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MASTERPIECE 101
(Reg. #20141438)

Masterpiece capped off one of the most dominant show
careers in recent breed history. He had 13 consecutive
Grand Championships and was named the 2017 National
Champion Bull! We look for great things in his future. He is one of
the best balanced EPD bulls, and now is your chance to use one of

Semen $50/straw, 10-straw minimum.
Contact Darren Richmond, 423-364-9281, or djrichmd@gmail.com

SC BW WW YW Milk | T MAT

National 1 [ 8 | 2 | 1 | 9 | —
- ‘C}hampion

i 13.27 | 0.016 -0:46 0.00 | -0.02
- Richmord 2 | 99 | 99 | 65 | 10

Balanced Index: 3% | Cow/Calf Index: 2% | Terminal Index: 32%

TF PROSPECTOR
(Reg. #20181333 )
Sired by King Ranch 97/10, Prospector puts it all together
with phenotype and performance. He offers five traits in the
breed's Top 15%. Grand Champion Bull at 2020 Dixie National,
as well as at 2019 North American Livestock Expo and Kentucky
State Fair. Look for Prospector at the 2021 National Show in
Jackson, Miss., exhibited by Alderson/Richmond Marketing.
Co-owned with High Country Farm, Jacksonville, Ark.
Semen $50/straw, 10-straw minimum.
Contact Darren Richmond, 423-364-9281, or djrichmd@gmail.com

sc | Bw | ww | yw | mik | TmaT

Balanced Index: 98% | Cowj/Calf Index: 98% | Terminal Index: 7%

PISTOLERO
(Polled - Reg. #20157885)

A Pistol son out of donor cow Harco 1247. Pistolero has
some of the strongest numbers in the breed: WW 21.72,
YW 43.78, HCW 25.86 and a Terminal Index of Top 1%.
Co-owned with Quail Valley Farms.

Semen $50/straw, 10-straw minimum.

Contact Arlin Taylor (below) or
Richard Hood, 979-224-6150, or richard@amscattle.com.
sc | Bw | ww | yw | Mik | TmAT
058 | 117 | 21.72 | 43.78 | 6.93 | 17.79
3 90 2 1 3 —

25.86 | 0.035 | -0.09 | 0.34 | 0.00
1 99 99 1 25
Balanced Index: 10% | Cowj/Calf Index: 12% | Terminal Index: 1%

Manager: Arlin Taylor
. 256-507-3838

arI|n taylor@bhamfast.com

tlnneyfarms com:

'«'L%%@_f

5251 Co Rd. 601 ~.?}I: I-_I’_an'cewlle,.AL 35077 . Followus A Facebook’

the most powerful bulls in the breed. Co-owned with Circle A Farm.

g
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http://www.tinneyfarms.com/

tlcs...

Let us help you fill your Christmas wish list
with genetics to make an impact in your herd.

FEATURING:
KR 1131/13 (Reg. #20134080) * Never Sank 5012 (Reg #20153072)
Dreamboat 037E2 (Reg.#20172429) * Prime Time 9042 (Reg. #20177094)
Copperhead 912G2 (Reg. #20190568)

Contact us for semen on these bulls, as well as other bulls available for sale at the ranch.

Wendt Ranches Partners LLC

m 5475 FM 457, Bay City, TX m

Email: wendtranches@hotmail.com

S Gene Kubecka Daniel Kubecka S
979-240-531 | 979-240-5312

SGBI Herd #621, established 1954
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Double C Farms :4¢ RED DOC < : GRAY OAKS FARM

William W. Cameron, Jr. & Family F ARM

377 Double C Drive
A Dr. Roland & Elia Sanchez

Raeford, NC 28376 . .
. 703 S. Christopher Road (505) 864-7781 Office o

(910) 875-4963 : ( :
redbull@embargmail. com . : Belen, NM 87002 (505) 864-2898 Residence
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yearand look forward to a wonderful 20213
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Dennis Jones, owner
905 Foxtrap Rd., Russellville, AL 35654
Home: (941) 735-9391
Austin Logan, Manager
(256) 335-8821 o

DOUBEECFARMS,

Bill{CamerongJr:-¥(9110)!875:4963}

Coitilln sl V8

Polled Santa CREECH FARMS

Gertrudis Association 12483 NC 39 * Zebulon, NC 27597

Todd Osborne, Secretary & Treasurer Tony (919) 427-4679
(859) 991-2438 Brandon (919) 761-3894

Email: ccreech6@gmail.com
peppydocl@al.com Herd No. 16769 * Herd No. 37879

Flying C Ranch

Lester & Ouida Cossey

3 2639 Gum Springs Rd., Searcy, AR 72143

(501) 207-2272
/ C\
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love this time of year. The weather is
generally favorable for much of Santa
Gertrudis country, putting out hay is
still enjoyable as it hasn’t yet become
a burden and, most important, family
is gathering and enjoying time with
one another, making an effort to slow
down and appreciate the little things. |
certainly want to wish everyone a Merry
Christmas and a happy holiday season.
As [ sit down to write this report, we
are getting close to the end of the fall
sale season run. We have certainly
tested the market this fall, with many
females being placed into the market-
place, but maybe more noticeably, we
have placed a large volume of bulls in
front of customers. We have seen some
very high-end future sires sell that will
be utilized to advance the breed for
many years to come. But this large
volume of bulls is targeted and must be
targeted toward continuing to increase
Santa Gertrudis bulls into commercial
cow herds across the country. [ firmly
believe we are doing a good job of
improving the perceived value of our
product, but we must continue to focus
on those traits that matter to the com-
mercial cowman and the areas that will
allow us to capture additional business.
A strong focus on being the red-
hided, heat-tolerant, heterosis provider
of choice is key. There are a lot of
short-eared cows around the coun-
try that would benefit greatly from a
Santa Gertrudis bull in terms of added
pounds, health and do-ability resulting
from heterosis in the calf crop. On the
same token, I truly believe there is such
a large volume of black, commercially
focused, Bos indicus-based cows in
the South and Southeast that would
still see a similar level of added perfor-
mance due to the heterogeneous nature
of crossing with our Santa Gertrudis
cattle. The options are truly limitless for
our breed to gain significant traction in
selling into commercial cow herds, no
matter the area.
At the same time, we must focus on
those traits that matter. Calving ease

“Tail Wl
EXECUTIVE DIRECTOR'S

REPORT
By Webb D. Fields

(361) 592-9357 | wfields@santagertrudis.com

is often the first question I get from
commercial bull buyers. In today’s busy
world and with many operations having
less labor available or many simply
being a side business to folks with a
day job, no one wants to have calving
issues. While we know mature cows
can take on more birthweight to gain
additional pounds at weaning, being
able to accurately quantify this breed’s
calving ease is important in order to
grow commercial markets. We must be
able to accurately tell the industry that
calving ease is not a problem and show
the data. Docility certainly remains a
priority for many across the country.
Feed efficiency is important. Should we
be looking at quantifying and tracking
these traits closer?

While focusing on potential new
areas of commercially relevant traits,
we must continue to add pounds at
weaning and focus, as we have, on
downstream profit generators for the
commercial industry such as marbling,
ribeye area and carcass weight. The
next step in our progression? | believe
we can pinpoint our niche within the
industry as generating a Santa Ger-
trudis-sired female that’s an extremely
viable maternal option that will not sac-
rifice carcass quality. This female fits
perfectly as a generator for high-profit
feeder cattle with just enough heterosis
to positively affect health and growth.

To accomplish this, we must pay
attention to fertility, maternal ability and
efficiency. Identifying and reproduc-
ing highly fertile, maternally focused
cattle that are moderate and efficient
will help tell this hopeful story. After all,
getting a live calf on the ground every
year is step one. Coupling that with the
carcass value we continue to see trend-
ing upward and our breed strengths
of performance and uniformity will all
allow us to continue to sell more bulls
year after year. 4
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ROLAND K. "DOC” SANCHEZ

Roland K. “Doc” Sanchez, M.D., was
the firstborn son born to Adolfo and
Nancy Sanchez. He was raised in a
farming community and was influenced
by his grandparents, relatives and neigh-
bors who brought him up in the old ways
of New Mexico that stretched back to his
old Spanish traditions of strong Catholic
faith in Christ, family and community.
He was an alter server, sacristan and
lector for Our Lady of Belen Church.

Roland was one of the first groups of
Hispanics to complete medical school
at the University of New Mexico. During
medical school, he met his wife, Elia
Padilla. The couple moved to Fort
Worth, Texas, where he completed his
residency at John Peter Smith Family
Practice Program. He graduated as a
board-certified family physician before
returning to Belen, N.M.

Upon their return to New Mexico,
the couple started farming and raising
Santa Gertrudis. Roland and Elia devel-
oped Red Doc Farm, which was named
for Roland’s famous red hair that
matched the Santa Gertrudis cattle.
Red Doc Farm is now an internation-

SANTA GERTRUDIS USA

ally known source
for top-quality
genetics and the
highest aver-

age seedstock
producer in New
Mexico. Under
Roland’s guid-
ance, Red Doc
Farm has grown into a modern, sustain-
able farming and ranching operation.
Doc loved being on the farm and ranch
and practicing medicine.

Roland and Elia had six children: Jes-
sica, Alicia, Dr. Adolfo (Christina), Dr.
Roland II (Valerie), Dr. Florian (Stepha-
nie) and Emilio (Ronda). Daughter Jes-
sica preceded Roland in death earlier
this year. He also loved and enjoyed
spending time with his nine grandchil-
dren. Roland was the cornerstone of
his family and leaves behind a legacy
of love, hard work, sacrifice, Old World
traditions, compassion and dedication
to God and family. He will be greatly
missed, but never forgotten.

In lieu of flowers, the family requests
that donations be made to the Jessica
Sanchez Enlighten Your Life Founda-
tion, which sponsors scholarships to St.
Mary’s Catholic School in Belen. Dona-
tions can be mailed to P.O. Box 678,
Bosque, NM 87006. 4P
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POLISHED &
"REECTED

Bah&nced Cow/Calf  Terminal

sC BW ww YW MAT HCW  BackFat Marb REA Tend Index Index Index

EPD 0.45 072 1748 16.27 -4.81 7-27 0.007 0.12 0.08 o.01 4 4 3
Acc 036 032 045 0.33 0.28 0.30 047 0.44 0.30 0.21
Rank 15 85 3 10 95 10 95 2 10 85

Fertility and Longevity

Dams with excellent calving intervals and extreme longevity
on both sides of pedigree, including KR 517/04 (16 year old cow
still in production) and Hefte Ranch 229 (18 year old cow still in i - S
production). First offering of semen from a KR 191/13 son.
Consistency From Sire and Dam

KR 191/13 is one of the most proven and consistent bulls in the Santa
Gertrudis breed. Every calf out of G7o’s dam has weaned at the top
of its contemporary group.

Profitability Where It Counts
820 |b weaning weight, 1380 Ib yearling weight, 16.12 REA and
4.8%IMF

HEFTE R%

Jody Standley Kade Thigpen, 830-426-1366
Solid, Balanced EPDs and Indices at the Top of the Breed 919-291-4212 HefteRanch.com
Top 2% Marb, Top 3% WW, Top 10% REA and YW. jodystandley@gmail.com HefteRanch@gmail.com

Conventional semen available now. Heifer-sexed semen available soon.


http://www.hefteranch.com/

PRESIDENT'S LETTER
By Nancy Wunderlich

(979) 277-2838 | n.wunderlich@hotmail.com

usiness and finance go hand in hand. Finances have

to be in order for a business to thrive or at least stay

afloat. In other words, more cash has to flow in than

flows out. The business and finances of Santa Ger-
trudis Breeders International (SGBI) is managed by the
Finance and Auditing Committee working with the Long Range
Planning Committee along with the elected SGBI Board and our
executive director. Much easier said than done.

The Finance and Auditing Committee is chaired by the
secretary-treasurer, who appoints SGBI members to serve
on this committee. According to SGBI bylaws, “The Finance
and Auditing Committee ‘will have supervision of the books
of account of the association, making regular audits of such
books.” This feat is accomplished through long hours of prepar-
ing, tweaking and presenting budgets in cooperation with the Long
Range Planning Committee.” To make this long story short, this committee
refers to all matters pertaining to the association’s fiscal affairs.

The Long Range Planning Committee is “charged with the establishment and
maintenance of the SGBI Long Range Plan to provide guidance and motiva-
tion to those individuals in leadership positions in assisting with carrying out
the Long Range Plan.” This combined collaboration of these two committees
provides a clear financial picture for the SGBI Board and our executive director
to conduct business on behalf of our progressive membership to continue to
promote our Data Driven, Profit Proven cattle in the cattle industry.

With all the above in mind, essentially these two committees, in coordination
with our executive director, are working together for SGBI's financial future.

As we prepare to celebrate the birth of Jesus, let us not forget that Christmas
begins with Christ. Let us also celebrate those who have gone before us. Those
who have nurtured and influenced us to be productive, compassionate mem-
bers of society.

Tis the season to count our many blessings. 4

he Red Angus Association of America released an updated suite of bio-

economic selection indexes, including the Profitability and Sustainability

Index (ProS), recently. The breed’s new flagship index is an all-purpose

index that covers economically relevant traits across all aspects of the beef
supply chain, from conception to carcass.

This updated index will work as a combination of the HerdBuilder and Grid-
Master Indexes, which include traits from conception to weaning, and post-
weaning through harvest, respectively. The ProS index is expressed in dollars
per head born.

Due to the restructuring of the Red Angus indexes, HerdBuilder has now
become the breed’s maternal index (similar to Cow/Calf), and ProS an all-
encompassing index (similar to our Balanced Index). Consequently, ProS will
now serve as the American Red qualifier for Red Angus sires. Please visit with
SGBI staff with any questions concerning the transition to the ProS qualifier. 4°
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SGBI OFFICERS OF THE BOARD
PRESIDENT Nancy Wunderlich
PRESIDENT ELECT Gene Kubecka
SECRETARY/TREASURER Debbie Townsend
BREED IMPROVEMENT Kathryn Hefte
LONG RANGE PLANNING  Alicia Sanchez
MARKETING & PROMOTION Erik Wiley
MEMBERSHIP Tony Creech
YOUTH ACTIVITIES  Suzanne Fulton
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Tylor Braden (Texas)
King Ranch®, Inc.
(361) 219-0434 | tbraden@king-ranch.com

Suzanne Fulton (Texas)
Fulton Farms
(940) 382-3611 | fultonfarms39@gmail.com

Kathryn Hefte (Texas)
Hefte Ranch
(210) 414-2493 | hefteranch@gmail.com

Gene Kubecka (Texas)
Wendt Partners
(979) 240-5311 | wendtranches@hotmail.com

Rafael Miranda (Colo.)
Cherokee Ranch
(303) 888-5297 | rmvls65@gmail.com

Michael Seay (Colo.)
J5 Cattle Ranch
(303) 621-4548 | michaelgseay@icloud.com

Nancy Wunderlich (Texas)
Wunderlich Farms
(979) 277-2838 | n.wunderlich@hotmail.com

EASTERN REGION

David Alderson (Tenn.)
Circle A Farm
(931) 682-2527 | dhealderson@gmail.com

Craig Lopossa (Ind.)
Red View Farms
(812) 829-8053 | craiglopossa@yahoo.com
Cody Mattingly (Ky.)
Mattingly Farms
(270) 668-3177 | mattinglyfarms96@yahoo.com

Trai Stegall (Miss.)
Stegall Farms
(662) 296-5120 | trais3@hotmail.com

Erik Wiley (La.)
Wiley Ranch
(318) 481-8082 | erikkeri@yahoo.com

AT-LARGE DIRECTORS

District 1 — Alicia Sanchez (N.M.)
Red Doc Farm
(505) 463-1993 | alicia@justiceins.com
District 2 — Debbie Townsend (Texas)
Townsend Cattle Company
(979) 541-4989 | townsendcattle8 1@gmail.com
District 3 — Jamie Daniel (Ark.)
777 Farms
(870) 904-3070 | jamie.daniel@icloud.com
District 4 — Ricky Cleveland (Ala.)
Quail Valley Farms
(205) 446-5539 | ricky@xcelmasonry.com
District 5 — Tony Creech (N.C.)
Creech Farms
(919) 427-4679 | creechfarms6@gmail.com
District 6 — Nolan Taylor (Ky.)
Windcrest Farm
(270) 589-9046 | nolantaylor18@gmail.com
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EORYOURIPURCHASE: OF/ THE| HIGHEST-SELLING| ©PEN|
EEMALE!IN! THE 2020 KENTU UCK Y/ NATIONAL SALE!

Gray, Oaks; 929)

RESERVE CHAMPION FEMALE
2020 Kentucky National Show

SIRE: Gray Oaks 644
DAM: Gray Oaks 600
Birthdate: 4/10/19

CBARC RANCHE

e De Soto, MO 63020

Alan Clark

Bud & Kelly Clark

BaA R (314) 607-1076
RAICEIL bud@cbarcranch.net
RS CBARCRANCEH.NET

MATTINGLY FARMS

CODY MATTINGLY

Roger, Ivye, Whitney & Chase
488 Rock Haven Rd.
Brandenburg, Ky. 40108
(270) 668-3177

mattinglyfarms96@yahoo.com

#lcustomers!

\Cave) Gity; Ky: o

OSBORNE LIVESTOCK

Todd, Donna, Dalton & Ashley Osborne
Sparta, Ky.* Lathrop, Mo.

@ (859) 991-2438
peppydocl @aol.com

Shampain Ranch
Santa Gertrudis Cattle
Del & Ginny Thomas
Pleasant Hill, IL 62366

(217) 734-2283
ginny2@irtc.net

Herd #4434

)(2i7,0)) 6/7.0=6776;

arker
arms

Charles, Deanna, Chip, June & Carsen Parker
5552 Jackson Hwy. « Cave City, KY 42127
(270) 670-6285 « (270) 670-6776

RED VIEW FARMS

5480 Jordan Village Rd.

Poland, IN 47868
(812) 829-8053
craiglopossa @yahoo.com

parkerfarms@scrtc.com
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WE ARE APPRECIATIVE OF ALL WHO PURCHASED
ATTENDED, INQUIRED, OR VIEWED THE STRAIT-HEF
TRIED & TRUE PRODUCTION SALE ONLINE.

= Plok oftiR G
- Siiva 634 mennmE'nﬂm
Purchased by Quail Valley Farms

rnnml'mﬂ folials
Mivarez £
Purchased by Quail Ualley Farms &
Harris Riverbend Farm

Purchased by 'l'ripl P a(h
& Excell Santa Gertrudis

_SRIB

Purchased by Pinnacle Cattle Co.

STRALL

Y.N. STRAIT FAMILY

Carrizo Springs & Streetman, Texas
830.317.3310
ynstrait@straitranches.com

Smﬂﬁ\f@[ﬂ R ﬂmﬂmﬁmﬂﬁw WWW.STRAITRANCHES.COM

Purchased by Williamson Cattle Co. Semen purchased hy Hefte Ranch, Quail Valley
Farms, Jared Huvar & Stroman Cattle Co.

coessssssescsscss ZQZQS’MM’@W sessssssescssss

Wiley Ranch Brigys Rarnches Hefte Ranch Painted Ass Ranch Tideland Farms
Quail Valley Farms Buena Vida Ranch Jared Huvar Pelaez & Sons Triple P Ranch
Schuster Farms Callaghan Ranch Jason Brunson Pinnacle Cattle Company Williamson Cattle Co.
Stroman Cattle Co. Chris Bordelon JCRanch Pitchford Cattle Woman Hollerin Ranch
2-D Farms Creech Farms Korban Cattle Pittman Cattle Co. Zajic Farms
Bill Swann Excell Santa Gertrudis L1ano River Cattle Co. Reese Ranch
Borchers Southern Y Ranches Four ) Cattle Mackey Cattle Salter Farms

Brent Smith Harris Riverbend Farms MC Ranch Texas Oaks Cattle Ranch


http://www.straitranches.com/
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15 Tinney Farms Gain Test, Hanceville, Ala.

JANUARY 202!

13 Red Dirt Divas Sale, Oklahoma City, Okla.

22 2021 National Santa Gertrudis Show Entry
Deadline

FEBRUARY

11-14 Dixie National Livestock Show and Rodeo,
Jackson, Miss.

12 Banners & Buckles Sale, Jackson, Miss.

13 National Santa Gertrudis Show, Jackson, Miss.

20 Bluebonnet Classic Sale, Hallettsville, Texas

25 Briggs Super American Brangus and Santa
Gertrudis Sale, Bloomington, Texas

APRIL

9 Rocky Mountain Santa Gertrudis Association
Spring Runoff Sale, Bosque, N.M.

10 Red Hot Bull Sale, Bosque, N.M.

24 Crimson Classic Sale, Cullman, Ala.

SANTA GERTRUDIS
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By Levi Nelson, District 1 Director

ello, everyone! My name is Levi
Nelson. I live in Krum, Texas, and |
have been showing Santa Gertrudis
cattle for around eight years.

Today [ want to talk a little bit about how
the cattle industry has been affected by
the global COVID-19 pandemic. This year,
thousands of exhibitors were affected by
the cancellation of the Houston Livestock
Show and Rodeo, and now thousands more will be affected
due to the 2021 Fort Worth Stock Show being cancelled. The
cancellations of these shows and others have had and will
have a significant impact on seniors entering their final year
in the show ring, but it also affects the livestock shows; it is
not easy for them to cancel everything.

Thankfully, there were very generous donations made to
the Houston Livestock Show that made it possible to give
money back to the exhibitors who had planned to show. How-
ever, those barely made a dent in the thousands of dollars
lost by market animal exhibitors. The agricultural industry
has been under severe stress due to falling prices for some
farm commodities and pandemic-related disruptions, such as
the closing of some food processing plants.

Overall, the livestock industry as a whole has been affect-
ed drastically by this pandemic, but it can only get better
from here. Stay strong, everyone! 4P

REGISTRATIONS, STAR 5 RECORDINGS
AND TRANSFERS BY DISTRICT
OCTOBER 2020
ACTIVE MEMBERS

STARS  Performance  Purebred &
District ~ Purebred Reg.  Reg. Only STAR 5 Trans.
| 39 10 6 16
2 332 25 0 125
3 24 2 0 85
4 2 7 4 47
5 21 2 0 15
6 92 0 7 44
JUNIOR MEMBERS
STARS  Performance  Purebred &
District ~ Purebred Reg.  Reg. Only STAR § Trans.
| 72 5 0 4
2 6 0 0 19
3 7 6 0 9
4 2 0 0 I
5 0 0 0 0
FOR SGBI REGISTRATIONS CONTACT: Diana Ruiz
P. 0. Box 1257, Kingsville, Texas 78364 | diana@santagertrudis.com
Phone: (361) 592-9357 « Fax: (361) 592-8572

SANTA GERTRUDIS WELCOMES

ol Nlemlees

Junior Members
McKenzie Tiemann, Brenham, Texas
Joslyn Delgado, Bryan, Texas
Valeria Cavazos, Edinburg, Texas
Kaden Mullins, Sweeny, Texas
Julia Pulley, Livingston, Texas
Coralee Leal, Weslaco, Texas
Averi Byrd, Decatur, Texas
Karter Newherry, Kenedy, Texas
Quinn Sikora, Hungerford, Texas
Nexis Alaniz, Sandia, Texas
Jillian Budzisz, Bryan Texas
Ellie Schuster, McAllen, Texas
Colton Woods, Frankin, Texas
Kason Shaw, Kaufman, Texas
Phillip Ayers, Van, Texas

Active Members

Roe Cattle, Casey Roe, Kaufman, Texas
Llano River Cattle Co., Randy Liefeste, Castell, Texas
Dream Catcher Farm, Herbert Horton, Tullahoma, Tenn,
Gsprings Ranch, Jason Goodman, Willow City, Texas

La Press Cattle Farm, Donald George La Press Jr,
La Feria, Texas

Ranch Hand Analytics, Brad Wright, Hearne, Texas
D Double R Ranch, Dennis Richetts, Kingsbury, Texas

Lewis Cattle Farm, Phillip Lews,
Chattahoochee Falls, Ga.

Reflections Ranch, Michael and Jennifer Williams,
Franklin, Texas
Commercial Members
Green Acres Farm, John A. Green, Rising Fawn, Ga.
Coy Brackin, Dayton, Texas
Rehecca Jauer, Ackerly, Texas
Bobby and Caroleene Dobson, Birmingham, Ala.

SANTA GERTRUDIS USA
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SANTA GERTRUDIS

SMALL BREEDERS GROUP

ARROW CREEK
SANTA GERTRUDIS
M. C.LONGACRE, JR.
Old Cedar Point Farm
Elizabethtown, KY
(270) 505-2910 * clongacre60@gmail.com

Lucky L FARM

SEAN, RAMONA,
DYLAN & KAYLEE LEDDY
550 Sunset Ridge
Cave City, Ark. 72521
(870) 805-1938
luckyfarml2@gmail.com

Santa Gertrudis
STAR 5

Carley’s Show Cattle
Ben, Leah & Carley Morgan

205 Madison St. * Portia, Ark.

(870) 759-1948 or (870) 759-1947
benandleahmorgan@gmail.com

Puresrep SANTA GERTRUDIS AND STAR 5 CATTLE
S%'WM /04/

0/X RANCH 7.z~

P.O. Box 396 - Las Vegas, N.M. 87701
o.xranch@hotmail.com
Stacey Montano Briana Montano
(505) 429-0067 (505) 429-1141

CS.C

)ﬁ_EXCELL

SANTA GERTRUDIS

Sam, Sandy and Todd Hyde
Santa Fe, TX 77517
281.705.0832 - excellsantagertrudis@gmail.com

www.excellsantagertrudis.com

Pittman Cattle Co.
Floyd, Misty & Bret Pittman
3361 Amyx Hill Rd.

Ponder, Texas 76259

floyd@aeroaac.com  (940) 367-5963

-WE ARE PROUD TO WELCOME -

SRHEADLINER 12/19

&  CO-OWNEDWITH

TRIPLE P RANCH

Happy Holidays and
a special thanks to all
our 2020 customers!

Ridge Point Ranch

Mark & Dixie Clay
4522 Hwy. 84E - Meadville, MS 39653
(601) 573-0204 - dixieclay@att.net
Herd No. 1541

TRIPLE P RANCH
Mike, Kim or Tate Peppercorn
11090 FM 356 « Trinity, Texas 75862
(713) 703-8937 « (281) 825-8459
(936) 222-1164

kim.peppercorn@yahoo.com Est. 2014

XIS L)L,

4
\
\ SANTA GERTRUDIS

vy Sun
Wy K

NATIONAL YEARLING BULL BOND 007

P.O. Box 220 Cell: (479) 936-0912
Pea Ridge, AR 72751 Toll Free: (800) 408-9538
jerry&waterjetcutting.net

VZ Cattle

Scott & Tracy Van Zile |/ ( il(]p
New Boston, Texas 756570 e
(903) 277-3601 or
(903) 908-0606
vzeattle@gmail.com

SO s

281.705.0832

Rockin 3T Ranch
ST

Scott Threet (972) 489-6887 801 Lakeway
Colby Threet (214) 949-7084 Ennis, TX 75119

Home oi Ginderella & Prince Charmin

WINDCREST
@John & Nolan Taylorcﬁb

REGISTERED SANTA GERTRUDIS CATTLE

Heifers for
Sale

Gertguys@windstream.net
1238 Claggett Rd. (270) 589-9046
Leitchfield, Ky. 42754 Herd No. 10772



http://www.excellsantagertrudis.com/
mailto:clongacre60@gmail.com
mailto:luckyfarm12@gmail.com
mailto:benandleahmorgan@gmail.com
mailto:o.xranch@hotmail.com
http://www.excellsantagertrudis.com/
mailto:floyd@aeroaac.com
mailto:gertguys@windstream.net
mailto:jerry@waterjetcutting.net
mailto:vzcattle@gmail.com
mailto:dixieclay@att.net
mailto:kim.peppercorn@yahoo.com

KEEPING THE

enjamin Franklin once wrote that,
“An ounce of prevention is worth

a pound of cure.” While he was
referring to fire safety, this axiom is

" also applicable to modern agriculture

14

in more ways than one, specifically
regarding the matter of estate planning.
Unfortunately, death is inevitable, and
putting estate planning on the back-
burner to deal with someday can likely
lead to big problems when there are
preventable steps to be taken now.

“The sooner you start working with
an attorney, the more options you
have,” says Rusty W. Rumley, senior
staff attorney for the National Ag Law
Center at the University of Arkansas.
“You can go to your attorney if your
doctor tells you that you have two
weeks to live and they can make an
estate plan for you, but it’s not going
to be as good as one that they have
months or years to work on.”

There are a lot of moving parts
to livestock operations, and Rumley
emphasizes the importance of work-
ing with an attorney vs. using an online
platform for estate planning for the
same reason that agricultural business-
es use accountants instead of online
options for doing their taxes.

“Agriculture is just different,” he
says. “Make sure you get someone who
is familiar with agriculture and can help
you, especially if you're doing some-
thing like succession planning where
you're wanting to bring that next gen-
eration in and have them take over that
ranching or farming operation. There
are a lot of moving parts; it takes time
to do it and it helps to have someone
who knows what they’re doing.”

But, what about the taxes? They are
overwhelming, right? Actually, the tax
issue isn’t that complicated and, in
today’s world, with proper planning,
large operations can be passed on with
zero to little tax consequences. There
are currently 12 states, plus the District
of Columbia, that impose their own
estate taxes; six states that impose their

By Hannah Gill, Contributing Writer

AN =N THE FAMILY

-*r’%-...—.ln S

own inheritance taxes; and one state,

Maryland, that imposes both.

For the most part though, producers
need to be aware of the importance of
the unified tax credit amount. For 2020,
the unified credit amount is S11.58
million. A unified credit is a cumulative
credit for one individual that is gradually
reduced by the monetary amount of gifts
made in preceding calendar periods.
The unified credit amount was created
to include both estate tax and gift tax,
as estate tax is applied after death when
assets are distributed, and gift tax is
applied before death as assets are dis-
tributed, or gifted. Every year, the unified
credit amount is adjusted for inflation.

For example, if Grandpa owns the
ranch but passes away this year, he can
gift up to $11.58 million, or equal-val-
ued assets throughout his entire lifetime
before it would get taxed. If Grandpa
and Grandma own the ranch together,
Grandma also has a credit of $11.58
million, or equal-valued assets, to gift
before taxes would be applied. Togeth-
er, they have $23.16 million to gift,
either alive or after they pass away, for
their lifetime. If Grandpa and Grandma
have two children, and gift each $5
million, they have $13.16 million left on
their unified credit amount.

Additionally, an individual can gift
$15,000 in a year with zero tax conse-
quences at all, meaning it wouldn'’t be
applied to the unified tax credit, which
is huge for estate planning.

“Say you've got a husband and wife
and they’ve got three kids, each kid is
married and they’ve got grandkids,”
Rumley says. “The husband could give
each of their kids $15,000 apiece, that’s
$45,000 right there, no tax consequenc-
es. The wife could give each of their
kids $15,000 apiece, now you've got
$90,000 dollars given away with no tax
consequences in one year. The hus-
band could give $15,000 to each of the
kid’s spouses, and the wife could do the
same. Now you've given away $180,000
in a year with no tax consequences.”

SANTA GERTRUDIS USA

Anything over the $15,000 limit
would then be applied to the unified tax
credit amount. For example, you gift a
grandchild a car that is worth $20,000,
$15,000 dollars of that would be tax

exempt, the additional $5,000 would
come off of your unified credit amount.

The sooner someone starts estate
planning, the better, and the first step is

~-'making an appointment with an attor-

ney. Being prepared for the meeting is
important, so ask your attorney what
would help them do their job. At the
least, Rumley recommends making a list
of what they hope to accomplish, goals
for the estate, and then what potential
problems might be so that the attorney

' can craft an estate plan to accomplish

those goals and address as many of
those potential problems as possible.

“If the attorney knows on the front end
that there could be problems, there’s
a lot of things they could do to head
off those issues before they become
problems,” Rumley says, from concerns
about children selling their part of the
ranch before it can be passed on to
grandchildren or divorce in future gen-
erations dividing the ranch. “But if they
don’t know about it, then there’s nothing
they could do to prepare for it.”

The bottom line is that it is possible
to keep the farm or ranch in the family
for many generations through proper
planning, something that the Brown
family has done for five generations and
is now working on succession planning
for the sixth generation.

“We have a history of family mem-
bers doing an excellent job with genera-
tional transfer,” Donnell Brown says. In
the early 1900s, his great-grandmother
willed the ranch three generations,
tax-free. “The tax laws have changed to
where that’s not even an option these
days, but the bottom line is they used
the tools they had available at the time
to help keep the ranch in the family.”

Donnell’s grandmother, Valda Brown,
utilized trusts to help avoid as much
estate tax as possible. Rob and Peggy
Brown, Donnell’s parents, followed suit,
gifting the ranch to Donnell and his
three siblings through small portions
over 30 years, starting in their teens
and early twenties, by gifting the maxi-
mum amount they could each year to
avoid tax penalties. Everything was in
undivided interest, meaning no sibling
had an exclusive right to any portion of
the ranch, and all assets were owned
equally. When they began the process,
Rob put the ranch into a Limited Family

CONTINUED ON PAGE 22 )



» Maternal brother to the breed leading Al
sire SR Genesis 75/3. Out of the great
SR arkoma 30/0 donor cow.

» Breed to your heifers! Curve bender -
Low Birth Weight to exceptional growth.
Sleep easy at night calving!

» #1 combined carcass bull in the entire
breed. No other bull combines as much

marbling and ribeye area EPD when
searched in the SGBI data base.

» He is the young sire that will enhance
EPDs to where his progeny will be
favored by the buyers. He post elite
ranking EPDs in the top 1% of the breed
'For SC, REA and Marbllng

The #1 EPD profile in the breed!

BW L WW' YW " MILK TM / SC

HCW REA MARB TEND Balldx C/Cldx Term Idx

-0.59 16.31 2334 -3.71 445 166 1540 027 048 001 1% 1% 1%
45% 4% 3% 90% - 1% 1% 1% 1% = 75%

6 = 6T "j:x;ﬂ mmerciail- $30 per straw

i - ﬁf S -_.d%unlt packages.

%

Erik or I(im Wlle
155 Sayes Rd. |/ Deville, LA ?1 328
318.481 303?.{ 318.481.6927
enkkeﬂ@yahoo com 3or

P
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LET'S PUSH 2020 OUT THE
‘BARN DOOR’

Randy L. Stanko, Ph.D., Texas A&GM University-Kingsville

his year has been one for the

record book. Truly remarkable.

The COVID-19 pandemic, devas-

tating forest fires, multiple hurri-
canes, severe drought in many places,
a presidential election and an uncer-
tain cattle market that is currently in
the basement. Consider energetically
pushing this year out the “barn door”
and get ready for a prosperous 2021.
Be ever hopeful for the commercial
cattle market to return to somewhat
normal and the current market not to be the “new normal.”
A phrase, like my mask, that [ am getting tired of seeing.

[ want you to consider five items we should be doing with
the cattle before spring 2021.

The first thing to do is monitor vaccination and deworming
records of the spring-calving females. The Christmas holiday
could be an opportune time to vaccinate, deworm, adminis-
ter vitamin A, D and E injections, remove any remaining fly
tags and re-check ear tags for legibility at a distance.

Second, check body condition scores of all replacement
heifers and older cows, and get an estimate of the entire
herd’s overall body condition score. Grab the kids and dogs
and take a windshield tour of the pastures currently grazed,
as well as vacant pastures scheduled for spring grazing.
Since you are already in the truck, check all fence lines,
water tanks, mineral feeders and the spring calving pasture
for places for calves to hide. Make a stop at the hay yard
and take an accurate count of the round bales. If you need
extra nutrition, additional round bales or better spring pasture
access, now is the time to make adjustments.

Third, make a stop at the working pens and get out of
the truck — everybody. More eyes are better than just a pair.
Start making a list of items that need repair. Make it fun and
productive, if that is possible. Grease and clean up within,
around and under the squeeze chute if needed. Pretend you
are a cow and do a walk through within the working facility,
always looking for sharp edges and any loose infrastructure.

Fourth, critically evaluate your bulls’ body condition scores
and overall health status, specifically feet, legs, testicles and
sheath. The bulls need as much attention as the females,
pre-winter, especially if they just came from servicing a set
of fall-calving cows. The bulls may also need an annual
vaccination and/or deworming. Check their feed bunks or
feeding location for cleanliness and functionality. All bulls

need good nutrition over the winter to generate body heat,
to re-gain lost weight and, most important, to maintain body
condition score. We might as well schedule and “pencil in” a
good week to have a veterinarian conduct annual breeding
soundness exams.

Finally, take an inventory of the calving assistance sup-
plies and replace/purchase if needed. Place all items in
one location and write yourself a note as to their location.
Calf puller, OB chains, OB lube, cow halter, soap, buckets,
feeding tube, milk bottle and nipples, calf tags, good bed-
ding hay, cloth and paper towels, an old (but clean) blanket
and naval dipping supplies are critical. If you use artificial
insemination (Al) in spring-calving cows, do the same with
that equipment and supplies. Re-check semen inventory,
make sure Al guns are functional, and Al sheath and OB lube
inventory is adequate. Plug in the semen thaw unit and check
the water temperature with an independent thermometer.

Once completed, these five simple steps will create an
extensive to-do list but will prepare the herd and you to be
ready for a wonderful and productive new year. 4°

LA CAMPANA

RANCH

COMMERCIAL # PUREBRED SANTA GERTRUDIS

< George West, Texas
" (361) 566-2244

lacampanaranch.com
campana@granderiver.net

SANTA GERTRUDIS USA
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112-DAY GAIN TEST

Test begins December 15, 2020.

We will provide the following data on each bull:

* Average Daily Gain (ADG) * Yearling Weight

* Weight per Day of Age (WDA) * Final Weight

* Start Weight * Scrotal Circumference

* Mid-test Weight + Ultrasound for IMF and REA

$800/head, includes
two-week warm-up.

Suggested age for this group
of bulls is born between
January 1, 2020 through
June 30, 2020.

= For Gain Tesr application, contacf Darren Richmond.

Tinney Farms-Hanceville, Ala. 3 - Richmond Markehng Ser\rlce
T - Arlin Taylor i ‘/! - Darren Richmond -
F 256-507-3838 L PR BRS T 423-364-9281

arlin.taylor@bhamfast.com _—eemmmives~  dirichmd@gmail.com

February 11.14, 2021

Jackson, Mississippi

Hospitality is what we do best and we work hard to
make everything right for showing your livestock.

Plan now to exhibit your livestock or agricultural
products at this year’s 56th Annual
Dixie National Livestock Show.

2021 National

estock Show
and Rodeo
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For complete information please contact: * Santa Gel‘tﬂldls Show *
Dixie National Livestock Show Enlrienaae:
Phone 601-961-4000 + Greg Young 601-214-1344 January 22

greg@mdac.ms.gov - www.dixienational.org (Late Entries Accepted)

Also, make plans to attend the PRCA Dixie National Rodeo Check-In:
February 11-17, 2021. February 11 - by 5:00 p.m.
AND DON’T MISS OUT! iy
@WA/ & @m&g W Judge: Blake Nelson
Release day:
FRIDAY, FEBRUARY 12, 2021 - 6 P.M. c

DECEMBER 2020 - WWW.SANTAGERTRUDIS.COM
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SGBI’'S REGISTRATION AND
GENETIC EVALUATION SYSTEMS

How the Two Are Different, Yet Work Together Seamlessly

By Kelsey Pope, Contributing Writer

Genetic improvement and accuracy are

the goals of the Santa Gertrudis Breeders
International’s (SGBI) registration system and
genetic evaluation. These two systems are
distinctly different from one another, yet work
together seamlessly to provide an accurate,
genomically enhanced pedigree for Santa
Gertrudis cattle.

:I'inne'y Farms, Hanceville, Ala. pcs

In today’s data-driven beef industry, registration is more
than just numbers; it’s an inherent part of our modern beef
industry, fusing the value-added function with beef business
traditions. Registration creates, perpetuates, strengthens and
validates the performance data available on today’s Santa
Gertrudis cattle, as well as generations to follow.

SGBI has identified this value and has been encouraging
cattle to be registered since it was chartered in 1951 and
established its herd book. The value of registration is perfor-
mance data that accompanies the animal’s pedigree.

“Everything the association does works for the advance-
ment of the breed,” SGBI Executive Director Webb Fields
says. “We enter new registrations into the herd book, provide
information that would detail out the pedigree and lineage
of these animals and keep up with this information in the
registry system. Monthly, we run a genetic evaluation based
on the most current phenotypic and genotypic information
available, allowing members to receive the most up-to-date
expected progeny differences [EPDs] on their animals.”

While the registry system is an integral part of the asso-
ciation, genetic evaluation is a separate feature. It involves
statistical modeling to quantify the multitude of traits that

the breed provides to members. The statistical modeling
provides values for performance traits, along with putting
the genomic piece of that through the DNA that members
submit, all to enhance the EPDs’ accuracies.

A producer can simply register an animal by providing
parentage information with at least one purebred Santa
Gertrudis parent where DNA is not currently required. (DNA
is required on bulls to be used as Al sires and donor dams.)
EPDs are based on the available information on the dam and
sire and other progeny of the parents.

“Every animal entered into the registry will have an EPD set
based on their parentage and relatives, even if they do not have
performance data or genomics available,” Fields explains.
“These EPDs remain fluid as they become more accurate with
more information flowing into the system each month.”

When an animal is registered, its registration certificate
shows parentage, breeder and owner, detailed EPDs based
on performance traits and parentage. A registration certifi-
cate is a guidebook for making breeding decisions and an
instrument to be used in the animal selection process. It is
also a marketing piece that objectively describes perfor-
mance and provides an estimate of future offspring value.

“Registrations are the lifeblood of any breed association
and allow members to access the genetic evaluation, the
most comprehensive information-based model to compare
cattle within the breed,” Fields states. “The registry system,
also called the pedigree platform, is what our members
are used to seeing when they log in through our website to
access their information and what is used to conduct asso-
ciation business.”

Going the next step in genetic evaluation is key.

“The genetic evaluation piece is very important because
the more information we have, the more accurate it is,”
Fields continues. “We want to encourage members to submit
DNA to add that to the genetic evaluation.”

Submitting DNA - whether in the form of hair, blood or a
tissue sample — improves the accuracy of submitted perfor-
mance records. It is like gaining multiple progeny records for
an animal, while gaining valuable knowledge on traits such
as weaning weights, yearling weights, scan data, harvest
data, etc. This allows a breeder to profit from worthwhile
information and increased accuracy on an animal without
a contemporary group if one is not possible, or any animal
within contemporary groups, to pick up even more value.
Contemporary groups are animals of the same age and sex,
and raised in the same environment that can be compared to
each other to see how they perform.

“Turning in all potentially available information is very
powerful, which is why the genetic evaluation is so important
to us as a breed,” Fields explains.

A focus in the industry for the past two years has been on
genomically enhanced EPDs. After registering an animal,
it is important to collect and submit to the registry system

CONTINUED ON PAGE 22 )
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Santa Gertrudis bull, Lot 14 QVF 97/10 662 for $8,000. The second high- sellmg
Santa Gertrudis bull was Lot 1, QVF Pistol 003G7, purchased by Salacoa Valley *
Farms of Fairmount, Georgia, for $7,250.

The high-selling embryos were Lot 32 (Red Q'uall (Va‘_lley Faes N

Doc ET 7457 x Red Doc 5369). They sold for

$1550 each and were purchased by © QUF97/10662
~ Michael Hunter oT'Crosl')y,"Te_xas. RICKY & ANGIE CLEVELAND, Owners The high-selling Santa Gertrudis bull. Purchased by
848 Jan Street | Oneonta, AL 35121 Rocking 3T Cattle of Ennis, Texas, for $8,000.
GENERAL MANAGER:

(Chris Heptinstall | 205.363.0919



https://www.facebook.com/quailvalleyfarms/

45 FARMS

Geraldine, Ala. 35974
Chris Dowdey, Ranch Mgr.
(256) 641-3641

Robert Richey, Herd Magr.
(256) 641-4400

VINvaviv

WILLIAMS FARM
Kenny & Jackie Williams

Kentwood, LA 70444 \/\/
Ly

(985) 229-0012 ® (225) 276-6970 cell

Executive Director Ranch Manager
303-523-9503 303-888-5297
CherokeeRanchandCattle.com

Jernigan Ranth

Wayne & Lavonne
Buena Vista, GA 31803
O: (229) 649-2575 = H: (229) 649-7724
C: (229) 6499659
Email: wjernigansregmail.com
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MC Ranch

6016 Salem Valley Rd.
Ringgold, GA 30736
www.mcranch.com

Wes McDaniel Judy McDaniel
(404) 630-1142 (404) 226-5177
Email: mcdanielwb@gmail.com

GOODIN . FARMS

AUSTIN, IN G (812) 794-2624
SGBI Herd #19416 www.goodinfarms.com

BERLEY, JERRY & TERRY GOODIN
Breeders of Santa Gertrudis Cattle
Official Nu Gen Project Farm

VNVIAGNI

Heath Farms
Pat & Beverly Heath

387 Goodin Williams Rd.
Hodgenville, KY 42748
email: bheathl 2@windstream.net

(270) 358 4820

AMINLNIN

WILEY RANCH

Erik or Kim Wiley

I55 Sayes Rd., Deville, LA 71328
(318) 481-8082+(3I8) 481-6927

erikkeri@yahoo.com

VNVISINO1

www.4sfarmslic.com williamskh1953@gmail.com Herd 38981
=
GRANDVIEW FARMS = (REVES (REEK RANCH, LLC
@ Hamilton, AL 35570 Cattle & Semen | = | BARRY POWELL PUREBRED
www.grandviewfarm.biz (%] Columbia. MS
RESERVE NATIONAL CHAMPIONBULL | g | -0'Umbia, STAR §
“JOHN 316" = | (601) 270-1561

Delmo Payne, Owner Brent Shaw, Manager | == .

(205) 468-5319 (cell) (205) 412-5761 (cell) bpowell@powelltransportation.com

|B D[ﬂ] |_—’\V-A__| Polled Bulls for Sale @ *

Uinniing Tideland Farms
H}@[ﬂ]@ﬂﬂ Al Shiyou T () 228.216.8731
. 6033 Pontiac Dr. h) 228.255.8729
Herd No. 2926 Jimmy & Ginger Montgomery Kiln, M(S)n3§5(:56r L M
17925 Hwy. 82 - Union Springs, Ala. 36089 Replacement Heifers & Bulls
334.703.1314 (c) - 334.738.4886 (h) We Got Some Good Ones.

() —
=] RANCH > D\ I De Soto, MO 63020
= =] Alan Clark
g —— &CASTLE— SEDALIA, COLORADO g Bud & Kelly Clark
©| _JAMES HOLMES RAFAEL MIRANDA | =

== (314) 607-1076
RAINCEL bud@cbarcranch.net

WWW CBARCRANCEIINET

/Ry R&M Farms

www.randmfarm.com
Proud to Raise

® Registered Santa Gertrudis
e Santa Gertrudis x Angus
and Hereford
Semen Available by Straw

R&M Farms
Ronnie & Marilyn Shorter
21Rd. 360 - Aztec, NM 87410
(R) 505-486-2109 - (M) 505-330-5477
ron.shorter9@gmail.com
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Cox Mill Jarms

Herd #16315

C (919) 708-2816

Alan & Vivian Cox H (919) 499-6741
6444 Cox Mill Rd.

Sanford, NC 27332

Kenneth W and Cynthia M Smith
(406) 945-2486 * (406) 945-4384
13067 Bristlecone Rd. * Henryetta, OK 74437

K/ pioneerfluids@gmail.com B

VINOHYIX0 VNIT04VJ HLHON

Raising registered SG replacement
heifers, bulls and STAR 5.

LOUALIMUCKEARMS;

Great Falls, S.C.

Al Jackson: 803.984.0704
Ajackson@pike.com
T.A. Jackson: 803.482.2283

VNIT0HYJI HLNOS

SANTA GERTRUDIS USA
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Registered Santa Gertrudis & STAR 5 Cattle

Tommy Shealy Chris Swygert
(803) 730-3347 g (803) 223-3417
tlsshealysbbq(@yahoo.com cowsl992@gmail.com

3500 Pond Branch Rd. © Leesville, S.C. 29070
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ircle A Farmyg

David & Elaine Alderson |
! Registered Santa Gertrudis Cattle

Phone (931) 682-2527
4824 Leipers Creek
Williamsport, TN 38487

Champions for the
Pasture & Showring

BIERI FARMS

P.O. Box 441 ¢ Angleton, Texas 77516
(979) 849-7911
Herd No. 474 - www.bierifarms.com

Blackjack Oaks Ranch

Where Excellence is the Norm

Allen & Karen Ginnard
Washington, Texas
936.878.1825 « 713.586.9978

www.blackjackoaksranch.com

Borchers

Southern Y Ranches, L. P.

Charla Borchers-Leon « Mary Kay Borchers
2401 North Wheeler Street
Victoria, Texas 77901 + (361) 575-1297

Santa Gertrudis Y Braford F1

Purebred ¢ STAR 5 ¢ Crossbred Cattle

Matt Meador
(361) 575-1297 (O)
(361) 571-9728 (M)

Tommy Phillips
(361) 573-5919 (H)
(361) 649-9726 (M)

Briggs Ranches

Cowman Selected. Cowman Proven.

PO Box 1417 «Victoria, Texas 77902
(361) 573-7141

Joe Jones, manager (361) 897-1337

&

San Roque Division
Catarina, Texas
(830) 999-3236

San Carlos Division
Rio Grande City, Texas
Joe Jones: briggsranches@hotmail.com

www.BriggsRanches.com

Traylor Division
Bloomington, Texas

(361) 897-1337
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Buena Ving

CATTLE COMPANY
Kevin & Heather Blewett and

Harrison & Kalli Kimble
Kingsbury, Texas ¢ (210) 744-8100

buenavidacattle.com

H HARRIS H
v RIVERBEND FARMS v
DAVID & LAURIE HARRIS
P.O. Box 691 « Cleburne, Texas 76033
(817) 641-4159
david.harrisfarms@yahoo.com

CORPORRON ACRES

Jim Corporron

Schulenburg, Texas 78956
Ranch (979) 562-2405
Cell (979) 561-7185
Email: jim@corpacres.com

Jessie Mendel
Manager
(979) 561-7103

Brad Wright
Genetic Consultant
(979) 219-4599
www. Corporronacres-Pinnaclecattle.com

PINNACLE
CATTLE CO,, LLC
Rodney & Barbara Corporron
Schulenburg, Texas 78956
(713) 724-1268

HEFTE R/A [\‘ C H Cattle Located in
Hondo and
Agua Dulce,
Kathryn Hefte Petty Texas

(210) 414-2493
K.T. Hefte 1200 State Hwy 173 N
(361) 813-4937 Hondo, Texas 78861

IR@%ﬁlm(O)AKS* :l@

Lou & Robin Brevmg ﬂ@ mss af
Alvarado, Texas readiing o adhis

PERF(DRMANCE s
BALANCE‘ e

817-821-7540 . .
/oub;@yahoo,com N

P OSSWIN
CR R ANCY S %

DARRELL ROACH
(.\’) Keller, Texas * (817) 235-8158
Crosswinds.tx@gmail.com

C\')

John Martin Ranches

Box 869 J_

San Diego, Texas 78384
Herd #4

(361) 701-5683
Charter Member S.G.B.I.

Jerry & Pat Stults

Diamond S Ranch
Lillian, Texas

< Registered Santa Gertrudis Cattle

Private treaty bulls and females for sale at all times. Call & Come by to
see the difference the new Santa Gertrudis can make in your herd.
817/ 534-0044 Office

817/ 925-1639 Jerry Cell 817/ 475-3226 Pat Cell
jstults@jpsalliance.com pstults@jpsalliance.com

MYERS CATTLE &
LAND CORP.
MARK MYERS
(936) 825-6544

www.myerscattleandland.com
25821 State Hwy. 6 S e Navasota, Texas 77868

contact: Lauren Myers West (281) 744-7605
or: Billy Eubanks (512) 484-1776

Double'-l-l-I Ranch

WYLIE AND B. J. TALTIAFERRO
Box 57, Rosser, TX 75157 « Herd # 3326
Wylie: 469-644-1620 « Duane Miller: 214-793-5111
wylietaliaferro@yahoo.com

OLIVAREZ RANCHES

Since 1898
Santa Gertrudis Since 1950
Herd #439
Ben D. Olivarez P.O. Box 829

(956) 585-1661 (o) Mission, TX 78573

y Four J Cattle g

Registered Santa Gertrudis & Crosses

6994 U.S. Hwy 77 N
Hallettsville, TX 77964
www.fourjcattle.com

Larry & Zoe Justiss
(361) 772-5613
zjustiss@cvcetx.com

Santa Gertrudis
Cattle Herd #878

o\‘\f\g 6 RQ’)

o ALLEN & CHERYLL GRAINGER 06
P.0. BOX 2282, BRENHAM, TX 77834
979-830-8785 « rockingacattle@gmail.com
www.rockingasantagertrudis.com

“The Tradition Continues”

7))

Bl Herd #621

Fulton Farms ES
(9H);t697630 arms T23:

(940) 898-1423
Jane Fulton, Suzanne Fulton & Taylor Terry
Post Office Box 3064 = Denton, TX 76202

esterry@hotmail.com

ZLove #ll Bawct

Al & Rosemary Gambino

P. O. Box 235 Pattison, TX 77466
(832) 496-8836
www.santagertrudiscattle.com

e-mail: rosemary.gambino@gmail.com

Joarqgis (fFarms
SANTA GERTRUDIS
Box 457 ¢ Hemphill, TX 75948
(409) 787-2165

L L]
email: hargisfarms @gmail.com H
Herd # 7325

M SILER

SANTA GERTRUDIS CATTLE
DAVID & AVANELL SILER
P.O. Box 3
Doole, Texas 76836

(325) 483-5449
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Ken Welch, general manager
17490 Private Road 4105, Baird, TX 79504
(325) 854-1002 Fax (325) 854-1010
Y.N. Strait Family
Carrizo Springs, TX
830.317.3310 | 972.841.0989
WWW.STRAITRANCHES.COM
Townsend Cattle Co.
Ivan Townsend Family
RDF SANCHO’S NEVER BEFORE 1136
Louise, Texas « (979) 541-3409
townsend30@yahoo.com
HOME OF SENSATION 5-1
14525 URBANOSKY LN., PLANTERSVILLE, TX 77363
JEROME (281) 797-5715 - BLAKE (936) 870-5252 {yRBANOSKY
REPLACEMENTS AT REASONABLE PRICES!
Utley Ranchés
REGISTERED SANTA GERTRUDIS
(830) 583-2952 Kenedy, Texas 78119
Kelly Vesper
Drawer 679, Cotulla, TX 78014
(903) 436-3606
Established 1850
Herd Established in 1954 S
PERFORMANCE TESTING SINCE 1958
E-mail: wendtranches@hotmail.com
Website: www.wendtranches.com
5475 FM 457 Gene Kubecka: (979) 240-5311
& Bay City, Texas 77414  Daniel Kubecka: (979) 240-5312
Terry/Nancy Wunderlich & Family
Brenham, Texas
Nancy: 979-277-2838

Helen Groves, owner
ynstrait@straitranches.com
HOME OF
SGBIHERD # 2243 - EST. 1969
www.urbanoskyranch.com RANCH
Burt Utley Route 2, Box 41-K
Charter Member SGBI - Herd 43
N2Wewdr Banctesd)
WUNDERLICH FARMS
wunderlichfarms@gmail.com

Theodore, Queensland

AUSTRALIA

SANTA GERTRUDIS gyranda.com.au

) X3 ¢
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KEEPING THE RANCH
IN THE FAMILY
CONTINUED FROM PAGE 14

Partnership. He was still calling the shots
no matter what the percentage of own-
ership was, and every year the siblings
signed papers agreeing to that fact. In
2012, Rob and Peggy decided to turn the
ranch over to their children and divide the
ranch equally between the four. By that
time, they had gifted almost all the ranch
to their children with the least tax conse-
quence possible.

To preface, Brown and his three siblings
were given opportunities to succeed, taught
to work hard and were always told that
coming back to the ranch was, “A work
right, not a birth right.” If they were going to
come back to the ranch, they could come
back as an employee and work for the
ranch or they could come back with a busi-
ness strategy to grow the ranch.

“We couldn’t just come back and divide
the ranch into smaller pieces, because
that’s not sustainable,” Brown says. “If
we wanted to come back to be a part of
the ranch, we had to get a business plan,
figure out a way to expand the family busi-
ness with a cash flow statement and a plan
that would pass the banker’s inspection.”

Rob and Peggy helped co-sign the
notes, and in that manner, all four chil-
dren came back to the ranch to work as
employees while they expanded the family
business through farming, stocker, feeder
and commercial cattle. Donnell and his
wife, Kelli, followed their passion in regis-
tered seedstock cattle.

“They continued to outsource the
management of each of us in our growing
enterprises, but they were still in charge,”
Brown says. Until that day in 2012. “My
dad said, ‘We’re going to divide this ranch
and each of you are going to have your
part to run. Mom and | have lived our
dream and we are looking forward to
watching you and our grandkids pursue
your dreams.’ It was so self-sacrificing and
just so amazing.”

The shocker came when it was up to the
kids to decide who would get what part of
the ranch, which by then stretched from
Texas to Colorado.

The entire family met with a mediator
40 years ago to get the process started but
were able to manage the process on their
own thereafter. Rob had an idea of how to
divide up the ranch, but Peggy interjected
a better idea - let the children decide how
to divide it among themselves.

“The strategy was to divide the property
in such a way that we could number the

CONTINUED ON PAGE 24 )

SGBI'S REGISTRATION AND
GENETIC EVALUATION
CONTINUED FROM PAGE I8

performance data from these ani-
mals within contemporary groups.
The next step in getting additional
accuracy is through DNA.

“Based off our registry, simply
put, | see about a 10 percent
increase in accuracy across traits
when DNA is submitted,” Fields
says.

For small breeders who may not
have contemporary groups avail-
able at all times, Fields explains
that DNA and genomics is a power-
ful tool to gain information that
would otherwise be unavailable.

Several large and progressive
breeders want every advantage
available in terms of increased, early
accuracy to know where to go with their breeding decisions. The DNA side has
been very valuable in terms of genomically enhanced EPDs for these breeding
decisions, such as selecting heifers before investing in their development, making
faster gains in herd improvements and verifying multi-sire parents in your bull
battery.

“Each year we see more and more DNA submitted,” Fields recalls. “We
have some of our large herds focused on 100 percent genotypes, the entire
cow herd with DNA on file. Commercial customers are wanting more data and
information across the industry to ensure their purchases, so we have seen
most of the purebred industry make a big push for verified performance infor-
mation, and this is where the genetic evaluation is key.

“The sales I've attended over the last year show that the most elite in the
breed in terms of their genetic evaluation are excelling,” he adds. “That is why
we are seeing more attention focused on genetic evaluation. Pull-through mar-
keting is at play and we are seeing more attention paid to the EPDs and the
genetic evaluation as these elite numbered cattle are bringing a premium.”

Providing member services for SGBI is an integral part of making the
registry and genetic evaluation systems work seamlessly. Melissa Braden,
SGBI's DNA coordinator, answers all of the DNA questions, matches DNA
and makes sure it is submitted to the lab correctly, interprets the results and
feeds it into the genetic evaluation system when it returns. The entire staff is
involved in answering questions involved in getting animals registered and
maintaining animals in the herd book. Every day, they answer questions about
cattle registrations and consult with breeders
about how to interpret results to help them
understand their animals’ EPDs and genetic
evaluations.

“We also attend industry events and
breed sales to try and answer questions
and be a real resource to our members,”
Fields says. “We answer questions of
commercial producers and other cattle

producers. When we get interest in the
breed, we funnel it back to business for our
members.”

SGBI has an online resource guide
designed to help members better under-
stand the breed’s tools and provide strate-
gies for formulating sound practices to
implement an effective and profitable use

of the association’s genetic evaluation. Find this resource at
https://santagertrudis.com/registry-genetics/qguide-to-genetic-tools/. W

Strait Ranches, Carrizo Springs, Texas

ANTA GERTRUDIS BREEDERS INTERNATIONAL

DATA COLLECTION AND
SUBNSSION: RESOURCE GUIDE

’.‘.

SANTA GERTRUDIS USA
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Flover Case - Auactioneer

R MORE INFORMATION CONTACT:
Dansell Putchfordt
903-388-2288
Iatt Nichals
O40-323-2305

Super Barn Sales Arena, Jan. 13, 2021 at 5 pm

Clizistias; fe ,-Lméy wiilly @it

2 G
Wishing you and your g / " ;";l
T .-'f

family a blessed and
joyful holiday season.

WUNDERLICH FARMS\ ' WUNDFARMS
(979),27:7-2838}

Brenham, Texas 77833 | n.wunderlich@h
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David Alderson Darren Richmond
931.682.2527 423.364.9281
Williamsport, TN djrichmd@gmail.com

ALDERSON/
RICHMOND

Marketing & Promotion
of Santa Gertrudis Cattle

LUNDBERG CATTLE SERVICES @

Photography + Marketing + Advertising
Herd Consulting < Sales Consulting
Bill Lundberg Office: (479) 967-1524
P.O. Box 567 Cell: (479) 880-6217
Russellville, AR 72801 [undbergcss@yahoo.com

HOOVER CASE
AUCTIONEER
P.0. Box 281

Marshfield, MO 65706
(417) 844-6020

Auctionee
417-224-6296

335 Daisy Drive
Marshfield, MO 65706

coljdhsold@gmail.com

PITCHFORD CATTLE SERVICES

N * Specializing in Show & Sale Cattle
P * Offering Year Round Gain Testing
* Herd Consultation, Management & A.I. Work

A IV

8565 CR 3913 - Athens, Texas
(903) 388-2288 (c)

pitchfordcattle@hotmail.com PITCHFORDTRADITION.COM

Darrell, Shana,
Casey & Gracey Pitchford

e \1/ LI Terry Reagan {73_\.
o S i : e,
N Auctioneer .=

215 W. Bandera Rd., Ste. 114-624
Boerne, Texas 78006

N  210-413-4411
E\\ V"
Ay A

rancherspub@gmail.com

DARREN RICHMOND

Ringgold, Ga.
(423) 364-9281
www.richmondphotovideo.com

RICHMONp~ ¥ricmd@sgmailcom

Facebook/

Darren Richmond
SALE CATTLE - HERD SIRES + DONOR COWS

TO ADVERTISEIN
SG-USA

Contact
Sales Representative:

DARREN RICHMOND
(423) 364-928lI
djrichmd@gmail.com
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KEEPING THE RANCH IN THE FAMILY
CONTINUED FROM PAGE 22

four blocks and draw them out of a hat, and any of us would
be happy with any of the four quadrants of the ranch,” Brown
says. “Some had more farm ground, some had more capital
improvements than others, more pens and corrals, more bull
development and houses, but they were all equal in value.”

Dividing up the land worked out to be the easiest part; the
cattle were a bit trickier. In 2013, the third year of a severe
drought, there were three breeds of cattle on the ranch.
Ultimately, the siblings decide to let the land rest and hold a
dispersal sale because “splitting cash was easier than splitting
cows.”

Seven years later, each sibling runs their operation sepa-
rately, and Brown says that their continued relationship with
all family members is a blessing to have.

“My wife and | woke up a couple of years ago and went,
we’re 50 years old and we haven't started with our two kids
when it comes to generational transfer,” Brown says. They
have since started the planning process, with history repeat-
ing itself.

“We told our boys the same thing; they needed to pay their
way through college and they did, and if they wanted to come
back to the ranch, they could come back and work or they
could come back and expand the business,” Brown says.

Both sons are back home now, one primarily working with
the cattle side of the business, the other working with the
horse side of the ranch.

Starting the conversation isn’t easy. From experience,
Brown believes that the younger generation is constantly
thinking about what the future will bring, but is afraid to bring
it up out of fear of coming across as disrespectful, while the
older generation is often in denial about how many years
they have left.

“Most of us don'’t like to talk about death and most people
choose to ignore that it’s going to happen. But the reality
is, it’s going to happen and when we come to that reality, it
changes our perspective,” Brown says. “So, if we want what
is best for our children, let’s see how we can get professional
advice on how to best keep the ranch in the family and the
family in the ranch. It gets easier from there.”

SANTA GERTRUDIS USA
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ADDING VALUE
WITH THE AMERICAN RED TAG

By Kelsey Pope, Contributing Writer

he commercial beef producer was

top of mind when the American

Red program was rolled out earlier

this year, providing the beef indus-
try with a fusion of maternal and growth
traits, packaged with a heat-tolerant,
red hide. The American Red program
adds value to Santa Gertrudis-cross
cattle by emphasizing the value of
increased longevity, fertility and effi-
ciency, while offering unique marketing
opportunities.

American Red was first unveiled in
February 2020 at the Cattle Industry
Convention and National Cattlemen’s
Beef Association Trade Show in San
Antonio, Texas, as a collaboration
between Santa Gertrudis Breeders
International (SGBI) and the Red Angus
Association of America (RAAA).

Barrett Simon, commercial market-
ing specialist with RAAA, says the
American Red program started as con-
versations between two breed associa-
tions that both see things very similarly
and have a commitment to their com-
mercial contingency.

Many SGBI members and commer-
cial bull buyers were already adopting
this popular hybrid between Santa Ger-
trudis and Red Angus, and the cattle
were working extremely well, particu-
larly through the Gulf Coast region.

“As we got to the end of those dis-
cussions and crossed the associations’
visions for what we could do together,
we realized there is more opportunity
to promote this cross in a challenging
climate,” Simon says.

Further, Simon attests that the
tremendous foundation between both
associations and the hybrid cross
made it a natural fit for a value-added
program.

Program Prerequisites

The process to get involved in the
American Red program is extremely
simple. The cattle that qualify are
determined by breed percentages,
ranging from 25 percent to 75 per-
cent Red Angus and 25 percent to 75
percent Santa Gertrudis, with a small
allowance for other breeds. Most quali-
fied cattle will be red. However, color
is not an exclusionary requirement.

TR Sy
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Groups of cattle do not need to be fully
red-hided to qualify.

“We know that most commercial cow
herds can have evidence of another
breed and there is no penalty for that
with this program,” Simon clarifies.
“Cattle simply need to be one-quarter
to three-quarters of one breed (Red
Angus or Santa Gertrudis), with the bal-
ance being the complementing breed.”

Dams of qualifiable calves must con-
tain at least 50 percent of the reciprocal
breed, meaning 50 percent or more
Santa Gertrudis when the calves are
sired by Red Angus sires, or 50 percent
or more Red Angus when calves are
sired by Santa Gertrudis bulls.

The offspring of this crossbreeding
program will be well suited for com-
mercial producers who are seeking
quality replacement females and
steers that fit in the value-added seg-
ment of the beef industry.

The next step is getting the calf
crop verified. Producers can con-
tact Chessie Mitchell, Red Angus tag
program coordinator (tags@redangus.
org), and she will walk through a few
questions on calving seasons and pro-
duction systems, then verify bull bat-

DECEMBER 2020 - WWW.SANTAGERTRUDIS.COM

tery, regardless of which breed. Steers
and heifers in the same calf crop must
be sired by registered Red Angus bulls
averaging in the top 50 percent of the
breed for the HerdBuilder Index (HB)
or registered Santa Gertrudis bulls
averaging in the top 50 percentile for
the SGBI Balanced Index.

Value of the Tag

The American Red tag is what gives
the program integrity, and the tag-
ging concept is important for program
promotion along with being integral to
the success of American Red-labeled
cattle. Since February, the program
has enrolled 1,600 head. Enrollment
requires a yearly $50 enrollment fee
and a $1.25 fee for each tag. There is
a five-head minimum for enrollment.

“It's extremely cost effective and we
look forward to comparing that enroll-
ment cost to the potential premiums
with this hybrid,” Simon states.

“We know that all decisions in produc-
tion in the cattle business are a couple
of years out, but the fact that we've had
so much interest and 1,600 enrollments
just since February shows tremendous
uptake,” Simon adds. “Those cattle just
enrolled would have already been bred
and born in previous breeding seasons,

CONTINUED ON PAGE 26 )
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AMERICAN RED TAG
CONTINUED FROM PAGE 25

which shows there is an interest in an
American Red hybrid breed.”

The value-added part of the program
boils down to verification. Adding the
American Red-labeled blue tag to these
cattle means they are verified American
Red. They cannot be called anything but
that because their genetic makeup has
been verified. For the smaller produc-
ers taking cattle to the sale barn, if their
cattle have blue tags in their ears, it
adds an element of consistency. That
decreases the chance of cattle being split
up to be sold in groups, which helps the
producer from a marketing standpoint.

“The tag also adds an element of
consistency; value-added cattle are
going to find buyers,” Simon states.

Across the country, the cattle already
tagged have sold well. They were very
well received through the video auction
summer sales, and Simon says they are
looking forward to enrolling more as
the popular fall run approaches and
collecting that price data.

Marketing Success

What makes this program unique
and adds value back to the cattle and
producer are the marketing opportuni-
ties available. And SGBI and RAAA want
producers to know they can assist with
marketing as producers are breeding
with these goals and stipulations in mind.

“As we continue to identify these
cattle and determine what parts of
the country they are in, we can group
producers and help market cattle in one
facet or another,” Simon adds. “We can't
do that if the tag doesn’t go in the ear
first, but once those cattle get tagged,
we can sure dgo to work for those pro-
ducers to ensure marketing success.”

SGBI and RAAA are continuing to
build those marketing outlets, predomi-
nantly in the Gulf Coast region. They
have elected to sponsor the Superior
Livestock Gulf Coast Classic Cattle
Auction held in Natchitoches, La., in
April of each year.

“From a video auction standpoint,
we are hoping this sale will be the hub
for these American Red cattle, but we
also have a tremendous list of sale
barns and auction markets that we are
continuing to build relationships with,
and will continue to look for opportuni-
ties with different marketing agencies
across the country to promote Ameri-
can Red cattle,” Simon attests.

The most important part of this
program is for the producer to be suc-

cessful. SGBI and RAAA’s first goal is
to identify those cattle that can qualify,
then educate producers on what it is
going to take to enroll in the American
Red program. It does require an invest-
ment in their herd bull battery to get
them to their respective index averages,
but the investment pays off.

Genetic Rewards

“We are also driving home to poten-
tial buyers and feeders that there are
genetic stipulations on this program,”
Simon adds. “They are getting the
upper end of these bull batteries siring
American Red cattle. They are getting
the total package, whether they are
buying a replacement female or feeder
steer, the stipulations are the same and
they are the upper end of these cattle.”

As word of the program has spread,
SGBI and RAAA have seen Santa
Gertrudis producers looking into Red
Angus sires and the reciprocal of that
throughout the country, which shows
good growth potential for this value-
added marketing program.

“We’ve seen that producers breed-
ing this cross are doing so many things
right, that often there are cattle buyers
coming through and buying the cattle

privately and not going through the
auction market or video sale,” Simon
discloses. “This speaks to the tremen-
dous quality of the American Red cattle,
yet we still want to know where they

are and if there is something we can
provide for those cattle being sold out in
the country. That is a great sign show-
ing two parties - the selling end and the
buying end - that really like the cattle.”

Enroll Today!

The American Red program wants to
help commercial producers progress
from just selling calves to implementing
a true marketing program. It is enticing
to order buyers and cattle feeders to get
a consistent group of cattle. Both SBGI
and RAAA hope this program can grow
like wildfire when they begin market-
ing the best end of the cattle, putting
together larger numbers of tagged
cattle and creating hubs where Ameri-
can Red cattle can be sold.

“We are going to iron out wrinkles like
any program has, and once we start put-
ting the volume of these cattle that are
tagged together, we are going to see doc-
umentable success,” Simon concludes.
“It’s a long-term process but one with a
great foundation underneath it.” @

Find enrollment information at AmericanRed.org
or contact Chessie Mitchell, Red Angus tag
program coordinator, at tags@redangus.org.

SANTA GERTRUDIS USA
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Big Gutted - Big Butted

Fefte Ranch) G116 BGBBl  scspistandston
BIG) Gutted", BIG) Butted]
“This bull has so much gut, depth and

spring of rib, you almost miss how
_much muscle he has.”

20193141

£ - Kade Thigpen
. ® 5.15% IMF

® 15.71 REA

- f_' 1.2 REA/CWT

. ® TOP 10% Marb., TOP 5% REA

Semen Available

$50/straw: 5 straw minimum
For more information, contact

DEVLIN REESE (956) 286-4239 or
b2 KADE THIGPEN (830)426-1366

HEFTE R%
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SANTA GERTRUDIS IS;

DATA DRIVEN

First Bos indicus-influenced breed to offer GE-EPDs.

D

D First beef breed to implement “single-step” methodology.

» 30 years of data collection = comprehensive genetic evaluation.
P

11,000+ genotypes in SGBI data set — one of the largest for
a Bos indicus-influenced breed.

Fertility-focused selection tools.

o @

Full range of growth and carcass EPDs = targeted selection
and genetic progress.

| PROFIT PROVEN

: D Superior maternal performance, versatility and adaptability.

‘ﬂ'” D Fertility, stayability, calving ease and early breed-back = more profit. 'i

: Y Heat and parasite tolerance, disease resistance, increased
longevity = more profit.

,l » Adds profitable heterosis to any production system. 3

L - H. ﬂ ¥ .

SANTANGERTRUDIS

The Data Driven, Profit Proven
choice for today’s beef industry.

Santa Gertrudis Breeders International
361-592-9357 | sgbi@santagertrudis.com
santagertrudis.com | Find us on €3 @

DECEMBER 2020 - WWW.SANTAGERTRUDIS.COM
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SANTA GERTRUDIS SALE

s

QUAIL VALLEY FARMS BULL AND
COMMERCIAL FEMALE SALE

OCT. 31,2020 | BLOUNTSVILLE, ALA.
SALE AVERAGES

88  Santa Gertrudis and Brangus Bulls $4,795
40 Santa Gertrudis and Brangus Yearling Bulls $3,513
128 Total Bulls $4,395
76  Spring-Bred Santa Gertrudis, Super American,

STAR 5 and Brangus Commercial Females $1,430
39  Open Santa Gertrudis, Super American, STAR

and Brangus Commercial Females SLI0

931 Brangus, Santa Gertrudis, American Red and
Super American Embryos $332

Quail Valley Farms hosted their inaugural bull, commer-
cial female and open tank embryo auction in Blountsville,
Ala., Oct. 31, 2020. One hundred-fifteen registered buyers
from 12 states and Mexico participated.

The high-selling bull, Lot 50, QVF Never Surrender 30G16,
was sold to Pennridge Ranch, Paige, Texas, for $40,000.

Lot 52, QVF Never Surrender 30G17, a full brother to Lot
50, was sold to KL Bar, Okeechobee, Fla., for $13,500.

Lot 51, a third full brother, QVF Never Surrender 30G9,
was sold to Richard Cashio, Wilsonville, Ala., for $13,000.

Lot 59, QVF Never Surrender 23G4, was sold to Sabal
Ridge Brangus, Clewiston, Fla. }

ongratulations to

Santa Gertrudis

Breeders Inter-

national member
Caleb Bram who had
a successful showing
at the United Junior
Heifer Show, which
took place at the Heart
O’ Texas Fair & Rodeo
in early October.
Caleb’s heifer, Briggs
217G, earned fourth
overall honors in the
Supreme Heifer Drive.
During the United
Show, 1,100 heifers
from 19 breeds vied
for top honors. 4P

OVERALL
BREEDING
HEIFER

The high-selling Santa Gertrudis bull, Lot 14, QVF 97/10
6G2, was sold to Rocking 3T Cattle, Ennis, Texas, for
$8,000.

The second high-selling Santa Gertrudis bull, Lot 1, QVF
Pistol 003G7 was sold to Salacoa Valley Farms, Fairmount,
Ga., for $7,250.

A set of Santa Gertrudis x Hereford red mott STAR 5
females were sold to 4J Farm, Blountsville, Ala., for $1,875.
The high-selling embryo lot, Lot 32, was sold to Michael

Hunter, Crosby, Texas, for $1,550 per embryo. 4

Feb. i
Feb. 12 - 6 p.m.
Feb. 13 - 8 am.

Cattle arrive

awards or events as follows:

BUCKLE SPOHSORS (30): $150 each

Trai Stegall at (662) 296-5120 or trais3@hotmail.com.

2021 WATIONAL SANTA GERTRUDIS SHOW

— to be held in conjunction with the Dixie National Livestock Show | Jackson, Miss. —

SATURDAY, FEB. 13, 8:00 A.M.

TENTATIVE/PARTIAL SG SCHEDULE DIXIE NATIONAL LIVESTOCK SHOW

Banners & Buckles Sale (Contact Darren Richmond to consign.)
National Santa Gerirudis Show

Donations are always welcome and are needed to put on a great show like
this. We appreciate donations of any amount. You can also sponsor specific

DIVISION AWARD SPOMSORS (12): $250 each
GERARD CEAMPION AWARD SPOMSORS (6):$350 each

If you have any questions about the National Santa Gertrudis Show or to
donate, contact show committee members Darren Richmond at (423) 364-9281 or djrichmd@gmail.com, or

For entries, check
wwwAdixienational*ore;
Entries available
Jan. 1, 2021

SANTA GERTRUDIS USA
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IN CONJUNCTION WITH THE NATIONAL SANTA GERTRUDIS
SHOW AT THE DIXIE NATIONAL JACKSON, MS

' JOIN THE BANNERS & BUCKLES FACEBOOK GROUP:
2021 BANNERS & BUCKLES SALE GROUP

SELLING 30 HALTER BROKE PUREBRED &
STAR 5 OPEN HEIFERS, BuUuLLS & EMBRYOS

CONSIGNORS INCLUDE:

CIRCLE A FaRrMm K&B STREIT FaRrm RW FarmM

DiamonND K FaRM HEATH Farm OSBORNE LIVESTOCK CoO.
FLying C RanNcH FuLTon Farm AMANDA JACKSON
COUNTRY LEGENDS RANCH DMC FarmM CROSSWINDS RANCH
EXCELL SANTA GERTRUDIS STEGALL FARM WENDT RANCH

5 Bar E Farm RIDGE POINT RANCH HEATH LIVESTOCK

777 Farm MATTINGLY FARM

OP CATTLE Co. ROLLING OAaKS RAaNCH

PITCHFORD CATTLE CoO. TINNEY FARM

FOR CATALOG REQUESTS CONTACT
DARREN RICHMOND
423 364 92281 - DJRICHMD@GMAIL.COM

May the Lord Bless You
and Keep You!

Ricky & Betty McCormick
1211 Peach Ridge Road - Brookshire, TX 77423
Home: (281) 375-6861 « Cell: (281) 797-6355 www.womanhollerinranch.com

DECEMBER 2020 - WWW.SANTAGERTRUDIS.COM
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Vj Hefte Ranch would like
to thank everyone who
/ZM participated in the
2020 Tried & True Sale.
Whether in person or

online, we appreciate
all your support!

(/e ’I_,( ( 7 AT

2020 STHRI‘-HI:F_'II:

Yuied &g e, [
P ¢

2020 STRAIT-HEF_IE

_PRODUCTION SALE

A big THANK YOU to our
buyers! We appreciate
your confidence in our

herd’s genetics.

Lackey Ranch
Reese Ranch
Schuster Farms
5J’s Beef and Cattle
Wunderlich Farms
Harris Riverbend Farm
Creech Farms
Tideland Farms
Fulton Farms
Strait Ranches
Four J Cattle
Tinney Farms
Red Doc Farm
Townsend Cattle
Kubena Cattle Co.
Quail Valley Farm
Shampain Ranch
Dyck Farms
Salter Farms
Pelaez & Sons

Agua Dulce & Hondo, Texas
www.hefteranch.com Kathryn Hefte * (210) 414-2493
Kade Thigpen * (830) 426-1366 | K.T. Hefte * (361) 813-4937
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OF RANCHING

Borchers Southern B Ranches, L.P

Charla Borchers-Leon Mary Kay Borchers
240| North Wheeler Street ° Vlctorla, Texas 7790I . (36I) 575 |297

i .Tom ny. S
3°5919 {H)*{36‘1)64 9726 {M)



http://cattletoday.com/borchers_southern_y

KING RANCH

PROVEN

RANCH - YARD - RAIL - PROFIT

King Ranchr
Santa Gertrudis and American Red bulls and females available private treaty.
First within-herd EPD database in the nation.
First genomically enhanced, single-step beef cattle EPDs in the nation.
Industry-leading fertility, carcass and growth genetics.

www.Kking-ranch.com/cattle-for-sale

TYLOR BRADEN: (361) 219-0434 - TBRADEN@KING-RANCH.COM



http://www.king-ranch.com/cattle-for-sale
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