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MASTERPIECE 101
(Reg. #20141438)

Masterpiece capped off one of the most dominant show
careers in recent breed history. He had 13 consecutive
grand championships and was named the 2017 National
Champion Bull! We look for great things in his future. Now is your
chance to use one of the most powerful bulls in the breed.
Co-owned with Circle A Farm.

Semen $50/straw, 10-straw minimum.

Contact Darren Richmond, 423-364-9281, or djrichmd@gmail.com

BW | ww | yw | mik | TMAT | sc
20.1 7 0.9 17 25 -4 4 0.75
National 80 20 15 90 50 15

: -_‘Champion 9 |0 62 0.35 0 61 0.02

- Richmond 30 | 90 | »95 | 70 | 15

Balanced Index: 40% | Cow/Calf Index: 15% | Terminal Index: 80%

TF PROSPECTOR
(Reg. #20181333 )
Sired by King Ranch 97/10, Prospector puts it all
together with phenotype and performance.
2021 National Grand Champion,

2019 & 2020 North American Grand Champion.
Co-owned with High Country Farm, Jacksonville, Ark.
Semen $50/straw, 10-straw minimum.

Contact Darren Richmond, 423-364-9281, or djrichmd@gmail.com

BW | ww | | Milk | TMAT |
1.6 14 24 -10 -3 0.27
95 30 20 >95 95 65

2021
National

Champion 7 0.00 006 008 0.00 | S

35 50 25 35 40

PISTOLERO
(Polled - Reg. #20157885)
A Pistol son out of donor cow Harco 1247. Pistolero has
some of the strongest numbers in the breed:

Top 1% YW, TMAT, CW, REA; Top 3% WW, Milk. He has a
Top 15% Balanced Index and Top 10% Terminal Index!
Co-owned with Quail Valley Farms.

Semen $50/straw, 10-straw minimum.

Contact Arlin Taylor (below) or
Richard Hood, 979-224-6150, or richard@amscattle.com.

BW | ww | | Milk | TMAT |
1.2 27 50 8 22 0.60
85 3 1 3 1 20

32 0.03 | -0.18 | 0.51 | -0.01
1 >95 >95 1 20
Balanced Index: 15% | Cow/Calf Index: 30% | Terminal Index: 10%

Eini

Hanceville, AL 35077 .

GENOTYPED
COWHERD

5

- Balanced Index: 55% | Cow/Calf Index: 85% | Terminal Index: 30% ol )
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http://www.tinneyfarms.com/

Quallty Replacement Helfers
/ai Eanly 2022k%

....

 After ‘Se‘\‘reral"}'ears of retamlng all Dur
we are now offermg these heifer genetics to the publlc

Contact us to get your replacement females whtle they last!

‘We would like to thank all of our 2021 buyers
) - ‘and wish everyone a X

mmwﬂmmmy

Wendt Ranches Partners LLC

U) 5475 FM 457, Bay City, TX U)
Email: wendtranches@hotmail.com
S Gene Kubecka Daniel Kubecka S
979-240-531 1| 979-240-5312
SGBI Herd #621, established 1954
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Merry Christmas and happy holidays from all of us at Santa
Gertrudis Breeders International! Santa Gertrudis cattle
graze at Hefte Ranch, Hondo, Texas.

Photo by Cate Doubet.
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CREECH FARMS : Double C Farms

William W. Cameron, Jr. & Family

12483 NC 39 * Zebulon, NC 27597
Tony (919) 427-4679 + 377 Double C Drive A
Brandon (919) 761-3894 T i Ractord, NC 28376 I
Email: ccreech6@gmail.com * (910) 875-4963 U/
Herd No. 16769 * Herd No. 37879 ; redbull@embarqmail com

Most of all, | am thankful for relationships made over the year

ith other Gert breeders for whom | hold the utmost respect.

look forward to continuing seeing you out there.

ank'you everyone! (Ecc.3:1-8

DOUBLE € FARMS

Polled Santa

i Gertrudis Association

Todd Osborne, Secretary & Treasurer

(859) 991-2438

peppydocl@aol.com

BilllCameron Jr;  (910)875:4963f

Flying C Ranch i GRAY OAKS FARM WILEY RANCH

Lester & Ouida Cossey Dennis Jones, owner

2639 Gum Springs Rd., Searcy, AR 72143 S 905 Foxtrap Rd., Russellville, AL 35654

(501) 207-2272 : Home: (941) 735-9391
ouidac@att.net / C \ . Austin Logan, Manager

(256) 335-8821

Ve

Erik or Kim Wiley

I55 Sayes Rd., Deville, LA 71328
(318) 48I-8082'(3I8) 481-6927
erikkeri@yahoo.com
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his is certainly the time of year to
be thankful. As we start to close out
another calendar year, | find myself
enjoying the weather, counting my
blessings and looking forward to the
holiday season that brings family and
friends closer together. | hope everyone
gets a chance to slow down during the
holiday season and enjoy time with
loved ones. | would like to personally
wish all of Santa Gertrudis country a
Merry Christmas and happy holidays!
As | sit down to write this, we have
recently concluded another successful
Santa Gertrudis Breeders International
Board of Directors meeting. A singular
focus of making the breed as progres-
sive as possible can truly be felt within

EXECUTIVE DIRECTOR'S

REPORT

By Webb D. Fields

(361) 592-9357 | wfields@santagertrudis.com

these meetings. | am certainly grateful
for a fantastic group of breeders who
continue to make tough decisions in
order to move the breed and the asso-
ciation forward. We are also ending on
another strong fall sale season for our
breed.

We continue to test the market with
some of the highest quality, most pro-
gressive genetics to date, along with a
volume of cattle that continues to grow.
While demand is as strong as ever for
the top end, with progressive breeders
and bull studs alike seeing the value
in these top-end genetics, we must
continue to focus on growth in the area
of reaching commercial cattlemen and
telling the story of our product’s value
in that sector.

A strong focus on being the red-
hided, heat-tolerant, heterosis provider
of choice is key. There are a lot of
short-eared cows around the coun-
try that would benefit greatly from a
Santa Gertrudis bull in terms of added
pounds, health and do-ability from the
heterosis gained in the calf crop. By
the same token, I truly believe there is
a large volume of black, commercially
focused Bos indicus-based cows in the
South and Southeast that would see a
similar level of added performance due
to the heterogeneous nature of crossing
with Santa Gertrudis cattle. The options
are truly limitless for our breed to gain
traction selling into commercial cow
herds, no matter the area.

One specific area we want to focus
on to reach the commercial customer is
through marketing. We recently sought
to grow our photo library in search of
high-quality photos of modern Santa
Gertrudis cattle. We want our advertis-
ing efforts to mirror the progressive
cattle that you, as breeders, continue to
create.

Hopefully, you also have noticed
some new social media advertising,

CONTINUED ON PAGE 20 }

SAVE THE DATH!

April 7-9
2022

LEXINGTON, KY

T0 KENTUCKY
HOST HOTEL

Embassy Suites | Lexington, Ky.
245 Lexington Green | (859) 271-4000

Group Code: CESSGB

GERTRUDIS BREEDERS 'NTERNAT/O

/V,44

There will be a limited number of chances
to own SGBI's private label Annual

Meeting bourbon.
Watch the January issue of

Santa Gertrudis USA to learn more.

SANTA GERTRUDIS USA

@ Covers all annual meeting

activities and events

Thursday only @
@ Includes day at Keenland

Spring Meet

Saturday

@ Covers annual meeting and

President’s Dinner

LIMITED EDITION BOURBON
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DRIMERO

Hefte “El Primero” HO4 boasts a 6.7% IMF and a 1.25 REA/cwt. He

\ has the athletic mobility we demand from our herd bulls. With a
birthweight of 61 pounds, he is a safe, natural choice for heifers.
Chock-full of Santa Gertrudis breed character and a pedigree full of
proven genetics, El Primero is the complete package.

2l

LIMITED |

Semen Packages @ a0 L e
Available! Hcw  Badk HPREG  BBK

EPDs as of
10/21

% Ranking

Five J’s Cattle Company

Clayton, NC
Jody Standley, owner, 919-291-4212
Kim Prestood, manager, 828-320-7317
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PRESIDENT'S LETTER
By Nancy Wunderlich

(979) 277-2838 | n.wunderlich@hotmail.com

ast year I left you with the thought “Tis the season
to count our many blessings ... .” Each of us can fill
in those dots with favorable experiences along with
acts of kindness throughout the year. Sometimes it
is hard to find those blessings when we are challenged
with circumstances beyond our control. | choose to meet
those challenges head on and learn from those experiences, good or bad, as |
continue to practice the life-changing wisdom acquired.

A huge blessing to Santa Gertrudis Breeders International (SGBI) are the
members who choose to serve on the board of directors and the various com-
mittees, and who often have to make the hard decisions. Many hours are spent
in meetings and traveling to make the best choices that serve the majority of
the membership. We are blessed with members who have personal experiences
that have sculpted our opinions and mindsets to make us stronger and more
enlightened as we maneuver through cattle industry obstacles.

Our “Data Driven, Profit Proven” slogan continues to guide us as we strive
to make the best decisions and, ultimately, accomplish our purpose in the
cattle industry. SGBI Executive Director Webb Fields said, “The different expe-
riences and ideas members bring to the table is an invaluable resource to the
association.”

This blessing of a diverse membership working together keeps our organiza-
tion moving forward toward success for the entire membership.

As we prepare to celebrate the birth of Jesus, let us not forget that Christmas
begins with Christ. Let us be reminded of the scripture from Titus 2:7-8, “Show
yourself in all respects to be a model of good works, and in your teaching show
integrity, dignity and sound speech that cannot be condemned.”

As we count our many blessings, or search for them, | encourage you to
continue good works of integrity, treating all you meet with dignity and respect.
Count the blessings of those who have gone before us, who have nurtured,
influenced and loved us to be productive, compassionate members of family
and society. 4P

he Santa Gertrudis Breeders International Board of Directors approved a

new set of classifications for multi-dam animals during the fall board meet-

ing. Multi-dam animals will now be distinguished as a 50 percent pure-

bred animal, receiving a purebred registration certificate, but denoting the
50 percent classification as having an unknown parent. This will continue to
place these multi-dam animals into a single head contemporary in the genetic
evaluation.

Information is king in today’s fast-paced, data-driven seedstock industry.
Commercial producers and fellow breeders alike look for as much accurate data
as possible when making breeding and purchasing selections. We believe this is
another step toward ensuring the registry and genetic evaluation is as transpar-
ent as possible, while still honoring those breeders who historically utilize multi-
sire/multi-dam in large pasture settings by still supplying a registration certifi-
cate on these animals. This will allow us to continue to track these genetics to
get these animals to full, 100 percent purebred status in just a few generations.
Questions regarding these changes can be directed to SGBI staff. 4

SANTA GERTRUDIS USA

SGBI OFFICERS OF THE BOARD
PRESIDENT Nancy Wunderlich
PRESIDENT ELECT Gene Kubecka
SECRETARY/TREASURER Nolan Taylor
BREED IMPROVEMENT Kathryn Hefte
LONG RANGE PLANNING Alicia Sanchez
MARKETING & PROMOTION Erik Wiley
MEMBERSHIP Tony Creech
YOUTH ACTIVITIES  Suzanne Fulton
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SANTA GERTRUDIS

DISTRICT VI BREEDERS (‘se

), GERTRUDIS 4

We invite all Santa Gertrudis
members to attend the

S 71st SGBI Annual Meeting ingas.

— beautlful Bluegrass country

APRIL -9, 2022

M [MBASSY SlJlTES l[XlN(iTﬂN KY

e

(270)»670 6776

CBAR C RANCEL

e oe 5ot mo caceo [l OSBORNE LIVESTOCK

Alan Clark Todd, Donna, Dalton & Ashley Osborne
Bud & Kelly Clark Sparta, Ky. . Lathrop, y|V|O. arms parkerfarms@scrtc.com

= (314) 607-1076 Charles, Deanna, Chip, June & Carsen Parker
QE:RANCH bud@cbarcranch.net @ (859) 991-2438 P

5552 Jackson Hwy. « Cave City, KY 42127
WA W CBA RCRANCEL NET peppydocI @aol.com (270) 670-6285 + (270) 670-6776

D s oo RED VIEW FARMS 4pWINDCREST

5480 Jordan Village Rd. John & Nolan Taylor
Del & Ginny Thomas Poland, IN 47868 REGISTERED SANTA GERTRUDIS CATTLE
Pleasant Hill, IL 62366 Gertguys@windstr .net

(217) 734-2283 » (618) 535-4470 (812) 829-8053 T @uindsireanne

Shampain Ranch

Herd #4434

. 1238 Claggett Rd. (270) 589-9046
ginny2@irtc.net craiglopossa @yahoo.com Leitchfield, Ky. 42754  Herd No. 10772
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ARE MY REPLACEMENT HEIFERS
READY TO BREED?

By Randy L. Stanko, Ph.D., Texas A&M University-Kingsville

aving spent many years research-

ing puberty onset in beef heifers

and assisting beef producers

with heifer development, estrus
synchronization and artificial insemi-
nation, | have experienced my share
of frustration. “Are my replacement
heifers ready to breed?” is a question |
have often been asked.

Most beef cattle producers will

view their replacement heifers much
like they view their own children. My
children are the smartest in their class and all my replace-
ment heifers are ready to breed today. Unfortunately, neither
statement is ever 100 percent true. Large commercial beef
producers, however, can easily live with an 80 to 85 percent

pregnancy rate in virgin heifers because they can market that
15 to 20 percent of non-pregnant heifers as a group of feeder

heifers. On the other hand, it is the smaller producers who
suffer most with only a 70 to 90 percent heifer pregnancy
rate.

To best answer the above question, the easiest thing to do
is spend a little time (daily) with the replacement heifers. If

we had a group of 21 post-pubertal replacement heifers, then

we should see one heifer each day showing signs of estrus.
Cows and heifers will never be self-synchronized but do not
be surprised to have two heifers in heat today and none in
heat tomorrow. A much smaller group of post-pubertal heif-
ers may present a heifer in estrus every three to four days or
more, whereas a group of 100 post-pubertal heifers should
have at least three to five heifers in heat each day.

Beef cattle producers who do not have the luxury of
observing replacement heifers for 30 minutes per day or
every other day could invest in either an ESTROTECT patch
or a KAMAR patch for $1.32 to $2.00 per head (plus ship-

ping). Realize that not every heifer would have to be patched,

but [ would recommend at least 50 percent to get a good
idea of present reproduction status.

You will be much more successful getting virgin heif-
ers bred naturally or artificially if they have had a least one
normal estrous cycle prior to the breeding season. If heifers
are exhibiting normal estrus behaviors, one can assume they
have attained puberty and should continue to cycle normally.
That is, showing heat behaviors every 21 days, on average.

| have observed heifers, however, that did not read the
“reproduction book.” Obtaining weekly blood samples and

tracking replacement heifer hormones through puberty can
be an interesting exercise. | have documented American
breed-type heifers that had one (first) normal estrous cycle
and then reverted to not cycling for the next three to five
weeks. In science, we call these individuals outliers, and
thankfully they are not the norm.

Hefte Ranch Hnndo Texas

Developing outstanding replacement heifers is not a new
concept, and most producers realize that a good post-
weaning nutrition program is the key to preparing females for
the first breeding season. The goal is to ensure that females
are of sufficient age and body weight to be pubertal prior to
breeding season. Traditional thinking and experience with
producing American breed-type heifers indicate that a high
percentage should be pubertal by 13 to 15 months of age
with body weights of at least 700 to 750 pounds. Most impor-
tant, all replacement heifers must be on a positive plane of
nutrition and have a body condition score of 5 or better.

Please remember, those outliers can exist in your herd
and can be frustrating if you are using artificial insemina-
tion. Thus, as we make our replacement heifer selections at
weaning, it would make sense to consider actual weaning
weights and then develop heifers on a nutritional program
that will provide the average daily gain to meet the general-
ized guidelines.

Merry Christmas to all! 4P

LA CAMPANA

COMMERCIAL @ PUREBRED SANTA GERTRUDIS

George West, Texas
" (361) 566-2244

RANCH

lacampanaranch.com
campana@granderiver.net

SANTA GERTRUDIS USA
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SR Paradigm 135/7 x SR Arkema 30/0
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When combining Phenotype and Genotype is PARAMOUNT.
SR Paramount 30/H4 combines the genetics of the Santa Gertrudis breed’s “Super Star” Al Sire, SR Paradigm 135/7, with the herd

sire producing donor dam, SR Arkoma 30/0. With 10 EPDs ranking in the Top 35% we believe SR Paramount 30/H4 is a supreme
choice for balanced breeding objectives.
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DECEMBER

14 Mid-December Tinney Farms Bull Test,
Hanceville, Ala.

2022 JANUARY

15 Premier Cowtown Elite Sale, Fort Worth, Texas
17 National Santa Gertrudis Show, Fort Worth, Texas

1-3 Cattle Industry Convention & NCBA Trade Show,
Houston, Texas
15 Dixie National SGBI Point Show, Jackson, Miss.

MARCH

19 Bluebonnet Classic Sale, Hallettsville, Texas
26 Purple Reign Santa Gertrudis Sale, Magnolia, Ark.

APRIL

1 Elite Cut Female Sale, Bosque, N.M.

2 Red Hot Bull Sale, Bosque, N.M.

7-9 Santa Gertrudis Breeders International Annual
Meeting, Lexington, Ky.

23 Crimson Classic Sale, Cullman, Ala.

MAY

14 Breeders of the Carolina’s Sale, Chester S.C.

OCTOBER

14-15 Strait-Hefte Tried and True Production Sale,
Streetman, Texas
29 Tri-Star Santa Gertrudis Sale, Bloomington, Texas

Suncors

reetings from Florida! My name is
Carley Jones, and | am the National
Junior Santa Gertrudis Association
District 4 director. While growing
my small herd of registered cattle, |
have come to understand the impor-
tance of accurate record keeping. Main-
taining both whole-herd and individual-
animal records is crucial to becoming
a better cattle producer. [ would like to
. | 3 briefly touch on a few important pieces
of record keeping:
e Whole-herd records consist of tracking cow, bull and calf
inventories, pregnancy and calving percentages, and birth
and weaning weight averages.
¢ Individual-animal record keeping involves recording data
specific to each animal, including identification number,
birth date, sex, sire, dam, birth and weaning weights, calv-
ing intervals, health records and more.

CONTINUED ON PAGE 22 )

SANTA GERTRUDIS WELCOMES

ol Nllemlees

Active Members
Justin Davidson, Portland, Texas
Odis E. White, Pleasanton, Texas

Martin Vallgy Farms, William Martin,
Hanceville, Ala.

R&S Farms, Randall Graves, Gary, Texas
Thomas Burnett Cattle Farm, Odessa, Texas

Commercial Members

Diamond H Ranch, Donna Hargrave,
Waller, Texas

Delossantos Ranch, Dana Delossantos,
Riesel, Texas

Junior Members
Courtney Beinlich, Ledbetter, Texas
Jamie Cox, Blum, Texas
Ashton Huey, Cleburne, Texas
Travis Abernathy, Scurry, Texas
Tucker Abernathy, Scurry, Texas

Macie Johnson, Coldwater, Miss.
Aryanna Garza, Santa Elena, Texas
Katharine Porter, Karnes City, Texas
Kortlynd Vanderveer, Ennis, Texas
Kylie Johnson, Coldwater, Miss.
Ali Clayton, Fulton, Miss.

Blair Shears, Houston, Texas
Maggie Perry, Tioga, Texas
Abbygail Autry, Nettleton, Miss.
Eliza Upchurch, New Boston, Texas
Lachary Anderson, New Boston, Texas
Colton Neugebauer, Palestine, Texas
Aubrey Bland, Chico, Texas
Kelci K. Pittman, Tioga, Texas
Sumner Glenn Leggitt, Devine, Texas
Christopher Sikes, Diboll, Texas
Cambria Outland, Paris, Texas
Logan White, Angleton, Texas

Lydia White, Angleton, Texas
REGISTRATIONS, STAR 5 RECORDINGS
AND TRANSFERS BY DISTRICT
OCTOBER 202I
ACTIVE MEMBERS
STARS  Performance  Purebred &
District ~ Purebred Reg.  Reg. Only STAR 5 Trans.
| 23 0 I 12
2 376 32 20 186
3 127 [ 96 3l
4 46 2 0 A4
5 24 0 2 12
6 3 [ I 18
JUNIOR MEMBERS
STARS  Performance  Purebred &
District ~ Purebred Reg.  Reg. Only STAR 5 Trans.
| 66 6 0 96
2 12 0 0 7
3 0 0 0 2
) 0 0 0 0
5 2 0 0 2
FOR SGBI REGISTRATIONS CONTACT: Diana Ruiz
P. 0. Box 1257, Kingsville, Texas 78364 | diana@santagertrudis.com
Phone: (361) 592-9357 « Fax: (361) 592-8572

SANTA GERTRUDIS USA
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SANTA GERTRUDIS
SMALL BREEDERS GROUP

Brad & Sarah Carlile Madisyn Douglas
(214) 514-6145 (; C A 7,)(913) 915-2933
AR
SANTA GERTRUDIS

PEa<( BONHAM, TEXAS DN

Carley’s Show Cattle
\\ Ben, Leah & Carley Morgan
| 205 Madiison St. + Portia, Ark.
/ (870) 759-1948 or (870) 759-1947
benandleahmorgan@gmail.com

Puresrep SANTA GERTRUDIS AND STAR 5 CATTLE

ARROW CREEK
SANTA GERTRUDIS
M. C. LONGACRE, JR.
Old Cedar Point Farm
Elizabethtown, KY
(270) 505-2910 * clongacre60@gmail.com

IRoON OAKS

CATTLE

Lou & Robin Breving
Alvarado, Texas
817-821-7540
loub5@yahoo.com

10

10 years of
breeding to achieve
PERFORMANCE
with BALANCE!

g
\' IEXCIEILIL

SANTA GERTRUDIS

www.excellsantagertrudis.com

BRED TO EXCELL

Consistent « Predictable « Proven

Sam, Sandy and Todd Hyde
Santa Fe, TX 77517
excellsantagertrudis@gmail.com

Todd: 281.705.0832

:_-L" ,
Lucky L FARM

SEAN, RAMONA,
DYLAN & KAYLEE LEDDY
550 Sunset Ridge
Cave City, Ark. 72521
(870) 805-1938

Santa Gertrudis
luckyfarml2@gmail.com

STAR 5

SQuaRre RUNNING M CatTLe
Registered

Santa Gertrudis Cattle

Chadwick Murray
Nacogdoches, Texas

(936) 275-7917

Iron Oaks Cattle would like

to thank all of our buyers in 2021.
We wish everyone a Merry Christmas
and Happy New Year!

IrRoN OAKS
CATTLE

Ridge Point Ranch

Mark & Dixie Clay
4522 Hwy. 84E - Meadville, MS 39653
(601) 573-0204 - dixieclay@att.net
Herd No. 1541

TRIPLE P RANCH

Mike, Kim or Tate Peppercorn
11090 FM 356 « Trinity, Texas 75862
(713) 703-8937 + (281) 825-8459
(936) 222-1164

kim.peppercorn@yahoo.com Est. 2015

kB

Rockin B
SANTA GERTRUDIS
Mickey & Joch Bowman

Staley, N.C.
(336) 669-5771 (336) 215-4774

V7 Cattle

Scott & Tracy Van Zile
New Boston, Texas 75570
(903) 908-2910 or
(903) 908-0606
vzcattle@gmail.com

7 Cattle
\ / Ladt If
G oo
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DNA SUBMISSIONS
Time Management Is Key

“In order to minimize regret, maximize your respect of time
and its limitations."

- Jonathan Heimberg

By Leoma Wells, Strategic Account Manager, NEOGEN Genomics

opular TV shows such as CS/led

us to believe we can collect one

lone hair follicle and receive results

within minutes of inserting the DNA
sample into a machine. Don’t get me
wrong, | enjoy a great CS/ episode as
much as the next true crime junkie, but
unfortunately, the instant turnaround
isn’t possible in today’s world.

Imagine missing out on a potential
sale or breeding opportunity simply
because DNA testing wasn’t completed
on an animal. In today’s seedstock
industry, any opportunity to add value
to an animal is beneficial. Whether it is
to be sold or retained, the ability to gain
a competitive advantage and insight is
key. If we can approach DNA testing
with realistic expectations and create a
timeline with a little extra cushion built
in, we’ll be able to set our herd up for
success.

When it comes to DNA testing, the
earlier you're able to submit samples,
the more likely it is that you’ll be able
to capture the full value of your invest-
ment. With DNA, it’s always best to
start early to potentially save yourself
and others unnecessary stress and frus-
tration. Outlined below are simple steps
each breeder can follow to submit your
DNA samples and receive results within
a reasonable time frame.

STEP | — We encourage you to ship
your samples to Santa Gertrudis Breed-
ers International (SGBI) via a method
that allows the shipment to be tracked.
In my opinion, it is worth the additional
$8 to $S30 to have peace of mind, espe-
cially since you’ve already invested a
significant amount of time, energy and
expense into collecting samples.

STEP 2 - As long as your samples
arrive with the proper SGBI paper-

Step 1: Step 2:
Samples enter

testing 3-7 days

Mail samples
1-10 days

DNA results
reported 17-28

Step 5: ~

DNA GGP genomic data
used in genetic evaluation to
produce GE-EPDs quarterly,

posted by Feb. 1

Step 1:
Breeder mails
samples to SGBI with
paperwork Dec. 3

Step 2:
Samples enter

Step 4:
SGBI sends DNA
reports to breeder by

Jan. 6 by Dec. 10

Step 3:
Lab reports results
and genomics to
SGBI Jan. 3

All calendar dates and timelines have been estimated
for the purpose of this example.

work included, they will go into testing
within three to seven business days.
This timeline fluctuates depending on
the sample volume being received at
the lab, which varies based on the time
of year. The lab tends to be extremely
busy from September through March,
so when creating your testing plan,
plan on the seven business days for this
step, just to be safe.

STEP 3 — DNA is run on the samples
and results are reported electroni-
cally to SGBI via our Lab Information
Management Software (LIMS). Typi-
cally, it takes 17 to 28 days from the
time a sample enters testing to when
results are reported to the association,
depending on the testing selected and
current lab testing volume.

STEP 4 - SGBI uploads the results
into their database and reports them to
the breeder. This process is streamlined
and efficient, but remember, we are

Step 3:

Step 4:
SGBI uploads
results 1-3 days

days

SANTA GERTRUDIS USA

testing at the lab

Step 5:
GE-EPDs

1x/month

creating an ideal timeline, so we sug-
gest planning three business days for
this step.

STEP 5 - SGBI runs genetic evalu-
ations monthly. The data is pulled on
the 25th of the month, and updated
expected progeny differences (EPDs)
are posted on the first of each month. If
the animal has a genomic test conduct-
ed, the results will be incorporated into
the genetic evaluation, and genomic-
enhanced EPDs (GE-EPDs) will be
published on the animal. Depending
on when the genomic test is completed
and uploaded into the genetic evalua-
tion, it could be up to four weeks before
GE-EPDs are available.

Given the above steps, it takes three
to six weeks from the time a breeder
mails their samples to SGBI to when
they receive DNA results back from the
association. For example, let’s say you
absolutely need results posted by Feb.
7, 2022, so you can finish the cata-
log for your sale happening in March.
Assuming SGBI submission instruc-
tions are followed, you should submit
the samples for testing no later than
Dec. 3, 2021. An even more optimal
time frame would be sending samples
by Nov. 19, allowing some extra time,
especially to account for holidays.

If there’s any re-testing or incorrect
paperwork delays, six weeks can quick-
ly turn into eight. Sticking to an ideal
testing calendar and plan provides time
to re-sample if the initial submission
ends in a sample failure. From experi-
ence, approximately 2 to 3 percent of
samples fail testing. For example, if you
submitted 100 samples, there may be
up to three samples you would need to
re-collect and submit through the entire
process again.

It’s important to note there is no way
to expedite DNA testing at NEOGEN or
magically make the results appear by
the push of a button. Our best recom-
mendation for success is to make sure
you follow your association’s DNA
submission instructions closely, gather
samples using proper collection tech-
niques and mail samples at least two
months before results are needed. 4

TOTAL =
29 to 48 days

LEFT: All estimations
are in days. Individual
experiences may vary.




avi Chosen One 82H19

Sold for $25,000 to Stroman Cattle Co., Bryan, TX

i OWNING PROVEN NUMBERS - Thank you so much to
everyone! We are humbled by the demand of data

driven cattle genetics. The Santa Gertrudis breed is
! on fire because of it's 10 year focus on FERTILITY
& and extreme CARCASS merit.

! The high selling female,

QVF Ms Chosen One
1230H, sold for $16,000
to Wiley Ranch, Deville,
LA. The second high
selling female, QVF Ms
2022 6H2, was pur-
chased by Grandview
Farms, Hamilton, AL, for
$9,500. The next high
selling female was QVF
Ms Chosen One 017H6.
She sold to Tinney i oA T
Farms, Hanceville, AL, M o

for $8,500.

er Chosen One 5369H2

Sold for $23,000 to Vesper Ranches, Cotulla, TX

ve Chosen One 82111

Sold for $23,000 to Strait Ranches, Streetman, TX

Quall %lley

RICKY &ANGIE CLEVELAND, Owners
4 ‘treet_| Oneonta, AL35121
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Asking the Tough Questions

How to Adjust Your Mindset and Business to Achieve Profitability

By Grace Vehige, Contributing Writer

“ f you always do what you’ve always done, you will always

16

get what you’ve always got. So, why do we do what we’ve
always done?”

This is a question posed by John Locke, partner at the
Locke Division of JD Hudgins and instructor at Ranch Man-
agement Consultants, during his presentation at the 2021
Beef Improvement Federation (BIF) Research Symposium.

Locke’s presentation focused on ranching for profit and the
tough questions farmers and ranchers must ask themselves
in order to succeed. He asked listeners questions such as,
“Are we satisfied with where we are in the industry as pro-
ducers?” and, “Do we need a different result?”

If you find yourself unable to answer any of the previous
questions, or if you are not happy with your responses, this
summary of “Ranch Profitability” might just help. However,
it is worth noting Locke himself was sure to disclose he does
not have the answers to such questions. Rather, he has more
questions, and you should too.

Our Paradigms

As producers, we are typical-
ly not strangers to tradition and
repetition. Think of the saying,
“If it isn’t broke, don’t fix it.”

When it comes to our farms
and ranches, which are our
businesses, tradition and
repetition help us get through
the day. However, it is also
important to consider long-

L8 term outcomes. Sometimes, we
John Locke at the 2021 BIF Research  know our day-to-day actions
Symposium. are based off the notion of getting
through another day or year. After
all, every farmer and rancher is familiar with the saying, “It will
be better next year.”

Before long, farmers and ranchers are left to ponder easy
ways to improve efficiency and profitability. The ranch profit-
ability session at the BIF Research Symposium addressed just
that. By asking questions for farmers and ranchers, listeners —
and now readers - are able to reflect on their current opera-
tional practices.

It is with this goal in mind that Locke prompted the follow-
ing: “The reason why we always do what we’ve always done,
even when we want a different result, is because we're missing
a step there. We get so caught up in the doing that we don’t
consider our paradigms.”

As defined by Locke, a paradigm is the way we see things.
They influence our actions, and our actions influence our
results. When considering the agriculture industry, one para-
digm comes to mind - profitability.

According to Locke, one of the biggest paradigms in the
agriculture industry is that production and efficiency are the
most important factors that determine profitability. What if that
paradigm is wrong?

If a paradigm is the way we see things, it is easy to assume
these are things passed down from generation to generation.

Locke pointed out that some of the earliest paradigms associ-
ated with money are how you earn it.

“You trade your labor, and you trade your time for money.
The harder you work, the more money you’ll make,” Locke
said of this common paradigm. “Some of the hardest work-
ing people I've ever been around are ranching, and if that
paradigm was true and it was a secret to success, they’d be
billionaires right now.”

At the end of the day, profit should not be the focus of your
business. Without profit, however, things can get “pretty dang
tough” as Locke tells it.

Making a Profitable Lifestyle

Overall, ranching is not profitable. This does not mean it
cannot be, though.

“Ranching is a lifestyle. Business gets in the way of the
lifestyle,” Locke explained. “Well, I'm here to tell you I've
seen it over and over. When you focus on your business, and
you do the business stuff, and you do it right, your lifestyle
gets better, not worse.”

When talking about “the business stuff,” Locke means
understanding the choices a business has to make to survive,
asking the tough questions to continue operating and recog-
nizing your business’s true profit potential.

According to Locke, a business has three choices upon
starting: subsidize, go out of business or make a profit. Natu-
rally, we prefer the latter.

In order to truly assess your operation’s profitability, it is
important to understand what profit truly is. Locke shared
that profit is more than a basic equation. The Ranching for
Profit definition of profit is explained through this series of
questions:

®m Can you pay cash rent for the land?

®m Can you pay the full cost of labor?

® Can you pay interest on all assets used in production?

® Can you pay all other production costs?

®m Can you pay all these and still make a positive return on

your investment?

Answering these questions is the best way to assess ranch
profitability. Locke breaks down operational efficiencies
through two components — working in the business and work-
ing on the business.

Working in the business means carrying out day-to-day
farm and ranch duties. Working on the business means
reflection and strategic planning. Part of that planning
includes increasing profit.

Anymore, we need more than saying we cut costs or
increased gross product. As farmers and ranchers, we need
action.

Locke shared that there are three things you can do in
any business to increase profit — reduce overhead, improve
the gross margin/unit and increase turnover. Through these
things, you can make your operation more efficient, profit-
able and sustainable.

CONTINUED ON PAGE 20 }
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Jackson, Mississippi

Hospitality is what we do best and we work
hard to make everything right for showing
your livestock.

Plan now to exhibit your livestock or
agricultural products at this year’s 56th
Annual Dixie National Livestock Show.

T s i -? B
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7 x 2022 Santa Gertrudis Show x
SGBI Point Show

For complete information please contact: Entries due:

o L] L] L] J 22
Dixie National Livestock Show anuany
Phone 601-961-4000 To enter:
Greg Young 601-214-1344 dixienational.org
greg@mdac.ms.gov * www.dixienational.org Show day:

Also, make plans to attend the fesrlEE e 00 2L

PRCA Dixie National Rodeo Judge: TBD
February 11-19, 2022. Released after show

. A D)
Santa Gertrudis r & }

Herd No. 474
COW HERD
O FFERI N G No outside females have been

introduced for more than 30 years!
Qelal%wement Fernales  trino STes 1N USE
Briggs Ranches ® King Ranch ® Wendt Ranches

b

(979) 292-9856
_ www.BieriFarms.com

Ll (L

DECEMBER 2021 - WWW.SANTAGERTRUDIS.COM
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Keep the ‘Business’ in
the Cattle Business

By Brad Wright, Ranch Hand Analytics

aising cattle is a way of life that

you have to love to be involved

in it. Many involved have been

raised in and around cattle and
cannot imagine living any other way.
However, raising cattle involves long
days, hard work and small margins.
Without good records and a plan, it is
almost impossible to profit in the cattle
business. Keeping track of every detail
on the ranch can be the difference
between a sustainable operation that
can be passed on to the next genera-

tion or packing up and heading to town.

Record keeping doesn’t have to be
hard, but it does have to be accurate
and thorough.

Records start with inventory. Every
animal on the ranch is an asset and has
a value. If the local grocery store can
know exactly how many steaks they
have on hand, which cuts and what
their cost is, a rancher should be able
to know how many cows he has, where
they are and how much they cost. Pur-
chased cows are a depreciable asset,
and death loss of purchased animals
is a tax deduction. If these things are
not tracked clearly, it is much more dif-
ficult for accountants to maximize your
returns from year to year.

The best way to keep inventory
records straight is to have cattle prop-
erly identified. Legible ear tags and
permanent identification like brands or
tattoos are helpful if tags are lost. New
technology like electronic identifica-

tion (EID) is also beneficial. All ani-
mals must have a unique ID; duplicate
numbers cause confusion over time and
make it harder to keep good records. If
you are buying cattle, cut out lot tags
and meaningless IDs, and tag cattle to
match brands, tattoos or, if registered,
match the ID that was used when the
animal was registered. It is very impor-
tant to develop a numbering system
that aids you in avoiding duplicate
identification.

Electronic identification is the way
the industry is heading. There are
many programs supported by the U.S.
Department of Agriculture (USDA)
and state animal health departments
to provide these for free. These allow
for better traceability throughout the
industry, are easier to use on health
papers and result in less human error
on data entry with the use of wands
and Bluetooth scales that automati-
cally record EIDs and weights. Official
USDA EIDs will eventually replace the
old metal tags as the preferred method
of identification, so take advantage now
and get ahead of the game.

Once cattle are identified and inven-
tory is correct, monitoring day-to-day
activities and tracking weights and
measures becomes a much easier task.
Every cow on the place has a job to
do, and you need to ensure that she
is working for you and not the other
way around. Record calving dates, pair
up calves and ensure calves are well

identified. This tracks which cows are
having calves and allows for calcula-
tion of calving intervals as a method of
determining fertility and cow efficiency.
Once calves are identified, collect-

ing and recording weaning weights
becomes much easier.

Weaning time is also a good time
to weigh your cows. Calculations like
percent body weight and pounds of calf
weaned per cow exposed are important
metrics in determining profitability or
identifying areas that need improve-
ment. Depending on the marketing
end point, there could also be yearling
weights, carcass ultrasound data, post-
weaning gain or harvest records that
can all contribute to selection decisions
in the next breeding season.

Now that the data has been collected,
it must be stored in a way that is easily
accessible and safe. Legal pads, spiral
notebooks, pocketbooks and dash-
board filing can only go so far. When
it comes time to make management
decisions and calculate key perfor-
mance indicators (KPI), it simply takes
too long to find and evaluate multiple
sheets of paper. Spreadsheets are a
little better but, over time, most ranch-
ers will also outgrow the usefulness of
a spreadsheet. The best method is to
utilize a relational database. There are
many options available to ranchers,
including CattleMax, CowSense, GEM
and CowCalf. Many of these options are
web-based, so records can be viewed
and analyzed from anywhere, including
any modern cell phone. These systems,
especially when paired with EIDs and
digital scales, can greatly improve the
speed and accuracy of data collection
and compilation for later use.

Simply having the data is not
enough. To make real progress, the
data must be used to make manage-
ment decisions that improve the bottom
line. The right data storage methods
will allow for much more detailed
reports and opportunities to evalu-
ate the cow herd. Always remember
that more genetic progress is made by
culling from the bottom than selecting
for the top. Any system that allows for
prompt and accurate identification of
the bottom 10 to 20 percent of the herd
will greatly aid in genetic progress and
profitability over time.

It may be cliché, but you literally
cannot manage what you do not mea-
sure. In a business of hard work and
small margins, every dollar of revenue

CONTINUED ON PAGE 20 }
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10 straw minimum
$50/straw for Junior members

BW WW YW Milk TM SC HP BB HCW REA Marb Tend

06 14 21 0 7 068170085 14 023 0.08 -0.02
35% 20% 15% 20% 10% 15% 35% 10% 3% 20% 5%

LIV Mason 0/72 x Red Doc 6054 | 20200244
Set your goals...determine your actions...

Achieve those goals with STRATEGIST

SR Strategist 32/20 combines stong carcass, maternal and growth traits with a cutting edge look.
He is sired by LIV Mason 0/72, the backbone of the Strait Ranches program, and out of the Red Doc 6054 donor cow who has
a calving interval of 349 days after 4 calves.

HFarms . .

.N. STRAIT FAMILY
FRANKLIN, TEXAS Streetman, Texas

Britt & Joshelyn Lively - Owners Yancey ??2341.0989 | yance)fstrait@_straitranches.com
Michael Head - Manaaer Callie 210.837.1199 | callie@straitranches.com
Ichae g Henry Zarate, Manager | 361.920.0718

817.240.9561 | hifarmsrm@gmail.com www.straitranches.com



mailto:hlfarmsrm@gmail.com?subject=

SANTA GERTRUDIS SALE

ol

STRAIT-HEFTE TRIED & TRUE SALE
OCT. 16, 202 | STREETMAN, TEXAS

SALE AVERAGES

30 Bred Heifers $7,093 9  3NIPairs $12,889
6  Open Heifers $8208 59 Bulls $5.723
3 Bred Cows $7,500 2 Flush Opportunities $2,375

The fourth annual Strait-Hefte Tried & True Production
Sale was held at Strait Ranches, Streetman, Texas. Fifty-six
buyers from 11 states purchased 109 high-quality lots of
Santa Gertrudis genetics.

The high-selling bull, Lot 62, Hefte Ranch HO4, was sold to
5J’s Beef & Cattle, Clayton, N.C., and ST Genetics, Nava-
sota, Texas, for $50,000.

The high-selling lot, Lot 60, SR Paramount 30/H4, 50 per-
cent semen interest and full possession, was purchased by
Reese Ranch, Encinal, Texas, for $27,000.

The high-selling lot, Lot 64, SR Strategist 32/20, 50
percent semen interest and full possession, was sold to HL
Farms, Franklin, Texas, for $25,000.

The high-selling lot, Lot 119, SR 25/20, was sold to Wiley
Ranch, Deville, La., for $17,000.

The high-selling lot, Lot 67, Hefte Ranch H130, was sold
to Red Doc Farm, Belen, N.M, and O/X Ranch, Las Vegas,
N.M., for $17,000.

The high-selling female, Lot 8, SR Bella 91/5, was sold
to Grandview Farms, Hamilton, Ala., 777 Farms, Magnolia,
Ark., and Tinney Farms, Hanceville, Ala., for $26,000.

The high-selling lot, Lot 1, SR 15/6, was sold to Grandview
Farms, 777 Farms and Tinney Farms for $13,000.

The high-selling open heifer, Lot 48, SR Ms Mpact 654/H,
was sold to Quail Valley Farms, Oneonta, Ala., for $20,000.
The high-selling bred heifer, Lot 13, Hefte Korban H167,

was sold to Strait Ranches for $14,500.

The high-selling bred heifer, Lot 20, Hefte Ranch H153,
was sold to Tideland Farms, Kiln, Miss., for $13,500.

The high-selling selling flush opportunity was sold to
Buena Vida Ranch, Kingsbury, Texas, for $3,000.

The volume buyers were 5J’s Beef & Cattle and Tideland
Farms. 4P

TRAIL TALK
CONTINUED FROM PAGE 6

along with the recent Santa Gertrudis USA reader survey. |
must thank our great partners, BluePrint Media, for their con-
tinued support and effort in the entire process of advertising.
We know the genetics are great, so we as a collective must
make sure our marketing is differentiating our product from
the many others that are out there, along with accurately
painting the picture of Santa Gertrudis in 2021 and onward.
While focusing on marketing strategies, we must also con-
tinue to add pounds at weaning, and focus on downstream
profit generatoTrail rs for the commercial industry, such as
marbling, ribeye area and carcass weight. The next step in
our progression? | believe we can pinpoint our niche within
the industry as generating a Santa Gertrudis-sired female
that’s an extremely viable maternal option that will not sac-
rifice carcass quality. This female fits perfectly as a genera-
tor for high-profit feeder cattle with just enough heterosis to
positively affect health and growth. To do this, we must pay
attention to fertility, maternal ability and efficiency.
Identifying and reproducing highly fertile, maternally
focused cattle that are moderate and efficient in their kind
will help tell this hopeful story. After all, getting a live calf
on the ground every year is step one. Coupling that with the
carcass value we continue to see trending up and our breed
strengths of performance and uniformity will allow us to con-
tinue to sell more bulls year after year,

20

KEEPING THE 'BUSINESS’ IN CATTLE BUSINESS
CONTINUED FROM PAGE I8

gained and, many times, every dollar of expenses saved is

a step closer to true sustainability in the cattle business. Do
not believe the naysayers who claim there is no profitability
in cattle. When managed as a business — culling cows that
come up open or are too big for the environment, wean-

ing light calves, culling bulls that are not siring a desirable
product, identifying the most efficient calving season for
your environment and exploring alternate options of market-
ing calves — profitability is attainable. But good records are
required to make those decisions. 4

ASKING THE TOUGH QUESTIONS
CONTINUED FROM PAGE 16

Why Do You Ranch?

There are many reasons, and noble ones, that farmers and
ranchers continue to invest in their businesses and lifestyles.
In his presentation, Locke shared these common reasons:

m “[love it.”

® “To create opportunities for my kids.”

® “To carry on the tradition.”

® “My family needed help.”

Of course, there are many more reasons why we farm and
ranch, but what about - to serve a customer?

“Greg Simons, who is a ranch manager, said, ‘You can
only save yourself through service to others,”” Locke said. “I
think this piece of the pie is part of what’s missing. How do
we serve a customer? How does your ranch serve you, your
family, your employees and your customers?”

According to Locke, purpose, service and profitability go
hand-in-hand. By understanding your purpose in the world
and in your business, you receive happiness and fulfillment.

“Serving yourself vs. serving others is the difference
between happiness and fulfillment, and | know a lot of happy
ranchers out there that haven’t experienced fulfillment, so
that might be one of my challenges to you guys — consider
what your purpose is and what your business’s purpose is,”
Locke expressed.

As farmers and ranchers, part of your service to others
is your service to your family and the agricultural industry.
“Succession is a big deal,” Locke said.

In his conclusion, Locke shared the following quote by Joel
Salatin: “If our farms are not fun, and if our farms are not
profitable, our children will not want them. The ultimate test
of sustainability is romancing the next generation.”

Why not start now? 4>
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Delmo Payne, Owner
(205) 468-5319 (cell)

Brent Shaw, Manager
(205) 412-5761 (cell)

bpowell@powelltransportation.com

T R
Rangh

Herd No. 2926 Jimmy & Ginger Montgomery
17925 Hwy. 82 - Union Springs, Ala. 36089
334.703.1314 (c) - 334.738.4886 (h)

* Tideland Farms *

Al Shiyou T ¢) 228.216.8731
6033 Pontiac Dr. L (h) 228.255.8729
Kiln, MS 39556

Replacement Heifers & Bulls
We Got Some Good Ones.

303-523-9503 303-888-5297

CherokeeRanchandCattle.com

HEROKE S CPAR C RANCH
C ANCH Eg \'3 7] De Soto, MO 63020
R o Alan Clark
—— &CASTLE——  sEpALA, COLORADO % . Bud & Kelly Clark
JAMES HOLMES RAFAEL MIRANDA | = (314) 607-1076

’ : BAFR——
Executive Director Ranch Manager RADICEL bud@cbarcranch.net

WWIW CBARCRANCE INET

Jernigan Ranch

Wayne & Lavonne
Buena Vista, GA 31803
O: (229) 649-2575 = H: (229) 649-7724
C: (229) 6499659
Email: wjernigansragmail.com

MC Ranch

6016 Salem Valley Rd.
Ringgold, GA 30736
www.mcranch.com

Wes McDaniel Judy McDaniel
(404) 226-5177

REGISTERED SANTA
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(404) 630-1142
Email: mcdanielwb@gmail.com

4
m
=
=
m
=
o
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R&M Farms

www.RandMfarm.com
REGISTERED SANTA GERTRUDIS
SEMEN AVAlLABLE BY STRAW

www. HoffmanAlbreeders.com 3
NTA GERTRUDIS x ANGUS & HEREFOR
R&M Farms

Ronnie & Marilyn Shorter / RM‘

21 Rd. 3160 - Aztec, NM 87410
(R) 505-486-2109 - (M) 505-330-5477
ron.shorter9@gmail.com

SA

- o |
45 FARMS 2 WILLIAMS FARM | BIER? FARMS
eraldine, Ala. & o
Zane Troxtel, Farm Magr. S | Kenny & Jackie Williams \/\/ ©
(256) 641-0513 Z | Kentwood, LA 70444 P.O. Box 441 ¢ Angleton, Texas 77516
- > ’ ]
5205b:)r tﬁ;ﬁﬁ%? erd Mz (985) 229-0012 ® (225) 276-6970 a}/ (979) 849-7911
www.4sfarmslic.com williamskh1953@gmail.com Herd 38981 Herd No. 474 « www.bierifarms.com
=
G T asisr cotessamen| 2| SARRY DOWELL
wwgrandvewtarmiz 7S | @1 A T PUREBRED Southern Y Ranches, L. P.
RESERVE NA]Z%":_,AL:’.C,I.GIQMPION BULL E (601) 270-1561 STAR 5 Charla Borchers-Leon + Mary Kay Borchers

2401 North Wheeler Street
Victoria, Texas 77901 + (361) 575-1297

Santa Gertrudis Y/ Braford F1

Purebred « STAR 5 « Crossbred Cattle

Steven Boothe

(361) 575-1297 (O) + (361) 571-9728 (M)

Briggs Ranches

Cowman Selected. Cowman Proven.

PO Box 1417 «Victoria, Texas 77902
(361) 573-7141

Joe Jones, manager (361) 897-1337
Traylor Division
Bloomington, Texas

y (361) 897-1337

San Roque Division
Catarina, Texas
(830) 999-3236

San Carlos Division
Rio Grande City, Texas

Joe Jones: briggsranches@hotmail.com

www.BriggsRanches.com

ELIJAH ROBINSON
1513 Montford Rd.
Reynolds, Ga. 31076

OLD

(478) 973.2067

AGENCY
R ES E RVE karonl/!77@yahoo.com

5

Cox Mill Jarms
Herd #16315

C (919) 708-2816
H (919) 499-6741

Alan & Vivian Cox
6444 Cox Mill Rd.

Sanford, NC 27332

Bewa Ve

Kevin & Heather Blewett and
Harrison & Kalli Kimble
Kingsbury, Texas * (210) 744-8100

buenavidacattie.com

GOODIN . FARMS

AUSTIN, IN G (812) 794-2624
SGBI Herd #19416 www.goodinfarms.com

BERLEY, JERRY & TERRY GOODIN
Breeders of Santa Gertrudis Cattle
Official Nu Gen Project Farm

VINOHVIXO0 VNIT04VI HLHON

KC Ranch LLC

Kenneth W and Cynthia M Smith
(406) 945-2486 * (406) 945-4384
13067 Bristlecone Rd. * Henryetta, OK 74437

K / pioneerfluids@gmail.com G

Heath Farms

Pat & Beverly Heath

387 Goodin Williams Rd.
Hodgenville, KY 42748
email: bheathl 2@windstream.net

(270) 358 4820

VNIT04VJ HLNOS

Raising registered SG replacement

heifers, bulls and STAR 5.
Registered Santa Gertrudis & STAR 5 Cattle

Tommy Shealy Chris Swygert
(803) 730-3347 g (803) 223-3417
tlsshealysbbq@yahoo.com cowsl992@gmail.com

3500 Pond Branch Rd. © Leesville, S.C. 29070

DECEMBER 2021 - WWW.SANTAGERTRUDIS.COM

CORPORRON ACRES

Jim Corporron

Schulenburg, Texas 78956
Ranch (979) 562-2405
Cell (979) 561-7185
Email: jim@corpacres.com

Jessie Mendel
Manager
(979) 561-7103
Brad Wright
Genetic Consultant
(979) 219-4599
www.Corporronacres-Pinnaclecattle.com

PINNACLE
CATTLE CO,, LLC
Rodney & Barbara Corporron
Schulenburg, Texas 78956
(713) 724-1268

21
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TULSA STATE FAIR

Oct. 3, 2021 | Tulsa, Okla. | Judge: Kevin McCurry

SANTA GERTRUDIS SHOW

¢ Tg‘-.'l"i'n

GRAND CHAMPION BULL

Rockin 3T Golden Boy, shown by
Rockin 3T Ranch, Ennis, Texas, and
777 Farms, Magnolia, Ark.

BEST OF POLLED BULL
CWR Master, shown by
Crosswinds Ranch, Keller, Texas

RESERVE GRAND CHAMPION FEMALE

Capone Cherokee, shown by
Mason Leifeste, Cameron, Texas

CWR Roxy, shown by
Crosswinds Ranch, Keller, Texas

RESERVE GRAND CHAMPION STAR 3 FEMALE

GRAND CHAMPION FEMALE AND BEST OF
POLLED FEMALE

Miss Grandview 038, shown by
Gracey Pitchford, Athens, Texas

NO PHOTO

RESERVE GRAND CHAMPION BULL
SCC Dealer, shown by
Stroman Cattle Co., Bryan, Texas

NO PHOTO

GRAND CHAMPION STAR 5 FEMALE
Miss Gal 105, shown by
Gracey Pitchford, Athens, Texas

STATE FAIR OF TEXAS

Oct. 3, 2[]2I | Dallas, Texas | Judge: Kolten Thigpen

RESERVE GRAND CHAMPION BULL
Rockin 3T Golden Boy, shown by
Rockin 3T Ranch, Ennis, Texas, and
171 Farms Magnoha Ark.

GRAND CHAMPI[]N BULL AND
BEST OF POLLED BULL
KK Sabes Oso Rojo ET, shown by
Kalli Kimble, Kingsbury, Texas

GRAND CHAMPION FEMALE AND BEST OF
POLLED FEMALE
Briggs 217G, shown by Caleb Bram,
Louise, Texas

22 SANTA GERTRUDIS USA

RESERVE GRAND CHAMPION FEMALE

Miss Grandview 038, shown by
Gracey Pitchford, Athens, Texas

JUNIOR LETTER
CONTINUED FROM PAGE 12

® For records to be accurate, it is very
important to establish an animal
identification system. Whatever num-
bering system you choose to use,

be sure to keep it consistent. The

international year/letter numbering

system — which designates a letter
for each year (i.e., the letter J cor-
responds with the year 2021) - has
become very popular.

¢ Accurate health and medical treat-
ment records are also important
parts of the Beef Quality Assurance

(BQA) program, which we learned

about at GOALS this summer.

While some people choose to stick
with pen and paper, with today’s tech-
nology, there are endless resources to
make record keeping easier. Choices
range from spreadsheets saved on
your desktop to apps available at your
fingertips on your smartphone. Regard-
less of which method you choose,
keeping good records will help you
make more informed decisions to grow
your herd.

From my family to yours, | wish you
all a Merry Christmas and a happy and
prosperous New Year! 4



2021 STRAIT -HEFTE The Hefte Ranch Family

V’j would like thank everyone
who participated in the

/ZM 2021 sale and the many

friends who helped us.
PRODUCTION SALE We feel very grateful

and blessed.

Five J’s Beef and Cattle
Tideland Farms
. Strait Ranches
o Red Doc Farm
7‘:‘?[0; saue” O/X Ranch
- Lackey Ranch
Schuster Farms
Flying C Ranch
Townsend Cattle Co.
Reese Ranch
Wunderlich Farms
Cherokee Ranch
Wendt Ranches
Buena Vida Ranch
Black Hills Land & Cattle Co.
Briggs Ranches
Steven Digesualdo
C&C Cattle
Colby Stewart

www.hefteranch.com

Agua Dulce & Hondo, Texas
Kathryn Hefte * (210) 414-2493
Kade Thigpen ° (830) 426-1366
K.T. Hefte * (361) 813-4937

HEFTE R&LH

Santa Gertrudis


http://www.hefteranch.com/

SvX3alL

®* OSSWI]
CR RANCH NDs 7A5

DARRELL ROACH

) Keller, Texas * (817) 235-8158

(E’\-) Crosswinds.tx@gmail.com

John Martin Ranches

Box 869 J_

San Diego, Texas 78384
(361) 701-5683
Charter Member S.G.B.L Herd #4

VESPER RANCH

Jerry & Pat Stults

Diamond § Ranch Lillian, Texas

( Registered Santa Gertrudis Cattle

Private treaty bulls and females for sale at all times. Call & Come by to
see the difference the new Santa Gertrudis can make in your herd.
817/ 534-0044 Office

817/ 925-1639 Jerry Cell
jstults@jpsalliance.com

817/ 475-3226 Pat Cell
pstults@jpsalliance.com

MYERS CATTLE &
LAND CORP.
MARK MYERS
(936) 825-6544
www.myerscattleandland.com
25821 State Hwy. 6 South ® Navasota, Texas 77868

contact: Lauren Myers West (281) 744-7605

or: Billy Eubanks (512) 484-1776

0p)

SGBI Herd #621

Double'-l-l-I Ranch

WYLIE AND B. J. TALIAFERRO
Box 57, Rosser, TX 75157 « Herd # 3326
Wylie: 469-644-1620 * Duane Miller: 214-793-5111
wylietaliaferro@yahoo.com

OLIVAREZ RANCHES

Since 1898
Santa Gertrudis Since 1950
Herd #439
Ben D. Olivarez P.0. Box 829

(956) 585-1661 (o) Mission, TX 78573

y Four J Cattle y

Registered Santa Gertrudis & Crosses

6994 U.S. Hwy 77 N
Hallettsville, TX 77964
www.fourjcattle.com

Larry & Zoe Justiss
(361) 772-5613
zjustiss@cvetx.com

“The Tradition Continues”
\"\g = RQ f

ALLEN & CHERYLL GRAINGER 06
P.0. BOX 2282, BRENHAM, TX 77834
979-830-8785 - rockingacattle@gmail.com
www.rockingasantagertrudis.com

Santa Gertrudis
Cattle Herd #878

Kelly Vesper
Charter Member SGBI - Herd 43
Drawer 679, Cotulla, TX 78014
Chad Springs (512) 517-2455
Established 1850
Herd Established in 1954 S
PERFORMANCE TESTING SINCE 1958
E-mail: wendtranches@hotmail.com
Website: www.wendtranches.com
5475 FM 457 Gene Kubecka: (979) 240-5311
Bay City, Texas 77414  Daniel Kubecka: (979) 240-5312
Terry/Nancy Wunderlich & Family
Brenham, Texas
Nancy: 979-277-2838
wunderlichfarms@gmail.com
SANTA GERTRUDIS “
peter@gyranda.com.au
gyranda.com.au

PETER MAHONEY
61-7-4992-744

Fulton Farms E3

(940) 898-1423 T2}

Jane Fulton, Suzanne Fulton & Taylor Terry
Post Office Box 3064 = Denton, TX 76202
esterry@hotmail.com

Lase il Bawnct

AJ & Rosemary Gambino
P. O. Box 235 Pattison, TX 77466
(832) 496-8836
www.santagertrudiscattle.com

AR

e-mail: rosemary.gambir

S3JIAHIS TVNOILVNHILNI

PITCHFORD CATTLE SERVICES

s L/ x Specializing in Show & Sale Cattle 1./
* Herd Consultation, Management & A.I. Work P

Darrell, Shana, Casey, Bri & Gracey Pitchford
8565 CR 3913 - Athens, Texas
pitchfordcattle@hotmail.com

(903) 388-2288 www.pitchfordtradition.com

Joarqgis (Farms
SANTA GERTRUDIS

Box 457 * Hemphill, TX 75948
(409) 787-2165 - -
email: hargisfarms @gmail.com

»® SILER

SANTA GERTRUDIS CATTLE

DAVID & AVANELL SILER
P.O. Box 3
Doole, Texas 76836

DAVID & LAURIE HARRIS
P.O. Box 691 « Cleburne, Texas 76033
(817) 641-4159
david.harrisfarms@yahoo.com

Herd # 7325 (325) 483-5449
o ———
H,. naws gy, |SLMRBROOK RANCHCS
\&_2” RIVERBEND FARMS \ 2/ Helen Groves, owner

Ken Welch, general manager
17490 Private Road 4105, Baird, TX 79504
(325) 854-1002  Fax (325) 854-1010

@

Agua Dulce,
Texas

HEFTE R%&ﬂ%ﬁgﬁfgﬁg

Kathryn Hefte Petty

STRAIT

Y.N. STRAIT FAMILY
P.0. Box 246, Streetman, TX 75859

loub5@yahoo.com mﬁb -

(210) 414-2493 Y.N.: 830.312.3310 | Yancey: 972.841.0989
K.T. Hefte 1200 State Hwy 173 N ynstrait@straitranches.com
(361) 813-4937 Hondo, Texas 78861 WWW.STRAITRANCHES.COM
s XY JQI
b . N\ &
IRON (O)AKS —J URBANOSKY RANCH
@ ATVGP 1 SGBI HERD #2243  EST. 1969
Lou & Robin Br'eving ﬂ@ 14525 UR:Q?%I(:qsf(glﬁ\lSEP’:’:NATII;IROS’\IVIi: TX 77363
Alvarado, Texas &D ‘, ,
817-821-7540 . i JEROME (281) 797-5715 « BLAKE (936) 870-5252 UHBANUSHY

www.urbanoskyranch.com RANCH
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DARREN RICHMOND
Ringgold, Ga.

(423) 364-9281
www.richmondphotovideo.com

RICHMONp~ ricmd@gmailcom

: 3 Facebook/

Darren Richmond

SALE CATTLE - HERD SIRES - DONOR COWS

TO ADVERTISE IN
SG-USA, CONTACT
SALES REP

DARREN RICHMOND
(423) 364-928I
djrichmd@gmail.com
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2022 National
Santa Gertrudis Show
TO BE HELD IN CONJUNCTION WITH THE

FORT WORTH,
TEXAS

Monday, Jan. 17,2022 - il a.m.

Tentative/Partial Santa Gertrudis Schedule

Jan.14 8am.-
Jan. 15 noon Cattle arrive

Jan. 15 5p.m.
Jan. 17 (lam.
Jan. I8 5 p.m. Cattle released

] Donati
If you have any questions about the arealwaysl:,gzmme

National Santa Gertrudis Show or to and are neede tg pyy

FOR MORE 0 !
INFORMATION VISIT, donate, contact Jamie Daniel, 2022 o i I;”mgfe
show chairman, at (870) 904-3070 or donarionsafanye

jamiedaniel@yahoo.com. amount.

SANTA GERTRUDIS SAL
In conjunction with the

2022 National Santa Gertrudis Show

@ Saturday, Jan. 15, 2022 ?.

5:00 p.m. » West Arena

at the Fort Worth Stock Show & Rodeo next to the John Justin Arena inside the Richardson-Bass Building

SELLING OVER 60 HEAD CATTLE AVAILABLE FOR VIEWING
Purebred Santa Gertrudis and STAR 5 Friday, Jan. 14, 5:00-8:00 p.m.

Females ¢ Bulls « Embryos 3 ;

SEinen Sih e e dstaok Saturday, Jan. 15, 10:00 a.m.-4:00p.m.

Aisle party 3:00-4:30 p.m., Saturday, Jan. 15, next to the cattle pens

For more information please contact one of the following:

Darrell Pitchford Matt Nichols
(903) 388-2288 « pitchfordcattle@hotmail.com (940) 393-2305 * matt.nichols@tx.usda.gov

Chris Taliaferro Brian Cummins
(214) 674-8064 - ctaliaferrol @sbcglobal.net (903) 603-6634 * bcummins@exede.net

DECEMBER 2021 - WWW.SANTAGERTRUDIS.COM
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NORTH CAROLINA STATE FAIR  RAALEILEINE, Y
Oct. 19, 2021 | Raleigh, N.C. | Judge: Todd Alford

" RESERVE GRAND CHAMPION BULL

i, e e AT =0
GRAND CHAMPION BULL AND GRAND CHAMPI?EDFEIEM}\E AND BEST OF

BEST OF POLLED BULL Flatwillow 401, shown by POL MALE
Jim 53/21, shown by RW Farm, Flatwillow Farms, Statesville, N.C. BM Annabelle, shown by Bar M Farm,
Benson, N.C. Lenoir, N.C.

Y1)

| |
m £

Y '

€ RESERVE GRAND CHAMPION FEMALE

Flatwillow Babs, shown by Flatwillow
Farms, Statesville, N.C.

ARKANSAS STATE FAIR
Oct. 23, 2021 | Little Rock, Ark. | Judge: David Alderson

GRAND CHAMPION BULL RESERVE GRAND CHAMPION BULL AND GRAND CHAMPION FEMALE AND BEST OF
777 Zeus, shown by Erin Kay Daniel, BEST OF POLLED BULL POLLED FEMALE
Magnolia, Ark. 777 Kash, shown by Erin Kay Daniel, Miss 777 Kirby, shown by

Magnolia, Ark. Erin Kay Daniel, Magnolia, Ark.

RESERVE GRAND CHAMPION FEMALE GRAND CHAMPION STAR 5 FEMALE

M Rock Evie 120, shown by FC Midnight, shown by J.D. Chism,
M Rock Farm, Texarkana, Texas Pontotoc, Miss.

26 SANTA GERTRUDIS USA



Wishing you and your
family a blessed and
joyful holiday season.

EARMS}

' : (979)): ' fs; :
Brenham), Texas| 77833}l i‘ln" und 1clﬂ@hot-mail.l'."eomi

AUNDER‘LI@H

May peace, joy and hope in Jesus Christ
be with you all, now and into the New Year!

“The virgin will be with child and
will give birth to a son, and they will
call him Immanuel” - which means
“God with us.”

Matthew 1:23

FROM ALL OF USAT

Honi

Rlcky & Befty WI'

w2t

..:_..Home (281) 375-6861 '+ Cell: (281) 7
www. womanhollermran

e

DECEMBER 2021 - WWW.SANTAGERTRUDIS.COM
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SANTA GERTRUDIS
BREEDERS INTERNATIONAL

2021-2022 POINT SHOW NOMINATION FORM

ATTENTION, Santa Gertrudis Breeders International members. The following is a form for individuals wanting to
participate in the end-of-year point awards. The form must be signed and submitted along with your $100 herd
nomination fee to the SGBI office. You can also find the form online, www.santagertrudis.com/events/show-schedule.

he point show series will be governed by the rules set for the Santa
Gertrudis Breeders International (SGBI) association, along with the rules
and regulations for approved Santa Gertrudis shows.

A herd nomination fee of $100 must be submitted for each member
number that will have cattle participating for end-of-year point awards along
with this signed form. The fee should be submitted to the SGBI office. This
fee is not required to participate in any or all the approved shows, however
any animal listed under a membership that does not have the nomination fee
submitted will not be considered in the end-of-year point totals.

While the Shows and Exhibits Committee maintains and selects a judges
list for many approved point shows, final selection is up to the discretion of
each individual show.

Every exhibitor, in consideration of his/her entry being accepted, agrees to
submit any animal so entered by him/her to inspection and agrees to have
such animal submitted to any tests as may be designated and requested by
the Shows and Exhibits Committee, or the authorized representative of the
relevant show or fair, and agrees that the conclusions reached by the com-
mittee/representative as to whether such animal is unethically fitted or over
age, shall be final, without recourse against SGBI and designated personnel.
Any false representation, interference or unprofessional conduct on the part
of any exhibitor will be dealt with by the Shows and Exhibits Committee,
according to the equities in the case.

For and in consideration of the opportunity to participate in any SGBI-
approved show, each exhibitor hereby releases SGBI, its officers, directors
and representatives from negligence, any and all claims, suits and judg-
ments, either past, present or future, arising from or connected with the
administration or use of such test or examination and the resulting decision
therefrom.

Any exhibitor desiring to dispute or challenge the results of any test,
exam or show rule enforcement, as applied by his/her animals, shall do so
in accordance with procedures established by the rules of the association.
This refers to, but is not limited to, the procedures to file protest and appeals
process found in the rules for approved SGBI shows.

Final placings will be determined April 1, 2022, and awarded at the SGBI
Annual Meeting scheduled for April 7-9, 2022. Santa Gertrudis Breeders
International is not directly affiliated with any shows and cannot be held
liable for any adjustment to schedule, judging, cancellation or any other
claim made as a result of a decision made by an individual show. SGBI
reserves the right to adjust the point show schedule due to unforeseen and
uncontrolled changes to the planned schedule in an effort to best serve the
participants and association membership.

Member No. Date

Member Name

Participant Signature

SANTA GERTRUDIS USA

2021-2022 Point Shows

0zark Empire Fair

Indiana State Fair

Missouri State Fair

Kentucky State Fair

Four States Fair

D6 Larry Oshourne Memorial Show
Southeastern Empire Fair
Oklahoma State Fair

Tulsa State Fair

State Fair of Texas

North Carolina State Fair

Arkansas State Fair

Louisiana State Fair

North American International Livestock Expo
Red Hot Gert Show

Cattlemen’s Congress

Ft. Worth Livestock Show (National Show)
Dixie National Livestock Show

San Antonio Livestock Show
Florida State Fair

Houston Livestock Show

Rules for High Point Awards

a. For each point show, first place
class winner will receive two (2) points;
second place class winner receives one (1)
point; Division Champion receives three
(3) points; Reserve Division Champion
receives two (2) points; Grand Champion
receives five (5) points; Reserve Grand
Champion receives four (4) points; and
Best of Polled receives one (1) point but
does not count toward overall points.
b. Get of Sire and Produce of Dam points
go toward Exhibitor/Breeder of the Year
Awards. €. Points will stay with animal
if sold. d. The Sire and Dam of the Year
should have points from at least two (2)
different offspring. €. All points earned at
the National Open Show are to be doubled.
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https://www.santagertrudis.com/events/show-schedule.

.| SANTA GERTRUDIS

4S Farms 2

54 Cattle Company 7

Arrow Creek Santa Gertrudis 13 THE caMPlETE PA GKA GE

Bieri Farms. 17,21

Borchers Southern Y Ranches LP ..........couerresenessssnsesses 21,31 M atema| QUH | |ty

Briggs Ranches 2

Buena Vida Cattle Company 2l Carcass Merit

C Bar CRanch 9,2l : h

Carley's Show Cattle 13 Maximum Heterosis

Cherokee Ranch 2

Corporron Acres 21

Cox Mill Farms. 2l

Creech Farms 5

Crosswinds Ranch 24

Diamond S Ranch. 24

District 6 Breeders 9

Dixie National Show 17

Double C Farms 5

Double TT Ranch 24

Excell Santa Gertrudis 13

Flying C Ranch. 5

Four J Cattle 24

Fulton Farms 24

Goodin Farms 2l

Grandview Farms 2

Graves Creek Ranch LLC 2

Gray Oaks Farm 5

Gyranda Santa Gertrudis 24

Hargis Farms 24

Harris Riverbend Farms 24

Heath Farms 2|

Hefte Ranch 23,24

HL Farm 19

Iron Oaks Cattle 13,24 o

Jernigan Ranch 2l 5

John Martin Ranches 24 ; Sa nta Gertrudis

;ﬁ‘:;'ﬁl::,:c 2 Data Driven. Profit Proven

La Campana Ranch 10 | 361-592-9357 | santagertrudis.com

Lucky L Farm 13

MC Ranch 2 /

Myers Cattle & Land Corp. 24 _

0ld Agency Reserve 2

Olivarez Ranches 24 Ridge Point Ranch 13 Tideland Farms 2|
Oshorne Livestock 9 Rocking ARanch 24 Tinney Farms 2
Parker Farms 9  RockinBFarm 13 Triple PRanch 13
Pinnacle Cattle Co. LLC 2l Rose Hill Ranch 24 Urbanosky Ranch 24
Pitchford Cattle Co. 24 Running M Ranch 2| VesperRanch 24
Polled Power Genetics 5  SantaGertrudis Small Breeders Group VI Cattle 13
Polled Santa Gertrudis ASSOCIAtION........cvcuesrssssessessssssssssssass 5  Santa Gertrudis Breeders International Wendt Ranches 3,24
Premier Santa Gertrudis ASSOCIAtioN........uwusssssssssssssssss 25  Shampain Ranch 9 Wiley Ranch 5
Quail Valley Farms I5  Siler Santa Gertrudis 24 Williams Farm 2|
R&M Farms 2| Silverbrook Ranches 24  Windcrest Farm 9
Red View Farms 9 Square Running M Cattle 13 Woman Hollerin Ranch 27
Reese Ranch ] Strait Ranches 11,19,24,30 Wunderlich Farms 24,21
Richmond Photography & Video 24 T&SFarm 2l
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GLICHS

WE ARE APPRECIATIVE OF ALL WHO PURCHASED, BIE
ATTENDED, INQUIRED, OR VIEWED THE STRAIT-HEFTE
TRIED & TRUE PRODUCTION SALE ONLINE.

" Purchased by Gnnmﬁ’mﬁﬁfm!'
Tinney Farms

e PN
'Valley Farms &' Wiléy
Ranch

SR, ﬁﬂs
“Purchased by ]

Purchased by Grandview Farms, 777 Farms,
& Tinney Farms

- SRAB/20.

] / ‘ LY
msrmmwneﬂ--&' PR by CorpOmon NEres™

'mmmmwm ul
meﬁkéhth Inc.”

o T ¥ zgz/fmwm”cg%m

LAl
Pnrdmed by Ilrolten T

Reese Ranch Tinney Farms Wendt Ranches Partners, LLC Black Hills Land & Cattle In the Red Ranch
HL Farms Creech Farms Harris Riverbend Farm Brian Cummins Pitchford Cattle Co.
ACE Townsend Cattle Co. (&C Cattle Shampain Ranch Diamond S
Red Doc Farm Corporron Acres Kubecka Ranch VM Ranch Hagler Ranch
Grandview Farms Broken T Schuster Farms Henry Zarate & Su Samuelson Steve Larrison
Tideland Farms King Ranch, Inc. Salter Farms Circle L Ranch Stroman Cattle Co.
Hefte Ranch Pinnacle Cattle Company Texas Oaks Cattle Ranch Four ) Cattle BSquare Ranch
Wiley Ranch 0/XRanch Bob Carleton Dos Hermanos Cattle Co. Country Legends Ranch
777 Farms Quail Valley Farms Triple P Ranch Rafter Z Cattle Co. and our Commercial Buyers

LY R
" Plifchased by Pinnadle Cattle Co.
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http://www.straitranches.com/

fSOF RANCHING
THE FAMILY LAND

Borchers Southern B Ranches, L.P

Charla Borchers-Leon Mary Kay Borchers
2401 North Wheeler Street ¢ Victoria, Texas 77901 « (361) 575-1297

’:& 1 :‘_“ W o = ! \ ﬁ (l:\ '
| 4 I '. a i !
|
/ RrolidIRrodlicers @f}i‘\s Cetiils

Steven Boothe E-mail: charlabl@icsi.net'e FAX: (361) 576-0891

(4

(361) 575-1297 (0) - (361) 571-9728 (M) www.cattletoday.com/borchers_southern_y
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KING RANCH

PROVEN

RANCH - YARD - RAIL - PROFIT

King Ranchr’
Santa Gertrudis and American Red bulls and females available private treaty.
First within-herd EPD database in the nation.
First genomically enhanced, single-step beef cattle EPDs in the nation.
Industry-leading fertility, carcass and growth genetics.

www.king-ranch.com/cattle-for-sale

TYLOR BRADEN: (361) 219-0434 - TBRADEN@KING-RANCH.COM


http://www.king-ranch.com/cattle-for-sale

