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Santa Gertrudis Production Sale
HoSTED BY TINNEY FARMS AT THE FARM

OCTOBER 4, 2014 - HANCEVILLE, AL

Selling 6 Bred Females, -
8 Open Show Prospects & 1 Bull Qgﬂﬂﬁ,@!ﬂ!

£

TF 313 This high quality replacement female is a Hatchet TF 327 Anawesome Old Joe daughter that will make one
granddaughter sired by Chainsaw. Sells bred to Red Doc 2346. top notch producer. Sells bred to Red Doc 2346.

TF 413 Show Prospect or Front Pasture Replacement born ~ TE 3190 Show Prospect or Front Pasture Replacement born

Jan. 17, 2014. Sired by TF 7177, a Chainsaw son. Out of one of Dec. 17, 2013. Sired by TF 7177, a Chainsaw son. Out of one of
our top producing Dillinger daughters. our top producing National Champion Overdrive daughters.
Manager: Sale Consultants:

—



http://www.tinneyfarms.com
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CORPORRON §S
4N ACRES ’OS  pos BROS RANCH

Jim Corporron Rall h Rodney & Barbara Corporron

3148 County Road 229 - Schulenburg, Texas 78956 528 County Road 223 - Schulenburg, Texas 78956 Jessie Mendel
979-562-2405 - Cell 979-561-7185 « Email: jim@corpacres.com 713-724-1263

Operations Manaager

WWW.CORPORRONACRES-DOSBROSRANCHES.COM e
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Providing Polled Power Genetics to the Santa Gertrudis Breed
LAZY E RANCH

5 DIETRICH’S v REDDOC <
John Wilson, Owner FLYING D RANCH F ARM
John Kuretsch \ 10 Seminole Tr. « Orlando, Florida 32833 | *
Ranch Manager H Phone: (407) 470-4638 : D .
H - : H r. Roland & Elia Sanchez
LLI Ranch: (254) 749-9519 | pgro#gr  WWW-DietrichsFlyingDRanch.com {703 S. Christopher Road (505) 864-7781 Office
Herd # 413 Champion Polled Santa Gertrudis Cattle i Belen, NM 87002 (505) 864-2898 Residence
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We are proud of our cohsignments to the 26th Annual Alabama Connection Sale
in Hanceville, Ala. The cattle pictured are examples of the quality we are bringing.

Thank you SCC Eiite Genetics, LLC Grayy ©aks,;Fanm;
Dothan, Ala. for their purchase DENNIS JONES, OWNER

: BILL LUNDBERG, CONSULTANT
of Gray Oaks 912. (941) 735-9391 (479) 880-6217

Polled Santa . Double C Farms @ GRAY OAKS FARM
Gertrudis Associati()n William W. Cameron, Jr. & Famlly
Curtis Hudnall, President ¢ (936) 334-4804 377 Double C Drive > :

Larry Osborne, Secretary & Treasurer ¢ Raeford, North Carolina 28376
(937) 604-4999 (910) 875-4963

Dennis Jones, owner

905 Foxtrap Rd., Russellville, AL 35654
Farm: (256) 332-0615 N

Home: (941) 735-9391
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s | write this article, Diana Ruiz

is on the phone with a cattleman

who is requesting scan data and

performance information on a
popular sire. | continue to be amazed
by the number of commercial cattle-
men contacting SGBI and requesting
performance data. Considering the high
cost of cattle, | suspect all available
information is being examined, studied
and reviewed during this herd re-build-
ing phase. Beef producers want to mini-
mize risk and be confident animals pur-
chased are productive and profitable. |
also have a sense that members of the
beef community take notice of breed
associations willing to invest the time
and resources required to assimilate
DNA into genetic evaluations. There
is a perception that the incorporation
of “cutting-edge” technology into the
genetic evaluation process indicates a
breed is serious about meeting market
demands and deserves attention. |
attribute a portion of the growing inter-
est in Santa Gertrudis genetics to the
association’s adoption of DNA-verified
expected progeny differences (EPDs).

There is no doubt commercial cattle-

men are demanding more data. Some
of the nation’s larger registries collect
data on more than 20 traits and offer
more than 15 selection indices. One
breed association offers a tool that
measures the expected average perfor-
mance of progeny of a bull used in a
rotational crossbreeding program on a
differing breed based cow herd, with
the progeny marketed on a specific
branded beef pricing grid. | am not
sure | understand the value of that
particular measurement and ques-
tion its usefulness. My opinion is the
majority of cattlemen need and want
basic performance information, with
the data presented in a manner that is
easily understood. As Santa Gertrudis
breeders, we must be prepared to show
valid data supporting claims that our
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EXECUTIVE DIRECTOR'S

REPORT
By John Ford

(361) 592-9357 | jford@santagertrudis.com

cattle are a productive and profitable
choice, and offer that data in an easily
understood format. SGBI's Performance
Committee has provided direction for
the development of indices formulated
from the breed’s DNA-verified EPDs
that presents performance informa-
tion in a simple and easily understood
fashion. For example, the SGBI growth
index puts together weaning weight

and yearling weight and expresses

the results in dollars. If a bull has a

+25 growth index, his calves will be
worth, on average, $25 more per head
as yearlings than the breed average
based strictly on weight. That is simple,
straightforward and easy to understand.
Show a potential buyer that a bull’s
calves have greater value than the aver-
age and you can rest assured the sale is

SGBI ANSWERS YOUR

By John Ford, Exeuctive Director

made, the deal is done and the trailer is
being backed up to the loading chute.
Moving forward, the SGBI Growth Index
and Carcass Index will be included in
the performance section on an animal’s
pedigree. In addition, the Performance
Committee will discuss and recommend
the inclusion of other indices deter-
mined to have value. Having access
to this type of information will benefit
membership regardless of cow herd
size, providing a useful selection and
marketing tool.

SGBI's genetic evaluation is not the
only reason producers are seeking
our product. Following several years
of weather-related challenges, there is
a renewed interest in American breed
cattle. The efficiency and long-term
productivity of American breed females
can no longer be overlooked. All the
pieces are falling in place for Santa
Gertrudis breeders. The versatility of
the Santa Gertrudis breed ensures it is
a profitable cross with a wide variety
of breeds, and the results are a highly
marketable feeder calf and an extreme-
ly valuable F1 replacement female. The
versatility of the breed, combined with
one of the most comprehensive genetic
evaluations in the industry, has placed
Santa Gertrudis in an enviable position.
The time is right to grow the breed,
grow the association and capture a
greater share of the market. @

Q = Ahair sample (DNA) was collected and sent in three months ago and | have not
received the results. The slow turnaround is frustrating, resulting in breeding and
marketing decisions being made without the DNA information. Why the delay?

A- It is exciting that SGBI is considered a genetic evaluation leader in the beef
industry and it is equally pleasing to see so many SGBI members are interested

in utilizing this technology. Unfortunately, the turnaround time between submis-
sion and the results being returned is nearing the 90-day mark. | am as frustrated
as the membership waiting on results. | understand the slow turnaround ham-

pers members’ ability to effectively utilize the information. Earlier this summer, [
had the opportunity to discuss this issue with a representative of GeneSeek. He
assured me steps are being taken to speed up the process; however, as a small
breed registry, we are challenged by a lack of volume. For the lab to operate in

a cost-effective manner, samples are processed in batches of 100, and it takes
several weeks to a month for SGBI hair sample submissions to total that number.
SGBI will continue to work with GeneSeek and Livestock Genetic Services to
streamline and speed up the process. Until that time, | would be happy to visit with
members and discuss additional genetic selection tools and marketing options that

could be utilized in their programs. 4P

SANTA GERTRUDIS USA


mailto:jford%40santagertrudis.com?subject=

CAR

w@m@m}' UA!

9 R.M. EST

P f’\

GUEST SPERKERS - LUNCH - OPEN SHOW.

_J

Coute' &' oy o’ 'grieat
- time talkin’ cattlel

Creech Farms

12483 NC 39 + Zebulon, NC 27597
Tony (919) 427-4679 - Brandon (919) 761-3894
Email: ccreech6@gmail.com

-C.Sherrill, Jr. Ranch

Carlyle and April Sherrill
5 Scott, Colt & Lauren
: Mount Ulla, NC 28125

Great Falls, S.C.
Al Jackson « 803.984.0704
Ajackson@pike.com
T.A. Jackson - 803.482.2283

CF Herd No. 16769 - Herd No. 37679 CF carlyle@sherrillcameron.com
LOU AL TUCK FARMS

Santa, Gertiu
SEDERS @F ‘THEL,CARQO

~ For more information:

contact Tony Creech PreS|den b

~ (704) 278-2196 + (704) 633-5723"

YDUR CAROLINA CURNER SANTA GERTRUDIS BREEDERS

Jimmy & Gail McKnight
Davidson, North Carolina
(704) 574-3132
jemcknight@mindspring.com

s

Carolina’s Best Polled Santa Gertrudis Cattle [Sle-RErE

dlﬂ@ *! CAROLINA CORNER SPACE AVAILABLE

There is an opportunity to become a part of
this elite group of advertisers.
Contact Darren Richmond at (423) 364-9281
for details.

SEPTEMBER 2014 - WWW.SANTAGERTRUDIS.COM
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PRESIDENT'S LETTER

By Curtis Salter

(850) 957-4409 | salterfarms@ymail.com

his issue of Santa Gertrudis USA focuses on females, and within these

pages you'll find several interesting articles about the purebred female,

crossbred female and how SGBI is striving to make our females more

marketable to the biggest customer in the beef business: the commercial
cattleman.

It’s encouraging to hear so many stories from fellow producers about demand
for females. While the cattle industry is still in its infancy in terms of rebuilding,
many producers are either retaining heifers or selling them to other producers to
make mama cows — fewer and fewer are being shipped to the sale barn along-
side the steers.

Still, the cattle going back out into the country have to be of high qual-
ity. Marketing grids on the terminal end reward quality, which encourages the
cow-calf sector to pursue better genetics. I'm sure most of you are aware by
now that SGBI has started incorporating DNA verification into its expected
progeny differences (EPDs). This tool is allowing for seedstock producers to
more accurately represent their cattle and what those cattle can do for the com-
mercial cowman. | commend our SGBI leadership, who recognized the need for
our breed to be in the forefront in using this genetic evaluation tool, for being
aggressive and setting our association apart from the rest by being the first
American breed to utilize genomic-enhanced EPDs.

Today’s beef industry is presenting a combination of market incentives and
cutting-edge technology that allows producers to more easily identify superior
genetics, providing the industry with the opportunity to not just rebuild the
country’s cow herd, but to rebuild a higher quality cow herd.

Up Next:
Membership Issue

The October issue of
Santa Gertrudis USA
will include the annual
membership direc-
tory, making this issue
a year-round resource
and breed promotion
piece. Don’t miss the
opportunity to be a part
of the biggest issue of
the year. Contact Darren
Richmond at (423) 364-

9281 or djrichmd@aol.com for details.

Sept. | Deadline for Polled Association Award Eligibility

In May, the Polled Santa Gertrudis Association announced a new premium
program for 2015 in which $500 will be awarded to both the 2014-2015 SGBI
High-Point Best of Polled Bull and the Best of Polled Female. Program partici-
pants must be paid Polled Santa Gertrudis Association members in order to
qualify for the premium money, and membership fees are due by Sept. 1, 2014.
For more information, contact Larry Osborne, Polled Association secretary/
treasurer, at (937) 604-4999. 4P
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SGBI OFFICERS OF THE BOARD
PRESIDENT Curtis Salter
SECRETARY/TREASURER Deanna Parker
BREED IMPROVEMENT Yancey Strait
LONG RANGE PLANNING Warren Harris
MARKETING & PROMOTION Wes McDaniel
YOUTHACTIVITIES Betty McCormick
MEMBERSHIP Jerome Urbanosky

SGBI BOARD OF DIRECTORS BY REGION
WESTERN REGION

Tom DuBois (Texas)
DuBois Cattle Co.
(281) 723-9716 | tom.dubois@us.atlascopco.com

Cheryll Grainger (Texas)
Rocking A Ranch
(979) 337-4152 | clgrainger@aol.com

John Kiker (Texas)
(979) 826-8329 - j.w.k.1934@sbcglobal.net

Betty McCormick (Texas)
Woman Hollerin’ Ranch
(281) 375-6861 — bettysue1959@gmail.com

Yancey Strait (Texas)
Strait Ranches
(972) 841-0989 | yancey_strait@yahoo.com

Wylie Taliaferro (Texas)
Double TT Ranch
(469) 644-1620 | wylietaliaferro@yahoo.com

Jerome Urbanosky (Texas)
Urbanosky Ranch
(281) 797-5715 - jerome@ameritechsi.com

EASTERN REGION

David Alderson (Tenn.)
Circle A Farms
(931) 490-1324 | elaine@mtbj.net

Debbie Gautz (Mo.)
Rustic Rail Ranch
(417) 438-8712
debbiegautz@yahoo.com

Wes McDaniel (Ga.)
MC Ranch
(770) 354-7802 | mcdanielwb@gmail.com
Curtis Salter (Fla.)

Salter Farms
(850) 957-4409 | salterfarms@ymail.com

Deanna Parker (Ky.)
Parker Farms
(270) 678-5302 | parkerfarms@scrtc.com

AT LARGE DIRECTORS

District 1 - Warren Harris (N.M.)
WR Ranch
(505) 504-1513 | wrranchnm@gmail.com
District 2 - Pat Stults (Texas)
Diamond S Ranch
(817) 534-0044 | pstults@jpsalliance.com
District 3 - Gary Harding (Okla.)
(918) 616-7741 | gary.harding1944@yahoo.com
District 4 - Gene McCarter (Tenn.)
(662) 665-4911(m) | (731) 645-3652
District 5 - John Denson (Ga.)
Denson 3D Farms
(706) 259-3838 | denson3dfarms@gmail.com
District 6 - Todd Osborne (Mo.)
Osborne Livestock Co.
(859) 991-2438 | peppydoc1@aol.com
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MOSBY CREEK RANCH

il
First Show

9| GRAND CHAMPION BULL

o Reninss, o AR T

M: Rosie 190

Rosie 190 was the 2013 National Champion Female sired by
National Champion and SGBI Sire of the Year OU Super Star.

at all major shows!

OSBORNE LIVESTOCK - 859~331~2438

C Bar C Ranch

De Soto, MO 63020

ALAN CLARK BUD & KELLY CLARK
(636) 586-6034 (314) 607-1076

www.cbarcranch.net « bud@cbarcranch.net

Missouri Meadows
Aaron, Amy, Jack & Isaac Schroeder
Q 18067 McCurdy Road
S Hughesville, MO 65334
= (660) 829-3067

www.misseurtmeaciows.com
Registered Santa Gertrudis, Durham Red & Star 5

HAMPTON HILLS

DAVID & SHERRY HAMPTON

f\ 26779 Hwy. 87

California, MO 65018
(573) 796-2763
Herd #4900 david@pbomc.com

OSBORNE LIVESTOCK

Todd, Donna, Dalton & Ashley Osborne
Sparta, Ky.e Turney, Mo.
(859) 991-2438
peppydocl @aol.com

"v'fl\'ﬁerSQn’/Rib”lj_@hd&

2014 Ohio State Fair
SGBI Point Show

*

HEIL CATTLE CO.
Doug & Debbie Heil
Stonefort, IL 62987
(618)672-4887 (h) =(618)525-0611 (c)

QUALITY : X
BEHIND THE dheil@harrisburgtruss.com
CRAZY H Herd #37491  Eddyille, IL Premise

arker
arms

Charles, Deanna, Chip, June & Carsen Parker
5552 Jackson Hwy. « Cave City, KY 42127
(270) 678-5302 - (270) 670-6776

parkerfarms@scrtc.com
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Thics

By Hollyann Roach, NJSGA secretary

Hello! My name is Hollyann
Roach, and I'm currently serving
as secretary for the National Junior
Santa Gertrudis Association; I'm
also your national queen.

| know you all see directors work
the ring, but it’s the behind-the-
scenes events and planning meet-
ings that make things run smoothly.

Last month, I attended the annual
junior Board of Directors retreat,
which was held for the third time at Crosswinds Ranch in
Keller, Texas. The first day, we played games, including
horseshoes, crochet, cards and board games. Friday, we
went to the DFW Adventure Park for fun team-building activ-

ities on a low-ropes course. My favorite part was zip-lining
through the woods. The day ended with outdoor laser tag.

We returned to the ranch for a presentation by a very
special speaker, Eric Swensson. He spoke to us about his life
challenges as an agricultural scientist and not being afraid to
take chances in life. We ended our day by starting our annual
meeting, where we made plans for the upcoming year for
fundraising, scheduling and the next National Junior Santa
Gertrudis Heifer Show in Guthrie, Okla.

The retreat helped us build a better team through group
interactions, problem-solving and leadership skills. We
learned to cooperate with each other, and build trust in the
decision-making abilities of our fellow directors, along with
instilling self-confidence in ourselves through goal-setting
and teamwork.

[ would like to thank the Roach family for their time, cook-
ing, cleaning and hosting the retreat; and would also like to
give special thanks to our chaperones Jamie Daniel and Patti
Manak.

I look forward to seeing all the members of my Gert family
throughout the fall stock show travels with my crown, and
hope to see you all at the Oklahoma State Fair, Tulsa State
Fair, Heart of Texas and The State Fair of Texas! @

REGISTRATIONS, STAR 5
RECORDINGS & TRANSFERS
BY DISTRICT

JULY 2014

Star5  Performance  Purebred &

District ~ PurebredReg.  Reg. Only Star 5 Trans.
| a0 3 I 39
2 71 28 49 (51
3 15 2 0 4
4 20 0 4 ]
5 5 0 0 6
6 4 0 0 3

CONTACT FOR SGBI REGISTRATIONS: Diana Ruiz
P. 0. Box 1257, Kingsville, Texas 78364 | diana@santagertrudis.com
Phone: (361) 592-9357; Fax: (361)592-8572

SANTA GERTRUDIS WELCOMES

e el

Active Members Junior Members
J0 Stephens, Clinton Corners, N.Y. Shelby Ferguson, Spring, Texas
Commercial Members McKynzie Franks, Clarksville, Texas

Lackey Ranch, Taylor Curry, Yorktown, Texas
Jake Massey, Dalhart, Texas
Nicholas Noska, Bellville, Texas

Dyer Cattle Farm, Bob Dyer, Eminence, Ky.
Five J's Cattle Co., Jody Standley, Clayton, N.C.
La Bella, Mandie Chapa, Banquete, Texas

SANTA GERTRUDIS Cﬂ& w@

SEPTEMBER

i Southeastern Empire Fair Open Santa Gertrudis
Show, Lawrenceville, Ga.

13 Breeders of the Carolinas Field Day, Lou Al Tuck
Farm, Great Falls, S.C.

19-20 District 6 Junior Show & Sale, Richmond, Ind.

21 Oklahoma State Fair Open Santa Gertrudis Show,
Oklahoma City, Okla.

26 SGBI Board of Directors Meeting, Tulsa, Okla.

27 Arkoma Sale, Tulsa, Okla.

28 Tulsa State Fair Open Santa Gertrudis Show,

Tulsa, Okla.
OCTOBER
4 26th Alabama Connection Sale, Hanceville, Ala.

14-16 Sunbelt Ag Expo, Moultrie, Ga.

16  Arkansas State Fair Open Santa Gertrudis Show,
Little Rock, Ark.

19 State Fair of Texas Open Santa Gertrudis Show,
Dallas, Texas

22-23 South Texas Farm & Ranch Show, Victoria, Texas

NOVEMBER
2

Louisiana State Fair Open Santa Gertrudis Show,
Shreveport, La.

7 11th Annual Briggs Ranches Santa Gertrudis Bull
& Commercial Female Sale, Bloomington, Texas

8 37th Annual Tri-Star Sale, held at Briggs Ranches,
Bloomington, Texas

8 Mt. Laurel Sale, Calhoun, Ga.

21 North American International Livestock Expo
Open Santa Gertrudis Show, Louisville, Ky.

22  South Texas Heritage Sale — A Red Revival,
Robstown, Texas

10 SANTA GERTRUDIS USA



11 Annual Santa Gertrudis Bull Sale &
Commercial Femaie Saie and 3/ Annual Tri-Slar
Saila Gerfruds Sae

Offering 75+ Bulls and 200 Select “Star 5” Commercial Females with an offering of Performance
Proven Genetics from three of the most respected & consistent programs in the industry...featuring
Briggs Ranches, Corporron Acres & Harris Riverbend Farms.

Schedule of Events
Thursday, November 6th

( ; 4:00pm - Cattle viewing
Friday, November 7th
7:00am - Cowboy coffee
11:00am - 11th Annual Bull Sale
1:00pm - 11th Annual Commercial Female Sale

4:00pm - Tri-Star cattle viewing
6:00pm - Gathering & dinner

Saturday, November 8th
8:00am - Breakfast & cowboy coffee, cattle viewing
11:00am - 37th Annual Tri-Star Sale

All sale events at Briggs Ranches
Bloomington, Texas

DVAuction

Broadcasting Real-Time Auctions
@merlcqn Mark Cowan, markc@amscattle.com, 903.495.4522
< Trey Kirkpatrick, treyk@amscattle.com, 979.324.5518
orke-hn Richard Hood, richardh@amscattle.com, 979.224.6150
g Brad wright, bradw@amscattle.com, 979.219.4599

Eer VI C es www.amscattle.com

Marketing Superior Genetics

PO Box 1417 # Victoria, Texas 77902
Joe Jones, Manager: (0)361.897.1337 = (c) 361.550.0994
briggsranches@hotmail.com

| £ ~sn @ e 2}

Traylor Division San Roque Division San Carlos Division
N Bloomington, Texas Catarina, Texas Rio Grande, Texas



http://www.briggsranches.com
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BRAHMAN INFLUENCE
PAYS PREMIUMS

By Randy L. Stanko, Ph.D., Texas AGM University-Kingsville

ow that [ have everyone’s
attention, [ would like to share
some commercial replacement
female special sale data that
was recently published in a Texas
AEM Agrilife Extension publication
(EAG-010, 7/14; L.A. Russell and
others). The analysis estimated the
extent to which internal and exter-
nal factors affect female sale price
per head. Even though this data
is from a single, regional commercial female sale, | would
encourage everyone to seek out this free publication [http://
wwuw.agrilifebookstore.org/product-p/eag-010.htm]. The
data represents 123 lots that ranged in size from 1 to 6 head,
with an average lot size of 2 head, and should confirm what
folks who produce, own or appreciate Brahman-influenced
females have known for years: They are just better cattle.

The data represents 123 lots that ranged in
size from | to 6 head, with an average lot size
of 2 head, and should confirm what folks
who produce, own or appreciate Brahman-
influenced females have known for years:
They are just better cattle.

Before | get too deep into the particulars, | need to men-
tion the sale price per head, as the premiums and discounts
for certain characteristics will differ from the average sale
price. Sale price average, minimum and maximum per head
were as follows: $1,480, $910 and $2,500, respectively.
Please consider this data came from a single, commercial
female auction. Coat colors were numerous, with a majority
being solid black (25.6 percent) or black-white-face (17.4
percent). Various shades of red represented approximately
34 percent of the female lots, and 16 out of 123 (13 percent)
lots were 100 percent Brahman and were mostly gray. Brah-
man influence was categorized as 0, up to 25, 50, more than
50 and 100 percent. Most (65.6%) female lots were classi-
fied as up to 25 percent or 50 percent Brahman-influenced.
Production status of sale females fell mostly into exposed

(22 percent), confirmed bred (33.3 percent) or cow-calf pair
(34.1 percent) categories.

Red brindle and red-white-face females sold at a $216.97
per head and $68.80 per head premium, respectively, while
solid black females sold at a $110.65 per head discount. Not
surprisingly, purebred Brahman females sold at a greater
price than all others. The 50-percent Brahman females were
mostly red brindle; thus, the genetic influence premium was
not statistically significant because of the premium received
for coat color. Replacement females that were up to 25 per-
cent Brahman received a $206.31 per head premium. It is of
interest to me to speculate which “Brahman influence” desig-
nation a purebred American breed female would be assigned
in such a data set. Regardless, the important point is that
Brahman influence paid a premium at this sale. Can I get an
Amen, brother? Common sense would tell us that a pair sells
for more than a bred, and a bred should sell for more than an
exposed, so no surprises there. Surprising, however, was the
price received for 3-in-1 lots, which was at less of a premium
than that received for pairs. This anomaly could be due to
small numbers (2 lots) and, perhaps, quality.

For the sale management and marketing factors, four
key points must be emphasized. In this data set, frame size,
but not body condition, contributed to female value, with
small-framed females being discounted $184.59 per head.
The presence of horns produced a discount of $92.82 per
head, but was not statistically significant. Most interesting
was the effect of lot size (ranging from 1 to 6 head). Larger
lots received statistically significant premiums over smaller
lots; for each female added (up to 6), the seller received an
$82.46 premium. This provides strong evidence that com-
mercial herd rebuilding has begun.

I applaud these authors for collecting and publishing this
data. It would be interesting to include in the analysis similar
commercial replacement female special sale data from each
state that borders the Gulf of Mexico. In addition to the well-
established facts of hybrid vigor, maternal ability, hardiness,
insect resistance, longevity and foraging ability, now there is
economic evidence that confirms the commercial Brahman-
influenced female excels in regions where summer heat can
affect beef cattle production — not to mention the fact that
Brahman-influenced females are just a pleasure to own.
Hope y’all had a great summer. 4>
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KENTUCKY NATIONAL
SHOW & SALE
July 18-19, 2014 | Bowling Green, Ky.

Auctioneer: Greg Reynolds « Sale Management: Darren Richmond

SALE AVERAGES

30 Lots $2,266 9 Bred Females $2,233
[ Bull $2,200 9 Open Heifers $1,762
6 Pairs $3.400 5 Star 5 Females $2,240

The 36th Annual Kentucky National Santa Gertrudis Show
& Sale was held at the Western Kentucky University Expo
Center and featured pairs, bred heifers, open heifers, bulls
and Star 5 females. The high-selling pair was consigned by
Heath Farms, Hodgenville, Ky., and sold for $4,300 to Mosby
Creek Ranch, Sparta, Ky. Topping the bred heifers was an
entry from Circle A Farm, Williamsport, Tenn., that was pur-
chased by C Bar C Ranch, DeSoto, Mo., for $3,000. Randall
Strickmeyer, Verona, Ky., sold the high-selling open heifer
to Bill Athey, Joplin, Mo., for $2,300. The high-selling Star 5
female was a consignment from Carson Priddle, Doniphan,
Mo., that sold for $3,000 to Kelly Copas, Franklin, Ky.

Buyers came from Alabama, Arkansas, lllinois, North
Carolina, Kentucky, Tennessee, New York and Missouri. The
volume buyer was Gray Oaks Farm, Russellville, Ala. The
sale was sponsored by the Kentucky Santa Gertrudis Asso-
ciation and the Kentucky Department of Agriculture. 4P

MID COAST CATTLEMEN’S
OPPORTUNITY SALE

Aug. 9, 2014 | Brenham, Texas

SALE AVERAGES

40 Lots $3,002 5 Bred Females $3,060
20 Open Heifers $2,850 3 Pairs $4,033
I1 Bred Heifers $3.172 [ Bull $1,900
2 Exposed Heifers ~ $1,700

The Mid Coast Santa Gertrudis Association held its annual
meeting and Cattleman’s Opportunity Sale Aug. 8-9 in Bren-
ham, Texas. A large crowd attended the dinner and annual
meeting on Friday night, which included presentations from
Rep. Lois Kolkhorst from the 13th District of Texas; Ryan
Doerner and Luke Bradford from the Genetic Development
Center in Navasota, Texas; and John Ford, SGBI executive
director.

On Saturday, another large and lively crowd filled the seats
for the Cattleman’s Opportunity Sale. The high-selling lot
was a bred heifer from Bieri Farms, Angleton, Texas; she
sold to Corporron Acres, Schulenburg, Texas, for $5,200.
The volume buyer was Townsend Cattle Company, Louise,
Texas. @

Mountain Laurel Classic
SANTA GERTRUDIS SALE

Hosted by the Georgia Santa Gertrudis Assoc.

NOVEMBER 8TH, 2014 | 11:00AM
At the University of Ga. Livestock
Pavilion in Calhoun, Ga.

SALES MGR | Darren Richmond
423.364.9281 | djrichmd@aol.com

SELLING 50 LOTS
Pairs | Bred & Open Heifers | Bulls
Santa Gertudis Cross Females
NOW ACCEPTING ENTRIES

A . 4 " B a it meh o g
4 Ll L b 2 by o Ld M -

For entries or catalogs contact Darren Richmond.
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~ Sat,, Septémber 27, 2014 Tulsa, 0K

Oour Cons:gnments

Three open heifers sired by HF Fred 303/9 Two open heifers by Brandon Polled Jim Bob —

EPDs BW I wWw l Yyw | ™M I Tmat] cw polled, dark red and easy fleshing — “The Real World Kind" e |
47503 13 | 95 | 155 | . 5 | 167 EPDs BW [ wWw | YW | M [Tmat] cw
476/3 10 | 106 | 168 | . 6.1 | 185 342/3 7| 4| -5 2 | -5 |
492/3 16 | 84 | 85 | 1.8 | 61 | 129 344/3 . . . 0| 14 | 58]

Cow is Top Gun X WR Maverick N113 e Bull Calf by H&B Hef-A-Nizer 86/9

EPDs BW | ww M | TMat | CW
Cow .8 9.2 4 50 | 123
Calf 8 9.4 -4 4.5 15

Bred to HF Fred 303/9 . . . 2.4 . 32.8

Wendt Kubecka & Cosgrove breeding
Two Fall Calving cows, Bred to HF Fred 303/9

Gary Harding
Herd 4663, breeding “The Real World Kind” for 38 years
918-616-7741 e gary.hardingl944@yahoo.com e Warner, OK



mailto:gary.harding1944%40yahoo.com?subject=

THE GENETICS OF BEEF

SGBI Focus of BIF Workshop

standing-room-only crowd of

cattlemen, breed association rep-

resentatives, university faculty and

geneticists packed the Cornhusker
Marriott conference area for an update
on advancements in genetic predictions
during the technical breakout session at
the 46" Beef Improvement Federation
(BIF) Annual Meeting and Research
Symposium. Of special interest to the
many breed association representatives
in attendance was the SGBI report, pre-
sented by Livestock Genetic Services
(LGS) President John Genho, regarding
SGBI's recent adoption of a DNA-based
evaluation system. The innovative
approach taken by SGBI to incorporate
genomics into its genetic evaluation
has captured the attention of industry
leaders and opened the door for small-
and mid-sized breed associations to
take advantage of genomic technology
originally thought too costly for all but
the largest breed registries.
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The use of genomics to better identify
genetic potential has resulted in breed
associations examining the use of DNA
technology in their evaluation systems
and scrambling to follow the lead of the
American Angus Association, which
released genomic-enhanced expected
progeny differences (EPDs) in 2009.
However, the process and cost involved
with research, testing and validation
has left all but the largest associations
wondering if genomic-enhanced EPDs
are obtainable. In the SGBI presenta-
tion, Genho shared the process imple-
mented to move SGBI, registering
5,000 head per year, to a DNA-verified
genetic evaluation. Whereas larger
registries have adopted a double-step
approach to include DNA in their EPDs,
SGBI utilized a single-step system
known as Genomic Best Linear Unbi-
ased Prediction (GBLUP). The double-
step approach combines genotype and
phenotype prior to the inclusion of ped-
igree and phenotype. The single-step
system, utilized in the development of
SGBI's genomic EPDs, is relationship-
based and combines genotype and
pedigree prior to including phenotype.
The dairy and pork industries have
a long history of utilizing the single-
step approach for genetic evaluation.
Genho acknowledged SGBI provided
the perfect scenario for implementing
the GBLUP system due to the breed’s
genetic pool, which traces to one foun-
dation sire. Genho also noted that SGBI
had identified and collected genotypes
on sires and family lines that had an
impact on the breed based on produc-
ing females in the association’s herd

book. It was pointed out during the pre-
sentation that the single-step approach
was reviewed by the nation’s leading
research geneticists prior to SGBI's
release of genomic-enhanced EPDs

in April 2014. SGBI Executive Direc-
tor John Ford stated SGBI leadership
recognized in early 2011 that, to remain
viable in the seedstock sector, incorpo-
ration of genetic technology would be
essential. However, the challenges SGBI
faced from a financial standpoint and
number of animals registered annually
effectively ruled out implementation of
the double-step method. Working with
LGS, SGBI was able to validate the
single-step approach, allowing DNA-
verified EPDs to become the focal point
of the breed’s evaluation. Ford noted
that by offering cattle-buying custom-
ers genomic-enhanced EPDs, the breed
also has a distinct marketing advantage
over those lacking the technology.

The 46™ Annual BIF Research Sym-
posium was held June 18-21 in Lincoln,
Neb., and was sponsored by the
University of Nebraska — Department
of Animal Science, U.S. Department
of Agriculture — Meat Animal Research
Center and Nebraska Cattlemen. Repre-
senting SGBI at the annual event were
John Ford, SGBI executive director;
Adolfo Sanchez, M.D., SGBI chair-
man of Research and Education; John
Genho, LGS president; and Lisa Bard,
Santa Gertrudis USA publisher. BIF
is a consortium of industry members,
university faculty, research scientists,
breed associations and cattlemen com-
mitted to connecting science and indus-
try to improve cattle genetics. 4

THE SANTA GERTRUDIS FEMALE
CONTINUED FROM PAGE 14

With a Bos indicus-influenced com-
mercial herd, it’s not surprising Harris
chose the 3/8 Brahman, 5/8 Short-
horn Santa Gertrudis to pursue for his
purebreds. “We wanted to continue to
capture hybrid vigor, thriftiness and
heat tolerance,” he explains. Harris isn’t
the only one who sees value in those
traits. As the country starts to rebuild
its cow herd, demand for F1 females
is growing. “The creation of the Star 5
program addressed some changes our
customers were asking for, like added
muscle and earlier maturity,” Harris
points out. “With a solid, purebred

base, you can breed almost any bull to
a Santa Gertrudis female and capture a
lot of desirable traits.”

Harris uses a variety of bulls on his
200-head purebred cow herd, includ-
ing Hereford, Angus, Red Angus and
Brangus, to create commercial replace-
ment females. He’s also created a niche
market for commercial bulls. “A three-
quarter-blood Santa Gertrudis bull is
valuable because you can breed them
commercial or purebred, and those
seven-eighths calves can be registered
as purebreds,” Harris explains.

That’s not the only benefit of main-
taining both purebred and commercial
cow herds. “The commercial cattle
improve cash flow because that invento-

SANTA GERTRUDIS USA

ry — steers, bulls and females - is sold,”
Harris says. In addition, selling commer-
cial cattle keeps the purebred producer
in contact with the commercial sector

— and those are the folks who often are
buying purebred seedstock. “As pure-
bred breeders, we have to make sure
we’re producing a product commercial
cattlemen want,” Harris says.

Right now, commercial cattlemen
across the country want replacement
females. Harris sees a tremendous
opportunity for purebred Santa Ger-
trudis breeders who have F1 females
for sale. “We have a product that’s in
high demand,” he concludes. “It’s more
important than ever to maintain pure-
breds to make commercial females.”
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That’s Nice - But | Raise Cows

By David A. Daley, Ph.D., California State University, Chico

Crosshreeding - Back fo the Future

hree years ago, | addressed the
Beef Improvement Federation (BIF)
regarding heterosis and how we
have either ignored or forgotten
the value of systematic crossbreeding
to improve profitability. Since then, ['ve
become more convinced this genetic
resource has been under-utilized and
devalued. As input costs increase, and
the value of cow efficiency is paramount,
we continue to find arguments against
crossbreeding, primarily centered on the
concepts of consistency and marketabil-
ity. Clearly, there are specific instances
in the commercial cattle sector where
heterosis has been used effectively. |
would argue, however, that the potential
is far from realized. In fact, in the past few
years, we seem to have drifted away from
crossbreeding and end product, but not
necessarily to profitability. Here are 10
reasons why we have failed to capitalize
on this important genetic attribute:

1) A cultural bias that clearly reflects
“purebreds” are better — if for no other
reason than they have registration papers.
Society rewards purity. Is your dog regis-
tered? Does your Quarter horse gelding
have papers? How far can you trace your
ancestry? While there is certainly value
associated with records, being purebred
shouldn’t be a presumption of superiority.

2) Our predilection for single trait
selection focusing on “bigger is better.”
The beef industry seems to choose a trait
of importance, then put an inordinate
amount of pressure on that trait, ignor-
ing genetic antagonisms. If a 90-pound
yearling expected progeny difference
(EPD) is good, 100 must be better. We
have already done frame, growth (weight
of all kinds), milk and carcass traits (both
ribeye and marbling). Because highly her-
itable traits have often been chosen, we
haven’t needed crossbreeding to achieve
these goals. The subtle and cumulative
improvement that heterosis provides
doesn’t lend itself to maximums.

3) We have decided that measuring
outputs is more meaningful than measur-
ing inputs, and it’s easier to do. It’s cer-

tainly easier to measure calf performance
on an individual basis than it is costs
associated with that production.

4) Uniform phenotypes for qualita-
tive traits (color) have a distinct and real
marketing advantage that’s difficult to
ignore. That doesn’t mean you can’t have
uniformity of color within a crossbreeding
program, but the widespread and indis-
criminate planning (or lack thereof) of
many crossbreeding programs certainly
gave us some interesting marketing chal-
lenges. Generally, it's easier to produce
uniform color in straightbred programs.

5) Heterosis is very difficult to visual-
ize and even more difficult to measure.
Because heterosis is expressed as a
small net positive in many traits, we don’t

know it when we see it. Slight changes in
morbidity, age at puberty and conception
rate, and significant changes in longevity,
aren’t easily observed. However, we all

know when calves gain fast in the feedlot.

6) The presentation of complicated
crossbreeding systems as a “normal prac-
tice” to diverse cattle operations, espe-
cially the countless small beef herds in the
United States. Many of the systems we
teach as part of standard animal breeding
have very limited application in the real
world. Most beef herds are too small to
implement “standard systems.”

7) Our penchant for telling people how
to modify their environment in order to
“get heavier calves, a higher percent calf
crop and more total pounds,” rather than
how to increase net return. How many

CONTINUED ON PAGE 25 ~
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&\ ' Productive Santa Gertrudis
W and Star 5 Females

i
www southtexashe'mtagesale com
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OHIO STATE FAIR SANTA GERTRUDIS SHOW

July 29, 2014 | Columbus, Ohio | Judge: Jason Duggin
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GRAND CHAMPION BULL RESERVE GRAND CHAMPION BULL BEST OF POLLED BULL

OLC Troubadour, shown by LFRobe, shown by Lovett Farms, Flatwillow Endeavor, shown by
Osborne Livestock & Mosby Creek Hillsboro, Ohio Flatwillow Farm, Statesville, N.C.

Ranch, Sparta, Ky.

/""-_\l i0 State Faj-

GRAND CHAMPION & BEST OF POLLED FEMALE RESERVE GRAND CHAMPION FEMALE

Miss Grandview Annie, shown by Lynn, shown by Randall Strickmeyer,
Patrick Daniel, Magnolia, Ark. Verona, Ky.

INDIANA STATE FAIR

Aug. 6, 2014 | Indianapolis, Ind. | Judge: Felix Serna

" il.’

INDIANA STATE FAR b3

Photat by uey

GRAND CHAMPION & BEST OF POLLED FEMALE

Miss Grandview Annie, shown by
Patrick Daniel, Magnolia, Ark.

oPholos by Sy

o Photos by Juty
GRANDCHAMPIONBULL RESERVE GRAND CHAMPION &
e Patne Willismsnort. T BEST OF POLLED BULL

Circle A Farm, Williamsport, Tenn. LF Nu Ten, shown by Lovett Farm,

Hillsboro, Ohio e

RESERVE GRAND CHAMPION FEMALE

LF Delilah, shown by Lovett Farm,
Hillsboro, Ohio
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Casablanca Ranch

Registered Santa Gertrudis Cattle
Grass Fed Bee

County Road 99 Abbeville, AL
www.casablancaranch.com

Paul Anderson Larry Burkhalter

(334) 790-3274 (334) 790-4351

cbranch.al@gmail.com Lshurk1@aol.com

Salter Farms

Registered Santa Gertrudis Cattle @

Home: 850-957-4409
Cell: 850-501-1847
Fax: 850-957-4690

Curtis Salter, Owner
8325 Springhill Rd.
Milton, FL 32570

VNVISINO1

WILEY RANCH

Erik or Kim Wiley

[55 Sayes Rd., Deville, LA 71328
(318) 481-8082¢(318) 481-6927

Cedar Crest Farms
408 Suite B, Hwy 31 N.W.
Hartselle, Alabama 35640

ALABAMA TENNESSEE
256-773-4077 931-294-5507
Charles Sandlin James Sandlin

VI94039

DENSON 3D FARMS

JOHN & KAY DENSON
1548 BROOKER FARM RD
DALTON, GA 30721
706-259-3838 (home)
706-264-1224 (cell)

Herd #9006 denson3dfarms@gmail.com

IddISSISSIN

erikkeri@yahoo.com
otton i

h Ryan Cowart,

ranc Manager

PLANTATION 601-384-6719

Santa Gertrudis

601-384-7062 cell
601-384-2617 farm

Ed & Barbara Herring
Smithdale, MS

5400 Bexar Ave. East
Hamilton, AL 35570
www.grandviewfarm.biz
NATIONAL CHAMPION BULL
“SLEDGE”
Delmo Payne, Owner Brent Shaw, Manager
(205) 468-5319 (cell) (205) 412-5761 (cell)

Haman FARMS

POLLED SANTA GERTRUDIS
Andy & Janine Haman E C (912) 266-6280

Potfed .
cante Gormae| || Bill & Frances Creel
P.O. Box 1477
PURVIS, MS 39475

(601) 794-5176

T el arm

H & H Scotty Hooper (256) 338-8605

Seth Hooper (256) 338-7197

281 County Rd. 643 |—|_|

Cullman, AL 35055
E-mail: rshooper@mywaytrans.com

www.mywaytrans.com (choose H&H Farms)
Ranch Mgr: Johnny Smith (256) 531-5595

FARMS

Registered
Santa Gertrudis
and Star Five
Herd # 35308

855 Warren Rd. thco@windstream.net
Odum, Georgia 31555 H (912) 586-2243
Yernigan Ranch
Wayne & Lavonne (@)
Buena Vista, GA 31803

O: (229) 649-2575 = H: (229) 649-7724
C: (229) 649-9659
Email: wjernigansragmail.com

&8
ZE
[
QO
D'IJ
M o=
[~ a)
B>
= =
g =
Q&
m R
O

P Tideland Farms ¥

Al Shiyou T (c) 228.216.8731
6033 Pontiac Dr. L (h) 228.255.8729
Kiln, MS 39556

Replacement Heifers & Bulls
We Got Some Good Ones.

I R
Raneh

Hord No. 2926 Jimmy & Ginger Montgomery
17925 Hwy. 82 - Union Springs, Ala. 36089
334.703.1314 (c) - 334.738.4886 (h)

6016 Salem Valley Rd.
Ringgold, GA 30736
www.mcranch.com

MC Ranch #

Dr. Burton & Judy McDmeI

(770) 475-0287 home (404) 313-0292 cell
Email: mrmcranch@aol.com

IHNOSSIN

C Bar C RANCH
REGISTERED SANTA GERTRUDIS

ALAN CLARK
5901 Big River Heights Rd.
De Soto, M0 63020
(636) 586-6034

BUD & KELLY CLARK
5905 Big River Heights Rd.
De Soto, M0 63020

WWW.CBARCRANCH.NET  (314) 607-1076

email: bud@cbarcranch.net

F .
Southern Breeze Ranch | S Shampain Ranch), MATHIS FARMS
LLUIIE; K;Lll\ = IS)Z;“: ze:;”d:hi:‘:i‘: Santa Gertrudis and Star 5 cattle
non, / inny . .
(334) 667-0097 ranch 3 Pleasant Hill, IL 62366 Craig Mathis
(404) 915-4952 cell z (217) 734-2283 Doniphan, Mo. 573.996.4875 (h)
NS wsbranch.com f ginny2@irtc.net mgs63935@yahoo.com 573.429.0996 (c)
=
S GOODIN . FARMS | |RUSTIC RAIL RANCH
| >
= | AUSTIN, IN G (812) 794-2624
> | SGBI Herd #19416 www.goodinfarms.com PAUL & DEBBIE GAUTZ
. 9865 Blarney Lane - Carthage, MO 64836
: : BERLEY, JERRY & TERRY GOODIN s '
|15 MA o |e7farms@gma|| o Breeders of Santa Gertrudis Cattle debbiegautz@yahoo.com
e National Champion SUHighlRoller: Official Nu Gen Project Farm 417-437-2452 - 417-438-8712
. : z
m
Flying C Ranch S CELL R0 INE  WR RRNGH
=4 Pat & Beverly Heath
LESTER & OUIDA COSSEY ;’ 387 Goodin Willialvns Rd. E 1331 Park Ave. S.\W., Apt. 707
/ C\ 2639 Gum Springs Rd. @3 Hodgenville, KY 42748 = Albuquerque, N.M. 87102
POLLED AND HORNED Searcy, AR 72143 email: bheathl2@windstream.net 8 (505) 504-1513
SANTA GerTRUDIS  (B01) 207-2272 (270) 358 4820 wrranchnm@gmail.com
=
(=] H L'l R .
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SGBI-APPROVED SHOW RULES

Following a year-long review process, the SGBI Board of Directors on July 8, 2014 approved rules
to govern Santa Gertrudis Open and Junior Shows. Additional copies of the updated rules can be
obtained on the SGBI website or by contacting the SGBI Office at (361) 592-9357.

SGBI Rules & Regulations Approved Santa Gertrudis Open and Junior Shows

I. All exhibits of Santa Gertrudis breeding
cattle must be registered or recorded (50
to 75 percent, with one parent a registered
Santa Gertrudis), meeting the requirements
for registration or recordation as outlined in
the Santa Gertrudis Rules and Regulations
for Registration, and shall be governed by
the last revised version of the Rules and
Regulations for Approved Santa Gertrudis
Open and Junior Shows as approved by the
Board of SGBI, PO Box 1257, Kingsville, TX
78364. A copy may be obtained by contact-
ing the association or may be viewed at
wwuw.santagertrudis.com.

2. Each owner must be a member in
good standing with SGBI with no outstand-
ing balances on an active or junior member
account.

3. ALL animals accepted for exhibition
in an SGBI-sanctioned show are subject to
inspection at each show between arrival on
grounds and prior to entering the show ring.
The inspection will be conducted by a com-
mittee comprised of two (2) members of the
Shows and Exhibits Committee and one (1)
from the Breed Standards Committee.

4. Heifers twenty-four (24) months of age
or older must be safe in calf as verified by
a graduate veterinarian or have produced a
live, Santa Gertrudis-sired calf with that calf
at side meeting the Standard of Excellence,
and the calf must be registered by thirty
(30) days of age. If the animal is open due
to being in an embryo transfer program, this
fact must be verified by a written statement
signed by a licensed embryo transfer techni-
cian in order to show.

5. All late summer yearling bulls and older
bulls must be exhibited with a nose ring or
nose clip.

6. All animals must be registered or
recorded and PERMANENTLY identified
before the show with a brand identification or
an ear tattoo.

7. Junior Owners and Possession Rule

a. To be eligible to compete in SGBI-
approved junior shows, animal(s) must be
registered or recorded in the name of the
junior member. This registered or recorded
junior must feed, fit, care for and show the
animal entered. Ownership deadline is April
1 for all animals born Jan. 1 of the preced-
ing year and thereafter, and Nov. 1 for all
other animals.

b. Juniors’ participation in Open Shows
is allowed and encouraged. Entry must be
shown by owner or family member (sister,
brother, mother, grandparent, legal guard-
ian, relative by blood). No animal may be
fitted or shown by any open exhibitor at any
time during the junior’s ownership period.
An exception is transportation, feed and
care to a show for the duration of the show.
In the event of an emergency, another junior
member may show the animal with the
approval of the Shows and Exhibits Chair-
man or his/her representative.

8. Fitting

a. Purebred fitting: All purebred animals
must be exhibited with the hair brushed
down on the entire body, legs and tail, with
no foreign objects attached to the animal
in such a manner as to alter the animal’s
conformation or change its appearance.
Exhibitors failing to abide by this rule will not
be allowed to show.

Specifically, all hair must be brushed
down slick; head clipped smooth; underline
clipped blending sides; udder and teats
clipped with no long hair to emphasize
udder; ears clipped to environmental and
local standards; neck and brisket clipped;
body clipped using common sense as to
season; leg hair clipped and not left long
from hock or knee to hoof; tail head clipped;
switch pulled or brushed out (not in a ball,
etc.); tail trimmed to personal preference.

b. Star 5 fitting: Star 5 exhibits are not
subject to purebred clipping rules. Entries
are to be fitted blow and go. Hair may be
brushed according to preference, with no
foreign substances/fitting materials on any
part of the body.

9. Each animal exhibited must be done so
with the correct age and shown in the class
corresponding with their correct age.

10. Entries in each class will be placed
1, 2, 3, etc. Animals are to be presented in
descending order according to age.

Il. Polled classes will be entered at the
same time as class entries are required by
each show. Animals will be lined up accord-
ing to age for the judge. To be eligible to
show in Best of Polled, animals must be slick
polled without scurs, scars or evidence of
dehorning (i.e., horny tissue).

12. Classes with more than thirty (30)
entries will be divided into sections, with sec-

tion winners returning for final placing.

13. The judge SHOULD be an SGBI-
approved judge.

14. Dress for exhibitors participating in
SGBI-sanctioned Open and Junior shows
shall be of neat and clean clothing of col-
lared shirts with sleeves, belts, no midriffs
showing and appropriate footwear (i.e., no
tennis shoes). Exhibitors may wear hats or
go bareheaded; no caps are allowed.

I5. Each animal shall be presented in
the show ring in its natural conformation
and structure without alteration or modifi-
cation. Alteration or modification shall be
defined to include any surgical, chemical,
electrical or other appearance change, save
only branding, tattooing, foot trimming or
dehorning. Additionally, no pumping or
filling of any animal with a liquid, air or any
other substance is allowed. ALL animals and
exhibitors found to be in violation of this rule
will be banned for life from showing at SGBI-
approved shows.

I6. If entries are not properly fitted and
good herdsmanship followed, the owner
may be asked to not display his/her cattle
until adhering to the proper procedures, as
outlined in our herdsmanship paper.

I7. Every exhibitor, in consideration of
his/her entry being accepted, agrees to
submit any animal so entered by him/her to
inspection and agrees to have such animal
submitted to any tests as may be designated
and requested by the Shows and Exhibits
Committee, or the authorized representative
of the relevant show or fair, and agrees that
the conclusions reached by the committee/
representative as to whether such animal is
unethically fit or aged, shall be final, without
recourse against SGBI and designated
personnel. Any false representation, interfer-
ence or unprofessional conduct on the part
of any exhibitor will be dealt with by the
Shows and Exhibits Committee according to
the equities in the case.

I18. For and in consideration of the oppor-
tunity to participate in any SGBI-approved
show, each exhibitor hereby releases SGBI,
its officers, directors and representatives
from negligence, any and all claims, suits
and judgments, either past, present or future,
arising from or connected with the admin-
istration or use of such test or examination
and the resulting decision therefrom.
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19. Any exhibitor desiring to dispute or
challenge the results of any test, exam or
show rule enforcement, as applied by his/
her animals, shall do so in accordance
with procedures established by the rules
of the association. This refers to, but is not
limited to, the procedures to file protests and
appeals processes.

20. Appeals

a. The Chairman of the Shows and
Exhibits Committee and the Vice-President
of Youth Activities, in conjunction with
the person(s) responsible for coordinating
the individual shows, will continue to be
primarily vested with authority to determine
whether animals entered in shows meet the
standards formally approved by the Breed
Standards Committee.

b. In the event the Vice-President of Youth
Activities or individual show coordinating
official disqualifies an animal from partici-
pating in a youth show and the exhibitor
wants to appeal the disqualification, the
appeals process outlined below must be
followed.

c. In the event the Chairman of Shows and
Exhibits or individual show coordinating offi-
cial disqualifies an animal from participating
in a sanctioned show, and the exhibitor wants
to appeal the disqualification, the appeals
process outlined below must be followed.

d. Additionally, any exhibitor participat-
ing in an individual youth show or other
SGBI-sanctioned show who wants to appeal
a breed standards disqualification deci-
sion by either the Vice-President for Youth
Activities/youth show coordinating official or
the Chairman of Shows and Exhibits/show
coordinating official must follow the appeals
process outlined below.

Appeals Committee

The Appeals Committee will be comprised
of the following three (3) members - the
Vice-President of Breed Improvement, the
Vice-President of Marketing and Promotions
and the Executive Director of SGBI. All three
(3) members must be present to constitute
a quorum. All decisions rendered by the
Appeals Committee will be binding and final
for all appeals submitted to the committee.

Appeals Procedure

a. All qualification/disqualification appeals
and appropriate supporting documentation
submitted by exhibitors must be submitted
in writing to the Executive Director of SGBI.
The written appeal must be accompanied
by a $200 process fee. No waivers will be
granted to the requirements for written
appeals and the up-front $200 fee.

b. Exhibitors must file written appeals
postmarked or via e-mail within five (5)
business days following the date of the show
governing the qualification/disqualification
decision by the primary officials (Vice-Pres-
ident of Youth Activities/show coordinating
official or Chairman of Shows and Exhibits/
event coordinating official).

c. The Executive Director will be responsi-

ble for coordinating meetings of the Appeals
Committee and forwarding copies of the
appeal and supporting documentation to the
other committee members.

d. The Appeals Committee will render a
final decision within five (5) business days
following receipt of the written appeal,
appropriate supporting documentation and
the $200 fee.

e. In the event an exhibitor appeals a dis-
qualification decision by the primary official
and the Appeals Committee approves the
exhibitor’s appeal, the animal covered by the
appeal will be qualified to participate in all
future SGBI-sanctioned events.

f. In the event an exhibitor appeals a dis-
qualification decision by the primary official
and the Appeals Committee disapproves the
exhibitor’s appeal, the animal covered by the
appeal will be disqualified from participating
in future SGBI-sanctioned events. Addition-
ally, any points or awards previously given to
the owner of the animal will be forfeited.

g. In the event an exhibitor appeals a
qualification decision by the primary official
and the Appeals Committee rules that the
animal covered by the appeal does not meet
breed standards, the covered animal will be
disqualified from participating in future shows
and the owner of the animal will forfeit any
points and awards previously granted.

2. Procedures to File Protest

I. File protest with show where infraction
occurred. Follow their protest rules.

2. File the same protest with the Shows
and Exhibits Committee. Contact the
chairman.

3. Three (3) SGBI members in good
standing must sign the protest.

4. All protests must be in writing and
accompanied by a deposit of $100, cash or
certified check, which will be forfeited if pro-
test is not sustained. Such protest must state
plainly the cause of the complaint or appeals
and must be delivered to the Shows and
Exhibits Committee within twenty-four (24)
hours after the occasion for such protest.

5. Order of hearing a protest:

a. Chairman of Shows and Exhibits
Committee.

b. Action by Shows and Exhibits
Committee.

c. Final action by Board of Directors.

d. Follow appeal procedure as outlined in
Rules and Regulations.

6. All rules and regulations that have
been properly protested to the Shows and
Exhibits Committee shall be subject to the
following penalties:

a. Loss of premium money.

b. Loss of awards.

c. Suspension from showing the subject
animal as deemed necessary. Penalty may
be for one (1) show, two (2) shows or three
(3) shows, or as long as deemed necessary
for the offense.

d. Suspension of the exhibitor being the
same as other SGBI rules and penalties.

22. Failure to adhere to each show’s
specific rules shall also be subject to these
penalties. Proper protest procedures must
be adhered to according to that particular
show’s rules. SGBI will follow each show’s
rules, and any action taken by a show will be
upheld by SGBI in relation to its bearing on
our point show system.

23. Disqualifications

¢ An exhibitor who has been disqualified
from competition in any livestock show or
who has had a premium withheld or with-
drawn on the grounds of rule violation(s) will
not be allowed to compete in other shows.
This shall include, but is not limited to,
disqualification for fraud, misrepresentation,
unethical fitting or deception.

e Judging procedures will NOT be inter-
rupted for protest investigation. Depending
on the basis of the protest, a decision may
be withheld until a thorough investigation is
completed. No complaint or appeal regard-
ing a judge’s decision or method of selection
will be considered.

e Show officials may excuse an exhibitor
from the ring and exclude them from further
competition if an exhibitor, in any way,
whether in person or by their representative,
interferes or shows disrespect to a judge or
show official.

¢ In the event that an exhibitor or animal
is disqualified after they have been awarded
premiums or awards, the exhibitor or animal
placing immediately below them may be
moved up to fill the vacated position at
the discretion of the Shows and Exhibits
Committee.

24. Rules for High Point Awards

a. For each point show, the first-place
class winner will receive two (2) points;
second-place class winner will receive one
(1) point; Division Champions will receive
three (3) points; Reserve Division Cham-
pions will receive two (2) points; Grand
Champions will receive five (5) points and
Reserve Grand Champions will receive four
(4) points; Best of Polled will receive one (1)
point, but that point doesn’t count toward
overall points.

b. Get-of-Sire and Produce of Dam points
go toward Exhibitor/Breeder of the Year
Awards.

c. Points will stay with animal if sold.

d. The Sire and Dam of the Year should
have points from at least two (2) different
offspring.

e. All points earned at the National Open
Show are to be doubled.

25. DNA Testing

SGBI and its representatives have the
authority to require such tests as they deem
necessary to verify the accuracy of the clas-
sification, pedigree of exhibited animals, and
parentage verification of Star 5, including
calves exhibited at the side of any female.
“Said authority shall extend to and cover the
enforcement of all show rules as adopted by
SGBL.” 9
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MYERS CATTLE &
LAND CORP.

CARROLL D. MYERS
(936) 825-6544
www.myerscattleandland.com
SANTA GERTRUDIS HERD #6491
25821 STATE HWY 6 SOUTH NAVASOTA, TEXAS 77868-8225
FOR ADDITIONAL INFO: LAUREN MYERS WEST (281) 744-7605

TownsendiCattle;Co:
Ivan & Debbie Townsend
SANTA GERTRUDIS « STAR FIVE
Louise, Texas

5 (979) 541-3409
email: townsend30@yahoo.com

Marketing & Promotion
of Santa Gertrudis Cattle

2 David Alderson Darren Richmond

2 931.682.2527 423.364.9281

P Williamsport, TN. djrichmd@aol.com

g ALDERSON/
RICHMOND

Since 1898
Santa Gertrudis Since 1950
Herd #439
Ben D. Olivarez P.O. Box 829

(956) 585-1661 (o) Mission, TX 78573

URBANOSKY RANCH

SGBI HERD # 2243 « EST. 1969
HOME OF HELLACIOUS 750
14525 URBANOSKY LN., PLANTERSVILLE, TX 77363
JEROME CELL (281) 797-5715 - RANCH (936) 894-2017
BLAKE CELL (936) 870-5252

Bickett Genetics
Todd J. Bickett DVM

Embryologist

|

Py

455 Brotherton Lane ‘Chenc
Chickamauga, GA 30707

O: 706-375-6586 * C: 423-667-3799
tjbickett5@gmail.com

Santa Gertrudis Cattle

o\‘\\'\g 6 RQ,, Herd #878
Q‘o Q The Tradition
Continues”

ALLEN & CHERYLL GRAINGER
P.0. BOX 2282, BRENHAM, TX 77834
979-830-8785

VESPER RANCH

HOOVER CASE
AUCTIONEER

P.O. Box 281
Marshfield, MO 65706
(417) 844-6020

AJ & Rosemary Gambino
Boone, A J 111, Troy

AR

SILVERBROOK RANCHLS

e-mail: rgambino@consolidated.net

Helen Groves, owner
Ken Welch, general manager
17490 Private Road 4105, Baird, TX 79504
(325) 854-1002 Fax (325) 854-1010

aty
# SILER

SANTA GERTRUDIS CATTLE
DAVID & AVANELL SILER
P.O. Box 3
Doole, Texas 76836

(325) 483-5449

e
¢35/ Strait Ranchesm
&3 Y.N. Strait Family
Carrizo Springs, TX
830.317.3310 | 830.876.330
www.straitranches.com

TARA
Ranch

LIBERTY, TX
Curils & Tamara Hudnall Pl 936.334.4804

THIRTEEN OAKS RANCH

VALLEY MILLS, TEXAS
& HAROLD C. COBB
Santa Gertrudis Cattle

P.O. Box 21775 Bus. 254-749-2586
Waco, Texas 76702 haroldccobb @ gmail.com

SGBI Herd #621

Photography

Bill Lundberg
P.O. Box 567

Russellville, AR 72801

LAUNDBERG CATTLE SERVICES

Marketing + Advertising

Herd Consulting + Sales Consulting

LUNDBERG CATTLE SERVICES JEgt

Office: (479) 967-1524
Cell: (479) 880-6217

lundbergcss@yahoo.com

Kelly Vesper
Charter Member SGBI - Herd 43
Drawer 679, Cotulla, TX 78014
(830) 879-2245 » (903) 436-3606
Santa Gertrudis Since 1940
N Dz Wewndr )
Herd Established in 1954
S PERFORMANCE TESTING SINCE 1958 S
E-mail: dwendt@1skyconnect.net
Website: www.wendtranches.com
5473 FM 457 PH. (979) 245-5100
Bay City, Texas 77414 FAX (979) 244-4383
Herd #s: 18001, 19282, 34115, 35706
TERRY & NANCY WUNDERLICH AND FAMILY
1755 LANGE LAKE RD. - BRENHAM, TEXAS 77833
979-277-2838
n.wunderlich@hotmail.com

PITCHFORD CATTLE SERVICES

\l!’/

Darrell, Shana,

Casey & Gracey Pitchford
8565 CR 3913 *+ Athens,

* Specializing in Show & Sale Cattle

* Offering Year Round Gain Testing
* Herd Consultation, Management & A.I. Work
(903) 388-2288 (c)
(903) 677-0664 (h)

N

Texas

PITCHFORDCATTLE@HOTMAIL.COM
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OZARK EMPIRE FAIR SANTA GERTRUDIS SHOW

Aug. 2, 2014 | Springfield, Mo. | Judge: Blake Nelson

GRAND CHAMPION BULL RESERVE GRAND CHAMPION BULL BEST OF POLLED BULL
Tara’s Top Drive 911-2, shown by Mr. Double TT Omaha 66-3, shown by Tara Ranch 132, shown by Tara Ranch,
Tara Ranch, Liberty, Texas Bill Stroman, Bryan, Texas Liberty, Texas

GRAND CHAMPION & BEST OF POLLED FEMALE RESERVE GRAND CHAMPION FEMALE CHAMPION STAR 5 FEMALE
PC Yellow Rose 32-2, shown by Myers 13/31, shown by Britney Shields, Bonita Blanca, shown by
Gracey Pitchford, Athens, Texas La Russell, Mo. Hollyann Roach, Keller Texas
CHAMPION STAR 5 BULL

Mr. Roy, shown by Shelby Bradley,
Diamond, Mo.

24

KENTUCKY NATIONAL SHOW & SALE

July I8-19, 2014 | Bowling Green, Ky. | Judge: Brent Shaw

GRAND CHAMPION BULL GRAND CHAMPION FEMALE RESERVE GRAND CHAMPION FEMALE
Mosby Creek Viper 4113, shown by Von Doc Mars 615, shown by Marilyn Goldie Locks 317, shown by Randall
Mosby Creek Ranch, Sparta, Ky. Smith, LaGrange, Ky. Strickmeyer, Verona, Ky.

GRAND CHAMPION STAR 5 FEMALE

Rolling Oaks Ugly Betty, shown by
Carson Priddle, Doniphan, Mo,

RESERVE GRAND CHAMPION STAR 5 FEMALE
Circle A Sylvia 103, shown by Circle A
Farm, Williamsport, Tenn.

Kentucky National Show Winners (left to right) David Smith,
Rodney Smith, Larry Oshorne, Ashley Oshorne, Carson Priddle,
Randall Strickmeyer, David Alderson and Judge Brent Shaw.

SANTA GERTRUDIS USA



COMMERCIAL CORNER
CONTINUED FROM PAGE I7

new supplementation programs can you
develop in order to get your heifers bred
or wean bigger calves? We can recom-
mend programs for non-cycling females;
you just have to pay for it and pass those
genetics to the next generation. Heterosis
provides some improvement in traits at
relatively little cost. However, we have
obscured the opportunity for producers
to focus on those traits, because they are
so busy masking differences with artificial
environments.

8) Historically, there has been active
resistance to crossbreeding from some
traditional marketing outlets, some pure-
bred producers and (in some cases) breed
associations. | would like to commend
many of the associations who have taken
the risk of suggesting where their ani-
mals fit most effectively in crossbreeding
programs.

9) Inappropriate use of breed diversity.
Nothing undermines crossbreeding more
quickly than the unplanned “Heinz 57” or
“Breed of the Month Club” approach. For
those who were willing to experiment in
crossbreeding, there was often very poor
planning of the combination of breeds and
the selection within those breeds.

10) Our industry and university systems
have focused on individual trait mea-
surement for more than 50 years. We've
done a very poor job of incorporating
real-world economics into our models.
We have EPDs for a plethora of traits, and
we’re adding more. Economic indices are
starting to catch up, but we’re still behind.
Has anyone thought about measuring
return per acre or return per investment?
There is a disconnect between agricultural
economics and animal science, which
has reduced the application of innovative
crossbreeding.

As | review this list, I'm convinced the
primary drawback is No. 3 — focusing on
outputs rather than inputs. With a few
notable exceptions, all of the individual
animal traits we measure reflect “bigger,
faster, more.” Yearling weight, ribeye
area and marbling have accelerated at
a rapid pace because they are highly
heritable traits by direct selection within
a breed. Therefore, many people fail
to see the value of crossbreeding. The
value in crossbreeding is often underes-
timated because it has a small positive
effect on many different traits that are
lowly heritable and difficult to measure.
Frequently, maternal heterosis (the value
of the crossbred cow) is about decreasing
inputs as much as it is about increasing

outputs. For example, longevity, livabil-
ity and disease resistance are traits that
impact the input side of the equation as
much as the output. Our industry has
been on a mission to improve product
quality and quantity, focusing on carcass
traits. We're finally paying attention to our
consumer (a good thing); unfortunately,
that effort has been on a per-animal basis
rather than per unit of input. Do we ever
ask ourselves how our long-term selection
programs affect the profitability of com-
mercial producers?

In academia, it seems we tend to want
to make the simple complex. The com-
mercial beef business is faced with a very
difficult challenge to maintain long-term
profitability and visibility. There are count-
less battles (unrelated to cattle breeding)
to survive and be profitable in the long
term. We need to keep cattle breeding
simple. We have wonderful within-breed
selection tools. We have the ability to
capitalize on breed differences and capture
both heterosis and breed complementar-
ity through crossbreeding. Designing
simple, long-term breeding programs to
capture direct and maternal heterosis,
while capitalizing on maternal and terminal
lines, is a significant step in attempting to
maximize sustained profit. P

Wo NZiD TOUR SUPDORT

To keep the Santa Gertrudis
Show at NAILE in Louisville, KY

LIVESTOCK
EXPOSITION
Nov. 18-21, 2014
Show Day: Nov. 21+ 8:00 am.
Entry Deadline: Oct. 1, 2014

Gray Oaks Farm~ Ron & Barb Moeller  Tom Dyer Maosby Creek Ranch Roling Oaks farm I wvwwwwy livestockexpo.org
J.D. Stephens Mathis Farm Bill Athey Ashley Osborne Heath Farm
Dewey Pace Kelly Copas William Peters ~ Stricko Ranch Parker Farms As a breed, we need 50 entries to keep
David Brown Tinney Farm Keith Peters Lovett Farm Rebel Ridge SG our show. We need your participation
777 Farm Grandview Farm Bradley Taylor ~ Bud & Kelly Clark  Scott Jolly .
Charles Ground ~ William Christian ~ Garry Redmon ~ CBar CRanch Leaning P farm and.p re,sence to, continue at the
Micheal Hadley ~ Doug Estes Windcrest Farm ~ Circle A Farm Cody Mattingly Nation's T op Livestock Show!

SEPTEMBER 2014 - WWW.SANTAGERTRUDIS.COM



BRINGING OUR BEST T0 ARKOMA

September 27, 2014

Tulsa, Okla.

=<  Flush Offering
Offering a single flush to your bull and
guaranteeing 4 embryos from Harding 367/1.

She is the dam of Miss Softing 316/13 (201301000204),
the top-scanning heifer at the 2014 NJSGHS Better
Beef Contest. Harding 367/1 has been a consistent
winner at junior and open shows, combining the
2 : show ring class and performance all in one

Also'Offering package. Don’t miss this opportunity.

Lady Cameo 610/14 (20133937), an open yearling

heifer. She is a half-sister to Miss Softing and is

halter broke, very gentle and ready for the show RUSTI C R AIL RAHG H

ring. Would make an excellent junior project and Paul & Debbie Gautz

ready to breed to a bull of your choice. TS+ farthage, MO 64336
debbiegautz@yahoo.com

Check her out! 417-437-2452 » 417-438-8712
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Tulsa Stockyards, Tulsa, Oklahoma

CATTLE VIEWING AT THE STOCKYARDS:
Friday from 3 to 6 p.m. * BULLS » PAIRS

Saturday from 9 fo 11 a.m. * BRED & OPEN HEIFERS

Join us for a pre-sale catered dinner on Friday

evening at 6 p.m. at the Tulsa Stockyards! Mﬂ
$G OPEN SHOW:

SALE DAY PHONE: SALE CATALOGS:
Mt R — (918) 2327870 Don Perner
SALE HEADQUARTERS: . ARKOMA PRESIDENT:  (918) 366-2732
Holiday Inn (Downtown Tulsa) Rance Reynolds AUCTIONEER:
17 West 7th Street, Tulsa, Okla. (918) 232-7870 Hoover Case

SALE BROADCAST Live By SALE CONSULTANT:
Bill Lundberg
(479) 967-1524

(918) 585-5898  (800) 315-2621

Ask for Arkoma Santa Gerirudis Sale rate.

SANTA GERTRUDIS USA
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Borchers Southern B Ranches, L.P

'tlit Charla Borchers-Leon Mary Kay Borchers
/1 2401 North Wheeler Street Victoria, Texas 77901 « (361) 575-1297

| -1 o=l i,}'! gyl i
gD .? : alh 5

B Tommy Phillips [ = roducer i\ @a’,ﬁﬂ@ 4 2 ] Richard G. Hood
| (361) 573-5919 (H) : (361) 790-5641 (H)

Website: www.cattletoday.comfborchers_southern"y



http://www.cattletoday.com/borchers_southern_y

K I N G Dyown Sownce for the
“OW Sontta

When building a program, you must start with a solid foundation. Whether you are breeding seedstock or commercial animals,
you need to start with a quality product that will turn a profit. King Ranch purebred Santa Gertrudis and Santa Gertrudis-influenced
genetics can provide just that. Our cattle were derived from the need for performance in feedyards and breeding programs, which
means they must be fertile, efficient and profitable. The combination of Brahman and Shorthorn genetics have formed a cross that
is hardy and effective in a wide range of climates and condltlons The King Ranch: where it all began )] e 40
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ROBERT SILGUERO: (361) 219-0420 - JEFF JORGENSON: (361) 219-0434 - JJORGENSON@KING-RANCH.COM



http://www.king-ranch.com

