start a South-
ern Balancer program, which utilizes
Gelbvieh genetics in combination with
a Bos indicus breed. Both herd influ-
ences continue to be a large part
of their mission and success — but
the work toward achieving better
performance and efficiency through
heterosis has not stopped there.

Bar T Bar Ranch operates in a very
arid climate and, oftentimes, in harsh
conditions. As Bob Prosser tells it, het-
erosis is not only what makes the Bar T
Bar cow herd work, but it is also a key
component to what keeps their custom-
ers coming back.

The Prossers focus on breeding
and raising cattle that can be produc-
tive in their environment, with a large
emphasis on stayability. Today, Bar T
Bar raises Southern Balancer, Balancer,
Gelbvieh and Angus females, and bulls
that thrive in the Southwest and other
arid parts of the United States and
Mexico. A newfound solution to both
the climate and changing market trends
is the implementation of Santa Gertru-
dis genetics in the Bar T Bar herd.

Incorporating Santa Gertrudis Genetics
For Bar T Bar Ranch, Mother Nature
heavily influences their management
decisions. In the arid Southwest, suc-
cess is dependent on the ability to be
flexible managers and caretakers of the
land and livestock.
The Bar T Bar website advertises
the family’s ability to use hybrid cattle

SANTA GERTRUDIS USA

FINDING THE BALANCE

PERFORMANCE

BART BAR RANCHES

“A CULTURE OF STEWARDSHIP”

as “the simplest, most effective way

to achieve heterosis — which means
enhancing calf survival, breeding ability
during drought conditions, efficiency on
grass and in the lot, carcass yield and
quality grade.”

Because the Prosser family prides
itself on the ability to adapt to shifts in
climate and market conditions alike,
they searched for solutions when a con-
cern in the cow herd developed.

About five years ago, Prosser recalls
noticing a trend in the herd that needed
to be addressed. Despite the countless
benefits Bos indicus cattle were bring-
ing to the table, the Prossers felt that
some of the American breeds they were
utilizing were giving too much mature
size, further impacting efficiency. The
question at hand was which outcross
cattle could help limit that mature size.

“Through prowling around and meet-
ing different people in the cattle business,
we tried some Santa Gertrudis genetics
and found them to be more moderate at
mature size,” Prosser explains. “We also
found the temperament on them to be



more predictable — not as much varia-

tion and attitude. It may have been the
sire groups we used, but we were quite
pleased with it, so we’ve continued to
add them to the composite.”

In addition to concerns with the
mature size of the herd, Prosser notes
other challenges Bar T Bar was facing
in terms of productivity.

With market trends pressuring
continental and English cattle to have
increased growth, Prosser shares how
that “explains why we were having
challenges with [those cattle] losing
productivity at seven and eight years.”

According to Prosser, Bar T Bar was
not the only operation in the Southwest
that was unveiling these concerns. The
ranch’s commercial customers were
also sharing how their cow herd was not
lasting as long as they used to in the
pasture.

As a method of addressing these
issues, Prosser affirms the use of
American breeds and Brahman-influ-
enced cattle to bring longevity back to
the equation.

“Anybody who has ever run an
American breed animal or Brahman-
influenced cattle knows that once you
sort through fertility at a young age,
those cows will last a long time,” he
says. “It’s not uncommon to find some
of those cows out there, still productive
at 14 years of age.”

For Bar T Bar, Santa Gertrudis genet-
ics were used as a heterosis tool that
not only limited the mature size of the
herd but also increased the productivity
and longevity of those influenced cattle.
This combination was game changing
for operational sustainability.

“With tremendous development costs
of replacement heifers, longevity just
really adds to the bottom line because
it reduces your replacement rate by
not having to replace cows as often,”
Prosser explains.

CONTINUED ON PAGE 25 )

SANTA GERTRUDIS

THE COMPLETE PACKAGE
Maternal Quality
Carcass Merit
Maximum Heterosis

Santa Gertrudis
Data Driven. Profit Proven.
361-592-9357 | santagertrudis.com
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JOHN 316 Brent Shaw, Manager

(205) 412-5761 (cell)

Delmo Payne, Owner
(205) 468-5319 (cell)

=
45 FARMS 2| GOODIN . FARMS
Geraldine, Ala. 35974 :z’ AUSTIN, IN G (812) 794-2624
(Z;;Ig)TZZ)(lt_e(:%ia;rm Mar. > | SGBI Herd #19416 www.goodinfarms.com
Robert Richey, Herd Mgr. BERLEY, JERRY & TERRY GOODIN
(256) 641-4400 Breeders of Santa Gertrudis Cattle
www.4sfarmslic.com Official Nu Gen Project Farm
GRANDVIEW FARMS Sjgg ERYV § FI00T
5400 Bexar Ave. East cqttle & Semen E|
@ AT ECE T Mol 1 Pat & Beverly Heath
www.grandviewfarm.biz 2 387 Goodin Williams Rd.
RESERVE NATIONAL CHAMPION BULL @3 Hodgenville, KY 42748

email: bheathl 2@windstream.net

(270) 358 4820

JAME_S HO!.MES RAFAEL MIRANDA
Executive Director Ranch Manager
303-523-9503 303-888-5297

CherokeeRanchandCattle.com

Polled Bulls for Sale | T
(=]
Runningiil 2| WILLIAMS FARM
(%) . orre
H}@m@m 5 | Kenny & Jackie Williams \/\/
HordNo.2026 . my & Ginger Montgomery £ | Kentwood, LA 70444 VY
17925 Hwy. 82 - Union Springs, Ala. 36089 (985) 229-0012 * (225) 276-6970 cell
334.703.1314 (c) - 334.738.4886 (h) williamskh1953@gmail.com Herd 38981
TWISTED € FARMS P 4P
Crossville, Ala. L Charl Tldeland Fal'ms
ogan Lharles Al Shiyou T c) 228.216.8731
256.558.9441 6033 Pontiac Dr. (h) 228.255.8729
ldc0512@yahoo.com Kiln, MS 39556
Michael Charles Replacement Heifers & Bulls
256.572.4941 We Got Some Good Ones.
HEROKE ECE.A.:R.G:R.A.NGI-I
C ANC E \'3 @ De Soto, MO 63020
R H =] Alan Clark
—— &CASTLE— SEDALIA, COLORADO g L Bud & Kelly Clark

—— (314) 607-1076
RAIDICEL bud@cbarcranch.net
WWRSW.CBARCRANCE. NET

Borchers

Southern Y Ranches, L. P.

Charla Borchers-Leon + Mary Kay Borchers
2401 North Wheeler Street
Victoria, Texas 77901 + (361) 575-1297

Santa Gertrudis Y/ Braford F1

Purebred « STAR 5 « Crossbred Cattle

Steven Boothe
(361) 575-1297 (O) + (361) 571-9728 (M)

Briggs Ranches

Cowman Selected. Cowman Proven.

PO Box 1417 «Victoria, Texas 77902
(361) 573-7141

Joe Jones, manager (361) 897-1337
Traylor Division
Bloomington, Texas

y (361) 897-1337

San Roque Division
Catarina, Texas
(830) 999-3236

San Carlos Division
Rio Grande City, Texas
Joe Jones: briggsranches@hotmail.com

www.BriggsRanches.com

BITCKTIP

ROBBY WALKER
954.553.2733
OKEECHOBEE, FLA. | GREENSBORO, ALA.

Cox Mill Jarms
Herd #16315

C (919) 708-2816

Alan & Vivian Cox H (919) 499-6741

6444 Cox Mill Rd.
Sanford, NC 27332

Buenn Vina

CATTLE COMPANY
Kevin & Heather Blewett and
Harrison & Kalli Kimble
Kingsbury, Texas ¢ (210) 744-8100

buenavidacattle.com

Yernigan Ranch
Wayne & Lavonne

Buena Vista, GA 31803 B
(229) 649-2575 = H: (229) 649-7724
C: (229) 6499659

Email: wjernigansragmail.com
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KC Ranch LLC

Kenneth W and Cynthia M Smith
(406) 945-2486 * (406) 945-4384
13067 Bristlecone Rd. * Henryetta, OK 74437
pioneerfluids@gmail.com
K / Raising registered SG replacement Cﬂ:)

heifers, bulls and STAR 5.

MC Ranch.

6016 Salem Valley Rd.
Ringgold, GA 30736
www.mcranch.com

Wes McDaniel Judy McDaniel
(404) 226-5177

(404) 630-1142
Email: mcdanielwb@gmail.com

T&S FARN

Registered Santa Gertrudis & STAR 5 Cattle

Tommy Shealy Chris Swygert
(803) 730-3347 E (803) 223-3417
tlsshealysbbq@yahoo.com cowsl992@gmail.com

3500 Pond Branch Rd. © Leesville, S.C. 29070

CORPORRON ACRES
Jim Corporron
Schulenburg, Texas 78956
Ranch (979) 562-2405
\ Cell (979) 561-7185
Email: jim@corpacres.com

Jessie Mendel

Manager
(979) 561-7103

Brad Wright
Genetic Consultant
(979) 219-4599

www.Corporronacres-Pinnaclecattle.com

PINNACLE
CATTLE CO,, LLC
Rodney & Barbara Corporron
Schulenburg, Texas 78956
(713) 724-1268

ELIJAH ROBINSON
1513 Montford Rd.
Reynolds, Ga. 31076

AGENCY
RESERVE

(478) 973.2067

=
karonil7@yahoo.com
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BIERI FARMS

P.0. Box 441 ¢ Angleton, Texas 77516
(979) 292-9856
Herd No. 474 - www.bierifarms.com

Double'-l-l-I Ranch

WYLIE TALIAFERRO
Box 57, Rosser, TX 75157 « Herd # 3326
Wylie: 469-644-1620 « Duane Miller: 214-793-5111
wylietaliaferro@yahoo.com

SANTA GERTRUDIS USA
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BRED TO EXCELL

SAM, SANDY AND TODD HYDE
Santa Fe, TX 77517
excellsantagertrudis@gmail.com

Todd: 281.705.0832

y Four J Cattle g

Registered Santa Gertrudis & Crosses

6994 U.S. Hwy 77 N
Hallettsville, TX 77964
www.fourjcattle.com

Fulton Farms ES
(9!(!):1697630 arms T23:

(940) 898-1423
Jane Fulton, Suzanne Fulton & Taylor Terry
Post Office Box 3064 = Denton, TX 76202
esterry@hotmail.com

Larry & Zoe Justiss
(361) 772-5613
zjustiss@cvcetx.com

(956) 585-1661 (o) Mission, TX 78573

®CROSSWINDS% ]ohn Martin Ranches WUNDERLICH FARMS
RANCH Box 860 Terry/Nancy Wunderlich & Family
DARRELL ROACH San Diego, Texas 78384 J- Brenham, Texas
(\’) Keller,Texas * (817) 235-8158 (361) 701-5683 Nancy: 979-277-2838
(,\-) Crosswinds.tx@gmail.com Charter Member S.GB.I. Herd #4 wunderlichfarms@gmail.com
OLIVAREZ RANCHES f\ GYRANDA
Since 1898

z f /5’ ,f ’ ,f M Santa Gertrudis Since 1950 r( AUSTRALIA'S PREMIER

Herd #439 SANTA GERTRUDIS STUD

SANTA GERTRUDIS Ben D. Olivarez P.O. Box 829 Petge\;rim(:_?oarg(_’;l‘j

Santa Gertrudis
Cattle Herd #878

o\{.\ng 6 RQ’)

Qo ALLEN & CHERYLL GRAINGER 9
P.0. BOX 2282, BRENHAM, TX 77834

979-830-8785 « rockingacattle@gmail.com
www.rockingasantagertrudis.com

“The Tradition Continues”

S3J0IAHIS TVNOILVNHILNI

PITCHFORD CATTLE SERVICES

s L/ x Specializing in Show & Sale Cattle ™ L7
* Herd Consultation, Management & A.I. Work P

Darrell, Shana, Casey, Bri & Gracey Pitchford
8565 CR 3913 « Athens, Texas
pitchfordcattle@hotmail.com

(903) 388-2288 www.pitchfordtradition.com

Base Hll BRanct:

AJ & Rosemary Gambino

% P. O. Box 73§ P'jttlsOn TX 77466

e-mail: rosemmjc gumln’no(gf;‘,gmai[ com

STRAIT

Y.N. STRAIT FAMILY
P.0. Box 246, Streetman, TX 75859
972.841.0989 | 361.920.0718 | 210.837.1199
yanceystrait@straitranches.com
WWW.STRAITRANCHES.COM

Joarqgis (fFarms
SANTA GERTRUDIS

Box 457 « Hemphill, TX 75948
(409) 787-2165 - -
email: hargisfarms @ gmail.com

THOMASBURNETT
CATTLE FARM

Troup, Texas

(512) 676-7086 TI B I

HERD 20797

|

DAVID & LAURIE HARRIS
P.O. Box 691 « Cleburne, Texas 76033
(817) 641-4159
david.harrisfarms@yahoo.com

Herd # 7325 thomasb@trbautomation.com
===
H... naees g | [URBANOSKY RANCH
&>/ RIVERBEND FARMS \Q_ 2/ HOME OF SENSATION 5-1

14525 URBANOSKY LN., PLANTERSVILLE, TX 77363
JEROME (281) 797-5715 - BLAKE (936) 870-5252 {JRBANOSKY
www.urbanoskyranch.com RANCH

Agua Dulce,
Texas

HEFTE

Kathryn Hefte Petty
(210) 414-2493
K.T. Hefte

(361) 813-4937

1200 State Hwy 173 N
Hondo, Texas 78861

VESPER RANCH

Kelly Vesper
Charter Member SGBI - Herd 43
Drawer 679, Cotulla, TX 78014
Chad Springs (512) 517-2455

AI@
IR% AKS bt

Lou & Robin Brevmg ﬂ@p@m@ﬁ
Alvarado, Texas  * @@mﬂbﬁﬂ
817-821-7540 o PERF(D ANCE
/ouilij@yahoo.com N wﬁﬂl +

@p)

Established 1850
Herd Established in 1954 S
PERFORMANCE TESTING SINCE 1958
Website: www.wendtranches.com
5475 FM 457 Gene Kubecka: (979) 240-5311

E-mail: wendtranches@hotmail.com
& Bay City, Texas 77414 Daniel Kubecka: (979) 240-5312

Bl Herd #621
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DARREN RICHMOND

Ringgold, Ga.

(423) 364-9281
nchmondphotowdeo com
djrichmd @ gmail.com
3 Facebook/
PHO‘IOGRAPHY & VIDED » Darren Richmond

SALE CATTLE - HERD SIRES - DONOR COWS

TO ADVERTISE
IN SG-USA,
CONTACT SALES
REPRESENTATIVE

DARREN RICHMOND
(423) 364-928I
djrichmd@gmail.com

| < snumn[mnums

ISk

WWW.
‘R\CHMOND

TO VIEW SG-USA
ONLINE, VISIT:
santagertrudis.com
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SANTA GERTRUDIS SALE

@OMK

STRAIT-HEFTE TRIED & TRUE

PRODUCTION SALE
OCT. 15,2022 | STREETMAN, TEXAS

SALE AVERAGES

100 Lots $6,530 10 Pairs $8,225

43 Bulls $5581 1 IVF Pick $17,000
38 Bred Heifers $6757 2  SemenLots $2.725

6 Open Heifers $8,583

The fifth annual Strait-Hefte Tried & True Production Sale
was held at Strait Ranches in Streetman, Texas. Fifty-eight
buyers from 11 states purchased 100 lots.

The high-selling bull, Lot 73, SR Dozer 801/J, was sold to
Red Doc Farm, Belen, N.M., for $37,500. The high-selling
lot, Lot 71, SR Advantage 5234/J, was sold to Double G
Farms, Edinburg, Texas, and Triple S, who partnered to
purchase a half interest for $12,500. The high-selling lot, Lot
70, Hefte Ranch J115 ET, was sold to Ridge Point Ranch,
Meadville, Miss., who purchased a half interest for $12,000.

The high-selling female, Lot 30, SR Ms Catalyst 822/H,
was sold to In The Red Ranch, Eustace, Texas, for $30,000.
The high-selling lot, Lot 29, SR Ms Uno ET 621/J4, was sold
to Carleton Farms, Ozark, Mo., for $17,000. The high-selling

lot, Lot 14, Hefte Ranch J03, was sold to Reese Ranch, Enci-
nal, Texas, for $10,500.

The high-selling lot, Lot 60, an IVF flush pick, was con-
signed by Strait Ranches, Streetman, Texas, and was sold to
Circle L Ranch, Bryan, Texas, for $17,000.

The volume buyer was Reese Ranch, 4

BRIGGS RANCHES SANTA
GERTRUDIS BULL AND COMMERCIAL

FEMALE SALE AND TRI STAR SALE
OCT. 21-22, 2022 | BLOOMINGTON, TEXAS

SALE AVERAGES

50 Santa Gertrudis Bulls $3,763
45  Brangus Bulls $5,680
245 Commercial Heifers $1,728
60 Purebred Santa Gertrudis Females ~ $5,086

It was a beautiful day for the 19th Annual Briggs Ranches
Santa Gertrudis Bull and Commercial Female Sale along with
the 45th Annual Tri Star Sale. We had a total of 92 buyers
from nine states participate in this year’s sale. The high-
selling Santa Gertrudis bull, Lot 1, was sold to Wiley Ranch,
Deville, La., and Branch Ranch, Rayville, La., for $10,000.
The high-selling lot, Lot 5, was sold to Tinney Farms,
Hanceville, Ala., for $10,000.

The 45th Annual Tri Star sale high-selling lot, Lot 246, was
sold to Harris Riverbend Farms, Glen Rose, Texas, for $9,000.
The next high-selling lot, Lot 244, was sold to Red Doc Farm,
Belen, N.M., for $8,750. The next high-selling lot, Lot 227,
was sold to Grandview Farms, Hamilton, Ala., for $8,750. 4P
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- 2023 National
Santa Gertrudis Show

TO BE HELD IN CONJUNCTION WITH THE

JACKSON, MISS. | JUDGE: TERRY BURKS

Saturday, Feb. i1, 2023 - 8 a.m.

Tentative Schedule

Cattle arrive
Feb.10 6p.m.
Feb.ll 8am.

If you have any questions about

the National Santa Gertrudis

Show or to donate, contact show
chairman Darren Richmond at
(423) 363-928I, djrichmd@gmail.com,
or show co-chairman Trai Stegall at
(662) 296-5120, trais3@hotmail.com.

Donations are always welcome "
and are needed to put on a great
show like this. We appreciate

donations of any amount.

We are also looking for
award sponsors.

FOR ENTRIES, VISIT
dixienational.org

ENTRY DEADLINE

Jan. 22, 2023

SANTA GERTRUDIS USA
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HETEROSIS
CONTINUED FROM PAGE 2I

According to Prosser, Bar T Bar’s
No. 1 goal is “to make the commercial
cattleman as productive as he can be
through simple tools that make sense
and don’t require a lot of management
constraints.”

When taking multiple factors into
consideration such as the cattle cycle
and variations in rainfall, the Prossers
believe composite cattle are the answer
and are the No. 1 tool to be utilized on
their operation and in the Southwest.

Bar T Bar bulls work in some of the
toughest conditions in North America,
which is why they work to breed effi-
cient seedstock with the latest technol-
ogy. Consequentially, that has led to the
incorporation of Santa Gertrudis — now,
an integral part of Bar T Bar Ranch.

“We use the Santa Gertrudis as a
cross back on the Balancer, and our
goal is to kind of make a better cow by
using the Bos indicus, the American
breeds of cattle, in a cross to maximize
heterosis,” Prosser explains. “The ulti-
mate goal is to have longevity in those
cattle.”

So far, the results of this composite
have been just that.

What the Future Holds

Moving forward, Prosser
believes that DNA tech-
nology, if cost allows, will
be a useful management
tool for the commercial
breeder to use that can
also add profit to the
bottom line.

“That’s really our next
step is to try and identify
these American breed
genetics that give us
those maternal lines that
will not only breed at 12
months of age but will
also last until they are 12
or 14 years of age,” he
says. “It’s our hope that
this DNA technology will
help us identify this at
branding time.”

Further, DNA technol-

ogy can help elevate the composite
breeds to excel in the pasture, in the
feedlot and on the rail, ultimately
adding value in the marketplace.

For Bar T Bar, crossbreeding pro-
vides the perfect combination of traits
necessary to be both productive and

Judy and Bob Prosser in their office at Bar T Bar Ranch.

experience, Angus cattle offer calving
ease and carcass quality, while Gelb-
vieh cattle provide muscle, milk and
fertility. The cherry on top of this cross
is the influence of Santa Gertrudis,
which offers heat tolerance and longev-
ity — both essential for success in the
Southwest 4

profitable. Prosser shares how, in his

DECEMBER 2022 - WWW.SANTAGERTRUDIS.COM

IN CONJUNCTION WITH THE NATIONAL SANTA GERTRUDIS
SHOW AT THE DIXIE NATIONAL JACKSON, MS

SELLING 30 HALTER BROKE PUREBRED
& STARS5 OPEN HEIFERS & BULLS

CONSIGNORS INCLUDE:
RusTIC RAIL RaNcH
STREIT FARM
RTRUDIS
- STEGALL FARM
RIDGE POINT RANCH
5 BAR E Farm ~
DP CATTLE C
PITCHFORD CATTLE CoO.
DouBLETT R
HURRICANE
RUNNINGS

NCH
ATTLE CoO.
Bar M Farm

YR RI":YAuctions
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TULSA STATE FAIR SANTA GERTRUDIS SHOW
Oct. 2, 2022 | Tulsa, Okla. | Judge: Scott Bush
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GRAND CHAMPION BULL AND RESERVE GRAND CHAMPION BULL GRAND CHAMPION FEMALE

777 Badger 2022 205G4, shown b XL Cleopatra 008ET, shown b
g y P y
Triple P Legacy, shown by 7177 Farm, Rockin 3T Ranch & Excell Santa Gertrudis, Sante Fe, Texas

Triple P Ranch, Trinity, Texas M Rock Farm, Texarkana, Texas

Lizsd

sy

RESERVE GRAND CHAMPION FEMALE AND - GRAND CHAMPION STAR 5 FEMALE RESERVE GRAND CHAMPION STAR 5 FEMALE

BEST OF POLLED FEMALE H2 Belle 8, shown by H2 Ariel 6, shown by
XL Sheza Star 236, shown by H2 Cattle Co., Clarksville, Texas H2 Cattle Co., Clarksville, Texas

Excell Santa Gertrudis, Sante Fe, Texas

NORTH CAROLINA STATE FAIR
Oct. 16,2022

RESERVE GRAND CHAMPION BULL AND GRAND CHAMPION FEML AND

BUL
JF Hatcher, shown by BEST OF POLLED BULL BEST OF POLLED FEMALE

Morse View Farm, Mountain Grove, Mo. Flatwillow 432, shown by Flatwillow Daisy 434, shown by

Flatwillow Farm, Statesville, N.C. Flatwillow Farm, Statesville, N.C.
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) RESERVE GRAND CHAMPION FEMAL . GRAND CHAMPION STAR 9 FEMALE

Flatwillow Babs 418, shown by MV Maggie May, shown by Bar M 183, shown by
Flatwillow Farm, Statesville, N.C. Morse View Farm, Mountain Grove, Mo. Bar M Farm, Lenoir, N.C.
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RESERVE GRAND CHAPIN STARS FEMALE
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BUENA VIDA CATTLE COMPANY

Li’\\-—3\ WOULD LIKE TO SAY
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CATTLECOMPANY
TO EVERYONE WHO CAME OUT TO THE RANCH SHOWED SUPPORT TO THE
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SHOW HEIFER & BULL SALE
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B SQUARE RANCH THE HIX FAMILY
THE LARRISON FAMILY WOMAN HOLLERIN RANCH
COUNTRY LEGENS RANCH STRAIT RANCHES
THE PITTMAN FAMILY FLEISSNER FARMS
PITCHFORD CATTLE COMPANY BLAINE GIBSON
TOWNSEND CATTLE COMPANY ANTHONY LAMPO
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FOLLOW OUR SOCIAL MEDIA FOR UPDATES

WWW.BUENAVIDACATTLE.COM @ f @BUENAVIDACATTLE
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STATE FAIR OF TEXAS SANTA GERTRUDIS SHOW

nifer Parker

NO PHOTO
GRAND CHAMPION BULL RESERVE GRAND CHAMPION BULL BEST OF POLLED BULL
KK Valedictorian, shown by Serbesa Ranger 017H6, shown by ES Charleston 157, shown by
Buena Vida Cattle and B Square Ranch, Serbesa and Pitchford Cattle Co., Fulton Farms, Denton, Texas

Timpson, Texas Athens, Texas

'

RESERVE GAND CHAMPION FEMALE AND

GRAND CHAMPION FEMALE
XL Cleopatra, shown by BEST OF POLLED FEMALE

Excell Santa Gertrudis, Santa Fe, Texas ES Strawberry Shortcake, shown by
Kayson Pledger, Timpson, Texas

GRAND CHAMPION FEMALE

ARKANSAS STATE FAIR Miss 777 Ke$ha, shown b

Oct. 22, 2022 | Little Rock, Ark. | Judge: Katy Wunderlich Exin Kay Daniel, Magnolia, Ark.

Ml

GRAND CHAMPION BULL AND RESERVE GRAND CHAMPION BULL RESERVE GRAND CHAMPION FEMALE
BEST OF POLLED BULL 777 Badger 205G4, shown by Miss 777 Honey Badger 777K Hoppie,
777 Syrus 452K3, shown by 777 Farms, M Rock Farm and shown by Rockin 3T Ranch, Ennis, Texas
Caroline Daniel, Magnolia, Ark. Rockin 3T Ranch, Ennis, Texas

s -g,-’
BEST OF POLLED FEMALE GRAND CHAMPION STAR 5 FEMALE RESERVE GRAND CHAMIPION STAR > FEMALE
Miss 777 Boston, shown by Miss 777 Pretty Penny, shown by Miss GAL Jeanette, shown by
Erin Kay Daniel, Magnolia, Ark. Erin Kay Daniel, Magnolia, Ark. Gracelyn Lee, Fayetteville, Ark.
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Santa Gertrudis Breeders International
72\° ANNUAL MEETING » AMARILLO, TEXAS

April 27-29, 2023

he 2023 Santa Gertrudis Breed-

ers International (SGBI) Annual

Meeting is shaping up to be a great

event, April 27-29 in downtown
Amarillo, Texas. The schedule will be
event filled, and will be reminiscent of
traditional SGBI scheduled events in
prior years.

Tours of the West Texas AGM Beef
Research Center along with viewing
Santa Gertrudis on test at Hereford
Feed Yard will be some of the highlight-
ed events. Stay tuned for a full SGBI
Annual Meeting schedule of events in
future issues of Santa Gertrudis USA
and on SGBI's website,
wwuw.santagertrudis.com. W

Embassy Suites by Hilton
Amarillo Downtown
990 S Buchanan St.,

Amarillo, Texas 79101
(806) 803-5500

https://santagertrudis.com/
events/annual-meeting

GROUP CODE:
Ask for Santa Gertrudis
Breeder rate

JUNIOR LETTER
CONTINUED FROM PAGE 10

what our Santa Gertrudis genetics and
phenotype have to offer to improve
the genetics of any commercial or
purebred herd.

I would also like to remind everyone
to send in your entries for the National
Santa Gertrudis Show hosted in Jack-
son, Miss., at the Dixie National. The
Banners and Buckles Sale will also be
held in conjunction with the show. Our
Mississippi affiliate looks forward to
welcoming you to our state. @

We would like to thank these buyers of Mattingly Farms’ génetics this year. Watch for our
consignments in early 2023 at the Banners & Buckles Sale and the'International Super Sale!

Quail Valley Farms, Ala.

Bar M Farms, N.C.

Jamie Kemp, Tenn.

Pitchford Cattle Co., Texas
WindCrest Farm, Ky.

Tinney Farms, Ala.

Wendt Ranches Partners, Texas
Stroman Cattle Company, Texas

Mattingly
= Farms .

DECEMBER 2022 - WWW.SANTAGERTRUDIS.COM

Bryan O’Neal, Texas

Chris Pitcock, Ind.

High Definition Cattle Co., Texas
Jeremy Gainous, Tenn.

Texas A&M Kingsville, Texas
John Sharp, Texas

Hix Family, Texas

Reese Ranch, Texas

Rebel Ridge Santa Gertrudis, Ky.
Jolly Farms, Tenn.

Osborne Livestock Co., Mo.

Rolling Oaks Ranch, Mo.

Excell Santa Gertrudis, Texas

Scott Sherrill, N.C.

Thomas Burnett Cattle Farm, Texas
Red View Farms, Ind.

Cody & Whitney Mattingly

“Roger & Ivye Mattingly
:270-668-3177 | Brandenburg, Ky.
mattinglyfarms96@yahoo.com .
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David & Laune Harrisis e :
PO Box 691 ® Cleburne, TX 76033
Home: 817.641.4159 ® Office: 817. 641 4771 ) Moblfe 817 996 5866 i
;tiawd harnsfarms@yahoo com S L Y e R



mailto:david.harrisfarms@yahoo.com?subject=
http://www.cattletoday.com/borchers_southern_y

TOM(
100+

LMM

il' IIIIAY

OF RANCHING
THE FAMILY LAND

. _Trawsjanak Fam|ly Rockport Texas
x BarV MargeVIasakFamlly Houston,Texas ¢

Borchers Southern B Ranches, L.P

Charla Borchers-Leon Mary Kay Borchers

Prowd Produsers ofy8 Cetile

Steven Boothe E-mail: charlabl@icsi.net : FAX: (361) 576-0891
(361) 575-1297 (O) - (361) 571-9728 (M) www.cattletoday.com/borchers_southern_y
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KING RANCH

PROVEN

RANCH - YARD - RAIL - PROFIT

King Ranchr
Santa Gertrudis and American Red bulls and females available private treaty.
First within-herd EPD database in the nation.
First genomically enhanced, single-step beef cattle EPDs in the nation.
Industry-leading fertility, carcass and growth genetics.

www.king-ranch.com/cattle-for-sale

DARRELL R. WHITE: (830) 255-8869 - DWHITE@KING-RANCH.COM



http://www.king-ranch.com/cattle-for-sale
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