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Manager: Arlin Taylor

Phone: 256-507-3838

Email: arlin.taylor@bhamfast.com

Website: tinneyfarms.com

to all our 28th Annual Alabama Connection buyers 
for making this year’s sale a great success!

Thank You

Thank You
to these other Tinney Farms buyers!

Thank You to  
Woman Hollerin Ranch,  

Rick & Betty 
McCormick, 

Brookshire, Texas and  
White Rock Farm,  

Matt, Cindy  
& Luke Chastain, 
Talking Rock, Ga.

    M
ark Your Calendars!

April 29, 2017 · Cullman, Ala.

Thank You to Quail Valley Farm,  
Ricky Cleveland, Oneonta, Ala.

Thank You to Corazon-Pitchford,  
Darrell Pitchford, Athens, Texas

777 Farm, Chad & Jamie Daniel, Magnolia, Ark.
Rolling Hills Farm,  Jennifer Walters, Laurel, Miss.

Triple H Ranch, Brannon & Amy Holt, East Ellijay, Ga.

Look for our lots in the 
Banners & Buckles Prospect Sale 

February 10, 2017 • Jackson, Miss.

http://www.tinneyfarms.com


Magnolia, ar 

Chad & Jamie daniel and 
family

(870) 904-3070  •  (479) 206-9199  
triple7farms@gmail.com

Owned by Briggs Ranches and Harris Farms

champions produce champions!

sj high roller 005
with the numbers 
the industry  
demands!

•  2016 National Champion Bull 
•  2016 National Champion Best of Polled Bull
•  2015 National Champion Best of Polled Bull

1291870 

777 vegas

miss 777 ariana
high roller daughter

high Roller Sexed Semen for Sale

•  2016 Grand Champion: Tulsa State Fair,  
Ohio State Fair, Indiana State Fair,  
Southeastern Empire (shown with her 777 Vegas calf)

•  2015 NJSGHS Reserve Calf Champion

 BW WW YW Milk TMat CW rEa Marb Tend SC

EPD .86 9.06 12.48 0.56 5.09 8.14 0.02 -0.04 0.00 -0.05
aCC 0.42 0.42 0.37 0.22 -- .33 0.27 .29 .30 0.30

20140078 

2013 National  Champion SJ High Roller won the  
Champion Get of Sire at the 2016 Tulsa State Fair.

Also look for our lots in the  
banners & buckles prospect sale

February 10, 2017 • Jackson, Miss.

m rock pixie dust
high roller daughter

•  2016 Calf Champion, Tulsa State Fair

Owned by Michael McConaughey

high roller son

2013 NatioNal ChampioN Bull

mailto:jamiejdaniel%40yahoo.com?subject=
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ON THE COVER
Sale day at Red Doc Farms in Belen, New Mexico 
begins with the bulls penned and ready for inspection 
by prospective buyers, prior to the sale. 
 Photo courtesy of Lisa Bard.
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Providing Polled Power Genetics to the Santa Gertrudis Breed

Dr. Roland & Elia Sanchez
703 S. Christopher Road (505) 864-7781 Office
Belen, NM 87002 (505) 864-2898 Residence

RED DOC
FARM

Double C Farms
William W. Cameron, Jr. & Family

377 Double C Drive
Raeford, NC 28376
(910) 875-4963HERD # 873

Champion Polled Santa Gertrudis Cattle

DIETRICH’S
FLYING D RANCH
10 Seminole Tr. • Orlando, FL 32833

Phone: (407) 568-2351
www.DietrichsFlyingDRanch.com

GRAy OAkS FARM
Dennis Jones, owner

905 Foxtrap Rd., Russellville, AL 35654
Home: (941) 735-9391

Polled Santa  
Gertrudis Association
Curtis Hudnall, President • (936) 334-4804

Larry Osborne, Secretary & Treasurer
(937) 604-4999

 

Flying C Ranch
Lester & Ouida Cossey

2639 Gum Springs Rd., Searcy, AR 72143
(501) 207-2272

Thanks to Conner State College, Warner, Okla., for 
their purchase of Taser 19/2, the high-selling bull 
and lot in the 2016 Arkoma Sale.

Thank You for  
Your Purchases!

Taser 19/2

flying c ranch
Lester & Ouida Cossey

Searcy, AR 72143
(501) 207-2272 • l.cossey@sbcglobal.net

Lester and Ouida Cossey with Roger Morton.

We also thank Cherokee Ranch, 
Sedalia, Colo., for purchasing our 
female lot in the 2016 Arkoma Sale.

We appreciate both of these 
outstanding operations for their 
confidence in our program.

Taser is a son of Wave Maker 12/8, the sire of the 2013 National 
Champion Bull High Roller and Grand Sire of 2016 National 
Champion Bull 777 Vegas 411. His dam is a daughter of 
Gunslinger 13/5 and is a sister to Pistol 28/0.

mailto:l.cossey%40sbcglobal.net?subject=
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EXECUTIVE DIRECTOR’S 
REPORT

By John Ford
(361) 592-9357 | jford@santagertrudis.com

CONTINUED ON PAGE 8 

T
he demand for profitable seedstock 
is growing and shrinking at the 
same time. Silly as that statement 
may sound, it is true. In today’s 

data-driven world, commercial cattle-
men expect seedstock producers to 
provide sound data and information 
validating profitable performance. Bulls 
and replacement females that func-
tion at the highest levels in challenging 
environmental conditions, producing 
calf crops that are healthy, heavy and 
sought by feeders and packers, sell 
– and do so at prices that affirm their 
value. Quality is always in demand. 

However, the marketplace has 
changed and continues to evolve. Herd 
expansion is slowing and it is unlikely 
we will see cowherd numbers return 
to the levels of the 1970s, 1980s or 
1990s. As Santa Gertrudis seedstock 
producers, we must recognize we are 
competing with numerous other breeds 
for a piece of a commercial market 
pie that it is not going to get any 
bigger. Therefore, our goals must be 
focused on capturing a greater slice of 
that pie. We have a superior product; 
Santa Gertrudis cattle offer all industry 
segments the opportunity to achieve 
their financial goals. We also have the 
tools in place to validate performance. 
Santa Gertrudis Breeders Interna-
tional’s (SGBI) genetic evaluation is 
built on thousands of ranch phenotypes 
and scan records collected over a 
25-year period. The evaluation utilizes 
genotypes collected from thousands 
of animals validated on 10K, 20K and 
50K SNP chips. Our breed is perfectly 
positioned to meet the growing demand 
for profitable seedstock in a shrinking 
market, but it is not easy to compete in 

a beef business industry that becomes 
more and more competitive every day. 
Success comes with planning, espe-
cially planning centered on operating 
the association in a manner that is 
financially sustainable while meeting 
the needs of SGBI’s members and their 
cattle-buying customers. 

Earlier this year, the Board of Direc-
tors began a comprehensive review 
of the association’s fiscal condition 
and the steps needed to ensure SGBI 
remains on solid financial footing, now 
and into the future. The Board identified 
four focus areas believed to be critical 
for long-term association financial suc-
cess, allowing SGBI to remain com-

petitive in a constantly evolving beef 
business environment. Moving forward, 
these four focus areas will serve as the 
foundation of a 5-year strategic finan-
cial plan for SGBI. 

Invest assets into the association in the 
form of member education, marketing, 

genomics and additional member services. 
Providing increased member sup-

port through an efficient utilization of 
the association’s financial and human 
resources will bolster marketing efforts, 
allow SGBI to stay on the genetic 
technology forefront and strengthen the 
breed’s industry footprint.

Adjust the association’s fee structure, 
including analyzing alternative structures 

and systems.
As reported at the close of FY 2015, 

SGBI is on sound financial ground; 
however, challenges are on the horizon. 
Now is the time to examine the asso-
ciation’s revenue stream and explore 
avenues that will allow SGBI to remain 
a viable member of the seedstock 
industry well into the future. 

Leverage strategic partnerships, including 
increased affiliate collaboration.

SGBI’s program partners provide 
the association with many of the tools 
needed for success. Our partnerships 
with Livestock Genetic Services, Blue-
Print Marketing, Ranchhand Analyt-
ics and many others have provided 
opportunities for program growth. 
Building on these partnerships, seek-

We have a superior product; Santa Gertrudis cattle offer all 
industry segments the opportunity to achieve their financial 

goals. We also have the tools in place  
to validate performance. 

The bi-annual SGBI Semen Catalog will 
be included in the January 2017 edition 
of SG-USA – and this is your chance to be 
included! This incredible marketing tool will 
once again be produced in both English and 
Spanish and will have expanded distribution 
at Santa Gertrudis events, internationally 
and by request for the next two years. Don’t 
miss this opportunity to be included! 

For more information and to reserve your 
space in this catalog, contact  

Darren Richmond at:  
 (423) 364-9281  • djrichmnd@gmail.com  

2017 SEMEN CATALOG COMING
Reserve your space by November 23!

SPACE RESERVATION DEADLINE IS NOV. 23

mailto:jford%40santagertrudis.com?subject=
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Carolina Corner

your Carolina Corner santa gertrudis breeders

lou al tuck farms
Great Falls, S.C.

Al Jackson: 803.984.0704 • Ajackson@pike.com
T.A. Jackson: 803.482.2283

Santa Gertrudis
BreederS of the CarolinaS

For more information:
 contact Scott Sherrill, President 

(404) 402-5601

Creech Farms
12483 NC 39 • Zebulon, NC 27597

Tony (919) 427-4679 • Brandon (919) 761-3894
Email: ccreech6@gmail.com CFCF

Herd No. 16769 Herd No. 37879 J.C.Sherrill, Jr. Ranch
Carlyle and April Sherrill (Scott, Colt & Lauren)

Mount Ulla, NC 28125
(704) 278-2196 • (704) 633-5723 
carlyle@sherrillcameron.com

breeders of the carolinas 
ultrasound collection day

Fri., Nov. 11 • 10:30 a.m. 
Ramseur, N.C.

breeders of the carolinas sale
May 13, 2017 • 11:00 a.m.

Chester Livestock Exchange, Chester, S.C.

44th AnnuAl

breeders of the carolinas 
field day

Sat., Nov. 19, • 12:00 p.m.  
T & S Ranch, Leesville, S.C. 

lou al tuck farms
(803) 984-0704

Don’t Miss Out!

young heifers that are ready to 
breed and several young bulls.

For Sale:

Stop by and see for yourself!

mailto:ajackson%40pike.com?subject=
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PRESIDENT'S LETTER
By Wes McDaniel

(770) 354-7802 | mcdanielwb@gmail.com

SGBI OFFICERS OF THE BOARD
PRESIDENT  Wes McDaniel  

SECRETARY/TREASURER  Deanna Parker

LONG RANGE PLANNING  Debbie Townsend

MARKETING & PROMOTION  Jamie Daniel

PRES. ELECT/PERFORMANCE  Yancey Strait

YOUTH ACTIVITIES  Betty McCormick

MEMBERSHIP  Jerome Urbanosky

SGBI BOARD OF DIRECTORS BY REGION
WESTERN REGION

Cheryll Grainger (Texas)
Rocking A Ranch

(979) 337-4152 | clgrainger@aol.com
Kathryn Hefte (Texas)

Hefte Ranch
(210) 414-2493 | hefteranch@gmail.com

Betty McCormick (Texas)
Woman Hollerin Ranch

(281) 375-6861 | bettysue1959@gmail.com
Yancey Strait (Texas)

Strait Ranches
(972) 841-0989 | yancey_strait@yahoo.com

Chris Taliaferro (Texas)
TAC Land & Cattle

(214) 674-8064 | ctaliaferro1@sbcglobal.net
Jerome Urbanosky (Texas)

Urbanosky Ranch
(281) 797-5715 | jerome@ameritechsi.com

Nancy Wunderlich (Texas)
Wunderlich Farms

(979) 277-2838 | n.wunderlich@hotmail.com

EASTERN REGION
Wes McDaniel (Ga.)

MC Ranch
(770) 354-7802 | mcdanielwb@gmail.com

Larry Osborne (Ky.)
Mosby Creek Ranch

(937) 604-4999 | mosbycreekranch@aol.com
Deanna Parker (Ky.)

Parker Farms
(270) 670-6285 | parkerfarms@scrtc.com

Aaron Schroeder (Mo.)
Missouri Meadows

(660) 287-7076 | aaron@missourimeadows.com
Robert Silva (Okla.)

(918) 470-5371 | rdsilva06@sbcglobal.net

AT LARGE DIRECTORS
District 1 - Warren Harris (N.M.)

WR Ranch
(505) 504-1513 | wrranchnm@gmail.com

District 2 - Debbie Townsend (Texas)
Townsend Cattle Company

(979) 541-4989 | townsendcattle81@gmail.com
District 3 - Jamie Daniel (Ark.)

Triple Seven Farms  
(870) 904-3070 | jd@gregbennett.com

District 4 - Arlin Taylor (Ala.)
Tinney Farms

(256) 352-3192 | arlint@bellsouth.net
District 5 - Tony Creech (N.C.)

Creech Farms
(919) 427-4679 | creechfarms6@gmail.com

District 6 - Todd Osborne (Mo.)
Osborne Livestock Co.

(859) 991-2438 | peppydoc1@aol.com 

EXECUTIVE DIRECTOR’S REPORT
CONTINUED FROM PAGE 6
ing new partners and strengthening ties 
with the association’s affiliates will allow 
SGBI to stretch its financial and human 
resources.
Restructure staff for more effective member 

service, examine relocation options and 
study virtual workplace sites.

The world is changing. The needs of 
breed association members and their 

cattle-buying customers continue to 
grow. Staffing patterns that effectively 
meet member needs yesterday will 
not address the needs of members in 
the future. Technology continues to 
progress in ways that challenge our 
approach to conducting business.  
SGBI must be flexible and open to 
change, prepared to adopt the most 
efficient and financially feasible prac-
tices in a fast-paced business setting. 

I suspect most everyone reading this article knows 
how to select, breed and raise quality Santa Ger-
trudis or Santa Gertrudis-influenced cattle. How-
ever, many of us of struggle when it comes time 

to market our genetics. This is a common challenge 
for purebred breeders of all breeds and often what 

distinguishes successful cattle operations from those that struggle to get off the 
ground. Did you know the average involvement of a purebred breeder is only 
about seven years? I have always been intrigued by this statistic. 

I know there are multiple reasons for the short life span of a purebred breeder, 
but I believe a common downfall of many purebred breeders is that they gener-
ally do not know how to effectively market their cattle.

I will be the first to admit I do not possess the ultimate secret of how to success-
fully market cattle. Believe me, if I did, I would get paid a lot more for my opin-
ions! However, for what it is worth, I believe there is a basic marketing approach, 
which if implemented, can benefit all purebred and commercial operations. 

Too often when marketing 
cattle, sellers focus on describ-
ing or pitching what we believe 
to be the positive attributes or 
accomplishments of our cattle 
as opposed to questioning and 
uncovering the buyer’s motives. 
Think about it. When you speak 
with a potential customer for the 
first time, how much of your dis-
cussion is focused on selling your 
animals as opposed to question-
ing and uncovering the buyer’s 
motives? 

Want a better way? Then 
change your strategy and focus 
more on thoughtful questioning – discovering whether you are dealing with a 
qualified buyer and what it might take to make a sale. There is an old saying 
that the customer is always right. Well, that may not always be true, but it is a 
lot easier to make a customer think they are making a good decision when you 
know exactly what it is they are looking to purchase. 

The diverse characteristics of Santa Gertrudis and Santa Gertrudis-influenced 
cattle can add value to any cattle operation. Santa Gertrudis and STAR 5 cattle 
are feed-efficient, heavy-milking, growthy, docile, resilient and so many other 
positive things. We must first understand our customer’s wants and needs in 
order to better market our genetics. We already have a product that the cattle 
industry is seeking. However, we need to listen better and explain to our custom-
ers why Santa Gertrudis genetics are always the best option for their operation! 

Photo courtesy of Red Doc Farm, Belen, N.M.
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Missouri Meadows
Aaron, Amy, Jack & Isaac Schroeder

18067 McCurdy Road
Hughesville, MO 65334

(660) 829-3067

Registered Santa Gertrudis, Durham Red & Star 5

osborne livestock
Todd, Donna, Dalton & Ashley Osborne

Sparta, Ky.• Lathrop, Mo.
(859) 991-2438

peppydoc1@aol.com

parkerfarms@scrtc.com

P
F

arker
arms

Charles, Deanna, Chip, June & Carsen Parker
5552 Jackson Hwy. • Cave City, KY 42127

(270) 678-5302 • (270) 670-6776

s a n t a  g e r t r u d i s 

Paul & Debbie Gautz
9865 Blarney Lane • Carthage, MO 64836

dgautz53@yahoo.com
417-437-2452 • 417-438-8712

H
er

d
 #

4
4
3
4

Santa Gertrudis Cattle

Del & Ginny Thomas
Pleasant Hill, IL 62366

(217) 734-2283  
ginny2@irtc.net

Shampain Ranch

district vi breeders 

www.cbarcranch.net

De Soto, MO 63020
Alan Clark

Bud & Kelly Clark
(314) 607-1076

bud@cbarcranch.net

C Bar C Ranch

Thank You!
To the buyers of our lots  

at the Arkoma Santa 
Gertrudis Sale!

 Grand Champion Female
 Best of Polled Female

417-437-2452 • 417-438-8712

2016 Oklahoma 
State Fair

Congratulations 
Karli Buggs!

MaGGie 73/15
Wyatt Nelson • Quincy Nelson  
Karli Buggs • Jonathan Kohley

We thank all the great 
kids who are showing 

Rustic Rail cattle!

Tracy Moorman, Gravette, ark.
Creekline Ranch, Soper, Okla.

Crosswinds Ranch, Keller, Texas
Bill & Sonja athey, Joplin, Mo.

John Piercy Vanita, Okla.

mailto:dgautz53%40yahoo.com?subject=


SANTA GERTRUDIS USA10

CONTINUED ON PAGE 13 

New  Members
SANTA GERTRUDIS WELCOMES

Active Members
Skipper Farms, Pam Skipper,  

Mclean, Texas
Double J Farms, Jimmy and Johnny 

Stroud, Millington, Tenn.
Circle L Ranch, Anthony Lampo,  

Bryan, Texas
DM Ranch, Dennis Douglas-Moore, 

Hondo, Texas
Junior Members
Coby Hagan, Hawkins, Texas

Edgar Villasano Jr., Linn, Texas
Marrissa Balboa, Weslaco, Texas

Weston Streit, Electra, Texas

Bobbie Streit, Electra, Texas
Emma Finley, Eustace, Texas

Andrew Walker, Forney, Texas
Ethan Lozano, Elsa, Texas

Lexi Lindamood, Farmersville, Texas
Taylor Tomeu, Sunset, Texas

Bailey Mudd, Lake Charles, La.
Emma Claire Long, Clio, Ala.

Carley Harpold, Harpold Farms,  
Hooks, Texas

Stran Hines, Chester, Texas
Adam Brown, Grand Saline, Texas

Mackenzie Machicek, Louise, Texas
Dawson Moran, Brenham, Texas

CONTACT FOR SGBI REGISTRATIONS: Diana Ruiz
P. O. Box 1257, Kingsville, Texas 78364 |  diana@santagertrudis.com

Phone: (361) 592-9357 • Fax: (361) 592-8572

REGISTRATIONS, STAR 5  
RECORDINGS AND TRANSFERS  

BY DISTRICT
SEPTEMBER  2016

ACTIVE MEMBERS
			   STAR 5	 Performance	 Purebred &	
District	 Purebred Reg.	 Reg.	 Only	 STAR 5 Trans.	
	 1	 15	 0	 8	 18	
	 2	 238	 37	 152	 168	
	 3	 1	 14	 0	 18	
	 4	 21	 46	 48	 14		
	 5	 13	 0	 12	 4

	 6	 20	 0	 0	 9

JUNIOR MEMBERS
			   STAR 5	 Performance	 Purebred &	
District	 Purebred Reg.	 Reg.	 Only	 STAR 5 Trans.	
	 1	 29	 7	 12	 13	
	 2	 2	 1	 0	 8	
	 3	 0	 0	 0	 0	
	 4	 6	 0	 0	 0		
	 5	 2	 0	 0	 0

SANTA GERTRUDIS Calendar
NOVEMBER
5	 Mountain Laurel Classic Santa Gertrudis Sale, 

Calhoun, Ga.
6	 Louisiana State Fair Open Santa Gertrudis Show, 

Shreveport, La.
11	 Breeders of the Carolinas Ultrasound Collection 

Day, Ramseur, N.C.
11-12	 Tri-Star Sale, Briggs Ranch, Bloomington, Texas
17	 North American Santa Gertrudis Show,  

Louisville, Ky.
19	 Breeders of the Carolinas Field Day, T & S Farm, 

Leesville, S.C.
19	 South Texas Heritage Sale, Robstown, Texas

2017
JANUARY
14	 Premier Cowtown Elite Sale, Fort Worth  

Stock Show & Rodeo, Fort Worth, Texas
15	 Fort Worth Stock Show & Rodeo  

Santa Gertrudis Show, Fort Worth, Texas

FEBRUARY
10	 Banners & Buckles Prospect Sale,  

Jackson, Miss.
11	 National Santa Gertrudis Show/Dixie National 

Livestock Show, Jackson, Miss. 

MARCH
11	 Santa Gertrudis International Show,  

Houston, Texas

APRIL 
29	 Crimson Classic Sale, Cullman, Ala.JuniorsSANTA GERTRUDIS 

By Reagan Ruddock, District 1 Representative

Hey y’all, my name is Reagan Rud-
dock. I’m 19 years old and I’m cur-
rently a freshman marketing major at 
Texas State University. As this month’s 
theme is marketing, I’m going to share 
with you some tips that I think are 
important for marketing yourself, your 
animals and our breed.

Marketing yourself is something you 
do every day, whether or not you real-
ize it. Every time you meet someone 

new, you’re leaving an impression of yourself on that person. 
The big question is, what kind of impression do you want to 
leave? I’m sure all of you have heard about the importance of 
a first impression. As you get older, first impressions become 
more critical. The impression you leave on someone the first 
time you meet can affect whether or not you get a job or 
make a new friend. It is important to remember that every-
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5475 FM 457, Bay City, TX 77414
email: wendtranches@hotmail.com  

SGBI Herd #621, established 1954

Gene Kubecka 
979-240-5311

Daniel Kubecka 
979-240-5312

Wendt Ranches

Tried, Tested & True!

SHERIFF 5577
R# 1165312

Semen available to incorporate these impressive sires into your herd – 

He combines Foundation King Ranch genetics with  
Wendt All Star and Magnum 357. Positive numbers  

with a high Growth Index and low Birth Weight numbers 
make him ideal for all markets, whether seedstock  
producers or commercial cattlemen – he will work! 

Polled son of Partner, from generations  
of Wendt and Kubecka Ranch breeding,  
he has always added thickness and quality  
to his calves. With low Birth Weight numbers,  
Sheriff will succeed in today’s marketplace!

KR 1131/13
R# 20134080

mailto:wendtranches%40hotmail.com?subject=
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SELLING VS. MARKETING SEEDSTOCK
By Randy L. Stanko, Ph.D., Texas A&M University-Kingsville

SANTA GERTRUDISProduction

W
hat has happened to the 
commercial cattle market? 
Weaned, 5-to-7-weight calf 
values have essentially been 

reduced by 50 percent compared 
to last spring. There is no doubt 
that these current prices will affect 
the seedstock market – at least 
the bull-buying side. Moreover, at 
least in Texas, the packer bull price 
has slipped below $1 per pound. 
Commercial cattle producers will 
most likely want to “hang on” to 
those recently purchased, higher-

priced, replacement bulls so they can sire as many calves 
as possible. This will be the opposite of what we observed 
in 2014 and 2015. Recall that in those years, commercial 
cattle producers were selling bulls to packers for more than 
$1 per pound, often getting more total dollars for the retired 
bull than they had originally paid for him as a yearling. When 
cattle numbers are low and cattle prices are high, it is easy to 
be a cattle seller. When we have the reverse conditions (for 
whatever reasons), we need to quickly think like and become 
seedstock cattle marketers.

How long will this slump in cattle prices last? No one really 
knows, but the beef cattle market gurus predict this market 
decline could last through 2018, although with much less 
slope than we have experienced over the last 12 months. In 
the short term, there are numerous empty cattle pens across 
the United States and plenty of cheap feed for cattle that cur-
rently occupy pens.

If farmer-feeders prefer feeding grain rather than selling it 
cheap, they will feed as much as they can. This translates 
into heavier carcass weights and still lower market prices. 
If fat cattle hit lows of $1.20/lb., that will put feeder 
cattle at $1.40/lb. and weaned calves at $1.50/lb. The 
old adage that three weaned calves equal the price of 
a new herd sire would place the money a commercial 
beef producer should be willing to spend on a young 
herd bull at around $2,500. Wow!

Commercial herd sire “marketers” must first 
realize that cow-calf producers will no longer be 
making $400 to $500 per mother cow, as they did 
in 2014-2015. These profit margins have narrowed 
substantially, yet still remain positive, which is good 
news for the seedstock producer. Your customers are 
still making profits in the range of $100 to $200 per 
mother cow. The second item to remember is a simple 
marketing principle: “If you have a good product and 
stand behind it, you will have repeat customers.” 
This translates into selling bulls (or heifers) that are 

reproductively sound, guaranteed and genetically superior to 
the herds they will be joining. This principle can be summed 
up in two words: customer service. The goal is to sell custom-
ers good bulls at a fair price every one or two years rather 
than selling one average bull for a high price only once. This 
will involve many visits to your ranch – some fruitful, others 
not – and the bull marketer asking questions about market 
weight, age and goals, raising or buying replacement heifers, 
environmental conditions, rainfall and stocking rates. Mar-
keters must be consultants for the current and prospective 
customer.

Is there any good news for cattle markets? We are in 
an election year and all commodity markets are behaving 
abnormally (i.e., oil, corn, cotton, wheat and cattle). How-
ever, beef demand remains strong despite the recent high 
prices. There has been positive growth in fine dining and fast-
casual dining restaurants, whereas fast-food growth has been 
rather flat. I attribute this to lower fuel prices. Who knows 
what the presidential election results will bring, and of course 
we will always have competition from pork and chicken – so 
keep an eye on all three. The best news we have heard lately 
is that China could resume imports of U.S. beef! The ban on 
U.S. beef imports that China imposed due to bovine spongi-
form encephalopathy (BSE) has been lifted, but negotiations 
with the U.S. Department of Agriculture still remain to be 
worked out. According to the U.S. Meat Export Federation, 
China currently consumes 7 lbs. of beef per person per year. 
If the middle class of China continues to expand and if the 
Chinese triple their beef consumption (21 lbs./person/year 
vs. 55 lbs./person/year in the United States), China could 
potentially consume nearly all of the beef we currently pro-
duce in the United States. Seeing a photo taken of a Chinese 
beef lover sitting down to enjoy a U.S. ribeye may be some-
thing we can all ask Santa Claus to bring us. 

George West, Texas 
(361) 566-2244

lacampanaranch.com
campana@granderiver.net

http://www.lacampanaranch.com
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Houston Livestock
Show and RodeoTM

March 7-26, 2017
rodeohouston.com

Contact the
Houston Livestock ShowTM at

livestock@rodeohouston.com

or 832.667.1125

SANTA GERTRUDIS INTERNATIONAL SHOW • SATURDAY, MARCH 11 – 2 P.M.

JUDGE: Blake Nelson, Platte City, MO • LOCATION: NRG Center, Main Arena

OPEN SHOW ENTRY DEADLINE: Jan. 5, 2017 • LATE ENTRY DEADLINE: Feb. 1, 2017

SANTA GERTRUDIS SALE
Reports

MID-COAST SANTA GERTRUDIS 
ASSOCIATION SALE

SEPT. 24, 2016 | BRENHAM, TEXAS
SALE AVERAGES

60	 Registered Lots	 $1,983
29	 Open Heifers	 $1,859
15	 Bred Heifers	 $1,867
7	 Pairs	 $2,400
6	 Bulls	 $1,800
3	 Bred Cows	 $2,500

JUNIOR LETTER
CONTINUED FROM PAGE 10

where you go, you’re trying to “sell yourself.” Make sure to 
always have a smile on your face, shake hands, be respectful 
and, most importantly, always look and act presentable.

Marketing cattle and a specific breed is a constant topic 
of discussion in the cattle industry. What will this animal or 
breed contribute to your buyer’s herd? Will this breed be 
able to sustain the climate changes in the buyer’s part of 
the world? It is important to find out what your buyer needs 
are so you know the proper animal(s) to introduce to his 
herd. 

Not only is marketing cattle important, but marketing our 
breed is crucial. It is important to promote Santa Gertrudis 
and the terrific traits they have. From being able to withstand 
the harshest heat and cold winters, to being an excellent 
maternal breed, there is something in the breed that every 
cattle rancher could use. For those of you who have friends 
looking for a show heifer, convince them to get a Santa Ger-
trudis! If the traits alone are not enough, remind them about 
our donated heifer program and the socials we have through-
out the year. 

Marketing is something everyone does all the time, con-
sciously or not. Make sure the first impression you leave with 
people is one that will land you a job someday or make you 
a new friend. Find the best way the animal you’re selling can 
fit into someone’s herd and go from there, and of course, 
ALWAYS spread the good word about our beautiful, cherry-
red cattle. 

DISTRICT 6 JR. SHOW AND SALE
SEPT. 21-22, 2016 | RICHMOND, IND.

SALE AVERAGES
17	 Lots	 $2,275
The high-selling lot was a pair consigned by Mosby Creek 

Ranch, Sparta, Ky., and sold to Bob Rans, Culver, Ind., for 
$2,650. 

http://www.rodeohouston.com
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T
he contradiction of circumstances 
in the current cattle market envi-
ronment has created incompa-
rable yet exciting times for cattle 
producers and feeders alike. Cow-

calf producers continue to expand the 
nation’s beef cowherd, increasing total 
beef supply; the need for beef exports 
is intensifying; the Midwest is flush with 
grain; and profit margins for feeders 
are dwindling after taking the brunt of 
the crash with months of consecutive 
losses. Knowledgeable producers and 
feeders can maintain healthy margins 
by adjusting production, marketing and 
risk management plans with increasing 
supplies in mind.

Excess supply of beef is a continu-
ing challenge and opportunity that has 
stemmed from the expansion of the 
beef cowherd and will likely continue 
to increase into 2018. Mike Murphy, 
Cattle-Fax analyst, explained trends 
during the Cattle-Fax Trends Plus Cow-
Calf webinar on Aug. 31, sponsored 
by Elanco Animal Health. The webinar 
reviewed cattle and feedstuff market 
projections into mid-2017; supply and 
margin expectations with herd expan-
sion estimates; and the long-term out-
look for the cow-calf industry, including 
weather, cow costs and the cattle cycle.

Murphy explained that domestic 
total protein per capita consumption, 

Cattle Markets, Exports 
and Beef Supply, 

which includes beef, pork and poul-
try, has increased 9 pounds from 200 
pounds per capita protein consumption 
in 2014 to 209 pounds in 2015, and 
looks to increase 3.5 pounds per capita 
consumption this year, continuing into 
2017.

“The inability to get excess supply off 
our market has created an environment 
where we have seen these production 
systems lose leverage to the domestic 
buyers here in the States,” Murphy said. 
“The best measurement of that is look-
ing at the value of each of these pro-
teins as a percent of price. Somewhere 
in the last nine months, each of these 
three proteins’ live price as a percent of 
retail price is at or near a 10-year low.”

This does not suggest exports are 
declining in terms of total volume, 
Murphy clarified; they are just not 
increasing at the same rate relative to 
what our production increases have 
done. 

With increased beef production in 
the United States, what will it take to 
move that excess product? Beef price 
spreads have widened compared to 
other proteins. 

This could be a challenge, looking at 
the marketplace. According to Murphy, 
as beef supplies started to grow, the 
cycle highs of fed steer prices were 
around $170/cwt at the beginning 

of 2015. Now, the market has been 
downtrending at a sustained rate for 
two years straight, with only a little rally 
from December 2015 to March 2016. 
Looking at 2006 through 2011 from a 
price standpoint for fed cattle, cattle 
were trading $80 to $100/cwt, total 
protein supplies were going down and 
we have not recovered these supplies in 
the beef sector. Where will this market 
take feeders? Keep reading. 

State of the industry
To understand the whole environment 

surrounding prices and supply, we need 
to look at weather forecasts and feed-
stuffs production affecting the value 
of cattle. The Aug. 23, 2016 Drought 
Monitor showed western states still 
plagued with dry conditions and dry 
pockets in the Northern Plains, but for 
the majority of crop and forage grow-
ing regions, summer has been excel-
lent in terms of moisture and will likely 
continue into fall. The World Agricul-
tural Supply and Demand Estimates 
(WASDE) report in early August fore-
casted the United States to be flushed 
with grain; an excess supply of corn, 
wheat and feedstuffs will likely exist. 

“The WASDE report also showed a 
projection of a 175 bu/acre yield for 

CONTINUED ON PAGE 16 

By Kelsey Pope, Feature Writer

Oh My!
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Borchard fairgrounds • roBstown, texas

For information or to request a catalog, please visit:

 SouthTexasHeritageSale.com

S o u t h  t e x a S

 Heritage Sale

heritage genetics  proven performance

  Bred heifers    open heifers    pairs

“The cattle we have purchased over the 
last three years have been excellent 
additions to our herd. Every head of cattle 
that we have purchased is still in our  
herd today; that says how happy we are 
with them!”

Build Your Herd With the Best!

Saturday
November 19, 2016

erik & Kim wiley
wiley ranch, deville, La

You may also call:  
Larry garza (956) 206-1244

Fri., Nov.18 4 p.m.  cattle available to view 
 7:30 p.m. dinner at doc’s  
  seafood and steaks

Sat., Nov. 19 8 a.m.  cattle available to view
 11 a.m.  tamale Lunch
 Noon   Sale Begins

Sun, Nov. 20 8:30 a.m.  Junior hot gert show

Schedule of  Events
King ranch
Borchers southern Y ranches, LP
strait ranches
red doc farm
La campana ranch
schuster farms
John Martin ranches
olivarez ranches
double g farms
tol and Kelsey cawley
diamond s ranch
elliott roberts ranches

hudek farms
J star c ranch
san Jose cattle company
reese ranch
sage fisher
Maldonado cattle company
solomon Butler
el encindido cattle company
wiley ranch
h. cade Burks
Jc ranch
hefte ranch

Our Consignors
santa gertrudis & star 5 feMaLes

http://www.southtexasheritagesale.com
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corn this year,” Murphy said. “This is 
the best corn production we will have 
from a historical standpoint.”

As the dots are connected with 
weather, feedstuffs and the value of 
cattle, Murphy explained that look-
ing at the value of corn as it relates to 
the value of feeder cattle and calves, 
producers should be in a very comfort-
able environment in the course of the 
next six to nine months, with corn trad-
ing at a favorable level between $3.15 
and $3.65 for a practical range. Local 
producers will still have to account for 
local basis as to what that might mean 
for cash prices. 

Cowherd expansion and beef supplies
The United States has seen continued 

expansion in the size of the cowherd 
from Jan. 1, 2016, and that expansion 
will continue to grow over the next two 
years, resulting in more cattle to be 
harvested. 

“Ultimately, as we think about expan-
sion of the beef cowherd, the bottom 
line is bigger beef production, not only 
in 2016 but as we look into 2017 and 
2018,” Murphy said. 

Commercial beef production, as 
well as production from our competi-
tors – pork and poultry – continues to 
increase. Now that the issues plaguing 
the pork and poultry industries are past 
(PED virus in hogs and bird flu in poul-
try), the trends are showing long-term 
growth of total protein production, with 
2014 through 2018 showing the largest 
growth in a four-year span [See chart]. 

“As an industry, the value of our 
product is ultimately determined by the 
consumers’ willingness to pay and that 
consumers have choices,” Mark Frasier, 
F Cross Cattle Company, Fort Morgan, 
Colo. said. “Not long ago, the average 
price of a pound of beef was more than 
a pound of pork and a pound of chick-
en combined. Especially at increased 
levels of production, it’s essential to 
respect the limits and desires of the 
retail marketplace. That’s why it’s so 
important to focus on export growth for 
our product.”

Domestic production in 2018 alone 
will be 100 billion pounds of red meat 
and poultry combined. In terms of this 
volume, however, we need to be able 
to export protein to one of the United 
States key trading partners around the 
globe. 

“The challenge we run into with this 
situation is that with our total exports 
as a percent of production, we’ve lost 
ground in the course of the last couple 
of years,” Murphy said. Murphy attrib-
uted two key components that can be 
addressed with this decline:

In Fall 2014, Russia banned pork and 
broiler meat, and quit importing from 
the United States. This has had a direct 
influence on the United States’ ability to 
export.

In 2016, there was a record number 
of pork imports to China. The United 
States has not maintained its market 
share in relationship to 2014 and 2015.

Murphy also noted that the U.S. has 
seen an increase in per capita net beef 
supply in 2016 that will likely amount 
to a full pound, maybe more, from 54 
pounds in 2015. By 2018, we are look-
ing at a two-pound increase. 

Cattle market projections
Frasier is a stocker operator who 

monitors projected cattle inventories 
along with anticipated levels of demand 
for beef. Therefore, the price a year 
from now is more important to his busi-
ness than the price today. Even so, he 
sees how the current cycle is affecting 
the cattle business and beef demand.

“The current crash has simply erased 
all of the equity generated during the 
strong market rally of 2013-14,” Frasier 
says. “The dilemma for producers 
going forward is discovering what price 
level represents true value, and what 
level of production that will sustain.”

“As a stocker operator, I have to live 
within the margin between calf and 
feeder cattle prices. For the cow-calf 
producer, it has always been about 
keeping a handle on cost of production.”

The volatility of prices have been 
top of mind for cow-calf producers 
and feeders the past two years. Since 
the cattle market prices topped in 

CATTLE MARKETS, EXPORTS  
AND BEEF SUPPLY, OH MY!
CONTINUED FROM PAGE 14

January 2015, they’ve been 
on the downward trend for 
nearly two years. Looking 
long term, Murphy said the 
fed steer cattle markets from 
1996 through 2002 were at a 
trading range from mid-$50s 
to low $80s/cwt. The market 
transitioned after the BSE 
issue in 2003 to a new, practi-
cal trading range of $80-
$100/cwt, then transitioned 
again in 2011, moving into a 
range of cycle highs. As the 
beef supply increases, what 
will the price look like for fed 

steers? According to Murphy, the ques-
tion looking at the value of fed cattle 
becomes, “What can demand sustain 
going forward?” 

“Looking at a more narrow window 
for the next six to nine months, we 
believe as we look at the market, 
there’s excellent support to the fed 
cattle market defined somewhere 
between $1 to $1.10/cwt as we go into 
next spring,” Murphy said. “The top 
side of this market has stiff resistance 
in the $1.20 to $1.25/cwt area.”

In comparing the current market to 
2011, Murphy expressed that we are 
in a different corn environment today. 
Because we are in favorable conditions 
with high supply of feed, producers 
should find good support to the feeder 
cattle market in the lower to mid-$130s 
($/cwt) now until Spring 2017. 

However, with the loss of equity the 
feeder cattle market has incurred after 
18 months of consecutive losses, feeder 
purchases are based strictly on the 
opportunity to hedge, and risk manage-
ment has become a fact of life.

“Cattle feeders have taken the brunt 
of the market collapse and experienced 
negative closeouts on probably the last 
four turns of placements,” Frasier says. 
“Some are out of business and others 
have significantly diminished balance 
sheets. Relief in the form of reduced 
feed costs will help, but there is new-
found conservatism in the feeder’s 
willingness to ‘bet on the come.’”

The challenge next for feeders will 
be to operate at the $130/cwt level and 
help their industry find new markets for 
the growing beef supply.

“The $130s is a likely range for 
feeder cattle as we look forward,” 
Murphy said. “The questions then 
become, ‘What can we do with beef 
demand?’ and ‘Will we be able to get an 
upper hand in the protein sector?’” 
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H & H Scotty Hooper (256) 338-8605
Seth Hooper (256) 338-7197
281 County Rd. 643
Cullman, AL 35055
E-mail: rshooper@mywaytrans.com
www.hhfarmscullman.com
Ranch Mgr: Johnny Smith (256) 531-5595

Registered 
Santa Gertrudis 
 and Star Five
Herd # 35308

HH

Delmo Payne, Owner Brent Shaw, Manager
(205) 468-5319 (cell) (205) 412-5761 (cell)

Grandview Farms
Cattle & Semen 

for Sale
5400 Bexar Ave. East
Hamilton, AL 35570

www.grandviewfarm.biz
RESERVE NATIONAL CHAMPION BULL

“JOHN 316”
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AlAbAmA Tennessee
256-773-4077 931-294-5507
Charles sandlin James sandlin

Cedar Crest Farms
408 suite b, Hwy 31 n.W.
Hartselle, Alabama 35640
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Denson 3D Farms
 John & Kay Denson

1548 Brooker Farm rd
dalton, Ga 30721

706-259-3838  (home)  
706-264-1224  (cell)

denson3dfarms@gmail.comHerd # 9006    

2903 Co. Rd. 434
Moulton, AL 35650

Office
(256) 974-5392

Jernigan Ranch
Wayne & Lavonne

Buena Vista, GA 31803
O:  (229) 649-2575  H: (229) 649-7724

C: (229) 649-9659
Email: wjernigansr@gmail.com R
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www.goodinfarms.com
Berley, Jerry & Terry Goodin

Breeders of Santa Gertrudis Cattle
Official Nu Gen Project Farm

goodin     farms
auSTin, in (812) 794-2624
SGBi Herd #19416

 Dr. Burton   Judy McDaniel 
(770) 475-0287 home (404) 313-0292 cell

Email: mrmcranch@aol.com

MC Ranch
6016 Salem Valley Rd. 

Ringgold, GA 30736
www.mcranch.com
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Southern Breeze
Lamar Kelly

Enon, AL
(404) 915-4952

sbranch@sbranch.com  
www.sbranch.com

Al Shiyou
6033 Pontiac Dr.
Kiln, MS 39556

Tideland Farms
TL

(c) 228.216.8731
(h) 228.255.8729

Replacement Heifers & Bulls
We Got Some Good Ones.

5 Bar E Farm
Greg and Hilda Edenfield 

Altha, FL 
(850) 209-0780MagnuM 357 

email: fivebare@yahoo.com

Home of  
2-Time  

National  
Champion

Heath Farms
387 Goodin Williams Rd.  
Hodgenville, KY 42748
email: bheath12@windstream.net

(270) 358 4820

Pat & Beverly Heath

Jimmy & Ginger Montgomery
17925 Hwy. 82 • Union Springs, Ala. 36089

334.703.1314 (c) • 334.738.4886 (h)

Polled Bulls for Sale

Herd No. 2926

Ryan Cowart, 
Manager

601-384-6719

Ed & Barbara Herring
Smithdale, MS

601-384-7062 cell
601-384-2617 farm
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WILEY RANCH
Erik or Kim Wiley

155 Sayes Rd., Deville, LA 71328  
(318) 481-8082•(318) 481-6927

erikkeri@yahoo.com
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www.cbarcranch.net

De Soto, MO 63020
Alan Clark

Bud & Kelly Clark
(314) 607-1076

bud@cbarcranch.net

C Bar C Ranch

Mathis farMs
573.429.0996 cell

Doniphan, Mo.

Your Star 5 Headquarters

Craig Mathis

573.996.4875 home

AI-Sired Fullblood 
Gert Bulls for Sale

Herd No. 40558

Heil Cattle Co.
Doug & Debbie Heil
Stonefort, IL 62987

(618)672-4887 (h)   (618)525-0611 (c)
dheil@harrisburgtruss.comQuaLIty 

BeHInD tHe 
Crazy H eddyville, IL PremiseHerd #37491

QuaLIty 
BeHInD tHe 

Crazy H

Quality 
Behind the 

Crazy h

HAMPTON HILLS
DAVID & SHERRY HAMPTON

26779 Hwy. 87
California, MO 65018

(573) 796-2763
david@pbomc.com

H
Herd #4900

WR Ranch
P.O. Box 639

Bosque, N.M. 87006
(505) 504-1513 

wrranchnm@gmail.com
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Alan & Vivian Cox 
6444 Cox Mill Rd. 
Sanford, NC 27332

Herd #16315
C (919) 708-2816
H (919) 499-6741

N
O

R
T

H
 C

A
R

O
LIN

A
Jim Campbell Farm

C-M Cattle Co.
1108 Woodridge Lane • Liberty, MO 64068

Jim & Davy Campbell
(816) 830-3033 • (816) 792-3601

davyhcampbell@gmail.com

C7

RegisteRed santa geRtRudis Cattle

HeRd no. 7790

Chad, Jamie, Patrick, 
Erin-Kay & Caroline Daniel

Magnolia, AR
(870) 904-3070

triple7farms@gmail.com
Home of National Champions  

High Roller and Annie

Cherokee ranCh

Sedalia, Colorado

Rafael MiRanda 
Ranch Manager  

303-888-5297

JaMes HolMes 
Executive Director  

303-523-9503

CherokeeRanchandCattle.com
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A Dr. Carl O. Westbrook • Vincent & Mary Westbrook
685 West 77th Street South • Tulsa, Oklahoma 74132

(918) 640-3960 • vincent-westbrook@utulsa.edu
Justin Geisinger, Ranch Mgr. • (918) 440-7264 • jgarrowwranch@gmail.com

918-616-7741
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SANTA GERTRUDIS SHOW

Results

OKLAHOMA STATE FAIR
Sept. 25, 2016 | Oklahoma City, Okla. | Judge: Tommy Brandenburger

GRAND CHAMPION BULL
Spectre 007, shown by Stroman Cattle 

Co., College Station, Texas

RESERVE GRAND CHAMPION BULL
Copperhead 915C4, shown by 

Corazon/Pitchford and Southern  
Cattle Co., Athens, Texas

GRAND CHAMPION FEMALE AND  
BEST OF POLLED FEMALE

Maggie 73/15, shown by Karli Buggs, 
Carthage, Mo. 

TULSA STATE FAIR
Oct. 2, 2016 | Tulsa, Okla. | Judge: Jason Heath Turners

RESERVE GRAND CHAMPION STAR 5
Cinnamon, shown by Kali Kimble, 

Kingsbury, Texas

GRAND CHAMPION BULL
Masterpiece 101, shown by  

Tinney Farm and Circle A Farm,  
Hanceville, Ala. and Williamsport, Tenn.

RESERVE GRAND CHAMPION BULL
Mr. Double TT Omaha, Shown by 

Stroman Cattle Co.,  
College Station, Texas

BEST OF POLLED BULL
WindCrest 17/5, shown by  

WindCrest Farm, Leitchfield, Ky.

GRAND CHAMPION FEMALE AND  
BEST OF POLLED FEMALE

Miss 777 Ariana, shown by 777 Farm, 
Magnolia, Ark.

RESERVE GRAND CHAMPION FEMALE
LCC 155, shown by Casey Pitchford, 

Athens, Texas
GRAND CHAMPION STAR 5

CWR Brick House, shown by  
Crosswinds Ranch, Keller, Texas

RESERVE GRAND CHAMPION FEMALE
LCC 155, shown by Casey Pitchford, 

Athens, Texas

GRAND CHAMPION STAR 5 FEMALE
Harris 204/5, shown by  

Casey Pitchford, Athens, Texas

NO PHOTO AVAILABLE
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Richard & Sharon Stellman
408 FM 1376

Boerne, Texas 78006
(830) 537-5778 

E-mail: rgsecgr@gvtc.com
Ranch - Hondo, Texas

(830) 426-5119

El Chaparral Grande Ranch
Herd  No. 10149

Four  J  Cattle
Larry & Zoe Justiss 6994 U.S. Hwy 77 N
(361) 772-5613 Hallettsville, TX 77964 
zjustiss@cvctx.com www.fourjcattle.com 

Registered Santa Gertrudis & Crosses
J J

Circle A Farm

Phone (931) 682-2527
4824 Leipers Creek

Williamsport, TN 38487

David & Elaine Alderson
Registered Santa Gertrudis Cattle

Champions for the 
Pasture & Showring
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Borchers 
Southern Y Ranches, L. P.

Y Braford F1

Charla Borchers-Leon • Mary Kay Borchers 
2401 North Wheeler Street 

Victoria, Texas 77901 • (361) 575-1297

Purebred • Star 5 • Crossbred Cattle

Santa Gertrudis

Tommy Phillips Richard G. Hood
(361) 573-5919 (H) (361) 790-5641 (H)
(361) 649-9726 (M) (979) 777-8247 (M)
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Bar-T ranch
rick and Pam Thomas

7288 Luella Road • Sherman, Texas 75090
(972) 977-8897

Herd #8802r.thomas1947@yahoo.com

bieri farms
P.O. Box 441 y Angleton, Texas 77516

Office: (979) 849-7911 y Fax: (979) 849-1926
oldaggie56@aol.com y www.bierifarms.com
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Briggs Ranches
PO Box 1417 • Victoria, Texas 77902 

(361) 573-7141

Joe Jones, manager (361) 897-1337
Traylor Division
Bloomington, Texas

(361) 897-1337
San Roque Division

Catarina, Texas
(830) 999-3236

San Carlos Division
Rio Grande City, Texas

Joe Jones: briggsranches@hotmail.com

www.BriggsRanches.com

Cowman Selected. Cowman Proven.

registered santa gertrudis

Reynolds prairie view farms
Rance & Kathy Reynolds
(918) 232-7870
Warner, OK 74469
kathy051@cox.net

e-mail: dperner@olp.net
Herd No. 4405

Double P Ranch
Don & Eric Perner

(918) 366-2732
16702 Adams Road 
Mounds, OK 74047

Blackjack Oaks Ranch
Where Excellence is the Norm

Allen & Karen Ginnard
Washington, Texas

936.878.1825 • 713.586.9978
www.blackjackoaksranch.com

DaviD & Laurie Harris
P.O. Box 691 • Cleburne, Texas 76033

(817) 641-4159
david.harrisfarms@yahoo.com

Harris
riverBenD Farms

Fulton Farms
Jane Fulton, Suzanne Fulton & Taylor Terry

Post Office Box 3064  Denton, TX 76202
esterry@hotmail.com

(940) 368-7630 
(940) 898-1423 EF

ES
EF

ES

C CORPORRON 
ACRES
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Ranch
www.corporronacres-dosbrosranches.com

Jim Corporron
Schulenburg, Texas 78956

Ranch (979) 562-2405 • Cell (979) 561-7185  
Email: jim@corpacres.com

Rodney & Barbara Corporron
Schulenburg, Texas 78956

(713) 724-1263

Dixie Creek  
Santa Gertrudis Farm

Nolanda Richards
Walland, TN 37886 • 865. 257.6405

dixiecreekfarms@icloud.com
www.facebook.com/DixieCreekFarms

TTDouble        Ranch
Wylie and B. J. Taliaferro

Box 57, Rosser, TX 75157 • Herd # 3326 
Home: (972) 452-8451 • Wylie Cell: (469) 644-1620  
Fax: (972) 452-3520 • Duane Miller: (214)793-5111 

Cattle Located in Hondo 
and Agua Dulce, Texas

1200 State Hwy 173 N
Hondo, Texas 78861

Hefte RancHes
Kathryn Hefte Petty
(830) 741-3969

Kenneth Tom Hefte
(361) 767-2058

-H-Box 457 • Hemphill, TX 75948
(409) 787-2165

email: hargis@suddenlink.net
Herd # 7325

Hargis Farms
SanTa GerTrudiS

Darrell roach
Keller, Texas • (817) 235-8158

Crosswinds.tx@gmail.com

Ponderosa ranch
(405) 333-2296 H
(405) 640-9184 C

Joe & Dorothy Simmons
32557 U.S. Hwy. 177
Macomb, OK  74852

simco@mbo.net
Jesus is Lord

Office
(256) 974-5392

Lillian, Texas
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Lou & Robin Breving
Alvarado, Texas
817-821-7540

loub5@yahoo.com

Herd # 
39203

Registered Santa 
Gertrudis & Star Five

Box 869
San Diego, Texas 78384

(361) 701-5683
Charter Member S.G.B.I.

John Martin Ranches

J
Herd #4

La Cuchilla Ranch
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SANTA GERTRUDIS Commercial Corner
FEEDING SANTA GERTRUDIS:

Perception is Not Reality
By Jessie Topp-Becker, Assistant Editor

Josserand has been feed-
ing Santa Gertrudis cattle 
for nearly 20 years. During a 
typical year, AzTx Cattle Co. 
feeds Santa Gertrudis cattle for 
8 to10 breeders at the feedyard 
in Hereford, Texas. Although 
many in the beef industry 
question Santa Gertrudis’ 
performance in the feedyard, 
Josserand says perception is 
not reality. 

“I know Santa Gertrudis 
cattle, and most eared cattle, 
over the course of my career 
have been somewhat behind 
from the standpoint of grade and other performance param-
eters. Our experience is that they grade in the middle, typi-
cally better than 50 percent,” Josserand says.

 According to Josserand, Santa Gertrudis’ performance in 
the feedlot is largely dependent on two factors: management 
and genetics. In terms of feedlot performance, Josserand 
says Santa Gertrudis perform above average. “We’ve had 
some Santa Gertrudis cattle that we’ve handled for some 
of these guys gain almost 4 pounds a day. Feed conversion 
ratio is certainly low-6, sometimes high-5.”

Santa Gertrudis are widely known for their disease resis-
tance – a trait Josserand says is beneficial in the feedyard. 
“We have very few health problems. There’s been many 
times that we haven’t lost a single calf. They are certainly 
above average with health.” Their docile temperament is 
another trait he appreciates. “Certainly one of the big advan-
tages that we’ve noticed is temperament. The cattle are just 
really easy to handle, and they are gentle,” Josserand says.

Unlike other breeds of cattle, Santa Gertrudis thrive 
during the hot and humid summer months. With summer-
time temperatures in Hereford often reaching above 100 
degrees, this is especially important. “There’s no doubt that 
our Santa Gertrudis cattle are certainly summer-feeding 
cattle,” Josserand says. “They certainly withstand the heat 
and humidity, the stress of the summertime much better than 
many of the other breeds. They thrive in the summertime.”

When AzTx Cattle Co. first started feeding Santa Gertrudis 
cattle nearly two decades ago, there was a learning curve, 
especially in the area of marketing. “In the beginning, there 
was a lot of resistance to paying the market price for Santa 
Gertrudis cattle,” Josserand explains. “As we’ve gotten to 

know our packer-buyers and 
they’ve gotten to know our 
cattle, we’ve not had any 
trouble marketing our Santa 
Gertrudis cattle at the market 
or better on certain grids.”

Just as relationships were 
key to effectively marketing 
the cattle, relationships with 
Santa Gertrudis breeders 
have also been important. 
AzTx Cattle Co. has fed 
Santa Gertrudis cattle for 
Red Doc Farm for almost 20 
years. Josserand says the 
long-standing, transparent 

relationship between Red Doc Farm and AzTx Cattle Co. has 
allowed them to work together to make improvements to the 
cattle. 

“We provide them with slaughter information on each 
animal. By doing that, they’ve been able to take that infor-
mation back to the ranch and implement management prac-
tices where they’ve been able to breed for grade and other 
desirable feedyard traits, as well as improve performance 
in their heifers and bulls,” he says. “That transparency and 
working together over the years has allowed them to produce 
an animal more suited for today’s consumers.”

Over the years, there has been debate about the profitabil-
ity of feeding Bos indicus-influenced cattle. Josserand says 
his many years of experience feeding Santa Gertrudis have 
shown him that eared cattle can and do excel in the feed-
yard. “I think the prejudice that most Bos indicus cattle have 
endured over the years is today unmerited. The Bos indicus 
cattle that we manage and feed, perform as well or better 
than any other cattle we handle.”

As an industry, Josserand has witnessed all beef breeds 
working hard to improve their cattle in the last few decades. 
“Over the last 30 to 40 years, everyone has raised the bar. 
Somewhere in the industry there’s a fit for almost all cattle that 
we produce today.” Santa Gertrudis is no exception to this. 

“The Bos indicus breeders have raised the bar. The ani-
mals that they are producing are much improved, much 
better animals than what they were raising 20 years ago,” 
Josserand explains. The improvements to Santa Gertrudis 
cattle are due in large part to the hard work of the associa-

Santa Gertrudis are well-known for their strong maternal traits and ability to adapt to harsh 
climates. Breeders of these Bos indicus-influenced cattle also know they excel as feeder calves; 
however, this is something many in the beef industry question. Can Santa Gertrudis cattle gain 

as rapidly and efficiently as other breeds while still producing a high-quality carcass?  
John Josserand, AzTx Cattle Company president, says they can.

CONTINUED ON PAGE 22 
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Urbanosk y r anch
SGBI Herd # 2243 • eSt. 1969

Home of Hellacious 750
14525 Urbanosky Ln., PLantersviLLe, tX 77363

Jerome Cell (281) 797-5715 • ranCh (936) 894-2017 
Blake Cell (936) 870-5252

HOOVER CASE
AUCTIONEER

P.O. Box 281 
Marshfield, MO 65706

(417) 844-6020

Photography    Marketing    Advertising  
Herd Consulting    Sales Consulting

Lundberg CattLe ServiCeS

bill Lundberg Office: (479) 967-1524
P.O. box 567 Cell: (479) 880-6217
russellville, ar 72801 lundbergcss@yahoo.com

Helen Groves, owner
Ken Welch, general manager

17490 Private Road 4105, Baird, TX 79504
(325) 854-1002   Fax (325) 854-1010

Silverbrook Ranches

Office
(256) 974-5392

Kelly Vesper
Charter Member SGBI - Herd 43
Drawer 679, Cotulla, TX 78014

(903) 436-3606 • (830) 879-2245

vesper ranch

Established 1850

Strait Ranches
Y.N. Strait Family
Carrizo Springs, TX

830.317.3310 | 830.876.3309
www.straitranches.com

Terry & NaNcy WuNderlich aNd Family
1755 Lange Lake Rd. • BRenham, Texas 77833

979-277-2838
n.wunderlich@hotmail.com

Herd #s: 18001, 19282, 34115, 35706
WUNDERLICH  FARMS

WF

5475 FM 457 Gene Kubecka: (979) 240-5311
Bay City, Texas 77414 Daniel Kubecka: (979) 240-5312

Wendt RanchesS

S

S

SHerd Established in 1954
Performance testing since 1958

E-mail: wendtranches@hotmail.com  
Website: www.wendtranches.com

SG
BI

 H
er

d 
#6

21

S
ER

V
IC

ES

AJ & Rosemary Gambino
P. O. Box 235 Pattison, TX 77466

(832) 496-8836
www.santagertrudiscattle.com   

e-mail: rosemary.gambino@gmail.com

Rose Hill Ranch

P. O. Box 21775 Bus. 254-749-2586
Waco, Texas 76702 haroldccobb@gmail.com 

HAROLD C. COBB
Santa Gertrudis Cattle

THIRTEEN OAKS RANCH
VALLEY MILLS, TEXAS

13

Townsend Cattle Co.
Ivan Townsend Family

home of rdf sancho’s never before 1136
css conventional & sexed semen available

Louise, Texas • (979) 541-3409
townsend30@yahoo.com

Pitchford cattle ServiceS
  Specializing in Show & Sale Cattle
 Offering Year Round Gain Testing

 Herd Consultation, Management & A.I. Work
(903) 388-2288 (c)
(903) 677-0664 (h)

Darrell, Shana,  
Casey & Gracey Pitchford
8565 CR 3913 • Athens, Texas

Pitchfordcattle@hotmail.com

SILER 
SANTA GERTRUDIS CATTLE

DAVID & AVANELL SILER
P.O. Box 3
Doole, Texas  76836

(325) 483-5449

David Alderson
931.682.2527

Williamsport, TN

Darren Richmond
423.364.9281

djrichmd@gmail.com

Marketing & Promotion  
of Santa Gertrudis Cattle

alderson/
richmond
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Bickett Genetics
Todd J. Bickett DVM
Embryologist

455 Brotherton Lane
Chickamauga, GA 30707

O: 706-375-6586 • C: 423-667-3799
tjbickett5@gmail.com 

Santa Gertrudis 
Cattle Herd #878

Allen & Cheryll GrAinGer
P.O. BOx 2282, Brenham, Tx 77834

979-830-8785 • rockingacattle@gmail.com
www.rockingasantagertrudis.com

Rocking A Ranch

“The Tradition Continues”

Since 1898
Santa Gertrudis Since 1950

Herd #439

Olivarez ranches

P.O. Box 829
Mission, TX 78573

Ben D. Olivarez
(956) 585-1661 (o)

Advertisers
5 Bar E Farm....................... 17
777 Farms.......................3, 17
Alderson/Richmond Marketing 
& Promotion.................21, 23
Arrow W Ranch................... 17
Bar-T Ranch........................19
Bickett Genetics.................21
Bieri Farms..........................19
Blackjack Oaks Ranch.......19
Borchers Southern Y  
Ranches, L.P.................19, 27
Briggs Ranches..................19
C Bar C Ranch................9, 17
C-M Cattle Co..................... 17
Carolina Corner................... 7
Cedar Crest Farms.............. 17
Cherokee Ranch................. 17
Circle A Farm......................19
Corporron Acres.................19
Cotton Branch Plantation.... 17
Cox Mill Farms.................... 17
Creech Farms....................... 7
Crosswinds Ranch.............19
Denson 3D Farms............... 17
Diamond S Ranch...............19
Dietrich’s Flying D Ranch.... 5
District 6 Breeders..............9
Dixie Creek Farm................19
Dos Bros Ranch..................19
Double C Farms................... 5
Double P Ranch..................19
Double TT Ranch................19
El Chaparral Grande  
Ranch..................................19
Flying C Ranch..................... 5
Four J Cattle ......................19
Fulton Farms.......................19
Gary Harding...................... 17
Goodin Farms...................... 17
Grandview Farms.......... 17, 26
Gray Oaks Farm.............5, 25
H & H Farms....................... 17
Hampton Hills..................... 17
Hargis Farms......................19
Harris Riverbend Farms.....19
Heath Farms....................... 17
Hefte Ranches............. 19, 25
Heil Cattle Co...................... 17
Hoover Case.......................21
Houston Livestock  
Show & Rodeo....................13

Iron Oaks Cattle..................19
J.C. Sherrill, Jr. Ranch........ 7
Jernigan Ranch.................. 17
John Martin Ranches........19
King Ranch Inc..................28
La Campana Ranch............ 12
La Cuchilla Ranch..............19
Lou Al Tuck Farms............... 7
Lundberg Cattle Services...21
Mathis Farms...................... 17
MC Ranch........................... 17
Missouri Meadows..............9
Myers Cattle & Land  
Corporation.........................21
Olivarez Ranches................21
Osborne Livestock...............9
Parker Farms.......................9
Pitchford Cattle Services...21
Polled Power Genetics........ 5
Polled Santa Gertrudis  
Association.......................... 5
Ponderosa Ranch...............19
Red Doc Farm...................... 5
Reynolds Prairie View  
Farms.....................................19
Rocking A Ranch................21
Rose Hill Ranch..................21
Running M Ranch............... 17
Rustic Rail Ranch................9
Santa Gertrudis Breeders  
of the Carolinas .................. 7
Shampain Ranch.................9
Siler Santa Gertrudis  
Cattle...................................21
Silverbrook Ranches..........21
South Texas Heritage Sale...15
Southern Breeze Ranch..... 17
Strait Ranches....................21
Tara Ranch..........................21
Thirteen Oaks Ranch..........21
Tideland Farms................... 17
Tinney Farms ...................... 2
Townsend Cattle Co............21
Urbanosky Ranch...............21
Vesper Ranch.....................21
Wendt Ranches............. 11, 21
Wiley Ranch........................ 17
WR Ranch........................... 17
Wunderlich Farms..............21

MYERS CATTLE &  
LAND CORP.

CARROLL D. MYERS
(936) 825-6544

www.myerscattleandland.com

25821 State Hwy. 6 South  Navasota, Texas 77868
contact: Lauren Myers West (281) 744-7605

or: Billy Eubanks (512) 484-1776
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Brad Wright, Ranch Hand Analytics, 
has joined the Santa Gertrudis Breed-
ers International team in an advi-
sory capacity. Wright will be assisting 
Executive Director John Ford with 
data collection and record manage-
ment issues, providing guidance to the 
Performance Committee in the area of 
genetic analysis, reviewing the breed’s 
EPD downloads and supplying SGBI 
members with recordkeeping and data 
management information.

“It is exciting to have Brad in an 
advisory role assisting the SGBI team. 
Today’s beef industry is data-driven, 
and to remain in the forefront of the 
seedstock sector it is essential mem-
bers collect, analyze and utilize per-
formance information when making 
breeding decisions,” Ford says. 

With a background in the registered 
cattle business and bachelor’s and mas-
ter’s degrees in animal breeding and 
genetics from Texas A&M University, 
Wright understands the effort required 
to manage a cowherd and collect data – 
and he says it’s well worth it. 

“A common misconception about 
data is that it’s something breed asso-
ciations dreamed up to make life harder 

on producers, but science supports the 
use of this data for selection, culling 
and breeding decisions to reach ranch 
goals faster,” Wright says. “When I was 
in purebred cattle sales, my approach 
was to use the numbers and data to 
prove what I was selling.” 

Ford agrees. “Brad’s philosophy sup-
ports our association goals. We have a 
great product; the collection and utiliza-
tion of performance information simply 
validates our claim that the Santa Ger-
trudis genetic package is profitable and 
productive in all environments.”

According to Ford, Wright’s unique 
combination of experience and edu-
cation is a great fit for the seedstock 
sector, and having access to his 
expertise will be a tremendous benefit 
to SGBI members and their commer-
cial cattle-buying customers. Member 
questions regarding recordkeeping, data 
management strategies or genetic evalu-
ation use can be directed to Brad via 
email at brad@santagertrudis.com. 

Brad Wright to Serve  
in SGBI Advisory Role

“It is exciting to have Brad in an advisory role assisting the SGBI 
team. Today’s beef industry is data-driven, and to remain in the 

forefront of the seedstock sector it is essential members collect, 
analyze and utilize performance information when making 

breeding decisions.”
					     – John Ford

tions and many dedicated breeders. “What I’ve found about 
people like Red Doc Farm and other Santa Gertrudis breed-
ers is these guys have had to work hard and maybe a little 
bit smarter than some of the other breeds. Their willingness 
to learn and to help and adapt is what sets them apart from 
some other breeds,” Josserand says.

When it comes to judging the performance of Santa Ger-
trudis in the feedyard, it’s important to get the facts. “Don’t 

COMMERCIAL CORNER
CONTINUED FROM PAGE 20

“I think the prejudice that most Bos indicus cattle have 
endured over the years is today unmerited. The Bos indicus 
cattle that we manage and feed, perform as well or better 

than any other cattle we handle.”
– John Josserand

discount any breed. Educate yourself with facts, not with per-
ception. Don’t look at the old beliefs, the old prejudice that 
the industry might have,” Josserand says. If producers would 
put preconceived notions to the side, Josserand believes 
they would be surprised at what they find. “I think they would 
see that there’s a lot of merit in incorporating Santa Gertrudis 
genetics into their operations.” 
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santa gertrudis sale
Reports

arkoma santa gertrudis sale
OCt. 1, 2016 | tulsa, OKla.

sale averages
41 Registered Lots $2,065
3 Bulls $4,350
3 Bred Cows $1,950
13 Pairs $2,215
The high-selling bull sold for $5,100 to Connors State Col-

lege of Warner, Okla., consigned by Flying C Ranch, Lester, 
Ark. and Ouida Cossey, of Searcy, Ark. The high-selling pair, 
consigned by Gary and Karen Harding of Harding Ranch in 
Checotah, Okla., sold for $4,200, which was a split between 
the cow that went to Jon Piercy of Vinita, Okla., for $1,700 
and a 6-month-old bull calf that sold for $2,500 to Aaron 
Schroder of Missouri Meadows in Hughesville, Mo. The two 
high-selling females, both from Flying C Ranch,  Searcy, 
Ark., and Robert Silva, Krebs, Okla., sold for $2,800 each; 
one female sold to Cherokee Ranch, Sedalia, Colo., and the 
second sold to Ron and Jan King of K-Bar Ranch, Bixby, 
Okla. The volume buyer was Ron and Jan King of K-Bar 
Ranch. 

28th alabama connection sale
OCt. 8, 2016 | CullMan, ala.

sale averages
43 Lots $4,045
14 Pairs $5,190
14 Bred Heifers $4,005
The 28th Alabama Connection Sale was sponsored by 

Grandview Farm, Gray Oaks Farm and Tinney Farms. Sale 
consultants were Bill Lundberg and Darren Richmond, and 
Hoover Case served as the auctioneer. The high-selling 
lot was a pair consigned by Grandview Farm and sold for 
$10,500 to Quail Valley Farm, Oneonta, Ala. The high-selling 
bred heifer, consigned by Gray Oaks Farm, sold for $6,500 
to Quail Valley Farm, Oneonta, Ala. The high-selling open 

heifer, consigned by Grand-
view Farm, sold for $4,500 to 
Townsend Cattle Co., Louise, 
Texas. The high-selling bull, 
consigned by Grandview 
Farm, sold for $3,250 to 
Larry Morris, Okmulgee, 
Okla. 

11 Open Heifers $2,810
3 Bulls $2,550
1 Embryo Lot $1,800

Buyers from the 
Arkoma Sale are, left 
to right, Lester Cossey, 
Ouida Cossey, Roger 
Morton, Gary Harding, 
Aaron Schroeder, 
Amy Schroeder and 
sons Issac and Jack 
Schroeder.Delmo Payne, Grandview Farms, left, with 

Ricky Cleveland, Quail Valley Farm, right.

mailto:dgrichmd%40gmail.com?subject=
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SANTA GERTRUDIS SHOW

ResultsSOUTHEASTERN EMPIRE FAIR
Sept. 15, 2016 | Lawrenceville, Ga. | Judge: Randy McGuire

FOUR STATES FAIR
Sept. 12, 2016 | Texarkana, Ark. | Judge: Webb Fields

GRAND CHAMPION BULL
Masterpiece 101, shown by Tinney 

Farms, Hanceville, Ala. and  
Circle A Farm, Williamsport, Tenn.

RESERVE GRAND CHAMPION BULL
5 Bar E 12 Gauge, shown by  

5 Bar E Farm, Altha, Ala.

BEST OF POLLED BULL
WindCrest 17/5, shown by  

WindCrest Farm, Leitchfield, Ky.

GRAND CHAMPION FEMALE AND  
BEST OF POLLED FEMALE  

Miss 777 Ariana, shown by 777 Farm, 
Magnolia, Ark.

RESERVE GRAND CHAMPION FEMALE
OLC Rosie, shown by Ashley Osborne, 

Lathrop, Mo.

NO PHOTO AVAILABLE

GRAND CHAMPION BULL
Masterpiece 101, shown by Tinney 

Farms and Circle A Farm, Hanceville, 
Ala. and Williamsport, Tenn.

RESERVE GRAND CHAMPION BULL
Mr. Double TT Omaha, shown by 

Stroman Cattle Co.,  
College Station, Texas

BEST OF POLLED BULL
WindCrest 17/5, shown by  

WindCrest Farm, Leitchfield, Ky.

 GRAND CHAMPION FEMALE
LCC 155, shown by Casey 
Pitchford,  Athens, Texas

RESERVE GRAND CHAMPION FEMALE AND  
BEST OF POLLED FEMALE

Miss 777 Ariana, shown by 777 Farm, 
Magnolia, Ark.

NO PHOTO AVAILABLE


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Hefte RancH
agua Dulce & Hondo, texas 

(210) 414-2493 • www.HefteRanch.com

We are bringing a trailer load of bred heifers  
to the South Texas Heritage Sale.

Visit our website for more information  
and photos.

S o u t h  t e x a S

 Heritage Sale
Borchard fairgrounds • roBstown, texas

Here are a couple of our favorites!

KR 1269/14
A dark red son of KR 97/10 with excellent 
carcass and growth EPDs. (#20145958)

Growth Index: $23.94
carcass Rating: 10

BW: .74 • WW: 16.95 • YW: 24.51  
Milk: -2.4 • TM: 6.07 • CW: 16.84  
BF: -.01 • Marb.: .07 • REA: .29  

Tend.: .01 • SC: -.06

SF FlETChER
A polled, dark red grandson of CVF 2022. 

(#20141128)

Growth Index: $7.66
carcass Rating: 9

BW: .45 • WW: 5.09 • YW: 8.04  
Milk: 2.60 • TM: 5.15 • CW: 5.15 
BF: .01 • Marb.: .03 • REA: .03 

Tend.: .00 • SC: -.15

Heifers are safe in calf to one of  these listed bulls, both with  genomically enhanced EPDs

See You in Robstown, Texas!

Saturday

November 19, 2016

Dennis Jones, owner
Cell: 941-735-9391 • Farm: 256-332-0615
Bill Lundberg, Consultant: 479-967-1524
905 Foxtrap Road • Russellville, AL 35654

ThAnk you To ouR  
28th AnnuAL ALABAmA  

ConneCTion sALe BuyeRs  

Red Doc Farm, Belen, N.M. • Briggs Ranches, Victoria, Texas  
Cherokee Ranch, Sedalia, Colo. • Willis Peak, Caledonia, Miss.  

Bill & Sonja Athey, Joplin, Mo. • Bobby Satterfield, Geraldine, Ala.
Larry Stutts, Tuscumbia, Ala. • Gary Gordon, Cedar Bluff, Ala.

oTheR sALe BuyeRs

Thank you also to Brannon & Amy 
Holt, Triple H Ranch, East Ellijay, 
Ga., and Cotton Branch Plantation, 
Smithdale, Miss., represented by Bill 
Lundberg.

Thank you to Ricky Cleveland, 
Quail Valley Farm, Oneonta, 
Ala. and Jennifer Walters, 
Rolling Hills Ranch, Laurel, 
Miss.

For Their Confidence in Gray Oaks Genetics!

Sat., April 29, 2017
Cullman, Ala.

lOOk FOr us!
at the:

http://www.hefteranch.com
mailto:tgj31087%40aol.com?subject=
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Owners: Delmo & Wilmuth Payne  
Cell phone: (205) 468-5319
Email: delmo.payne@gmail.com 

Website:  grandviewfarm.biz
Mgr. Brent Shaw, phone: (205) 412-5761

Also look for our lots in the  
m Banners & Buckles Prospect Sale k

February 10, 2017 • Jackson, Miss.

Thank You to our buyers at the
28th Alabama Connection Sale

Grandview Farms  Hamilton, AL    

For making this year’s sale another great success 
and putting your trust in  

Grandview Farms genetices!

Our Other Valued Sale Buyers:
Corporron Acres, Schulenburg, Texas

Willia Peak, Caledonia, Miss.
Dakota Smith, Liberty, Texas

Scott Threet, Ennis, Texas
Matthew Tingle, Philadelphia, Miss.

Larry Morris, Okmulgee, Okla.

Thank you Ricky Cleveland, Quail Valley Farm, Oneonta, Ala. for 
purchasing the high-selling lot in this year’s Alabama Connection 
Sale – a Pusher 804 daughter with a show prospect heifer calf, 
sired by Grandview 209 (Red Hot son).

Thank you Betty and 
Ricky McCormick, 
Woman Hollerin Ranch, 
Brookshire, Texas.

Thank you Joe Jones, Briggs Ranches, Victoria, 
Texas and Debbie Townsend & Tonya Braun, 
Townsend Cattle Co., Louise, Texas.

Mark your calendars for the 
m Crimson Classic Sale k 

April 29, 2017 • Cullman, Ala.

http://www.grandviewfarm.biz
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Perfect SuitabilitY
for Purebred and Commercial BuYers

Y
Y

Saturday, November 19, 2016
Robstown, Texas

http://www.cattletoday.com/borchers_southern_y


When building a program, you must start with a solid foundation. Whether you are breeding seedstock or commercial animals, 
you need to start with a quality product that will turn a profit. King Ranch purebred Santa Gertrudis and Santa Gertrudis-influenced 
genetics can provide just that. Our cattle were derived from the need for performance in feedyards and breeding programs, which 
means they must be fertile, efficient and profitable. The combination of Brahman and Shorthorn genetics has formed a cross that 
is hardy and effective in a wide range of climates and conditions. The King Ranch: where it all began.

WWW.KING-RANCH.COM
ROBERT SILGUERO: (361) 221-0316 · JEFF JORGENSON: (361) 219-0434 · JJORGENSON@KING-RANCH.COM

®

KR 36/15 
SELLING IN THE 

NOVEMBER 19, 2016

southtexasheritagesale.com

http://www.king-ranch.com

