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Manager: Arlin Taylor  

256-507-3838
arlin.taylor@bhamfast.com

tinneyfarms.com 

P is tolero
PISTOLERO 65/5  

(Polled · Reg #20157885)

A Pistol son out of donor cow Harco 1247. 
Pistolero has some of the strongest numbers in 

the breed: WW 40.24, YW 70.41, HCW 49.85 
and a Growth Index of $65.38.

Co-owned with Quail Valley Farm.   

SEMEN $50/STRAW 
for either bull,

 10 straw minimum 
MASTERPIECE– contact 

Darren Richmond  423-364-9281  
djrichmd@gmail.com

PISTOLERO – contact 
Arlin Taylor (below) or  

Richard Hood  979-224-6150  
richard@amscattle.com

Follow us on Facebook!

100%
GENOTYPED 

   COWHERD

5251 Co. Rd. 601 · Hanceville, AL 35077 

SUMMER SAGE   
Owned by Tinney Farms    

Grand Champion Female, 2018 Arkansas State Fair  
Res. Grand Champ. Female, 2018 Indiana State Fair

SIRED BY MASTERPIECE

MASTERPIECE 101 
 (Reg. #20141438)

Masterpiece capped off one of the  
most dominant show careers in recent  

breed history. He had 13 consecutive Grand 
Championships and was named the 2017  

National Champion Bull! We look for great 
things in his future. He is one of the best  

balanced EPD bulls, and now is your chance to 
use one of the most powerful bulls in the breed. 

His first calf crop looks very impressive!
Owned by Tinney Farms and Circle A Farm.

QV REDEMPTION 60E1 
Owned by Quail Valley Farms    

Grand Champion Bull, 2018 State Fair of Texas
Grand Champion, Four States Fair

Grand Champion, Indiana State Fair

BW WW YW Milk T MAT REA Marb FAT HCW Sh F
+2.82 +40.24 +70.41 +5.14 +25.26 +0.72 -0.05 +0.04 +49.85 -0.02

H Prg Brd Bk SC $G Carc Idx
-0.13 +0.06 +1.11 +65.38 10

BW WW YW Milk T MAT REA Marb FAT HCW Sh F
+0.57 +4.96 +3.59 -2.81 -0.33 -0.01 -0.01 +0.00 +3.14 -0.02

H Prg Brd Bk SC $G Carc Idx
-0.12 -0.09 +0.10 +4.50 4

http://www.tinneyfarms.com/


5475 FM 457, Bay City, TX 77414
email: wendtranches@hotmail.com  

SGBI Herd #621, established 1954

Gene Kubecka 
979-240-5311

Daniel Kubecka 
979-240-5312

Wendt Ranches

 Merry Christmas!

Unwrap your herd's full potential with the addition of 
Wendt Ranches' genetics this Christmas.

This holiday season, we would like to thank all of our 2018 buyers.  
We wish everyone the joy and warmth of having  

your loved ones by your side and a very Happy 2019!

mailto:wendtranches@hotmail.com?subject=
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Providing Polled Power Genetics to the Santa Gertrudis Breed

Dr. Roland & Elia Sanchez
703 S. Christopher Road (505) 864-7781 Office
Belen, NM 87002 (505) 864-2898 Residence

RED DOC
FARM

Double C Farms
William W. Cameron, Jr. & Family

377 Double C Drive
Raeford, NC 28376
(910) 875-4963
redbull@embarqmail.com

GRAy OAkS FARM
Dennis Jones, owner

905 Foxtrap Rd., Russellville, AL 35654
Home: (941) 735-9391
Austin Logan, Manager

(256) 335-8821

Polled Santa  
Gertrudis Association
Curtis Hudnall, President • (936) 334-4804

Larry Osborne, Secretary & Treasurer
(937) 604-4999

Flying C Ranch
Lester & Ouida Cossey

2639 Gum Springs Rd., Searcy, AR 72143
(501) 207-2272

CREECH FARMS
12483 NC 39 • Zebulon, NC 27597

Tony (919) 427-4679  
Brandon (919) 761-3894

Email: ccreech6@gmail.com
Herd No. 16769 • Herd No. 37879

CF

 

Bill Cameron  Jr.  •  (910) 875-4963
Double C Farms

We are grateful for our many supporters and buyers 
throughout the year and look forward to a wonderful 2019.

Embrace the Spirit of the Season!

Merry Christmas and 
Happy New Year  from

Proudly Raising Santa Gertrudis Cattle  
Since 1973

 

mailto:redbull@embarqmail.com?subject=
mailto:ccreech6@gmail.com
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EXECUTIVE DIRECTOR’S 
REPORT

By John Ford
(361) 592-9357 | jford@santagertrudis.com

Member NewsSGBI

D
uring my 30 years as an Extension 
employee, I attended, or frankly 
slept through, countless programs 
presented by ag economists on 

cowherd profitability. Economies of 
scale was a favorite term used with great 
frequency during these presentations. 
It’s true, the beef industry is a volume-
based business, and you don’t need 
an advanced degree in economics to 
understand that larger operations have 
competitive advantages over smaller 
operations on several fronts. But, should 
herd size be the sole indicator of profit-
ability? No, not at all, especially in the 
seedstock sector of the industry.

A seedstock operation’s only purpose 
is to drive genetic change by develop-
ing bulls and females with traits that 
add value for all industry sectors. It is a 
challenging undertaking to breed cattle 
that can perform in differing environ-
ments under a wide variety of man-
agement practices, exhibit a balance 
of economically relevant traits and be 
capable of producing offspring that per-
form profitably in the pasture and the 
feedlot, while hitting consumer pleasing 
end-point targets. 

A number of industry professionals 
(particularly those focused on econo-
mies of scale) are not very optimistic 
about the long-term prospects for small 
seedstock herds to operate in the black; 
however, I disagree. In my opinion, 
cattlemen managing purebred herds of 
50 head or fewer are perfectly posi-
tioned to take advantage of a changing 
marketplace focused on quality and 
value. Regardless of herd size, offer-
ing animals that meet the needs of 
the commercial sector while provid-
ing seedstock-producing peers with 
the next generation of curve-bending 
genetics ensures financial success. 
Simply stated, seedstock profitabil-
ity has nothing to do with herd size. 
Instead, it centers around the value that 
superior genetics add to an operation. 

Every SGBI member has access 
to the tools that identify animals with 

superior genetic merit. The associa-
tion’s genetic evaluation is a power-
ful tool for measuring economically 
relevant traits, enabling SGBI mem-
bers to make breeding decisions that 
increase the proportion of genes having 
the desired effect on traits of economic 
importance. By utilizing association-
generated expected progeny differ-
ences (EPDs), especially those verified 
by DNA, small-herd owners can move 
swiftly to identify the genetics demand-
ed in a rapidly changing industry. 

In my mind, it is much easier for 
smaller operations to change herd direc-
tion and incorporate new genetics into 
breeding programs than it is for larger 
operations. They are able to quickly 
provide curve-bending genetics to the 
market while demand is at its highest. 

I am a firm believer that cattle must 
look the part, but the ultimate mea-
sure of value is offspring performance 

and profitability. When our customers 
are making purchases, they are buying 
genetics, and the value of our breeding 
programs is measured strictly by our cus-
tomers’ calf crop performance. Therefore, 
understanding how to use the associa-
tion’s genetic evaluation and supporting 
tools is key to implementing a success-
ful breeding and marketing strategy. 

Earlier this year, under the direction 
of the SGBI Performance Commit-
tee, every member of the association 
received an updated Data Collection 
and Submission Resource Guide. The 
guide is designed to help members 
better understand the breed’s tools and 
provide strategies for using the SGBI 
genetic evaluation in making profitable 
breeding decisions. 

As I visit with SGBI members, I like 
to stress there is not a “good” or “bad” 
EPD. EPDs are to be used to select 
for more or less of a trait with the goal 
of finding the optimum trait(s) for an 
operation’s environment and market-
ing scheme. The demand for optimum 
Santa Gertrudis genetics validated by 
the association’s genetic evaluation con-
tinues to grow. Fads come and go; supe-
rior genetics are an industry mainstay.

Another year is ending and I have 
enjoyed every minute spent with SGBI 
members. I am blessed to work with 
cattlemen and cattlewomen who are 
committed to improving our breed. I 
wish you a Christmas full of love, joy 
and cheer. 

LONGTIME SANTA GERTRUDIS BREEDER DAN WENDT, Wendt Ranch, Bay City, Texas, was 
recently awarded the 2018 Matagorda County Silver Spur Award. This award is the 
most prestigious honor given by the ranching and livestock industry in Matagorda 
County. Established in 2017, the Silver Spur Award is conferred upon iconic indus-
try leaders whose unparalleled devotion to the land and livestock has earned them 
notable respect and admiration from their peers. Wendt was recognized for his years 
of hard work and dedication to the cattle industry and his community, as well as his 
commitment to his family. “[Dan’s] impact 
didn’t come from one big gesture or season, 
but rather a lifetime of routine and steady con-
tribution to what he values,” said Keith Meyer, 
Matagorda County Cattlemen’s Association 
treasurer, while presenting the award. “Our 
community and cattle are better for it.”  
Dan Wendt, front, is surrounded by his family after receiving 
the Silver Spur Award. Family members pictured with Wendt, 
include, middle row, left to right, Gene Kubecka, Nancy Wendt 
Kubecka, Kinsley Kubecka, Kathy Wendt, Lauren Kubecka and 
Daniel Kubecka. Back row, left to right, Jonathan Sneed and 
Jenna Sneed.

mailto:jford@santagertrudis.com?subject=


7DECEMBER 2018 • WWW.SANTAGERTRUDIS.COM

Missouri Meadows
Aaron, Amy, Jack & Isaac Schroeder

18067 McCurdy Road
Hughesville, MO 65334

(660) 829-3067

Registered Santa Gertrudis, Durham Red & StaR 5

osborne livestock
Todd, Donna, Dalton & Ashley Osborne

Sparta, Ky.• Lathrop, Mo.
(859) 991-2438

peppydoc1@aol.com

parkerfarms@scrtc.com

P
F

arker
arms

Charles, Deanna, Chip, June & Carsen Parker
5552 Jackson Hwy. • Cave City, KY 42127

(270) 678-5302 • (270) 670-6776

s a n t a  g e r t r u d i s 

Paul & Debbie Gautz
9865 Blarney Lane • Carthage, MO 64836

dgautz53@yahoo.com
417-437-2452 • 417-438-8712

H
er

d
 #

4
4
3
4

Santa Gertrudis Cattle

Del & Ginny Thomas
Pleasant Hill, IL 62366

(217) 734-2283  
ginny2@irtc.net

Shampain Ranch

district vi breeders 

www.cbarcranch.net

De Soto, MO 63020
Alan Clark

Bud & Kelly Clark
(314) 607-1076

bud@cbarcranch.net

C Bar C Ranch

To all our Santa Gertrudis friends and customers!
Cave City, Ky.
(270) 678-5302

Merry Christmas & Best Wishes

Colt 742 
Welcome to Your New Kentucky Home!

We are excited to have purchased this  
fantastic Grandview Farms bull from Delmo 
Payne at the Alabama Connection Sale and 
are excited to see his influence in our herd.

We’d like to thank Gray Oaks Farm,  
Russellville, Ala., for their purchase of our 

consignment to the Kentucky National Sale.

mailto:parkerfarms@scrtc.com?subject=
http://cbarcranch.net/
http://missourimeadows.com/
mailto:dgautz53@yahoo.com
mailto:peppydoc1@aol.com
mailto:ginny2@irtc.net
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PRESIDENT'S LETTER
By Jerome Urbanosky

(281) 797-5715 | jerome@ameritechsi.com

SGBI OFFICERS OF THE BOARD
PRESIDENT Jerome Urbanosky

SECRETARY/TREASURER  Deanna Parker
LONG RANGE PLANNING  Debbie Townsend
MARKETING & PROMOTION  Gene Kubecka

PERFORMANCE  Kathryn Hefte
YOUTH ACTIVITIES  Betty McCormick
PRESIDENT ELECT  Nancy Wunderlich

MEMBERSHIP Allen “Bud” Clark

SGBI BOARD OF DIRECTORS BY REGION
WESTERN REGION

Tylor Braden (Texas)
King Ranch

(361) 219-0434 | TBraden@king-ranch.com
Kathryn Hefte (Texas)

Hefte Ranch
(210) 414-2493 | hefteranch@gmail.com

Gene Kubecka (Texas)
Wendt Ranches

(979) 240-5311 | wendtranches@hotmail.com
Betty McCormick (Texas)

Woman Hollerin Ranch
(281) 375-6861 | bettysue1959@gmail.com

Rafael Miranda (Colo.)
Cherokee Ranch

(303) 888-5297 | Rmvls65@gmail.com
Jerome Urbanosky (Texas)

Urbanosky Ranch
(281) 797-5715 | jerome@ameritechsi.com

Nancy Wunderlich (Texas)
Wunderlich Farms

(979) 277-2838 | n.wunderlich@hotmail.com

EASTERN REGION
David Alderson (Tenn.)

Circle A Farm
931-682-2527 | elaine@mtbj.net

Bud Clark (Mo.)
C Bar C Ranch

(314) 607-1076 | bud@cbarcranch.net
Ryan Cowart (Miss.)

Cotton Branch Plantation
(601) 384-6719 | rcowart@cottonbranch.com

Deanna Parker (Ky.)
Parker Farms

(270) 670-6285 | parkerfarms@scrtc.com
Robert Silva (Okla.)

(918) 470-5371 | rdsilva06@sbcglobal.net

AT-LARGE DIRECTORS
District 1 – Alicia Sanchez (N.M.) 

Red Doc Farm 
(505) 463-1993 | alicia@justiceins.com
District 2 – Debbie Townsend (Texas)

Townsend Cattle Company
(979) 541-4989 | townsendcattle81@gmail.com

District 3 – Jamie Daniel (Ark.)
777 Farms  

(870) 904-3070 | jd@gregbennett.com
District 4 – Arlin Taylor (Ala.)

Tinney Farms
(256) 507-3838 | arlin.taylor@bmamfast.com

District 5 – Tony Creech (N.C.)
Creech Farms

(919) 427-4679 | creechfarms6@gmail.com
District 6 – Todd Osborne (Mo.)

Osborne Livestock Co.
(859) 991-2438 | peppydoc1@aol.com 

T
he new SGBI ranch signs are now available to 
order. You can find more information about order-
ing on page 18 and on the SGBI website,  
www.santagertrudis.com. Yancey Strait, chairman, 

and the SGBI Marketing and Promotion Committee did 
a terrific job overseeing the sign’s design and coordi-
nating the entire process.

The cost for the 4-foot by 4½-foot signs is $700, plus shipping, and features a 
modern, polled Santa Gertrudis bull. Produced in Tennessee, they will be baked-
on porcelain and will last forever. Each ranch will have two lines of custom 
print on the sign. The first line will be your ranch name (or your name), and the 
second line will be your location. The sign will be double sided so traffic can see 
your entrance from either direction.

Many of you are familiar with the old SGBI ranch signs. They still serve their 
function, but the new signs will be available to all SGBI members. They would 
be a great Christmas present.

Enhancing our breed’s marketing is a key focus of my SGBI presidency, so 
completing our new Santa Gertrudis videos and making the new SGBI ranch 
signs available are priorities.

The fall sale season is underway, and demand for high-quality, data-driven 
and profit-proven Santa Gertrudis is high. Prices are at a record high. One thing 
is for sure, everyone wants the great ones.

Many breeders ask me why one heifer might sell for $2,000 and another heifer 
might sell for $7,500. The answer is it’s all about quality, and if you don’t know 
the difference, you have to get it figured out pretty quick.

Get involved in your local SGBI affiliate. Go to some SGBI shows. Go to some 
Santa Gertrudis sales. Be active and learn. We are in a great period for the Santa 
Gertrudis breed!

Until next time, spread the good news about Santa Gertrudis.  

CONTINUED ON  PAGE 13 

Need to Know

I
n late September, the Santa Gertrudis Breeders International Board of Direc-
tors traveled to Logan, Utah, to review the progress of the Santa Gertrudis 
Foundation-supported project, Utilizing the Santa Gertrudis Breed as a Model 
for Critically Evaluating Heterosis in Intermountain West Beef Systems. The 

multi-year applied research project is being conducted under the supervision of 
Matt Garcia, Ph.D., Utah State University (USU) assistant professor and Exten-
sion beef cattle specialist, and is designed to educate Utah beef producers about 
the benefit of heterosis. Garcia reviewed project progress, shared preliminary 
project results and discussed program direction for the second year of the 
applied research effort. 

Forty heavily influenced-Angus cows were AI bred to Santa Gertrudis bulls 
in August 2017 and calved at the Utah State Research Farm May 3-11, 2018. 
Birth weights were taken in the first 24 hours following calving. The average 
birth weight of the Santa Gertrudis-sired calves was 76 pounds and the average 
for the natural service Angus-sired calves was 80 pounds. Researchers collected 
preliminary calf weights at 135 days. The Santa Gertrudis-sired animals aver-
aged 348 pounds and the Angus-sired calves averaged 318 pounds. 

During year two of the study, 250 head of the USU Angus-based cowherd will 
be bred to Santa Gertrudis bulls. Data points will be collected for all calves, with 
calves being finished onsite at USU before being shipped to a local commercial 

SGBI

mailto:TBraden@king-ranch.com
mailto:Rmvls65@gmail.com
mailto:elaine@mtbj.net
mailto:rcowart@cottonbranch.com
mailto:jerome@ameritechsi.com
mailto:hefteranch@gmail.com
mailto:wendtranches@hotmail.com
mailto:bettysue1959@gmail.com
mailto:jerome@ameritechsi.com
mailto:n.wunderlich@hotmail.com
mailto:bud@cbarcranch.net
mailto:parkerfarms@scrtc.com
mailto:rdsilva06@sbcglobal.net
mailto:alicia@justiceins.com
mailto:townsendcattle81@gmail.com
mailto:jd@gregbennett.com
mailto:arlin.taylor@bmamfast.com
mailto:creechfarms6@gmail.com
mailto:peppydoc1@aol.com
http://www.santagertrudis.com/
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Rockin 3T Ranch

Scott Threet (972) 489-6887 801 Lakeway
Colby Threet (214) 949-7084 Ennis, TX 75119

Home of Cinderella & Prince Charmin

Heifers for 
Sale

Kenny & Jackie Williams
Kentwood, LA 70444

(985) 229-0012 • (225) 276-6970 cell
Herd 38981williamskh1953@gmail.com

Williams farm

HURRICANE  
CATTLE COMPANY

Registered Santa Gertrudis, Star 5 and 
American Show Steers

Paul, Molly, Hannah & Kyle Burrough
 Weatherford, Texas

817-994-6596 • paulburrough@prodigy.net

VZ Cattle 
Scott & Tracy Van Zile

New Boston, Texas 75570
(903) 277-3601 or 

(903) 908-0606
vzcattle@gmail.com

Kevin & Venus Felkins 
New Caney, Texas 77357

(832) 443-6349 
(832) 567-8391 

Rocking.KV.Ranch@gmail.com

Rockin’ KV Ranch

Kenneth J. & Dawn Caldbeck 
Gallant, Alabama 
Kenneth (205) 482-4633 
Dawn (205) 529-3966

Red dawn FaRms
Reddawnfarmsal@gmail.com 

sa n ta  g e rt r u d i s 
small breeders group 
C.S.C

Carley’s Show Cattle
Ben, Leah & Carley Morgan 
205 Madison St. • Portia, Ark.  
(870) 759-1948 or (870) 759-1947 
benandleahmorgan@gmail.com

Purebred Santa GertrudiS and Star 5 Cattle

(580) 542-5253
P.O. Box 246 
Pond Creek, Okla. 73766 
jstreck1315@gmail.com

Jake and Haley Streck

Triple P Ranch
Mike, Kim or Tate Peppercorn
11090 FM 356 • Trinity, Texas 75862
(713) 703-8937 • (281) 825-8459
(936) 222-1164
kim.peppercorn@yahoo.com

560 Pioneer Rd, Seguin,Texas
(210) 445-9536 
kadytexas@yahoo.com
www.paintedassranch.com

Painted Ass Ranch LLC
Robert Rhodes & Kay (Kady) Burkman 

Ben & Sherry Payne
951 Mulberry Lane 
Dayton, TX 77535

(936) 258-5868 | spayne35@att.net
pa

yne ranch

Red dawn FaRms

(205) 482-4633

visit us on Facebook
www.facebook.com/

RedDawnFarms

A Proud Breeder of Registered Santa Gertrudis Genetics

When in Alabama – 
Stop by Anytime!

Denmon Cattle Co.
Caleb Denmon
Buna, Texas 77612
(409) 594-2203
calebdenmon15@gmail.com

RegisteRed santa geRtRudis

DCC

http://www.facebook.com/RedDawnFarms
mailto:benandleahmorgan@gmail.com
http://paintedassranch.com/
mailto:calebdenmon15@gmail.com
mailto:spayne35@att.net
mailto:reddwnfarmsal@gmail.com
mailto:rocking.kv.ranch@gmail.com
mailto:jstreck1315@gmail.com
mailto:vzcattle@gmail.com
mailto:kim.peppercorn@yahoo.com
mailto:williamskh1953@gmail.com
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FOR SGBI REGISTRATIONS CONTACT: Diana Ruiz
P. O. Box 1257, Kingsville, Texas 78364 |  diana@santagertrudis.com

Phone: (361) 592-9357 • Fax: (361) 592-8572

REGISTRATIONS, STAR 5 RECORDINGS  
AND TRANSFERS BY DISTRICT

OCTOBER  2018

ACTIVE MEMBERS
			   STAR 5	 Performance	 Purebred &	
	 District	 Purebred Reg.	 Reg.	 Only	 STAR 5 Trans.	
	 1	 12	 0	 0	 14	
	 2	 282	 31	 31	 96	
	 3	 26	 3	 52	 4	
	 4	 38	 1	 2	 68		
	 5	 6	 1	 0	 1

	 6	 74	 3	 0	 31

JUNIOR MEMBERS
			   STAR 5	 Performance	 Purebred &	
	 District	 Purebred Reg.	 Reg.	 Only	 STAR 5 Trans.	
	 1	 50	 13	 0	 45	
	 2	 8	 3	 0	 9	
	 3	 3	 3	 0	 1	
	 4	 2	 0	 0	 0		
	 5	 2	 2	 0	 3

New  Members
SANTA GERTRUDIS WELCOMES

SANTA GERTRUDIS Calendar
JANUARY 2019
19	 Premier Cowtown Elite Sale, Fort Worth, Texas
20	 Fort Worth Stock Show & Rodeo Santa Gertrudis 

Show (SGBI Point Show), Fort Worth, Texas
30-Feb. 1	 Cattle Industry Convention and NCBA  

	 Trade Show, New Orleans, La.

FEBRUARY
8	 Banners & Buckles Prospect Sale, Jackson, Miss.
9	 2019 National Santa Gertrudis Show,  

Jackson, Miss.

MARCH
1	 Mid-Coast International Super Sale,  

Houston, Texas
2	 International Santa Gertrudis Show,  

Houston, Texas
23	 Santa Gertrudis Bluebonnet Class Sale, 

Hallettsville, Texas

APRIL
11-14	 SGBI 68th Annual Meeting, San Antonio, Texas

OCTOBER
26	 2nd Annual Strait-Hefte Tried & True Production 

Sale, Carrizo Springs, Texas

Active Members
College Kid Poor Cattle Co.,  

Logan Streadl, Orange Grove, Texas
Rocking K Ranch, Robert Kirkpatrick, 

Athens, Texas

Junior Members
Logan Morman, Saint Jo, Texas
Sydney Loos, Sugarland, Texas

Brandon Wilkes, Pittsburg, Texas
Layne Bode, Dayton, Texas

Madison Liska, Corpus Christi, Texas
Matteson Kapa, Corpus Christi, Texas

Rylie Grace Philipello, Bryan, Texas
Ricky Reese Gardner, Lindale, Texas

Cheyesse Gary, Bell City, La.

JuniorsSANTA GERTRUDIS 

By JD Chism, District 3 Director

G
reetings from the Magnolia State! I am 
JD Chism, your District 3 National 
Junior Santa Gertrudis Association 
(NJSGA) director. The junior Board 

has had an extremely busy summer and 
fall. We had our junior retreat in Amarillo, 
Texas, followed by a very productive 
meeting at the State Fair of Texas. I also 
had the pleasure of exhibiting and visiting 

the District 6 show and sale in Richmond, Ind. It was so much 
fun, and everyone was so hospitable. 

We have been busy, as well, with cattle shows across my 
home state. Our state fair had one of our largest junior Santa 
Gertrudis shows in several years. I am very proud that we 
are experiencing a lot of growth in my home state in respect 
to junior exhibitors, and purebred and commercial Santa 
Gertrudis cattle.

As I was looking through the numerous fall sale cata-
logs, I was pleased to see the progress our breeders have 
made in their cattle, both phenotypically and genetically. In 
the long run, this will add to the bottom line for us all. The 
buyers I have seen at sales are an even mixture of returning 
and new buyers. Breeders from all breeds are noticing what 
our “Gerts” have to offer their commercial and crossbred 
operations. 

A lot of this breed is the love of the hobby, but in the end, it 
always comes down to business and finance. Good sales and 
great promotions are huge assets to the business side in the 
industry we love. In return, they continue to push the finances 
of red cattle into the black.

I am very excited that the National Show is returning to my 
state. Our fairgrounds works hard with our breeders to make 
it easy to check in and unload, as well as ensure a smooth 
departure. We are also proud to host the Banners and Buck-
les Haltered Sale in conjunction with our show. I hope to meet 
as many of you as I can and reconnect with everyone who 
will be in attendance. See y’all there! 

mailto:diana@santagertrudis.com
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PRE-WINTER, WINTER CHECKLIST
SANTA GERTRUDISProduction

George West, Texas 
(361) 566-2244

lacampanaranch.com
campana@granderiver.net

By Randy L. Stanko, Ph.D., Texas A&M University-Kingsville

D
epending on where you live, 
December could be considered 
late fall or mid-winter. Regardless, 
December is a good time to make 

and complete a checklist for spring-
time cow activities. According to my 
weatherman, this winter is supposed 
to be colder and wetter than normal. 
That means I better check on a few 
things: 1) current hay inventory; 2) 
amount of stockpiled forage I have; 3) 

conditions of the road(s) and entrance(s) to my pasture(s); 
and 4) the status and condition of hay rings. Cows will 
need roughage this winter for nutrition and to generate heat 
on those cold, dreary and rainy February days. For every 
degree below 55° F, a cow’s energy requirement will increase 
by 10 percent.

I ran across an online hay calculator from the University of 
Wisconsin Extension that was adapted from the University of 
Tennessee Agricultural Extension Service (https://fyi.uwex.
edu/wbic/files/2010/11/Estimating-hay-needs.xls). There 
are other, similar programs available, but this particular 
program is very user friendly. A basic and simple recommen-
dation to remember is that one 1,350-pound cow will eat one 
1,000-pound round bale per month if that is all she has to eat 
(includes wasted hay).

December is a good month to critically evaluate the entire 
cow herd. We all should be finished with fall calving and the 
weaning of spring calves. We have already palpated 
and culled any open, spring-calving cows. Now is the 
best time to evaluate the older, fall-calving cows. Is 
she fit enough to feed through the winter? Is she able 
to rebreed this winter? 

Although cows’ longevity can vary depending on 
breed type and breed composition, once she has 
passed her 10th birthday, the probability of her suc-
cessfully rebreeding decreases and will decrease even 
more after her 12th birthday. Check thinner cows for 
broken mouths, and all cows for eye problems and 
any residual fly tags. If ticks, lice or lingering flies are 
present, you may need to treat.

After you have made any culling decisions on the 
fall-calving cows, critically evaluate the body condi-
tion scores (BCS) of all keeper cows and heifers. By 
December, most of the bred heifers and cows should 
be finishing the second and entering the third trimester 
of pregnancy. If possible, I would recommend pastur-
ing the BCS 3s and 4s together in the better pastures 
and provide supplemental nutrition if needed to 

increase one body condition score. Any cow or heifer that is 
in a BCS 5 or better in December will most likely winter well 
on dry grass or hay with one-half to one pound of supple-
mental protein per day, on average. 

Remember, if plenty of roughage (fiber, energy) is avail-
able, heifers and cows will only need supplemental protein, 
which will improve forage intake and digestibility. However, if 
roughage is limited, you will need to supplement both protein 
and energy (i.e. corn) to maintain body condition during the 
winter.

Next on the checklist is the status of calving supplies for 
the spring. Make sure you have all of your equipment and 
make sure it is clean and in one location. Check your sup-
plies of frozen colostrum, bedding materials and old bath 
towels. If it turns out to be cold and wet this winter, you will 
need plenty of all three. Order any new ear tags needed for 
spring calves or females that have lost tags.

Last on the checklist is to order or purchase vaccine for 
the spring-calving cows and plan to vaccinate for leptospi-
rosis and vibriosis (Campylobacterosis) 20-60 days prior 
to rebreeding. Also, now would be a good time to inject all 
cattle with vitamin A or A-D-E if you have gotten dry, did 
not plant winter annuals or have had frost. Fill mineral and 
salt feeders. December is such a great month; Thanksgiv-
ing is still in our memory, Christmas is coming and you have 
all kinds of good help because the kids are on a break from 
school. Let’s put them to work helping with our checklist. It’s 
family time well spent. 

Photo courtesy C Bar C Ranch, De Soto, Mo.

By December, most of the bred heifers and cows 
should be finishing the second and entering the 

third trimester of pregnancy. 

http://www.lacampanaranch.com/
https://fyi.uwex/
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SANTA GERTRUDIS SALEReports
MOUNTAIN LAUREL CLASSIC SALE

NOV. 3, 2018 | CALHOUN, GA.
SALE AVERAGES
27	 Registered Lots	 $1,757
13	 Crossbred Lots	 $1,405

The Mountain Laurel Classic Sale was sponsored by the 
Georgia Santa Gertrudis Association. The sale manager was 
Darren Richmond, and the auctioneer was Carroll Cannon. 
The high-selling pair was consigned by Nolanda Richards, 
Walland, Tenn., and was sold to 4S Farm and Jones-Nixon 
Farm, Geraldine, 
Ala., for $3,000. The 
high-selling bred heifer 
was consigned by MC 
Ranch, Alpharetta, 
Ga., and was sold to 
Hiss Family Farm, 
Columbia City, Ind., 
for $2,800. The high-
selling open heifer was 
consigned by Ronald Wood, Benson, N.C., and was sold to 
Jacklett Farms, Alpharetta, Ga., for $2,500. The high-selling 
STAR 5 pair was consigned by Circle A Farm, Williamsport, 
Tenn., and was sold to Jolly Farms, Byrdstown, Tenn., for 
$3,150. 

GREAT SANTA GERTRUDIS SALE 
OCT. 13, 2018 | DALLAS, TEXAS

SALE AVERAGES
17 	 Open Heifers	 $3,465 
7 	 Bulls		  $2,385 
3 	 STAR 5 Heifers	 $2,550

The Great Santa 
Gertrudis Sale was 
held at the State Fair 
of Texas. The sale 
manager was Darrell 
Pitchford. The high-
selling female was 
consigned by Circle A 
Farm, Williamsport, 
Tenn., and was sold 
to Steve Sanders, 
Edmond, Okla., for $6,900. The high-selling bull was con-
signed by Rockin 3T Ranch, Ennis, Texas, and was sold to 
Bill and Jean Miller, Palacios, Texas, for $4,000. 

processing facility for carcass measurements (JBS, Millers). 
The information will be compared to calves sired by Angus 
clean-up bulls. 

“The preliminary results clearly indicate that utilizing Santa 
Gertrudis genetics in a crossbreeding program will result 
in improved fertility, survivability and growth rates,” SGBI 
Executive Director John Ford says. “I appreciate Utah State 
animal science faculty for conducting this applied research 
project that validates the benefits of heterosis and the value 
of Santa Gertrudis genetics. I want to thank SGBI members 

who have generously 
supported the Santa 
Gertrudis Foundation, 
allowing this type of 
work to take place. It 
is essential that SGBI 
partners with universi-
ties and other credit-
able industry members, 
validating our breed’s 
performance.”

To learn more about 
the Santa Gertrudis 
Foundation research 
projects or to support 
research efforts, con-
tact John Ford at  
(361) 592-9357. 

NEED TO KNOW
CONTINUED FROM  PAGE 8

Matt Garcia, Ph.D.

STRAIT-HEFTE TRIED AND TRUE 
PRODUCTION SALE 

OCT. 20, 2018 | CARRIZO SPRINGS, TEXAS
SALE AVERAGES
14	  Bulls		  $6,839
3 	 Semen Lots	 $16,333
15	  3N1 Splits	 $15,450
1 	 Bred Cow	 $10,000

The Strait-Hefte Tried and True Production Sale took place 
Oct. 20, 2018, in Carrizo Springs, Texas. The sale manager 
was American Marketing Services and the auctioneer 
was Leo Casas. The high-selling bulls were Hefte Ranch 
D59, Lot 36, which was sold to Briggs Ranches, Victoria, 
Texas, and SR 42/7, Lot 37, which was sold to B Square 
Ranch, Timpson, Texas. The high-selling semen lots were 
KR 191/13, Lot 31A, which was sold to Vesper Ranch, 
Cotulla, Texas, and KR 191/13, Lot 31B/C, which was sold 
to Townsend Cattle Company, Louise, Texas, and Wiley 
Ranch, Deville, La. The high-selling 3N1 split lots were SR 
18/18, Lot 1A, which was sold to Buena Vida Ranch/Kalli 
Kimble, Kingsbury, Texas; SR T19, Lot 1, which was sold to 
Townsend Cattle Company; SR 11/18, Lot 6A, which was 
sold to Schuster Farms, San Juan, Texas; and SR 4/5, Lot 
6, which was sold to Hefte Ranch, Hondo, Texas. The high-
selling bred cow was Hefte Ranch D19, Lot 17, which was 
sold to Grandview Farms, Hamilton, Ala. The high-selling 
bred heifers were SR 116/6, Lot 23, which was sold to Harris 
Riverbend Farm, Cleburne, Texas, and Quail Valley Farm, 
Oneonta, Ala., and SR 139/6, Lot 20, which was sold to 
Grandview Farms. The high-selling open heifers were SR 

90/7, Lot 27, which was sold to Vesper Ranch, and SR T45, 
Lot 24B, which was sold to Harris Riverbend Farm, Quail 
Valley Farm and Schuster Farms. The high-selling flush was 
Lot 13, which was sold to Hillary Trant, Iola, Texas. 

7 	 Bred Heifers	 $9,357
5 	 Open Heifers	 $11,500
1 	 Flush Lot	 $6,500

http://www.santagertrudis.com/
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W
hen Trey Wasserburger was 27 years old, he and 
his wife, Dayna, had the opportunity to purchase a 
seedstock operation near North Platte, Neb. It wasn’t 
an easy decision. The young couple considered the 

offer for 60 days, even telling Bill Rishel they couldn’t buy his 
ranch on two occasions, but the third time was the charm, 
and they decided to take the plunge.

The safest and most recommended route for young pro-
ducers is to start small and build over time. Rishel Angus, 
now TD Angus at Rishel Ranch, exemplifies both ends of the 
spectrum – a rancher who started small and worked his way 
to the top, and a young couple who took a huge risk buying 
a successful business with the help of a banker.

Rishel grew up on a diversified farm in Pennsylvania, 
knowing someday he would own and breed black cattle. As 
a young man, he became involved in livestock judging and 
attended college for animal husbandry. He managed a pure-
bred cattle operation in New York, where he put together a 
small herd of 13 quality animals before moving to Nebraska 
in 1975 with his wife and daughters. 

For years, they leased pasture and slowly built up the 
herd. Over time, they were able to purchase 20 acres, then 
purchase more, putting the ranch together piece by piece. 
Rishel was one of the first breeders to use carcass data as a 
selection criteria in his seedstock herd. 

Rishel’s three daughters grew up on the ranch, but life took 
them in different directions away from livestock. The rancher 
told himself that he would never let his operation or herd 
deteriorate. Although the easiest thing would have been to 
hold a dispersal sale, Rishel couldn’t let more than 40 years 
of hard work go to the wind. Then, a mutual acquaintance 

told him of a young couple who may be interested in pur-
chasing the ranch.

When Rishel told Wasserburger the ranch’s appraisal value 
and what he and his wife were hoping to get for it, Was-
serburger says it was a big case of sticker shock at first. 
Throughout the negotiations, the younger couple was able to 
look at the ranch’s financial records and were pleased with 
what they saw.

“They hadn’t lost money one time through the years – ups, 
downs, highs, lows. Some years they didn’t make any but 
they still paid the note,” Wasserburger says. “I said to Dayna, 
‘I can do that.’”

The two parties entered negotiations, and when the con-
tracts were signed, the retiring cattleman made a promise to 
his successor that he would answer questions and help in any 
way possible, as long as it was needed.

“The reward we see for them buying this operation is 
enough reward for me,” Rishel says. “I don’t need to get paid 
when I help, I get enough joy and satisfaction out of seeing 
them be successful. They are doing an extraordinary job of 
taking their experience from the commercial cow-calf and 
feedlot industries and adapting over into the knowledge and 
learning curve of the purebred thing.”

Unfortunately, it’s not always this easy. The next genera-
tion isn’t always knocking down the door of an older rancher 
who may be considering selling. It takes a special person to 
accept the risk of such a large business loan.

Tom Field, Ph.D., director of the Engler Agribusiness 
Entrepreneurship Program at University of Nebraska-Lincoln, 

SEEDSTOCK PRODUCER?
So You Want  to be a

By Hannah Johlman, Freelance Writer
Photos by Cate Doubet

Buying a ranch is a big decision that requires a lot of thought and preparation, 
not to mention passion for an industry that can be less than forgiving at times. 
But for young people who either grew up in the cattle business and don’t have 
the option to return to a family ranch or who want to become first-generation 
cattlemen, ”to buy or not to buy” is a decision they must face if they truly want 
to be involved in the industry. Sometimes, the safe answer is no, but sometimes, 
the answer is yes.

CONTINUED ON  PAGE 16 

Hefte RancH
Agua Dulce & Hondo, Texas 

Kathryn Hefte • (210) 414-2493 | Kade thigpen • (830) 426-1366
K.t. Hefte • (361) 813-4937

With Heartfelt Thanks!

 www.HefteRanch.com

We sincerely thank everyone who attended or 
supported our first Strait-Hefte Tried & True 
Production Sale. Special thanks to our buyers:

Vesper Ranches Briggs Ranches
Buena Vida Ranch Grandview Farms
Reese Ranch  Four J Cattle
Strait Ranches  Townsend Cattle Company
Callaghan Ranch Wiley Ranch

We appreciate your  
confidence in our program.

See You Next Year!
October 25-26, 2019

http://www.hefteranch.com
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says that, as fun as it would be to buy 400 registered cows 
and get rolling, it requires a huge risk. Field’s best advice to 
young producers is to start small, like what Rishel did when 
he started building his herd.

“Starting small and using available technology to speed 
up your turn around, that helps you,” Field says. “Embryo 
transfer, artificial insemination, market selection, any tech-
nology helps you de-risk your business.”

The key to becoming a successful seedstock breeder, 
according to Field, will mostly depend on how well he or she 
understands the market, is comfortable with data, is fasci-
nated by genetics and if he or she is patient. There are no 
shortcuts in turning over generations of cattle.

When someone approaches Field with a business idea, he 
first encourages them to think about if they have the staying 
power, energy and enthusiasm to become an entrepreneur.

“It’s risky stuff; it’s challenging, and it takes time and 
effort, and there’s huge risk involved,” Field says. “There’s 
plenty of downsides.”

Early on in a business, it’s exciting when things start 
happening, but there is always a moment that slows prog-
ress and things get tough. When that happens, Field wants 
to make sure the business owner has the tools to carry on 
before too much time or money is invested.

“The second thing you look at is the market,” he says. 
“The most important thing to do is stop and say, ‘Okay, who 
is my customer?’”

In the seedstock industry, it can be difficult to break into 
a market when, most often, customers are already loyally 
devoted to a bull supplier. Being creative when looking for 
market penetration, opportunities and unmet needs can go a 
long way.

“It’s paying attention after the sale. It’s making good if 
there’s a problem,” Field says. “I think it’s also really impor-
tant for people to understand this is a really tough business. 
In a perfect world, if I were to go start a seedstock entity 
from the ground up today, I would leverage seedstock cattle 
as a secondary income source to a set of commercial cows, 
and I would be proving out my own genetics that I was trying 
to provide others in my own set of commercial cows.”

Before someone spends a lot of time and money buying 
cows or bulls, Field suggests first showing up and having 
conversations to get to know prospective customers. A 
person can’t break into a market by running other people’s 
products down; however, they can break into a market by 

providing a service and being a more visible, accessible 
source of information. They can get to know commercial 
producers, ascertaining their needs and understanding what 
their operations are about.

“It is extremely important in the purebred industry that 
you understand the marketplace. You had better understand 
the feedlot industry, you had better understand the packing 
industry and, above all, understand that none of these people 
are your enemy,” Rishel says. “Every segment down through 
this until this product gets to the consumer is your customer. 
If you’re not trying to put together a genetic combination that 
adds value to every one of those segments, including giving 
that consumer a really powerful and nutritious eating experi-
ence, then you had better reassess what you’re doing. This is 
essential to any young person getting into this business.”

Not to be discouraging, Field warns that the average seed-
stock herd in the United States lasts about seven years, or 
one and a half generations. There are no shortcuts to being 
sustainable in the cattle business.

“Anybody who has ever tried to do it with shortcuts even-
tually loses their customer base because they give them what 
they don’t want,” Field says.

After the market and risks have been thoroughly consid-
ered, the next step involves capital, which nearly everyone 
making their first steps into the cattle business will have to 
get from the bank. According to California Cattlemen’s Asso-
ciation President David Daley, Ph.D., a person must have a 
sound financial management plan in terms of cash flow and 
a budget.

The problem Daley sees most producers face is that they 
must have some amount of equity before a bank will con-
sider a loan. Some banks have less restrictive, lower inter-
est rate programs for young producers (for example, the 
Farm Service Agency). Daley says those can be a challenge 
because of the amount of paperwork involved.

“For most young producers, that’s going be their first 
option to work through a program like that unless they 
already have some equity or partnership opportunities,” 
Daley says.

No matter who the loan is through, Daley says, at a mini-
mum, a bank will want to see a financial statement, budget 
and cash flow statement.

With a simple cattle purchase, for example, the budget 
should include the purchase cost, as well as every cost for 
the foreseeable future, including potential costs – feed, pas-
ture, veterinary bills, transportation, vaccines, and wear and 
tear on vehicles.

SO YOU WANT TO BE A SEEDSTOCK PRODUCER?
CONTINUED FROM  PAGE 14

CONTINUED ON PAGE 20 

The key to becoming a successful seedstock breeder, according to Field, will mostly depend on 
how well he or she understands the market, is comfortable with data, is fascinated by genetics 

and if he or she is patient. There are no shortcuts in turning over generations of cattle.
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FEB. 7 	 CATTLE ARRIVE

FEB. 8 

6:00 P.M. 	BANNERS & BUCKLES PROSPECT SALE

FEB. 9  

8:00 A.M. 	NATIONAL SANTA GERTRUDIS SHOW

Jackson, Miss.
Saturday, Feb. 9, 2019 • 8:00 a.m.

2019 national  
Santa Gertrudis Show

to be held in conjunction with the

DIXIE NATIONAL LIVESTOCK SHOW

To donate to the National Santa Gertrudis Show, 
contact Darren Richmond, show chairperson,  

(423) 364-9281 or djrichmd@gmail.com. 

For questions about the Dixie National Livestock 
Show, contact Greg Young at (601) 214-1344.

Donations are always welcome and are 
needed to put on a great show like this! 

TENTATIVE/PARTIAL SCHEDULE

For entries, www.dixienational.org

Hospitality is what we do best and we work hard to 
make everything right for showing your livestock. Plan 

now to exhibit your livestock or agricultural products at 
this year’s 54th Dixie National Livestock Show. 

February 9, 2019 
Jackson, Mississippi

For complete information  
please contact: 

Dixie National  
Livestock Show 
Phone 601-961-4000,  

Greg Young 601-214-1344 
greg@mdac.ms.gov  

www.dixienational.org

National 
Santa Gertrudis 

Show
Entries due: January 22
(Late Entries Accepted)

Check-In: 

February 8 - by 5:00 p.m.

Show day:
February 9 - 8:00 a.m.

Judge: Cary Crow

Release day: 
February 10 - 12:00 noon

 BaNNERS & BuCkLES PRoSPECt SaLE 
February 8 • 6:00 p.m.

Also, make plans to attend the 
PRCA Dixie National Rodeo  

February 7-13, 2019.

 

LET’S GEAUX  
TO NEW ORLEANS  
for the 2019 Cattle Industry Convention  

and NCBA Trade Show
GET JAZZED about 
the 2019 Cattle 
Industry Convention 
and National 
Cattlemen’s Beef 
Association (NCBA) 
Trade Show in New 
Orleans, La. This 

annual convention is agriculture’s premier event where 
the industry comes together to get down to business for the 
cattle industry. The 2019 event will be one of the largest on 
record and will be something you can’t afford to miss. More 
than 9,000 cattlemen and women will gather in the Crescent 
City for three days of education, fellowship, networking, 
business and a whole lot of fun. Join cattlemen from across 
the country Jan. 30-Feb. 1, 2019, to hear from motivational 
speakers and cattle industry experts, create policy for the 
industry and attend the largest trade show in the business.

The 2019 Cattle Industry Convention and NCBA Trade 
Show is a must-attend event for everyone involved in the 
cattle industry. For more information about the schedule of 
events or to register online, visit www.BeefUSA.org. 

http://www.dixienational.org/
http://www.dixienational.org/
http://www.santagertrudis.com/
http://www.beefusa.org/
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S A N TA  G E R T R U D I S

B
REE D E R S  I N T E R N AT I ON

A
L

The new color of RED is BLACK on the bottom line.
   SANTA GERTRUDIS BREEDERS INTERNATIONAL

  361-592-9357  •  sgbi@santagertrudis.com
  santagertrudis.com

Add value to your Santa Gertrudis purchase: Get the registration papers!
Genetic information - Performance data - Generations of pedigrees

• Study after study confirms that 
crossbreeding adds profitability 
to cow-calf operations through 
heterosis. The Santa Gertrudis F-1 
female gives you all this and more.

• With a large data set and utilizing 
cutting-edge genomic technology, 
Santa Gertrudis breeders have the 
information and tools to produce 
genetically superior cattle for the 
commercial cattleman.

• No matter your production system, 
environment, marketing system or 
genetic base, adding data-driven 
Santa Gertrudis to your operation 
will increase your profitability.

Data Driven - Profit Proven

PERSONALIZATION
Ranch Name(s):

City:	 State:

PAYMENT METHOD (for sign only)
Check No.:	 TOTAL: 	 $

Credit Card:	 	 Visa	 	 Mastercard

Credit Card No.:	

Expiration:

Card Holder Name:

Card Holder Signature:

Billing Address:
Signs will be shipped directly from manufacturer, freight collect.  

Shipping to a commercial/business address can reduce shipping costs.

COMPLETE SHIPPING ADDRESS FOR FREIGHT COMPANY
Name:

Address:

City:	 State:	 Zip:

 
 DATA  

DRIVEN PROFIT 
PROVEN 

SANTA GERTRUDIS BREEDERS INTERNATIONAL MEMBER

CITY, STATE GO HERE

RANCH NAME HERE

SA
NTA ERTRUDIS

G

SGBI Ranch Signs Now Available. ORDER YOURS TODAY!

SPECIFICATIONS
	 54” w x 48” h
	 Weatherproof 
	 Double-sided
	 3-color design
	 Pre-drilled mounting 

holes
	 Built to last!

MAIL ORDER FORM TO: 
SGBI, P.O. Box 1257, Kingsville, TX 78364,  

or FAX to (361) 592-8572

High-quality, durable, enamal-coated metal with your ranch name and location

$700/ea.
PLUS SHIPPING  

approxmiately  
$200-$400

mailto:sgbi@santagertrudis.com
http://santagertrudis.com/
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Delmo Payne, Owner Brent Shaw, Manager
(205) 468-5319 (cell) (205) 412-5761 (cell)

Grandview Farms
Cattle & Semen 

for Sale
5400 Bexar Ave. East
Hamilton, AL 35570

www.grandviewfarm.biz
RESERVE NATIONAL CHAMPION BULL

“JOHN 316”
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AlAbAmA Tennessee
256-773-4077 931-294-5507
Charles sandlin James sandlin

Cedar Crest Farms
408 suite b, Hwy 31 n.W.
Hartselle, Alabama 35640

K
EN
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U
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Y

2903 Co. Rd. 434
Moulton, AL 35650

Office
(256) 974-5392

Jernigan Ranch
Wayne & Lavonne

Buena Vista, GA 31803
O:  (229) 649-2575  H: (229) 649-7724

C: (229) 649-9659
Email: wjernigansr@gmail.com R
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www.goodinfarms.com
Berley, Jerry & Terry Goodin

Breeders of Santa Gertrudis Cattle
Official Nu Gen Project Farm

goodin     farms
auSTin, in (812) 794-2624
SGBi Herd #19416

 Dr. Burton   Judy McDaniel 
(770) 475-0287 home (404) 313-0292 cell

Email: mrmcranch@aol.com

MC Ranch
6016 Salem Valley Rd. 

Ringgold, GA 30736
www.mcranch.com

&
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N
A

Southern Breeze
Lamar Kelly

Enon, AL
(404) 915-4952

sbranch@sbranch.com  
www.sbranch.com

Al Shiyou
6033 Pontiac Dr.
Kiln, MS 39556

Tideland Farms
TL

(c) 228.216.8731
(h) 228.255.8729

Replacement Heifers & Bulls
We Got Some Good Ones.

Heath Farms
387 Goodin Williams Rd.  
Hodgenville, KY 42748
email: bheath12@windstream.net

(270) 358 4820

Pat & Beverly Heath

Jimmy & Ginger Montgomery
17925 Hwy. 82 • Union Springs, Ala. 36089

334.703.1314 (c) • 334.738.4886 (h)

Polled Bulls for Sale

Herd No. 2926

WILEY RANCH
Erik or Kim Wiley

155 Sayes Rd., Deville, LA 71328  
(318) 481-8082•(318) 481-6927

erikkeri@yahoo.com
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www.cbarcranch.net

De Soto, MO 63020
Alan Clark

Bud & Kelly Clark
(314) 607-1076

bud@cbarcranch.net

C Bar C Ranch

Heil Cattle Co.
Doug & Debbie Heil
Stonefort, IL 62987

(618)672-4887 (h)   (618)525-0611 (c)
dheilfarm@harrisburgtruss.comQuaLIty 

BeHInD tHe 
Crazy H eddyville, IL PremiseHerd #37491

QuaLIty 
BeHInD tHe 

Crazy H

Alan & Vivian Cox 
6444 Cox Mill Rd. 
Sanford, NC 27332

Herd #16315
C (919) 708-2816
H (919) 499-6741
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Jim Campbell Farm
C-M Cattle Co.

1108 Woodridge Lane • Liberty, MO 64068
Jim & Davy Campbell

(816) 830-3033
davyhcampbell@gmail.com

C7

RegisteRed santa geRtRudis Cattle

HeRd no. 7790

Chad, Jamie, Patrick, 
Erin-Kay & Caroline Daniel

Magnolia, AR
(870) 904-3070

triple7farms@gmail.com
Home of National Champions  

High Roller and Annie

C
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A Dr. Carl O. Westbrook • Vincent & Mary Westbrook
685 West 77th Street South • Tulsa, Oklahoma 74132

(918) 640-3960 • vincent-westbrook@utulsa.edu
Justin Geisinger, Ranch Mgr. • (918) 440-7264 • jgarrowwranch@gmail.com

dperner@olp.net
Herd No. 4405

Don & Eric Perner
(918) 366-2732

16702 Adams Road 
Mounds, OK 74047

Ryan Cowart, 
Manager

601-384-6719

Ed & Barbara Herring
Smithdale, MS

601-384-7062 cell
601-384-2617 farm

M
IS

S
IS

S
IP

P
I

Champion Polled Santa Gertrudis Cattle

DIETRICH’S
FLYING D RANCH
10 Seminole Tr. • Orlando, FL 32833

Phone: (407) 470-4638
www.DietrichsFlyingDRanch.com

FLO
R

ID
A

Ponderosa ranch
(405) 333-2296 H
(405) 640-9184 C

Joe & Dorothy Simmons
32557 U.S. Hwy. 177
Macomb, OK  74852

simco@mbo.net
Jesus is Lord

registered santa gertrudis

Reynolds prairie view farms
Rance & Kathy Reynolds
(918) 232-7870
Warner, OK 74469
rancelee12@gmail.com

Al Jackson: 803.984.0704 
Ajackson@pike.com

T.A. Jackson: 803.482.2283

lou al tuck farms
Great Falls, S.C.

S
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A

Circle A Farm

Phone (931) 682-2527
4824 Leipers Creek

Williamsport, TN 38487

David & Elaine Alderson
Registered Santa Gertrudis Cattle

Champions for the 
Pasture & Showring

T
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S bieri farms
P.O. Box 441 y Angleton, Texas 77516

(979) 849-7911
Herd No. 474 • www.bierifarms.com

http://www.santagertrudis.com/
http://www.grandviewfarm.biz/
mailto:wjernigansr@gmail.com
http://www.goodinfarms.com/
mailto:mrmcranch@aol.com
http://www.mcranch.com/
mailto:sbranch@sbranch.com
http://www.sbranch.com/
mailto:bheath12@windstream.net
mailto:erikkeri@yahoo.com
mailto:bud@cbarcranch.net
mailto:dheilfarm@harrisburgtruss.com
mailto:davyhcampbell@gmail.com
mailto:triple7farms@gmail.com
mailto:vincent-westbrook@utulsa.edu
mailto:jgarrowwranch@gmail.com
mailto:dperner@olp.net
http://www.dietrichsflyingdranch.com/
mailto:simco@mbo.net
mailto:rancelee12@gmail.com
mailto:Ajackson@pike.com
http://www.bierifarms.com/
http://www.cherokeeranchcattle.com/
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SO YOU WANT TO BE A SEEDSTOCK PRODUCER?
CONTINUED FROM  PAGE 16

“You have to be honest that these are your true costs, then 
best estimate your income,” Daley says. 

Everything should be estimated on an average, not based 
on drought or good grass years. The financial statement will 
reflect the applicant’s value, assets and debts, and the cash 
flow statement will show the inflow and outflow of cash over 
a given time.

The first time a young borrower approaches a bank, Daley 
suggests they go in looking for feedback on their plan. Rather 
than demanding to have $200,000 the next day, approach 
the bank with your idea and ask if it is feasible, or how the 
plan could be adjusted.

“Relationships with bankers are just like doctors, dentists 
or accountants, you need to find someone who fits your style 
and you can work with,” Daley says.

When Wasserburger first approached his bank with the idea 
of buying Rishel Angus, he had a history of owning cattle and 
paying the bank back.

Regardless of the route young producers choose to go – 
starting small or jumping in feet first – Rishel and Field agree 
that the best way to do it is with integrity.

“There is no shortcut to getting things done by not having 
the utmost integrity,” Rishel says. “As big as our beef indus-
try is, when it comes to relationships, it’s really small.”

It can take a lifetime to build a reputation and business, 
but that can all go away in the blink of an eye.

“I think there’s an opportunity to break into markets 
because you do business the right way,” Field says. “How 
you do business can have a big impact. If you look at any of 
the young seedstock producers who have done it well and 
relatively quickly, they did business the right way.”  

APRIL 11-14, 2019

Save the 
Date!

SANTA GERTRUDIS BREEDERS INTERNATIONAL

68TH ANNUAL MEETING

Join your fellow SGBI breeders for the 2019 SGBI Annual Meeting 
in San Antonio, Texas, next spring. More information, including a 
schedule and registration information, will arrive in future issues 
of SG-USA. Mark your calendars and save the date!

 SAN ANTONIO, TEXAS

HEADQUARTERS HOTEL 
Hyatt Regency Riverwalk 
123 Losoya St., San Antonio, Texas • (210) 222-1234

Room block reserved under 
Santa Gertrudis Cattle.

Tom Field shares insight on traits that make a good seedstock producer.

	 Do you see problems and want to change them?
“If there is something they see as a problem and they say they really 

just aren’t going to live with that and have an ‘I’m going to change it’ 
attitude. Sometimes it’s big things, sometimes it’s little things.”
	 Are you curious by nature? 

“They’re curious and willing to ask questions and are more interested 
in the questions than the answer. Anyone who starts with a solution is 
probably not a really great entrepreneur. A curious person connects the 
dots that other people miss.”
	 Are you willing to take a risk?

“This is not a risk-free business.”
	 Are you good at executing?

“They can take an imperfect plan and execute it really well. They can 
out-execute their competitors because they are focused, nimble, agile 
and willing to solve problems on the fly.”
	 Do you have core values that drive and motivate you?

“Oftentimes it is not money; it’s a desire for autonomy, a desire to be 
purposeful, a desire to become very, very good at something.” 

“[Banks] want to see people who have a good manage-
ment plan and someone who can document that they have 
some experience; maybe they worked for someone or grew 
up in the business,” Daley says.

It’s not bad to shop around for a good banker either. Find-
ing a banker who understands and is willing to make agricul-
tural, particularly livestock loans, is a must. Depending on 
what part of the country someone is in, there might not be 
many banks to choose from.

“Look for a relationship with a bank who has worked his-
torically with the livestock or farming sector and has a track 
record,” Daley says. “You can find out by going to cattlemen’s 
meetings or asking other cattlemen what bank they use.”  

Traits That Make a 
GOOD SEEDSTOCK PRODUCER










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Four  J  Cattle
Larry & Zoe Justiss 6994 U.S. Hwy 77 N
(361) 772-5613 Hallettsville, TX 77964 
zjustiss@cvctx.com www.fourjcattle.com 

Registered Santa Gertrudis & Crosses
J JBriggs Ranches

PO Box 1417 • Victoria, Texas 77902 
(361) 573-7141

Joe Jones, manager (361) 897-1337
Traylor Division
Bloomington, Texas

(361) 897-1337
San Roque Division

Catarina, Texas
(830) 999-3236

San Carlos Division
Rio Grande City, Texas

Joe Jones: briggsranches@hotmail.com

www.BriggsRanches.com

Cowman Selected. Cowman Proven.

Blackjack Oaks Ranch
Where Excellence is the Norm

Allen & Karen Ginnard
Washington, Texas

936.878.1825 • 713.586.9978
www.blackjackoaksranch.com

DaviD & Laurie Harris
P.O. Box 691 • Cleburne, Texas 76033

(817) 641-4159
david.harrisfarms@yahoo.com

Harris
riverBenD Farms

Fulton Farms
Jane Fulton, Suzanne Fulton & Taylor Terry

Post Office Box 3064  Denton, TX 76202
esterry@hotmail.com

(940) 368-7630 
(940) 898-1423 EF

ES
T2

C CORPORRON 
ACRES

os
ros

D
B

Ranch
www.corporronacres-dosbrosranches.com

Jim Corporron
Schulenburg, Texas 78956

Ranch (979) 562-2405 • Cell (979) 561-7185  
Email: jim@corpacres.com

Rodney & Barbara Corporron
Schulenburg, Texas 78956

(713) 724-1263
Larry Brown, Manager

(979) 561-6268

Double      
Wylie and B. J. Taliaferro

Box 57, Rosser, TX 75157 • Herd # 3326 
Wylie: 469-644-1620 • Duane Miller: 214-793-5111  

wylietaliaferro@yahoo.com 

 Ranch

Cattle Located in Hondo 
and Agua Dulce, Texas

1200 State Hwy 173 N
Hondo, Texas 78861

Hefte RancH
Kathryn Hefte Petty
(210) 414-2493

K.T. Hefte
(361) 813-4937

-H-Box 457 • Hemphill, TX 75948
(409) 787-2165

email: hargis@suddenlink.net
Herd # 7325

Hargis Farms
SanTa GerTrudiS

Darrell roach
Keller, Texas • (817) 235-8158

Crosswinds.tx@gmail.com

Office
(256) 974-5392

Lillian, Texas

Box 869
San Diego, Texas 78384

(361) 701-5683
Charter Member S.G.B.I.

John Martin Ranches

J
Herd #4

La Cuchilla Ranch

MYERS CATTLE &  
LAND CORP.
MARK MYERS
(936) 825-6544

www.myerscattleandland.com

25821 State Hwy. 6 South  Navasota, Texas 77868
contact: Lauren Myers West (281) 744-7605

or: Billy Eubanks (512) 484-1776

Double G Farms
Gilbert and Emma Garza 
P.O. Box 263
Edinburg, Texas 78540
Herd No.: 2405 (956) 206-1244

Santa Gertrudis 
Cattle Herd #878

Allen & Cheryll GrAinGer
P.O. BOx 2282, Brenham, Tx 77834

979-830-8785 • rockingacattle@gmail.com
www.rockingasantagertrudis.com

Rocking A Ranch

“The Tradition Continues”

Since 1898
Santa Gertrudis Since 1950

Herd #439

Olivarez ranches

P.O. Box 829
Mission, TX 78573

Ben D. Olivarez
(956) 585-1661 (o)

Helen Groves, owner
Ken Welch, general manager

17490 Private Road 4105, Baird, TX 79504
(325) 854-1002   Fax (325) 854-1010

Silverbrook Ranches

AJ & Rosemary Gambino
P. O. Box 235 Pattison, TX 77466

(832) 496-8836
www.santagertrudiscattle.com   

e-mail: rosemary.gambino@gmail.com

Rose Hill Ranch

SILER 
SANTA GERTRUDIS CATTLE

DAVID & AVANELL SILER
P.O. Box 3
Doole, Texas  76836

(325) 483-5449

Borchers 
Southern Y Ranches, L. P.

Y Braford F1

Charla Borchers-Leon • Mary Kay Borchers 
2401 North Wheeler Street 

Victoria, Texas 77901 • (361) 575-1297

Purebred • STAR 5 • Crossbred Cattle

Santa Gertrudis

Tommy Phillips Jeff Baranowski
(361) 573-5919 (H) (361) 575-1297 (O)
(361) 649-9726 (M) (361) 571-9728 (M)

Strait Ranches
Y.N. Strait Family
Carrizo Springs, TX

830.317.3310 | 830.876.3309
www.straitranches.com

T
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X
A

S

P. O. Box 21775 254-749-2586
Waco, Texas 76702 254-405-1111

HAROLD & OLENA COBB
Santa Gertrudis Cattle

THIRTEEN OAKS RANCH
VALLEY MILLS, TEXAS

haroldccobb@gmail.com

http://www.santagertrudis.com/
mailto:zjustiss@cvctx.com
http://www.fourjcattle.com/
mailto:briggsranches@hotmail.com
http://www.briggsranches.com/
http://www.blackjackoaksranch.com/
mailto:david.harrisfarms@yahoo.com
mailto:esterry@hotmail.com
http://www.corporronacres-dosbrosranches.com/
mailto:jim@corpacres.com
mailto:wylietaliaferro@yahoo.com
mailto:hargis@suddenlink.net
mailto:Crosswinds.tx@gmail.com
http://www.myerscattleandland.com/
mailto:rockingacattle@gmail.com
http://www.rockingasantagertrudis.com/
http://www.santagertrudiscattle.com/
mailto:rosemary.gambino@gmail.com
http://www.straitranches.com/
mailto:haroldccobb@gmail.com
mailto:jstults@jpsalliance.com
http://www.lacuchillaranch.com/
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Urbanosk y r anch
SGBI Herd # 2243 • eSt. 1969

Home of gert dynasty 4-30
14525 Urbanosky Ln., PLantersviLLe, tX 77363

Jerome CeLL (281) 797-5715 
bLake CeLL (936) 870-5252

HOOVER CASE
AUCTIONEER

P.O. Box 281 
Marshfield, MO 65706

(417) 844-6020

Photography    Marketing    Advertising  
Herd Consulting    Sales Consulting

Lundberg CattLe ServiCeS

bill Lundberg Office: (479) 967-1524
P.O. box 567 Cell: (479) 880-6217
russellville, ar 72801 lundbergcss@yahoo.com

Office
(256) 974-5392

Kelly Vesper
Charter Member SGBI - Herd 43
Drawer 679, Cotulla, TX 78014

(903) 436-3606

vesper ranch

Established 1850

Terry & NaNcy WuNderlich aNd Family
1755 Lange Lake Rd. • BRenham, Texas 77833

979-277-2838
n.wunderlich@hotmail.com

Herd #s: 18001, 19282, 34115, 35706
WUNDERLICH  FARMS

WF

5475 FM 457 Gene Kubecka: (979) 240-5311
Bay City, Texas 77414 Daniel Kubecka: (979) 240-5312

Wendt RanchesS

S

S

SHerd Established in 1954
Performance testing since 1958

E-mail: wendtranches@hotmail.com  
Website: www.wendtranches.com

SG
BI
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Townsend Cattle Co.
Ivan Townsend Family

home of rdf sancho’s never before 1136
css conventional & sexed semen available

Louise, Texas • (979) 541-3409
townsend30@yahoo.com

Pitchford cattle ServiceS
  Specializing in Show & Sale Cattle
 Offering Year Round Gain Testing

 Herd Consultation, Management & A.I. Work
(903) 388-2288 (c)
(903) 677-0664 (h)

Darrell, Shana,  
Casey & Gracey Pitchford
8565 CR 3913 • Athens, Texas
pitchfordcattle@hotmail.com Pitchfordtradition.com

David Alderson
931.682.2527

Williamsport, TN

Darren Richmond
423.364.9281

djrichmd@gmail.com

Marketing & Promotion  
of Santa Gertrudis Cattle

alderson/
richmond

T
E

X
A

S

Jackson, TN 38305
Wesley Klipfel
800-293-BULL
cottages@aeneas.net
www.cottagefarmgenetics.com

Cottage Farm Genetics
Semen ColleCtion

Semen Storage
Bull HouSing

emBryo tranSfer 
ProgramS

ai ProgramS

Advertisers

Darren richmonD   
Ringgold, Ga.     

(423) 364-9281   
djrichmd@gmail.com

Facebook/ 
Darren Richmond     

Sale cattle  •  herD SireS  •  Donor cowS

Mil-Mic Farm
Santa Gertrudis Bulls

Santa Gertrudis-Influence Bulls

(540) 406-0630  MilMicFarm@gmail.com

Rochelle, Va.
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DARREN RICHMOND
(423) 364-9281  

djrichmd@gmail.com

SANTA GERTRUDIS
U S A
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Santa Gertrudis USA
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SANTA GERTRUDIS SHOW

ResultsARKANSAS STATE FAIR
Oct. 17, 2018 | Little Rock, Ark. | Judge: Derek Smith

GRAND CHAMPION BULL
Rushmore 141, shown by Circle A Farm 

and Tinney Farms, Hanceville, Ala.

RESERVE GRAND CHAMPION BULL AND  
BEST OF POLLED BULL

777 Gambler, shown by 777 Farms and 
Circle A Farm, Williamsport, Tenn.

GRAND CHAMPION FEMALE
QV Summer Sage, shown by  

Tinney Farms, Hanceville, Ala.

RESERVE GRAND CHAMPION FEMALE
Top Shelf Rum Chata, shown by 

 Top Shelf Cattle Co., La Russell, Mo.

BEST OF POLLED FEMALE
777 Vegas Showgirl, shown by  

777 Farms, Magnolia, Ark.



Premier Cowtown Elite
Santa Gertrudis  

Sale
Open Santa Gertrudis  

Show

Matt Nichols 
mnichols1011@earthlink.net

(940) 393-2305

live broadcoast online at: 
www.cattleinmotion.com

Catalogs, Inquiries & Sale Day Contact:
Darrell PitchforD 
pitchfordcattle@hotmail.com 

(903) 388-2288

in the West Sale Arena at The Fort Worth Stock Show & Rodeo,  
next to the John Justin arena inside the Richardson-Bass building.

Sunday, January 20  
12:00 p.m.

Saturday, January 19  
5:00 p.m.

2019 Fort Worth Stock Show

mailto:pitchfordcattle@hotmail.com?subject=
http://www.santagertrudis.com/
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STATE FAIR OF TEXAS
Oct. 12, 2018 | Dallas, Texas | Judge: Victor Guerra

GRAND CHAMPION BULL
Quail Valley Redemption 60E1, shown 
by Quail Valley Farms, Oneonta, Ala.

RESERVE GRAND CHAMPION BULL
Rushmore 141, shown by Tinney Farms 
and Circle A Farm, Williamsport, Tenn.

BEST OF POLLED BULL
Danricks Gideon, shown by  

Matthew Payne, Dayton, Texas

GRAND CHAMPION FEMALE AND  
BEST OF POLLED FEMALE

C-P 017D7, Pitchford Cattle Co., 
Athens, Texas

RESERVE GRAND CHAMPION FEMALE
SR 23/7, shown by Avery Strait, 

Prosper, Texas

SANTA GERTRUDIS SHOW

Results

NORTH CAROLINA STATE FAIR
Oct. 16, 2018 | Raleigh, N.C. | Judge: John Rayfield

GRAND CHAMPION BULL
Circle A Creed, shown by  

FlatWillow Farm, Statesville, N.C.

RESERVE GRAND CHAMPION BULL AND  
BEST OF POLLED BULL

Big Show 129-5, shown by  
FlatWillow Farm, Statesville, N.C.

GRAND CHAMPION FEMALE AND  
BEST OF POLLED FEMALE

FlatWillow Tess 326, shown by 
FlatWillow Farm, Statesville, N.C.

RESERVE GRAND CHAMPION FEMALE
Circle H Scarlett, shown by  

Circle H Farm, Wrightsville, Ga.
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(979) 277-2838
1755 Lange Lake Rd.  

Brenham, Texas 77833
n.wunderlich@hotmail.com

Wishing You a Merry Christmas
and a Productive 

New Year!

Merry ChristmasMerry Christmas

Jesus is the Reason for the Season! 

from our house to yours!

Ricky & Betty McCormick
1211 Peach Ridge Road  • Brookshire, TX 77423     

Home: (281) 375-6861  •  Cell: (281) 797-6355

Woman Hollerin Ranch
www.womanhollerinranch.com

May the Lord Bless You  
and Keep You.  

May His Face Shine on You  
and Give You Peace!

1/2 page horizontal
Santa Gertrudis USA

Woman Hollerin Ranch
December 2018

mailto:n.wunderlich@hotmail.com?subject=
http://www.womanhollerinranch.com/
http://www.santagertrudis.com/
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Y.N. Strait FamilY
Carrizo Springs, tX

830.317.3310 | 972.841.0989 
 ynstrait@straitranches.com

StraitRanches
www.StraitraNCheS.Com | FaCebook.Com/StraitraNCheS

A sincere thank you to everyone that purchased, bid, 
attended, watched online, helped, or inquired about the 
Strait-Hefte Tried and True Production Sale. 

  With Gratitude,
The Y.N. Strait Family

Thank You!
Our Buyers:

Townsend Cattle Co.

Schuster Farms

Hefte Ranch

Buena Vida Ranch

Quail Valley Farm

B Square Ranch

Vesper Ranches

Wunderlich Farms

Grandview Farms

CF Cattle Co

3S2E Cattle

Bayli & Sage Fisher

Briggs Ranches

Callaghan Ranch

Cedar Creek Farm

Cherokee Ranch & Cattle

Cotton Branch Plantation

Harris Riverbend Farm

Hillary Trant

Korban Cattle

Kubecka Ranch

Kyle Kincannon Family

L Bar T

Mackey Cattle Co.

O/X Ranch

Painted Ass Ranch

Red Doc Farm

Reese Ranch

Rockin 3T Cattle

Rockin BK

Rodger Stout

Suzanne Fulton

Twin Creek Ranch

Wendt Ranch Partners

Wiley Ranch

Zajic FarmsOctOBer 25-26, 2019
strait-hefte tried & true prOductiOn sale

Save the Date!

http://www.straitranches.com/
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Sh a r i n g ho l i da     Wi S h e S

 Wi t h th a n k S to th i S    e a r'S Bu   e r S

But NiceNaught   , NOt

Santa helperS

Borchers_SG1218.indd   1 11/13/2018   12:18:35 PM

http://www.cattletoday.com/borchers_southern_y
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King Ranch continues to develop our Santa Gertrudis cattle with the original focus for which we created the breed: to make the 
most profitable beef animal for our volatile environment. We carefully manage our selection process and trait correlations so 
that we maintain fertility as the main objective while simultaneously advancing our carcass and performance characteristics by 
utilizing genomically enhanced EPDs, single-step selection, whole herd reporting, and rigid phenotypic selection parameters. 
Because of our balanced analytical and phenotypic selection approach, our cows get bred year-after-year in the toughest 
South Texas coastal environment and wean heavy calves that perform in the yard and on the rail. 

ROBERT SILGUERO: (361) 221-0316 · TYLOR BRADEN: (361) 219-0434 · TBRADEN@KING-RANCH.COM

Your Source for the “Original”Santa Gertrudis Genetics 
Established 1853

http://www.king-ranch.com/
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