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Tinney Farms 
 to Our Herd Reduction Sale Buyers!
Thank You! From

Grandview Farm, AL · Townsend Cattle Co., TX · Circle A Farm, TN 
 SCC Elite Genetics, MS · Grassy Valley Farm, MO · Red Doc Farm, NM

Gray Oaks Farm, AL · Tara Ranch, TX · Eslick Daniel, TN 
Cotton Branch Plantation, MS · C Bar C Ranch, MO 
Rancho La Cieba, Mexico · Stephen Stephens, AL

       Woman Hollerin Ranch, TX · KC Farm, TN · Tideland Farm, MS
Bud Clark, MO · Deaver Farms, AL · Briggs Ranches, TX 

Hayden & Tylon Stults, TN · Twin Oaks Farm, LA · Keith Peters, MO
R D Warren, AL · Myers Land & Cattle, TX · Jolly Farms, TN
Chestnut Sky Ranch, LA · Flying C Ranch, AR · J & J Farm, AL 

Corporron Acres, TX · Dale Hollow SG, TN · 4B Cattle Co., LA · 777 Farm, AR  
Running M Ranch, AL · Itza Garza, TX · Luke Chastain, GA · Clark Canterbury, LA  

Chris Sweat, AR · Tyler Limbaugh, AL · Pitchford Cattle Co., TX · 
Jernigan Ranch, GA · Wiley Ranch, LA · Ron Moeller, IL · Jimmy Lester, AL

Corazon/Pitchford, TX · Circle R Ranch, GA  · AWA Farms, MS
Brian Rogers, KY · Robert Wright, AL · Michael Kaldis, TX 

Diamond K Cattle, GA · Lou Al Tuck Farm, SC · Michael Short, KY
Strait Ranches, TX · 4W Valley Farm, GA · Jacklett Farm, GA

Brannan Livestock Co., FL · Scott Sherrill, NC

5251 Co. Rd. 601 · Hanceville, AL 35077

Manager: Arlin Taylor

Phone: 256-507-3838

Email: arlin.taylor@bhamfast.com

Website: tinneyfarms.com

Cattle & semen for sale at all times!

Buyers from 14 States and Mexico:

Thank you to Townsend Cattle Co., 
Ivan & Debbie Townsend of Louise, TX,  

for purchasing our high selling pair.

Thank you to Tara Ranch, 
Curtis & Tamara Hudnall of Liberty, TX, 

for purchasing the high selling open heifer.

Thank you to SCC Elite Genetics of Pearl, MS, 
for purchasing the high selling bull. 
(Represented by Darrell Pitchford)

Special Thank you to Grassy Valley Ranch, 
James & Bryan Kelley of Van Buren, MO,  

for being our Volume Buyer.

Thank you to our Sale Consultants David Alderson, Gene McCarter, 
Bill Lundberg & Darrell Pitchford, our Sales Manager Darren Richmond  

& Auctioneer Hoover Case, for a GREAT JOB!

http://www.tinneyfarms.com
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Dan & Jane Wendt, owners
5473 FM 457, Bay City, TX 77414

dwendt@1skyconnect.net  •  wendtranch.net
home/office: 979-245-5100

SGBI Herd #621, established 1954

Wendt Ranch

One of our 2-year-old herd sires now in service.

We are celebrating our 60th year raising 
SANTA GERTRUDIS CATTLE!

1 FAMILY  •  1 OWNER  •  1 MANAGER
 Come visit us for all your ranch needs and see what 60 years         

of performance record keeping with Santa Gertrudis can accomplish.

60 years and counting!

http://www.wendtranch.net
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Providing Polled Power Genetics to the Santa Gertrudis Breed

Dr. Roland & Elia Sanchez
703 S. Christopher Road (505) 864-7781 Office
Belen, NM 87002 (505) 864-2898 Residence

RED DOC
FARM

Double C Farms
William W. Cameron, Jr. & Family

377 Double C Drive
Raeford, North Carolina 28376
(910) 875-4963

Champion Polled Santa Gertrudis Cattle

DIETRICH’S
FLYING D RANCH

10 Seminole Tr. • Orlando, Florida 32833
Phone: (407) 568-2351

www.DietrichsFlyingDRanch.com
HERD # 873

GRAy OAkS FARM
Dennis Jones, owner

905 Foxtrap Rd., Russellville, AL 35654
Farm: (256) 332-0615
Home: (941) 735-9391

EJohn Wilson, Owner
John kuretsch 

Ranch Manager 
Ranch: (254) 749-9519

Herd # 413

LAzy  E  RANCH

Polled Santa  
Gertrudis Association
Scott Sonntag, President • (254) 772-0590

Larry Osborne, Secretary & Treasurer
(937) 604-4999

If you’re looking for a national champion or your next herd sire, 
you should be looking at Chinook 332.   

Give us a call and order your Chinook semen today!

Lazy E Reference Sire
Chinook 

332
There are several reasons why 
Chinook was our senior herd 
sire. Here are two.

The 2009 National Junior Heifer Show 
Grand Champion Female.  
Daughter of Chinook.

The Senior herd sire at W. H. Creel Farm. 
Son of Chinook.

Lazy E Ranch
John & Mary Wilson, Owners

John Kuretsch, Ranch Mgr.
(254) 749-9519

739763

CHAMPION POLLED SANTA GERTRUDIS CATTLE
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EXECUTIVE DIRECTOR’S 
REPORT

By John Ford
(361) 592-9357 | jford@santagertrudis.com

Q. What information is required for the smooth and timely processing of 
registrations and recordations?

A. The obvious requirements are birth date, gender of the animal, name of the 
dam and name of the sire. Two other pieces of information are required fields as 
well: a name for the animal being registered and an identification number. Accord-
ing to SGBI’s Rules of the Association, before application for registration can be 
made, an animal must be permanently identified with the number that is to be its 
lifetime individual number. Although the rules state naming an animal is the pre-
rogative of the owner, it is recommended, and the association’s database requires 
input of an animal name. If a name is not received, SGBI utilizes the member’s last 
name or ranch name combined with the animal’s ID number. 

SGBI ANSWERS YOUR

Questions
By John Ford, Exeuctive Director

I realize that statisticians, research 
scientists and mathematicians would 
question my methodology and point 
out the flaws in my calculations and 

assumptions. However, I understand 
addition, subtraction and division, and 
following the invention of the hand-held 
calculator, I have become quite good at 
all three. The same can’t be said about 
statistics and me; I struggle. So what is 
the point of this rambling regarding my 
shortcomings as a number cruncher? 
It’s simple: Late last month I set out to 
determine the value added to our cattle 
from the release of SGBI’s new genetic 
evaluation. In particular, I was curious 
about the value the evaluation might 
be adding to our bulls. I wanted a quick 
snapshot of the results and I wanted to 
arrive at the findings in an uncomplicat-
ed manner. Therefore, I chose to utilize 
simple math instead of a complicated 
statistical analysis to draw conclusions 
about added value benefits of SGBI’s 
DNA-verified genetic evaluation. 

I reviewed weaning weight data on 72 
bulls marketed in April 2014. Of the 72 
head sold, 29 posted weaning weight 
expected progeny differences (EPDs) 
in the top 10 percent of the breed. I 
eliminated an obvious outlier by remov-
ing the high-selling bull in that group of 
29. I then averaged the price received 
for the remaining 28 high-performing 
bulls. I was amazed with the findings. 
Bulls with a weaning weight EPD in the 
top 10 percent of the breed averaged a 
very pleasing $5,000/head, while bulls 
with weaning weight EPDs outside the 
top 10 percent averaged $3,500/head. 

Can the $1,500 price difference be 
attributed solely to the fact that pur-
chasers had the tools in place to identi-
fy high-performing animals and enough 
confidence in the association’s genetic-
based performance data to make 
purchase decisions? Certainly not; 
other factors played a role as well, and 
not all bull buyers were focused strictly 
on weaning weight. Some cattlemen 
making bull purchases placed emphasis 
on carcass traits, others had an inter-

est in maternal traits and some made 
selections based on animal appearance. 
However, inquiries received from poten-
tial buyers support my belief that value 
has been added to our animals thanks to 
the association’s comprehensive genetic 
evaluation program. 

One inquiry in particular merits 
mention. A call was received from an 
operation that handles three competing 
breeds of cattle in the Southeast. Like 
many industry members, they had been 
watching SGBI’s move to a DNA-veri-
fied genetic evaluation system and had 
an interest in acquiring Santa Gertrudis 
genetics. With the association’s evalu-
ation system, they saw an opportunity 
to identify high-performing animals 
that would fit their bull and replacement 
female marketing programs. Utiliz-
ing the EPDs listed in the sale catalog 
and additional performance data, I 
was able to provide a selection, and a 
purchase was made. In fact, the bull 
purchased was the high-selling animal 
at the Tinney Farm’s Herd Reduction 
Sale. When the gavel dropped, I knew 
that SGBI’s board of directors and 
Performance Committee had adopted a 
genetic evaluation program that added 
value to our product. 

Late last month I set out to 
determine the value added to 

our cattle from the release 
of SGBI’s new genetic 

evaluation. In particular, I 
was curious about the value 

the evaluation might be 
adding to our bulls.

Recognizing that the majority of 
cattle in the U.S. are sold at weaning 
through the local sale barn auction ring, 
I selected weaning weight as the trait of 
reference for determining if there is value 
to, membership marketing cattle, gener-
ated by the new evaluation tools. Addi-
tionally, the relationship between weaning 
weight and additional traits measured in 
the SGBI database supported the selec-
tion of weaning weight to serve as the 
benchmark for my calculations. 

mailto:jford%40santagertrudis.com?subject=
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we also thank these  buyers:

Breeders of the Carolinas
santa Gertrudis

Sale

Creech Farms
12483 NC 39 • Zebulon, NC 27597

Tony (919) 427-4679 • Brandon (919) 761-3894
Email: ccreech6@gmail.com

Herd No. 16769 • Herd No. 37879 CFCF

Carlyle and April Sherrill 
Scott, Colt & Lauren

Mount Ulla, NC 28125
(704) 278-2196 • (704) 633-5723 
carlyle@sherrillcameron.com

J.C.Sherrill, Jr. Ranch

Carolina Corner

your Carolina Corner santa gertrudis breeders

Creech Farms

lou al tuck farms
Great Falls, S.C.

Al Jackson • 803.984.0704 
Ajackson@pike.com

T.A. Jackson • 803.482.2283

Santa Gertrudis
BreederS of the CarolinaS

For more information:
 contact Tony Creech, President 

(919) 427-4679

Knight n Gail    
Jimmy & Gail McKnight
Davidson, North Carolina
(704) 574-3132
jemcknight@mindspring.com

Farms

Carolina’s Best Polled Santa Gertrudis Cattle  Since 1994

There is an opportunity to become a part of  
this elite group of advertisers.  

Contact Darren Richmond at (423) 364-9281  
for details.

C a R o l i n a  C o R n e R  S p a C e  a v a i l a b l e

Flat Willow Farm, Statesville, N.C., sold the high-selling 
open heifer to Creech Farms, Zebulon, N.C. 

Lou Al Tuck Farm, Great Falls, S.C., sold the high-selling pair 
to Gray Oaks Farm, Russellville, Ala. Dietrichs Flying D Ranch, 
Orlando, Fla., sold the high-selling bull to Wimmer Farm,  
Dry Fork. Va.

Thank You Sale Buyers!

Kenny & Crystal West, N.C.
Joe Keating, Fla.

Wanda Copeland, S.C.
Tim Benton, S.C.

Michael Copeland, S.C.
J.G. Baker, N.C

Harley Weelands, S.C.
John Bratton, S.C.

Ann McNerney, S.C.
Jonathan Sumner, S.C.
Charles Johnson, Ga.

Robert Robertson, N.C.

Gary Sowell, S.C.
Gary Suber, S.C.
Alan Cox, N.C.

Mark Wimmer, Va.
Gray Oaks Farm, Ala.

James Kelly, Mo.

Ward Richardson, S.C.
Lane Livengood, N.C.
Caroline Creech, N.C.

Will Coleman, S.C.
Irma McMiltch, S.C.

Micky Bowman, N.C.
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PRESIDENT'S LETTER
By Curtis Salter

(850) 957-4409 | salterfarms@ymail.com

     Down the Road
SGBI OFFICERS OF THE BOARD

PRESIDENT  Curtis Salter  

SECRETARY/TREASURER  Deanna Parker

BREED IMPROVEMENT  Yancey Strait 

LONG RANGE PLANNING  Warren Harris

MARKETING & PROMOTION  Wes McDaniel

YOUTH ACTIVITIES  Betty McCormick

MEMBERSHIP  Jerome Urbanosky

SGBI BOARD OF DIRECTORS BY REGION
WESTERN REGION

Tom DuBois (Texas)
DuBois Cattle Co. 

(281) 723-9716 | tom.dubois@us.atlascopco.com
Cheryll Grainger (Texas)

Rocking A Ranch
(979) 337-4152 | clgrainger@aol.com

John Kiker (Texas)
(979) 826-8329 – j.w.k.1934@sbcglobal.net

Betty McCormick (Texas)
Woman Hollerin’ Ranch

(281) 375-6861 – rickydmc306@juno.com
Yancey Strait (Texas)

Strait Ranches
(972) 841-0989 | yancey_strait@yahoo.com 

Wylie Taliaferro (Texas)
Double TT Ranch

(469) 644-1620 | wylietaliaferro@yahoo.com

Jerome Urbanosky (Texas)
Urbanosky Ranch

(281) 797-5715 – jerome@ameritechsi.com

EASTERN REGION
David Alderson (Tenn.)

Circle A Farms
(931) 490-1324 | elaine@mtbj.net

Debbie Gautz (Mo.)
Rustic Rail Ranch
(417) 438-8712   

debbiegautz@yahoo.com
 Wes McDaniel (Ga.)

MC Ranch
(770) 354-7802 | mcdanielwb@gmail.com

Curtis Salter (Fla.)
Salter Farms

(850) 957-4409 | salterfarms@ymail.com
Deanna Parker (Ky.) 

Parker Farms
(270) 678-5302 | parkerfarms@scrtc.com

AT LARGE DIRECTORS
District 1 - Warren Harris (N.M.)

WR Ranch
(505) 504-1513 | wrranchnm@gmail.com

District 2 - Pat Stults (Texas)
Diamond S Ranch

(817) 534-0044 | pstults@jpsalliance.com
District 3 - Gary Harding (Okla.) 

(918) 616-7741 | gary.harding1944@yahoo.com
District 4 - Gene McCarter (Tenn.)
(662) 665-4911(m) | (731) 645-3652

District 5 - John Denson (Ga.)
Denson 3D Farms 

(706) 259-3838 | denson3dfarms@gmail.com
District 6 - Todd Osborne (Mo.)

Osborne Livestock Co.
(859) 991-2438 | peppydoc1@aol.com

SGBI is committed to adding 
value to our cattle and 

making sure that association 
membership has value as well. 

A
fter a very rough winter, we are finally getting those spring rains in the east 
and the grass is growing. Thank God. We are still praying for plenty of 
water for all the breeders in the west that are suffering from dry weather. 
Hang in there – rain is on the way.

Never before has there been a better opportunity to market good heifers than 
now. Cattlemen all over the U.S. are searching for high quality females. Demand 
is high and prices prove it. We (SGBI) have been listening to the commercial 
breeders, understanding what they are looking for, and making moves to show 
them what our breed can do for their operation, and it is starting to pay off. 
Calls are coming in every week from people looking for Santa Gertrudis-influ-
enced females.

Over the past 5-year period, “added value” has become a beef industry buzz 
phrase. Cattlemen nationwide have been implementing management practices 
and marketing strategies, and taking other steps to add value to their cattle in 
hopes of securing a premium for their product. Our association has also been 
focused on adding value through a DNA-based genetic evaluation program, a 
professionally managed national advertising campaign, and the addition of a 
Member Services Field Representative. SGBI is committed to adding value to 
our cattle and making sure that association membership has value as well. 

Early signs indicate that SGBI’s new DNA verified genetic evaluation is 
adding value to our animals, especially our bulls. I have no doubt that hiring a 

professional firm to assist the 
association in marketing will add 
value, and I saw first-hand during 
the Georgia Cattleman’s Expo 
the value of having a Member 
Services Field Representative 
available to assist potential new 
members. Established activities 
add value to our cattle and asso-

ciation as well. This issue includes the results of the 2013 SGBI Show Survey; 
the show road has been a valuable promotional tool for years and the Shows 
and Exhibits Committee continues to look for steps to add value to SGBI’s show 
program. 

Based on the results of spring sales and the number of inquiries being 
received, cattlemen across the country are taking notice and recognizing the 
value of Santa Gertrudis genetics. This issue of Santa Gertrudis USA highlights 
programs and activities that add value. It also goes without saying that our offi-
cial breed publication is a valuable asset to the breed. 

Finally, I would like to wish each and every junior exhibitor the best of luck 
at the National Junior Santa Gertrudis Heifer Show this month. Last year, I 
attended Junior Nationals for the first time in about 25 years. The good impres-
sion from the young folks I interacted with last year still sticks with me. Young 
men and women like the ones we have involved in the Santa Gertrudis junior 
program restore my faith in the younger generation. When I talk to these types 
of young people, I realize our future is in good hands. 

Until next time, God Bless.
Ecclesiastes 12: 13 & 14. Let us hear the conclusion of the whole matter: Fear 

God, and keep His commandments: for this is the whole duty of man. For God 
shall bring every work into judgment, with every secret thing, whether it be 
good, or whether it be evil. 

mailto:salterfarms%40att.net?subject=
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Missouri Meadows
Aaron, Amy, Jack & Isaac Schroeder

18067 McCurdy Road
Hughesville, MO 65334

(660) 829-3067

Registered Santa Gertrudis, Durham Red & Star 5

HAMPTON HILLS
DAVID & SHERRY HAMPTON

26779 Hwy. 87
California, MO 65018

(573) 796-2763
david@pbomc.com

H
Herd #4900

Heil Cattle Co.
Doug & Debbie Heil
Stonefort, IL 62987

(618)672-4887 (h)   (618)525-0611 (c)
dheil@harrisburgtruss.comQuaLIty 

BeHInD tHe 
Crazy H eddyville, IL PremiseHerd #37491

osborne livestock
todd, Donna, Dalton & ashley Osborne

Sparta, Ky.• Turney, Mo.
(859) 991-2438

peppydoc1@aol.com

parkerfarms@scrtc.com

P
F

arker
arms

Charles, Deanna, Chip, June & Carsen Parker
5552 Jackson Hwy. • Cave City, KY 42127

(270) 678-5302 • (270) 670-6776

district vi breeders 

Bud & Kelly ClarK
(314) 607-1076

C Bar C Ranch
alan ClarK
(636) 586-6034

de Soto, MO 63020

www.cbarcranch.net • bud@cbarcranch.net

s a n t a  g e r t r u d i s 

Make the Right Choice

Little Girl 252

QuaLIty 
BeHInD tHe 

Crazy H

C BaR C RanCh

Good luck to all District 6 juniors showing at the NJSGHS  
and to Casey Pitchford who will be exhibiting C Bar C Little Girl 252.

http://www.cbarcranch.net
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CONTACT FOR SGBI REGISTRATIONS: Diana Ruiz
P. O. Box 1257, Kingsville, Texas 78364 |  diana@santagertrudis.com

Phone: (361) 592-9357; Fax: (361)592-8572

REGISTRATIONS, STAR 5  
RECORDINGS & TRANSFERS  

BY DISTRICT
APRIL  2014

			   Star 5	 Performance	 Purebred &
	 District	 Purebred Reg.	 Reg.	 Only	 Star 5 Trans.	
	 1	 114	 13	 0	 74	
	 2	 115	 42	 0	 280	
	 3	 24	 8	 2	 14	
	 4	 11	 0	 0	 4		
	 5	 13	 3	 0	 14
	 6	 4	 0	 0	 9

SANTA GERTRUDISCalendar
JUNE
1 	 Application Deadline for Scholarship & Junior 

Board of Directors	
7 	 Arkoma Jr. Warm-Up Show, L&L Farm,  

Decatur, Ark.
14-21	National Junior Santa Gertrudis Heifer Show, 	

Wichita Falls, Texas
18-21	 Beef Improvement Federation Convention, Lincoln, 

Neb.

JULY
18-19	 Kentucky National Show & Sale, Bowling Green, 

Ky.
29	 Ohio State Fair Open Santa Gertrudis Show, 

Columbus, Ohio

AUGUST
6  	 Indiana State Fair Open Santa Gertrudis Show, 

Indianapolis, Ind.
9  	 Mid Coast Santa Gertrudis Assn. Cattleman’s 

Opportunity Sale, Brenham, Texas
24 	 Kentucky State Fair Open Santa Gertrudis Show, 

Louisville, Ky.
31 	 Delta Fair Open Santa Gertrudis Show, Cordova, 

Tenn.

SEPTEMBER
11 	 Southeastern Empire Fair Open Santa Gertrudis 

Show, Lawrenceville, Ga.
19-20 District 6 Junior Show & Sale, Richmond, Ind.
27	 Arkoma Sale, Tulsa, Okla. 
28 	 Tulsa State Fair Open Santa Gertrudis Show, 

Tulsa, Okla.

New  Members
SANTA GERTRUDIS WELCOMES

Active Members
Denson Ranch, Adkins, Texas
Adam Smith, Hawkins, Texas

Junior Members
Weston Crews, Lake City, Fla.

Cassidy Denson, Adkins, Texas
Gracie Doiron, Denham Springs, La.
Jenjer Freeman, San Antonio, Texas
Kaylee Leonard, Plantersville, Texas

Mariah Stabler, Iola, Texas
Dillon Thigpen, Hondo, Texas

JuniorsSANTA GERTRUDIS 

By Reagan Ruddock, vice president

Howdy! My name is Reagan 
Ruddock and I am a District 1 
director and vice president of 
the junior board. As we all know, 
the 2014 National Junior Santa 
Gertrudis Heifer Show is this 
month. For the junior exhibitors, 
this is a time to make memories 
with friends that last a lifetime. 
The bond between show friends 
is unbreakable. It is difficult living 
hundreds of miles from some of 
your closest friends, but once 

a year in June we are able to erase the miles and create 
memories that will live with us forever. For the breeders, this 

is an opportunity to see some of their best cattle “in action.” 
Nowhere else in the country is there a Santa Gertrudis show 
where more quality females will be exhibited. 

The crown jewel of the Santa Gertrudis junior organiza-
tion is the donated heifer program. This program is unique 
to our breed and provides many young people each year the 
opportunity to expand their herds while developing lifelong 
relationships with their donors. I want to personally thank 
each one of you who has donated a heifer in the past and/or 
will donate a heifer in the future. Your generosity and dedica-
tion to the future generation of Santa Gertrudis breeders is 
appreciated. 

I hope each and every one of you has a successful show 
and enjoys every minute of it. Don’t forget: If you have any 
questions, please ask a junior board member – we are here 
to help! 

Safe travels and God Bless. 

For more information about the 2014 
National Junior Santa Gertrudis 

Heifer Show, see page 22.
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Calendar

http://www.briggsranches.com
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T
here’s been a lot of buzz going 
around about SGBI’s newly-
released, genomically-enhanced 
expected progeny differences 

(EPDs): They’re the first among Bos 
indicus breeds; they’ve been reviewed 
by the nation’s leading animal geneti-
cists; they utilize genotypes collected 
from the breed’s leading sires and 
validated on 10K, 20K and 50K SNP 
chips; thousands of ranch pheno-
types and scan records were collected 
from a 25-year period and serve as 
the foundation of the genetic evalua-
tion. But what does all of this mean to 
you as an SGBI member? John Ford, 
SGBI executive director, says the new 
genetic evaluation system ensures that 
cattlemen can make sound selection 
decisions and identify animals that 
will perform in the most challenging of 
environmental conditions. How did he 
come to that conclusion?

Let’s start from the beginning. The 
inclusion of genomically-enhanced 
EPDs as a standard report from SGBI 
has been months in the making and 
was led by the Performance Commit-
tee in the second half of 2013. After 
collecting data from the past several 
decades, the association needed a cur-

rent calf crop to generate the inaugural 
set of genomically-enhanced EPDs. The 
good folks at Red Doc Farm, Belen, 
N.M., volunteered for the pilot project. 
“We strive to be a progressive Santa 
Gertrudis seedstock operation and 
meet the needs of commercial cattle-
men in rugged, high desert country as 
well as the needs of commercial cattle 
feeders,” Adolfo Sanchez of Red Doc 
Farm says. “We saw this as an oppor-
tunity to identify and validate bulls that 
can add value to commercial herds.” 
For Red Doc Farm, the process started 
in January 2014, after the Performance 
Committee approved the 50K SNP chip 
to generate data. Red Doc Farm sent 
SGBI 6 years’ worth of performance 
and carcass data; about two months 
later, they received the first-ever 
genomically-enhanced EPDs generated 
for SGBI by Livestock Genetic Services. 

The new numbers came just in time 
to be included in the sale catalog for 
Red Doc Farm’s annual Red Hot Bull 
Sale. After receiving the genomically-
enhanced numbers, they evaluated 
each bull in the sale. “Most of the sale 
bulls were selected via traditional EPDs, 
but the genomically-enhanced EPDs 
highlighted the superb bulls,” Sanchez 

explains. Targeting commercial cattle-
men and feeders, Red Doc Farm chose 
to include three new ranking indexes for 
growth, carcass rank and maternal rank 
as part of the data provided to potential 
customers. “We chose these indexes 
because we feel they’re the most 
relevant to our operation and the most 
beneficial to our customers,” Sanchez 
explains. “The Growth Index shows bull 
buyers an actual dollar value that can 
be added to their calf crop; the Carcass 
Rank Index identifies Santa Gertrudis 
cattle that are competitive within the 
entire beef industry; and the Maternal 
Rank Index shows commercial cattle-
men how Santa Gertrudis bulls add 
value to replacement females.”

Here’s how each index works: The 
Growth Index is a dollar index that 
combines weaning weight and year-
ling weight. Since weaning weight is 
contained within yearling weight, post 
weaning gain is used in the index to 
prevent double-counting weaning 
weight. For example, if a bull has a +35 
Growth Index, his calves are projected 
to be worth, on average, $35 per head 
more as yearlings than the breed aver-
age, based strictly on weight. 

The Carcass Rank Index contains 
marbling score, hot carcass weight, 
ribeye area and back fat, and is weight-
ed by the economics of carcass values. 
As an index, it’s expressed as a numeri-
cal ranking within the breed on a scale 
of 1 to 10. So an animal with a score 
of 9 is in the 80th percentile; in other 
words, it’s better than 80 percent of the 
population in carcass composition.

The Maternal Rank Index combines 
milk and birth weight. Milk is penal-
ized when it’s too high or too low, to 
prevent extremes in either direction. 
Birth weight has a negative factor to 
reflect calving ease. Like the Carcass 
Rank Index, the Maternal Rank Index is 
also expressed as a numerical ranking 
within the breed from 1 to 10, with 10 
being the highest score. For example, 
an animal with a score of 6 would be 
in the 50th percentile; an animal with 
a score of 10 would be in the 90th 
percentile (or better than 90 percent of 
the breed).

As one can imagine, the Red Doc 
Farm family members received a lot 
of comments from bull buyers after 
they saw the new numbers. While there 
was some explaining to do, custom-
ers quickly caught on to the fact that 
genomically-enhanced EPDs are an 
additional tool that gives them a better 
idea about how a bull can add value 

SOMETHING TO TALK 
ABOUT

“We saw this as an opportunity to identify and validate 
bulls that can add value to commercial herds.”   

– Adolpho Sanchez

By Micky Burch, managing editor
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to their herd. In return, buyers at the 
Red Hot Bull Sale paid near-double 
prices for the bulls this year than they 
paid in the past. While Sanchez says 
the record-setting prices at this year’s 
sale came from a combination of the 
new numbers as well as an enhanced 
sale website that included videos of 
individual bulls and a catalog with good 
layout and pictures, he also credits the 
genomically-enhanced EPDs for the 
boost in business. “People were able to 
use an additional tool to help identify 
and select bulls that could enhance 
their cow herd,” he explains. “They 
could see very simply through the 
indexes how a bull could help gener-
ate more money for their calf crop.” 
While Red Doc Farm’s high-selling bull 
brought an unprecedented $31,000, 
selling to Cross Timbers Cattle Co., 
Burleson, Texas, Sanchez reports that 
some 80 percent of the bulls sold to 
commercial cattlemen for $3,000 to 
$5,000. “We invite other Santa Gertru-
dis producers – both those with large 
herds and small – to look at this as an 
opportunity to add value to their opera-
tion,” Sanchez says. “All Santa Gertru-
dis breeders can answer the needs of 
the beef industry through the utilization 
of tools like this.”

One producer who saw the benefit 
of the new system via the Red Hot Bull 
Sale is their neighbor in New Mexico, 
Rusty McKorkel. This year was the 
third year McKorkel purchased bulls 
from Red Doc Farm for his 250-head 
cow herd. Prior to 2014, McKorkel 
made his bull selections based almost 
solely on birth weight EPD. This year, 
he picked the two bulls he purchased 
by prioritizing the Maternal Rank Index, 
then the Carcass Rank Index and finally 
the Growth Index. He also looked at 
the docility score of the bulls as well 
as their physical characteristics, like 
a clean sheath, length of body and 
moderate frame. “It was much simpler 
to use the new indexes than the old 
EPDs,” he says. With the goal of creat-
ing a Santa Gertrudis-based cow herd, 
McKorkel observed that the new num-
bers may “allow a man to get where he 
wants to be a lot faster.”

Red Doc Farm sees that very thing 
as one of the biggest advantages of 
genomically-enhanced EPDs – the 
ability to validate the genetic predict-
ability of bulls sooner. “For the last 25 
years, we’ve developed young bulls 
from 12 to 14 months of age and had 
to wait several years to see how they 
produce,” he explains. “Now, through 

the use of genomically-enhanced EPDs, 
we have more statistical confidence on 
what these young bulls can do – even 
if they’ve never sired calves – allowing 
us to make more rapid genetic prog-
ress.” Part of that progress is answering 
several industry questions, Sanchez 
says. With genomically-enhanced 
EPDs, Santa Gertrudis breeders can 
enthusiastically say, “Yes!” when some-
one asks, “Do Santa Gertrudis cattle 
marble,” “Can Santa Gertrudis heif-
ers breed at 12 to 14 months of age,” 
“Can Santa Gertrudis-sired calves wean 
at heavier weights,” and “Can Santa 
Gertrudis bulls make replacement 
females?” In the future, Red Doc Farm 
plans to use genomically-enhanced 
EPDs for internal herd selection of high 
performance cattle. “This is a tool that 
will provide added marketplace value to 
cattle,” Sanchez stresses. “We feel DNA 
validation will be pertinent to the selec-
tion process of profitable cattle, but 
we’ll also continue performance testing 
to validate the DNA results.” 

So what’s all the buzz about? A 
new, easily-understood tool that offers 
enhanced accuracy to use as a selec-
tion guide that also adds value to Santa 
Gertrudis cattle in the marketplace. I’d 
say that’s something to talk about. 

save the date
April 18, 2015

The NuGen Partnership  
(MC Ranch, Wendt Ranch and Goodin Farms) 
is excited to announce the first public offering 

of NuGen genetics.

Please save the date. More 
information to follow.

Ringgold, Ga.

MC Ranch
(404) 313-0292
Alpharetta, Ga.

Goodin Farms
(812) 794-2624

Austin, Ind.

Wendt Ranch
(979) 245-5100
Bay City, Texas

mailto:mcdanielwb%40gmail.com?subject=
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SUMMER BREEDING SLUMP
By Randy L. Stanko, Ph.D., Texas A&M University-Kingsville

SANTA GERTRUDIS Production

George West, Texas 
(361) 566-2244

lacampanaranch.com
campana@granderiver.net

S
ummer is a great time for a 
vacation, but isn’t ideal for 
cattle breeding. There are 
physiological reasons for not 

breeding, or not expecting bulls to 
breed, cows in summer. Other than 
it just being too darn hot, fertility is 
lower during summer than in other 
seasons. This lowered fertility is 
called the “summer breeding slump” 
and affects all livestock producers 
because it reduces conception rates 
and reproductive efficiency. Summer 

heat stress due to elevated environmental temperature and 
humidity can affect fertility of both cows and bulls, but when 
extended over several weeks, heat stress predominantly 
causes lower libido, semen quality and quantity, and extends 
the time required for recovery to normal levels of semen pro-
duction. Most southern artificial insemination (AI) bull studs 
begin to reduce their bull collection schedule by mid-June.

Cows and heifers produce healthy oocytes (eggs) at 
normal body temperature (101ºF), whereas bull sperm 
production is optimized at 96ºF, or about 5º to 6ºF below 
normal body temperature. This is why ovaries reside inside 
the body cavity and testicles do not. However, increased 
body temperature can negatively affect the expression of 
estrus, fertilization rate, uterine environment and the ability to 
support a viable embryo, and may affect oocyte quality.

Bulls possess remarkable anatomical structures to assist 
with testicle temperature regulation, including muscles, 
nerves, sweat glands, modified circulatory system and the 
ability to pant. These structures can keep testicles warmer 
or cooler than the environment. It is much easier to keep 
testicles warm than cool. On a cold day, the bull simply 
uses muscles to raise the testicles close to the body and 
wrinkle the scrotum to decrease surface area. In the summer, 
the process is essentially reversed, to dissipate and avoid 
body heat. The modified circulatory structure (pampiniform 
plexus) sits atop each testicle, cools the blood coming from 
the body, and warms the blood returning from each testicle.

Bos indicus and American breeds of cattle are highly 
adapted to hot and humid environments due to less body 
heat production, greater skin surface area, and more and 
larger sweat glands that are closer to the skin surface (Anim. 
Reprod. Sci., 82-83:349-360, 2004). But when it comes to 
bull reproductive anatomy, all breeds of cattle are similar; 
thus, even Brahman influenced cattle can experience the 
“summer slump,” albeit less pronounced than that of non-

Brahman-influenced cattle. Researchers have evaluated heat 
stress and semen production in dairy bulls by covering the 
scrotum with a sock and insulating material for 48 hours (J. 
Dairy Sci. 74:3827-3825, 1991). Semen was collected every 
3 days before and after heat stress treatment. After day 9, 
semen quality began to decline and was at its lowest quality 
18 days after heat stress. Semen quality (sperm morphol-
ogy and motility) was below normal for 40 days following the 
heat stress event. Similar results were reported in a Brazilian 
study (Anim. Reprod. Sci., 79:1-15, 2003) that evaluated 
semen quality in Nelore and Charbray bulls after a 4-day 
scrotal insulation treatment (both breed types were equally 
affected). These results indicate that even a short-term heat 
stress has long-term consequences. Sperm production takes 
63 days plus an additional 14 days for final maturation and 
transport to storage site. Increased testicular temperature 
affects sperm in the mid-to-latter stages of development, and 
thus lower quality sperm take time to appear and will persist, 
because sperm production is a continual process. 

Managing for heat stress includes reducing breeding activi-
ties from mid-June to October 1, and providing access to 
shade and water (20 gal. per 1,000 lb. per day). An effective 
fly control program is also important, as cattle may avoid 
shade as a means of avoiding flies. 

Enjoy your summer. 

Photo by C Bar C Ranch, De Soto, Mo.

http://www.lacampanaranch.com
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AUGUST 9, 2014 @ 11:00 AM
 OPEN AND BRED HEIFERS · PAIRS · 3N1s

    SELECT BULLS AND STAR 5 FEMALES

Join us
Friday, August 8, 2014

for Cocktails at 6:00 pm,
followed by Dinner at 6:30 pm

For More Information Contact:
Allen Grainger
    979-337-4151 

Agrainger@aol.com

Tom DuBois
903-626-4153

duboisgerts@gmail.com

John Kiker
979-219-0095

j.w.k.1934@gmail.com

Hotel info :Map of
                 ,
         Texas

Best Western Inn
Brenham, Texas
979-251-7791

Rooms have been blocked under the 
“MidCoast Santa Gertrudis Sale.”

Please reserve yours by July 10, 2014.

SATURDAY,

http://www.midcoastsantagertrudis.com
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Following are the results and assumptions gathered from 
the 2013 Santa Gertrudis Show Survey. The information is 
based on a 15 percent (68) response/return based on 545 
active members; 64.7 percent (44) of respondents were 
owners/exhibitors. The Show Survey response/return rate 
reflects the findings of the 2011 SGBI Membership Survey 
that indicates 13.7 percent of the association’s membership 
consider their operations to be show/exhibition-oriented. 

Which of the following factors would you consider a 
“barrier” that limits your show ring participation?

Participation in the SGBI show program is clearly 
limited by the cost/expense involved with exhibition. In 
order to increase participation in the SGBI show program, 
the association must seek and develop avenues that reduce 
costs related to exhibition. 

Rate your “agreement” with the following criteria used to 
determine a qualified Santa Gertrudis judge. 
Survey results indicate that an ideal SGBI show judge would:

	 Have beef industry experience 
	 Have current knowledge of industry standards
	 Have direct knowledge of the Santa Gertrudis breed

Results also indicate that an SGBI show judge should not be:
	 An SGBI board of director
	 A professional fitter
Although the level of agreement is not as great, the major-

ity of responders would prefer that judges have university/
Extension affiliation and a college degree. The majority have 
a preference for judges who are not members of SGBI. 

Rate your “agreement” with the following 
groups having the responsibility of selecting 
show judges.

Survey participants are in agreement that the 
SGBI Shows and Exhibits Committee has the responsibil-
ity for selecting show judges. However, it is evident from the 
results that survey participants would welcome input from 
livestock show officials. Most responding do not consider the 
involvement of a third party or external source as an option 
for the selection of judges.

Rate your “agreement” with the following groups having 
the responsibility of assigning show judges. 

The assumption can be made that survey 
participants prefer that livestock shows select their show’s 
judges based on the recommendation of the SGBI Shows and 
Exhibits Committee (allow shows to select judges from the 
approved judge’s list and eliminate the committee making 
assignments). 

 Rate your level of “satisfaction” with the following SGBI 
show practices.

The majority of exhibitors are satisfied with the 
overall SGBI show program. The number of classes offered 
drew high marks from those responding. The majority also 
expressed satisfaction with the current rules governing 
shows. A limited number of responses were received con-
cerning show penalties and the current point show system. 
Survey participants may not be familiar with or have first-
hand knowledge regarding show penalties or the newly 
unveiled point system. The majority (54.4 percent) aren’t 
satisfied with the current judge selection process utilized by 
the committee and 33.8 percent of the 54.4 percent are very 
dissatisfied. However, 45.6 percent are either satisfied or very 
satisfied with the process. The assumption can be made that 
by addressing Question #2 and Question #4, member satis-
faction with the selection process will improve. 

Rate your “agreement” with the following groups having 
the responsibility of interpreting SGBI show rules.

Results indicate that the Shows and Exhibits 
Committee has the responsibility of interpreting show rules. 

Rate your “agreement” with the following groups having the 
responsibility of enforcing SGBI show rules. 

The assumption can be made that the Shows 
and Exhibits Committee has rule enforcement 

responsibility. However, involvement of the SGBI board of 
directors and livestock show officials is also acceptable to 
those responding. 

Rate your “agreement” with the following groups being 
members of the SGBI Shows and Exhibits Committee.

The Shows and Exhibits Committee should com-
prise SGBI members. Having industry participation would be 
viewed in a positive light. However, survey participants are 

SHOWING ADDS VALUE TO PEDIGREES: 
Results from the 2013 SGBI Show Survey

For years, members of SGBI have successfully utilized the breed’s show program as a tool to add value to pedigrees. 
However, like some other breed associations, SGBI has witnessed a decline in the number of breeders exhibiting cattle 
and observed a decline in the number of cattle on the show road in recent years. In an effort to address decreasing 
participation and enhance this important value-added program, the Shows and Exhibits Committee commissioned 
a survey in 2013 soliciting member input on matters that affect show road participation. The survey, developed by 
Texas A&M University-Kingsville College of Agriculture, has been discussed extensively by members of the Shows 
and Exhibits Committee and serves the association as a reference document. SGBI recognizes the value exhibiting 
livestock adds to pedigrees and is committed to growing the show program. Wes McDaniel, vice president of Marketing 
and Promotion, has asked that the 2013 Show Survey be shared with the membership and welcomes comments 
concerning the association’s show program and efforts to increase participation. 
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very clear that professional fitters should not serve on the 
Shows and Exhibits Committee.

Please indicate your show and exhibition status. Check 
all that apply.

64.7 percent (44) of the survey responders clas-
sified themselves as owner/exhibitors. 

 Please indicate the number of shows you attend each 
year. 

Not surprisingly, the majority (67.6 percent) 
attend 1-7 shows. This response relates to Question #1 con-
cerning barriers to participation. Again, the assumption can 
be made that cost is the limiting factor. 

Which of the following do you consider your primary 
reason for participation in shows?

The vast majority consider shows as a promo-
tional or marketing tool for their farm or ranch.

Please indicate the percentage of your total annual cattle 
sales directly derived from your show ring participation. 

Even though the vast majority consider showing 
a marketing tool, survey participants indicate that very few 
head are marketed as a result of show ring participation. 

Please indicate the number of head you market annually 
for open and junior show ring exhibition.

This follow-up question supports the findings of 
#12; 76.5 percent (52) market 10 head or less as a result 
of show ring participation. One could draw the conclusion 
that even though survey participants indicate they consider 
showing a marketing and promotional tool, the social aspect 
(enjoyable pastime) is much more important. 

Do you currently have a marketing plan which 
includes an annual marketing/promotion 
budget?

57.4 percent (39) indicated that they have a marketing/
promotion budget for their farm or ranch.

Which of the following does your annual 
marketing/promotion budget include?

In addition to cattle exhibition, the majority uti-
lize print media as a tool to market cattle. 

2013-2014  SGBI High Point Overall Bull 5 Bar E Integrity 350

the buyers and supporters of  
the Georgia Beef  Expo 

Commercial Female Sale

Santa Gertrudis & Star 5 Cattle for Sale

Many thanks to Mark Bayer,  
Warner Robins, Ga.; and  

Herb Taft, Buena Vista, Ga., who  
purchased our Star 5 Santa  

Gertrudis x Hereford females.

Salter Farms
Curtis Salter, Owner
8325 Springhill Rd.

Milton, FL 32570
Home: 850-957-4409
Cell: 850-501-1847
Fax: 850-957-4690

Salter Farms Thanks 

See you next year!

mailto:salterfarms%40ymail.com?subject=
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SANTA GERTRUDIS Commercial Corner
PART II OF II:

AI Technicians Follow Strict 
Protocols to Optimize Success

By Craig Mathis, certified AI technician, Doniphan, Mo.

In the first part of my artificial insemination (AI) article, I discussed the critical aspects of facilities, vaccinations, animal 
body condition and nutrition, proper time to breed on natural heats and sexed semen. This time, I’ll review protocols for 

synchronizing virgin heifers and cows as well as tips on how to improve overall conception rate within your herd. 

T
here are various methods for synchronization of estrus 
in cattle. The one I use consistently and have had 
continued success with is the 7 Day CO-Synch + CIDR 
(Controlled Internal Drug Release). Note that breeding 

times are different for heifers than cows. It’s crucial to know 
before starting this protocol that your cattle must be open. If 
any bred cows or heifers are exposed to this protocol, there’s 
at least a 70 percent chance of abor-
tion. One of the critical components 
to this protocol is the CIDR, which 
resets, or reprograms, a bovine’s 
reproductive clock. Almost always, 
on days when I arrive to start animals 
on breeding protocol, there will be at 
least one or two animals expressing 
heat. I go ahead and insert CIDRs into 
them, and they always have a great 
response on breeding day. Monitor 
CIDRs closely and ensure daily that 
they are still in the cattle. If one loses 
her CIDR, replace it immediately. 
Never place cattle with CIDRs in with 
weaned steers or bull calves, as they 
take pride in removing them.

Needles used in this protocol 
should be 18- or 20-gauge and 1.5 
inches in length. Again, note that times for breeding heif-
ers and cows are different. Heifers are to be bred at 54 
hours after CIDR removal. The following is a schedule we 
would use for setting up heifers to breed with a breeding 
date of Monday, May 12, 2014, 2 p.m. Saturday, May 3, we 
insert CIDRs and administer 2cc of GnRH (ex. Cystorelin 
or Factrel); this is the only step of the protocol where exact 
time isn’t an issue, providing the date is correct. The next 
Saturday, May 10, we work heifers through the chute at 8 
a.m., remove the CIDRs and administer prostaglandin (ex. 
Estrumate at 2cc, Lutalyse at 5cc). Then, 54 hours later, on 
May 12 at 2 p.m., we breed the heifers and administer 2cc of 
GnRH to ensure estrus subsides.

The following is our breeding schedule for cows if we had 
an appointment for breeding with the AI technician for Tues-
day, May 13, at 8 a.m. Cows are to be bred about 63 hours 
after CIDR removal, so on Saturday, May 3, we administer 
2cc of GnRH and insert a CIDR. One week later, on Satur-
day, May 10, at 5 p.m., we remove CIDRs and administer 
prostaglandin (2cc for Estrumate or 5cc for Lutalyse). Then, 
on Tuesday, May 13, at 8 a.m., exactly 63 hours from CIDR 

removal, we breed our cows and administer 2cc of GnRH.
Here are a few tips I’ve found to be worth the effort. On 

first-calf heifers, remove the calves 24 hours before sched-
uled breeding time. Place calves in a comfortable environ-
ment with access to high-quality hay, a good medicated feed 
and fresh water. The calf not nursing for 24 hours makes the 
first-time momma cycle a stronger heat. After breeding, return 

calves to mommas and monitor 
calves for the next 48 hours for 
scours. On mature cows, remove 
the calves 12 hours before breeding 
time. This helps a little in proto-
col response, but also is a safety 
precaution for the calves to avoid 
getting stepped on or smashed by 
large cows that are really wound 
up. Return calves to their mothers 
shortly after breeding.

Sexed semen is a viable way to 
obtain calves from bulls, with an 
estimated 90 percent accuracy on 
the gender selected for. I person-
ally have no problem using sexed 
semen on cows that are at least 45 
days past calving, are in good flesh 
and are expressing a good heat. 

I’ll administer 2cc of GnRH after breeding to try to ensure 
healthy semen are present by speeding ovulation up a little. 
Two of the most common sizes of straws for sexed semen are 
2.1ml and 5ml. Although you can expect a 10-15 percent 
decrease in pregnancy rates when using sexed semen vs. 
conventional semen, you’ll find on average only a 5 per-
cent gain in extra pregnancies when using the 5ml straw 
as opposed to the smaller volume straw. When using sexed 
semen in a flush, you may notice a 25-35 percent decrease 
in the total number of transferrable embryos as compared 
to what you would experience with conventional, non-sexed 
semen. Sexed semen is also more capable of being dam-
aged by mishandling or very brief exposure to wind or light. 
Always store sexed semen in a canister by itself to avoid 
unnecessary exposure while using other semen.

AI is one of the greatest gifts we have as participants in the 
cattle industry. When we take care of our animals and place 
viable semen in the hands of trained professionals, we can 
begin to reap the rewards. However, AI doesn’t eliminate the 
need for a good clean-up bull; our cows have no sustainable 
value if they remain open. 

Photo by Caroline Creech, Creech Farms, Zebulon, N.C.
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Myers Cattle & 
Land Corporation

Est. 1937

CARROLL D. MYERS  (936) 825-6544 
for additional information contact: Lauren Myers West (281) 744-7605

SANTA GERTRUDIS 
HERD #6491

Lots of exhibitors dream of making it to the championship drive. 
Myers Cattle & Land salutes those who wake up and work for it.
Good Luck to all the Jr Exhibitors at the National Junior Heifer Show!

www.myerscattleandland.com
25821 State Highway 6 South   
Navasota, Texas 77868-8225  

Good Luck
to the Jr.Exhibitors showing Myers heifers 

at the 2014 National Jr. Heifer Show!

Britney Schields     Ethan Wiley     Breana Tater

I
n one way or another, Mike and Anne 
Wirtz of TZ Cattle Company, Bren-
ham, Texas, have been involved with 
the Santa Gertrudis breed for more 

than 50 years. They both raised cattle 
as youths; though there wasn’t an SGBI 
program at the time, Mike raised what 
are now Star 5s. Each of them used 
the money from the dispersal of their 
respective cow herds to pay for college, 
and they met while participating on col-
legiate rodeo teams. “I wasn’t very good 
at rodeo, though,” Mike says with a 
laugh. “That’s why I went to vet school.”

After establishing his practice, Mike 
and Anne started raising cattle again. 
At this point, their herd consisted of 
show heifers for their children, Will 
and Sarah, along with some addi-
tional females. After the kids were done 
showing, Mike and Anne continued 
to increase cow herd numbers, but 
became more commercially-focused. 

Prior to the drought of 2010-2011, 
Mike and Anne had 300 females. 
The base herd of 100 purebred Santa 
Gertrudis females were crossed with 
Canadian Hereford bulls to make 
motley-faced replacement heifers. For 
several years, they marketed females 
through special sales at the Fort Worth 
and Houston stock shows. Then, they 
put Angus bulls on the motley-faced 
females, creating a terminal cross 
specifically for the feedyard. “We use 
Santa Gertrudis because they fit the 
humid climate of the Gulf Coast, and 
are disease- and insect-resistant,” Mike 
explains. “Then, we crossbreed for 
hybrid vigor, growth and carcass qual-
ity.” Mike believes in breeding the best 
Santa Gertrudis females to the best 
Hereford bulls he can find; he accom-
plishes that by selecting bulls based 
on superior phenotype and sound 
expected progeny differences (EPDs). 
“We prioritize birth weight and weaning 
weight,” he says. “When we’re looking 
at Angus bulls, we also consider year-
ling weight for the feedyard.” 

Today, TZ Cattle Company is a 150 
head (and rebuilding) cow-calf opera-
tion; their crossbreeding system is the 
same as it was prior to the drought. 
Ideally, Mike and Anne’s calves are pre-

conditioned using a 
modified Vac-45 pro-
gram, raised on grass 
to 800 pounds, then 
sent to the feedlot. At 
harvest, they’re sold 
on the grid or con-
tracted on a natural 
program; all are age, 
process and source-
verified, and some 
have gone to Japan 
or South Korea. If the 
weather forces them 
to sell early, they 
take advantage of 
pre-conditioned stocker-feeder sales.

A large part of their marketing strat-
egy is dual calving seasons to capture 
two markets. “We calve half the cows 
in February and March, and the other 
half in October and November,” Mike 
explains. Their calving period results 
from an aggressive breeding program, 
which includes synchronization via the 
use of CIDRs and artificial insemina-
tion (AI). “With AI, we have access to 
some of the best bulls in the business,” 
Mike points out. He and his right-hand 
man Wayne Wellman handle all of the 
AI work themselves, and accomplish a 
60-percent conception rate. Five days 
after they’re done AIing, they kick out 
the bulls for 60 days to naturally breed 
anything that didn’t stick AI.

Beefing Up with BQA
A large part of Mike’s career as a 

veterinarian was Beef Quality Assur-
ance (BQA). “The BQA program was 
established to counter drug residue and 
carcass blemishes. Since we did a lot 
of herd work for our clients, we had the 
opportunity to teach BQA and educate 
producers about why they should use 
recommended practices,” he explains. 
Mike trained his staff on his own live-
stock, stressing the importance of vac-
cinating, vaccine handling and animal 
welfare. He also cites the advantages of 
BQA certification when marketing cattle. 
“When done properly, BQA enhances 
carcass value due to low sickness and 
blemishes in the beef itself,” he explains. 
“Safe handling techniques reduce 

stress, help gain and reduce bruising – 
this helps to produce a quality product 
to ensure consumer demand due to an 
excellent dining experience.” 

The Texas and Southwestern Cattle 
Raisers Association, along with the 
Agri-Life Extension Service, recognized 
TZ Cattle Company with the Texas 
BQA award in 2012 and submitted 
their application to the National Cattle-
men’s Beef Association for a national 
award. The BQA award applications are 
eligible to win for three years, so when 
Mike and Anne learned they had won 
the award in 2014, they were complete-
ly surprised and honored. 

Working within BQA guidelines, Mike 
and Anne’s plan now is to recover from 
the drought, grow the herd and increase 
overall carcass quality. Their rebuild-
ing efforts have another goal as well: to 
allow for Will, Sarah and their families 
to return to the ranch. Will is a Special 
Forces Commander in the Navy; he 
and his wife Paige have two sons, Kyle 
and Ian. Sarah and her husband Corey 
Keniston, who is also a Navy Com-
mander, also have two children, Anna 
and Evan. Along with passing on the 
family ranch is the family brand – TZ 
– that dates back to the 1940s. “It was 
my dad’s brand from Fort Bend County, 
where I was raised,” Mike reminisces. 
“It’s a good, recognizable brand repre-
senting the ‘TZ’ in ‘Wirtz.’” After more 
than 50 years of involvement in the 
cattle industry, Mike and Anne still use 
that brand today. 

TZ CATTLE CO.  
Sees Value in Santa Gertrudis Crosses

By Micky Burch, managing editor

Member Profile

Mike and Anne Wirtz and family

http://www.myerscattleandland.com
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NATIONAL JUNIOR SANTA GERTRUDIS
HEIFER SHOW

J.S. Bridwell Agricultural Center • Wichita Falls, Texas

June 15-20, 2014
Schedule of Events 
Saturday, June 14
12 a.m.-7 p.m.	 Grounds Open for Arrival 
Sunday, June 15
8 a.m. 		  Grounds Open for Arrival
3-6 p.m. 		  Mini-GOALS (Show Stands)
6 p.m. 		  Information Gathering/Social (Show Stands)

Stalls available for setup/affiliate display
7 p.m. 		  NJSGA Board of Directors Meeting (Show Grounds)
Monday, June 16
8 a.m.-12 p.m.	 Cattle Check-In

Also Check In: Yearbook, PowerPoint & Photography (Arena Office)
(Contest Entries Must Be Checked-In by 3 p.m.)

9 a.m.-12 p.m. 	 Public Speaking Contest (MPEC Center Seminar Room) 
1-4 p.m. 		  Brain Bowl (MPEC Center Seminar Room)
4:15-6:15 p.m. 	 Junior Board Interviews (Arena Ticket Office)
6:30 p.m. 	 Welcome Cookout 
Tuesday, June 17
8:30 a.m.-4 p.m. 	 Cattle in Barn
8:30 a.m.-4 p.m. 	 Herdsman Contest
9 a.m.  		  Sales Talk (Show Arena)
2 p.m.  		  Queen/Princess Interview (MPEC Center Room 6)
5:30 p.m. 	 Survivor (Outdoor Covered Arena) Bring your lawn chairs
Wednesday, June 18
8:30 a.m.-4 p.m.	 Cattle in Barn
8:30 a.m.-4 p.m. 	 Herdsman Contest
8 a.m. 		  Pre-Showmanship Meeting (exhibitors and parents, Arena Stands)
9 a.m. 		  Showmanship: Pee-Wee, Junior, Intermediate, Senior
1 p.m. 		  Cattle Judging/Cattlemen’s Contest (Show Grounds)
6 p.m. 		  Scholarship Interviews (Arena Ticket Office)
Thursday, June 19
8 a.m. 		  Cattle in Barn
9 a.m. 		  NJSGHS Purebred Female Show
ONE HOUR AFTER SELECTION OF CHAMPION FEMALE

NJSGHS General Membership Meeting (Show Stands)
Friday, June 20
9 a.m. 	 NJSGHS Special Classes Judging (Cow-Calf, Donated Heifer,  

Best of Polled, Bred & Owned, Star 5)
6 p.m. 	 Awards Banquet (MPEC Center)
Saturday, June 21 
All cattle must be off grounds by noon

Thank you, heifer donors!
We would like to thank those breed-
ers who volunteered early to donate 
heifers to the class winners at the 2014 
NJSGHS. We appreciate your continued 
support of our program.

777 Farms, Chad & Jamie Daniel,  
Magnolia, Ark.

Dalton & Ashley Osborne, Turney, Mo.
Diamond S Ranch, Jerry & Pat Stults,  

Ft. Worth, Texas
E-W Ranch, Rodney & Eva Elmore,  

Decatur, Texas
Grandview Farms, Delmo Payne,  

Hamilton, Ala.
In the Red Ranch, Jerry & Patricia Cates, 

Eustace, Texas  
Painted Ass Ranch, LLC, Kady Burkman, 

Seguin, Texas
San Jose Cattle Co., Perry Bass,  

Kingsville, Texas
Strait Ranches, Y.N. Strait Family,  

Carrizo Springs, Texas
Tinney Farms, Brad Tinney & Family, 

Hanceville, Ala.
Urbanosky Ranch, Jerome & Jane  

Urbanosky, Plantersville, Texas
Wendt Ranch, Dan & Jane Wendt,  

Bay City, Texas
Wunderlich Farms, Terry & Nancy  

Wunderlich, Brenham, Texas 
More heifers are needed for the 2014 
show. To donate a heifer, please contact 
Patti Manak at pmanak@fisd.us or call 
(361) 522-7336.

support the njsghs

Cookbooks for Sale
Santa Gertrudis Junior Association cookbooks will be available for $20 at the NJSGHS. This is a simple, yet great  
way to support a junior association fundraiser! 

mailto:pmanak@fisd.us
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H & H Scotty Hooper (256) 338-8605
Seth Hooper (256) 338-7197
281 County Rd. 643
Cullman, AL 35055
E-mail: rshooper@mywaytrans.com
www.mywaytrans.com (choose H&H Farms)
Ranch Mgr: Johnny Smith (256) 531-5595

Registered 
Santa Gertrudis 
 and Star Five
Herd # 35308

HH

Delmo Payne, Owner Brent Shaw, Manager
(205) 468-5319 (cell) (205) 412-5761 (cell)

Grandview Farms
5400 Bexar Ave. East
Hamilton, AL 35570

www.grandviewfarm.biz
NATIONAL CHAMPION BULL

“SLEDGE”

Office
(256) 974-5392

Paul & Debbie Gautz
9865 Blarney Lane • Carthage, MO 64836

debbiegautz@yahoo.com
417-437-2452 • 417-438-8712

M
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S
O

U
R

I

C Bar C  RANCH
RegisteRed santa geRtRudis
alan ClaRk
5901 Big River Heights Rd.
De Soto, MO 63020
(636) 586-6034

Bud & kelly ClaRk
5905 Big River Heights Rd.

De Soto, MO 63020
(314) 607-1076www.CBaRCRanCh.net

email: bud@cbarcranch.net

AlAbAmA Tennessee
256-773-4077 931-294-5507
Charles sandlin James sandlin

Cedar Crest Farms
408 suite b, Hwy 31 n.W.
Hartselle, Alabama 35640

K
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C
K

Y

Rebel Ridge David Smith
502-338-6269

rebelridge7@aol.com

1610 Rebel Ridge Rd. • LaGrange, KY 40031

Rodney Smith
502-222-9667
rodoridgerunner@bellsouth.net

Casablanca Ranch
Registered Santa Gertrudis Cattle

Grass Fed Beef
 County Road 99 Abbeville, AL

www.casablancaranch.com
 Paul Anderson
 (334) 790-3274
 cbranch.al@gmail.com

Larry Burkhalter
(334) 790-4351

Lsburk1@aol.com

Breeders of Quality
Santa Gertrudis Cattle

Charles, Deanna, 5552 Jackson Hwy.
Chip, June & Carsen Parker Cave City, KY 42127

(270) 678-5302 • (270) 651-3131

P
F
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arms

Denson 3D Farms
 John & Kay Denson

1548 Brooker Farm rd
dalton, Ga 30721

706-259-3838  (home)  
706-264-1224  (cell)

denson3dfarms@gmail.comHerd # 9006    

2903 Co. Rd. 434
Moulton, AL 35650

Office
(256) 974-5392

Jernigan Ranch
Wayne & Lavonne

Buena Vista, GA 31803
O:  (229) 649-2575  H: (229) 649-7724

C: (229) 649-9659
Email: wjernigansr@gmail.com R
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www.goodinfarms.com
Berley, Jerry & Terry Goodin

Breeders of Santa Gertrudis Cattle
Official Nu Gen Project Farm

goodin     farms
auSTin, in (812) 794-2624
SGBi Herd #19416

 Dr. Burton   Judy McDaniel 
(770) 475-0287 home (404) 313-0292 cell

Email: mrmcranch@aol.com

MC Ranch
6016 Salem Valley Rd. 

Ringgold, GA 30736
www.mcranch.com

&

Heil Cattle Co.
Doug & Debbie Heil
Stonefort, IL 62987

618-672-4887 (h)   618-525-0611 (c)
dheil@harrisburgtruss.comQuaLIty 

BeHInD tHe 
Crazy H

Herd #37491
eddyville, IL Premise
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Santa Gertrudis Cattle

Del & Ginny Thomas
Pleasant Hill, IL 62366

(217) 734-2283  
ginny2@irtc.net

Shampain Ranch

Lester & Ouida COssey

Flying C Ranch
2639 Gum springs rd.  

searcy, ar 72143
(501) 207-2272Polled and Horned 

Santa GertrudiS

Southern Breeze Ranch
Lamar Kelly

Enon, AL
(334) 667-0097  ranch
(404) 915-4952  cell
www.sbranch.com

Andy & Janine Haman
855 Warren Rd. 
Odum, Georgia 31555

Haman Farms
P O l l e d  S a n ta  G e R t R u d i S

C  (912) 266-6280 
thco@windstream.net

H  (912) 586-2243

Office
(256) 974-5392

Bill & Frances Creel
P.O. Box 1477

PURVIS, MS 39475
(601) 794-5176

Al Shiyou
6033 Pontiac Dr.
Kiln, MS 39556

Tideland Farms
TL

(c) 228.216.8731
(h) 228.255.8729

Replacement Heifers & Bulls
We Got Some Good Ones.

5 Bar E Farm
Greg and Hilda Edenfield 

Altha, FL 
(850) 209-0780MagnuM 357 

email: fivebare@yahoo.com

Home of  
2-Time  

National  
Champion

Heath Farms
387 Goodin Williams Rd.  
Hodgenville, KY 42748
email: bheath12@windstream.net

(270) 358 4820

Pat & Beverly Heath

Jimmy & Ginger Montgomery
17925 Hwy. 82 • Union Springs, Ala. 36089

334.703.1314 (c) • 334.738.4886 (h)

Polled Bulls for Sale

Herd No. 2926

Ryan Cowart, 
Manager

601-384-6719

Ed & Barbara Herring
Smithdale, MS

601-384-7062 cell
601-384-2617 farm

M
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S
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P
I

Magnolia, ar 

Chad, Jamie, Patrick, 
Erin-Kay & Caroline Daniel

(870) 904-3070
triple7farms@gmail.com

Home of National Champion SJ High Roller

Mathis farMs

573.996.4875 (h)
573.429.0996 (c)

Doniphan, Mo.
mgs63935@yahoo.com

Santa Gertrudis and Star 5 cattle

Craig Mathis

WILEY RANCH
Erik or Kim Wiley

155 Sayes Rd., Deville, LA 71328  
(318) 481-8082•(318) 481-6927

erikkeri@yahoo.com
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Curtis Salter, Owner
8325 Springhill Rd.
Milton, FL 32570

Salter Farms
Registered Santa Gertrudis Cattle

Home: 850-957-4409
Cell: 850-501-1847
Fax: 850-957-4690
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GEORGIA EXPO COMMERCIAL 
HEIFER SALE

April 4, 2014 | Perry, Ga.
The 16th Annual 

Georgia Expo Com-
mercial Heifer Sale 
was held in early 
April at the Georgia 
National Fairgrounds 
in Perry, Ga., where 
175 top commercial 
females sold in uni-
form pens of 2 and 3 
head, including cow-

calf pairs, bred heifers and open heifers. The high-selling pen-
of-3 bred heifers were Santa Gertrudis x Hereford and were 
consigned by Salter Farms, Milton, Fla. They sold for $2,200 
per head to Herb Taft, Buena Vista, Ga. In the open heifer 
category, a Santa Gertrudis x Hereford pen-of-3 consigned by 
Albert Ward of Commerce, Ga., brought $2,150 per head and 
went home with Mark Bayer, Warner Robbins, Ga. 

SANTA GERTRUDIS SALE
Reports

Townsend Cattle Co., Louise, Texas, 
purchased the high-selling cow-calf pair.

BREEDERS OF THE CAROLINAS 
SALE

May 10, 2014 | Chester, S.C.
Auctioneer: E.B. Harris • Sale Consultant: Bill Lundberg

SALE AVERAGES
All Purebreds	 $2,375
Bulls	 $3,067
Bred Females	 $2,300
Open Heifers	 $1,876
Pairs	 $3,183

TINNEY FARMS HERD  
REDUCTION SALE
April 26, 2014 | Cullman, Ala.

Sale Management: Richmond Marketing Services, Darren Richmond 
Auctioneer: Hoover Case

Sale Consultants: David Alderson, Bill Lundberg, Gene McCarter and 
Darrell Pitchford

RED HOT BULL SALE
April 12, 2014 | Bosque, N.M. 

Auctioneer: Leo Casas III

SALE AVERAGES
Bulls	 $4,564
Bred Heifers	 $4,090

Red Doc Farm’s 10th Annual Red Hot Santa Gertrudis 
Bull Sale was a record sale for the Santa Gertrudis breed. 
Sixty-five performance bulls and five bred heifers sold to 11 
states, from Oregon to Alabama and into Mexico. This offer-
ing of Santa Gertrudis and Santa Gertrudis composite bulls 
were the first Bos indicus cattle evaluated with genomically-
enhanced (DNA- verified) expected progeny differences 
(EPDs) as well as Growth, Carcass and Maternal Indexes.

Brooke, Delight and Austin Justice from Cross Timbers 
Cattle Company, Burleson, Texas, bought the record-selling 
bull Si Sabe 3106 – a true “curve bender” for calving ease, 
carcass and performance – for $31,000. Commercial cattle-

men raised their hands 
high for bulls with 
good “numbers” at 
this sale. The volume 
buyers were Felipe 
and Juan Sanchez, 
local commercial 
cattlemen who bought 
seven Santa Gertrudis 
bulls. 

SALE AVERAGES
162 Total Lots	 $3,045
42 Cow-Calf Pairs	 $3,438
70 Bred Females	 $2,905
35 Open Heifers	 $2,645
15 Bulls	 $4,360

3-in-1s	 $2,733
Female w/Star 5 Calf	 $2,067
All Star 5s	 $1,558
Open Females	 $1,420
Bred Females	 $1,657

CONTINUED ON PAGE 26 ≥

Tara Ranch purchased the high-selling open 
heifer.

Buyers from 13 states 
and Mexico attended 
the Tinney Farms Herd 
Reduction Sale in late 
April. Purchasing the high-
selling bull, TF SCC New 
Edition 3115, for $11,000 
was SCC Elite Genetics, 
Pearl, Miss. The high-
selling pair, LCC Sparkles 
with a bull calf at side 
sired by Hatchetman, sold 

for $7,750 to Townsend 
Cattle Co., Louise, Texas. 
Topping the open heifer 
division was TF 334, a 
Briggs 567 daughter; she 
sold for $8,000 to Tara 
Ranch, Liberty, Texas. The 
high-selling bred female 
was TF 607/9, a daugh-
ter of national champions 
“Sombrero” and “Hanna 
Montana”; she sold for 
$5,800 to 4B Cattle Co., Kaplan, La. The volume buyer was 
James Kelley, Van Buren, Mo. 



25JUNE 2014 • WWW.SANTAGERTRUDIS.COM

TTDouble        Ranch
Wylie and B. J. Taliaferro

Box 57, Rosser, TX 75157 • Herd # 3326 
Home: (972) 452-8451 • Wylie Cell: (469) 644-1620  
Fax: (972) 452-3520 • Duane Miller: (214)793-5111 

Richard & Sharon Stellman
408 FM 1376

Boerne, Texas 78006
(830) 537-5778 

E-mail: rgsecgr@gvtc.com
Ranch - Hondo, Texas

(830) 426-5119

El Chaparral Grande Ranch
Herd  No. 10149

Four  J  Cattle
Larry & Zoe Justiss 6994 U.S. Hwy 77 N
(979) 562-2126 Hallettsville, TX 77964 
zjustiss@cvctx.com www.fourjcattle.com 

Registered Santa Gertrudis & Crosses
J J

-H-Box 457 • Hemphill, TX 75948
(409) 787-2165

Herd # 7325

Hargis Farms
SanTa GerTrudiS

Circle A Farm

Phone (931) 682-2527
4824 Leipers Creek

Williamsport, TN 38487

David & Elaine Alderson
Registered Santa Gertrudis Cattle

Champions for the 
Pasture & Showring
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S

Borchers 
Southern Y Ranches, L. P.

Y Braford F1

Charla Borchers-Leon • Mary Kay Borchers 
2401 North Wheeler Street 

Victoria, Texas 77901 • (361) 575-1297

Purebred • Star 5 • Crossbred Cattle

Santa Gertrudis

Tommy Phillips Richard G. Hood
(361) 573-5919 (H) (361) 790-5641 (H)
(361) 649-9726 (M) (979) 777-8247 (M)

918-616-7741
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Bar-T ranch
rick and Pam Thomas

7288 Luella Road • Sherman, Texas 75090
(972) 977-8897

Herd #8802r.thomas1947@yahoo.com

DuBois Cattle Company
Tom & Debbie DuBois
Ranch (903) 626-4153

Herd No. 14644Santa Gertrudis Cattle

tom.dubois@us.atlascopco.com

P.O. Box 576
Jewett, Texas 75846

bieri farms
P.O. Box 441 y Angleton, Texas 77516

Office: (979) 849-7911 y Fax: (979) 849-1926
oldaggie56@aol.com y www.bierifarms.com
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Dr. Carl O. Westbrook • Vincent & Mary Westbrook
685 West 77th Street South • Tulsa, Oklahoma 74132

(918) 640-3960 • vincent-westbrook@utulsa.edu
Justin Geisinger, Ranch Mgr. • (918) 440-7264 • jgarrowwranch@gmail.com

Briggs Ranches
PO Box 1417 • Victoria, Texas 77902 

(361) 573-7141

Joe Jones, manager (361) 897-1337
Traylor Division
Bloomington, Texas

(361) 897-1337
San Roque Division

Catarina, Texas
(830) 999-3236

San Carlos Division
Rio Grande City, Texas

Joe Jones: briggsranches@hotmail.com

www.BriggsRanches.com

Cowman Selected. Cowman Proven.

registered santa gertrudis

Reynolds prairie view farms
Rance & Kathy Reynolds
(918) 232-7870
Warner, OK 74469
kathy051@cox.net

e-mail: dperner@olp.net
Herd No. 4405

Double P Ranch
Don & Eric Perner

(918) 366-2732
16702 Adams Road 
Mounds, OK 74047

Charles & rhonda lovett
10119 U.S. Hwy. 50E • Hillsboro, OH 45133
(937) 393 0859 • lovettfarm@gmail.com

Lvett Farm
Specializing in Polled Santa Gertrudis  

www.lovettfarm.com

O
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Blackjack Oaks Ranch
Where Excellence is the Norm

Allen & Karen Ginnard
Washington, Texas

936.878.1825 • 713.586.9978
www.blackjackoaksranch.com

Cattle Located in Hondo 
and Agua Dulce, Texas

1200 State Hwy 173 N
Hondo, Texas 78861

Hefte RancHes
Kathryn Hefte Petty
(830) 741-3969

Kenneth Tom Hefte
(361) 767-2058

DaviD & Laurie Harris
P.O. Box 691 • Cleburne, Texas 76033

(817) 641-4159
david.harrisfarms@yahoo.com

Harris
riverBenD Farm

DON AND DEB HILTON
P.O. Box 534

Chappel Hill, TX  77426
(713) 598-2692

Proud Breeders of Santa Gertrudis Cattle
HILTON CATTLE COMPANY

Creekline Ranch
Marlin & Carla Allen

21 N. 4010 Rd. • Boswell, OK  74727
(620) 342-7212  (620) 344-6045

(620) 366-0400
email: huskq2000@yahoo.com
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Alan & Vivian Cox 
6444 Cox Mill Rd. 
Sanford, NC 27332

Herd #16315
C (919) 708-2816
H (919) 499-6741

Lane & Greg Livengood
1457 Yokley Rd. • Thomasville, NC 27360
(336) 848-1445 cell  (336) 476-5183 home

Herd No. 9562
Featuring Santa Gertrudis & Star 5 Cattle

Sundance Farm

Dale Hollow 

P.O. Box 8101 
Gallatin, TN 37066

Phone: (931) 704-2477
Email: Drue.Jolly@yahoo.com

Drue & Courtney Jolly

Santa GertruDiS
registered santa gertrudis cattle
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Since 1898
Santa Gertrudis Since 1950

Herd #439

Olivarez ranches

P.O. Box 829
Mission, TX 78573

Ben D. Olivarez
(956) 585-1661 (o)

Santa Gertrudis Cattle
Herd #878

“The Tradition 
Continues”

ALLEN & CHERYLL GRAINGER
P.O. BOX 2282, BRENHAM, TX 77834

979-830-8785

Santa Gertrudis Cattle

“The Tradition 

ALLEN & CHERYLL GRAINGER
Rocking A Ranch

Urbanosk y r anch
SGBI Herd # 2243 • eSt. 1969

Home of Hellacious 750
14525 Urbanosky Ln., PLantersviLLe, tX 77363

Jerome Cell (281) 797-5715 • ranCh (936) 894-2017 
Blake Cell (936) 870-5252

HOOVER CASE
AUCTIONEER

P.O. Box 281 
Marshfield, MO 65706

(417) 844-6020

Photography    Marketing    Advertising  
Herd Consulting    Sales Consulting

Lundberg CattLe ServiCeS

bill Lundberg Office: (479) 967-1524
P.O. box 567 Cell: (479) 880-6217
russellville, ar 72801 lundbergcss@yahoo.com

Helen Groves, owner
Ken Welch, general manager

17490 Private Road 4105, Baird, TX 79504
(325) 854-1002   Fax (325) 854-1010

Silverbrook Ranches

Office
(256) 974-5392

J.B. “Dick” Vesper
Kelly Vesper

Charter Member SGBI - Herd 43
Drawer 679, Cotulla, TX 78014

(830) 879-2245

vesper ranch

Santa Gertrudis Since 1940V

Strait Ranches
Y.N. Strait Family
Carrizo Springs, TX

830.317.3310 | 830.876.3309
www.straitranches.com

Terry & NaNcy WuNderlich aNd Family
1755 Lange Lake Rd. • BRenham, Texas 77833

979-277-2838
n.wunderlich@hotmail.com

Herd #s: 18001, 19282, 34115, 35706
WUNDERLICH  FARMS

WF

5473 FM 457 PH. (979) 245-5100
Bay City, Texas 77414 FAX (979) 244-4383

Dan WendtS

S

S

SHerd Established in 1954
Performance testing since 1958

E-mail: dwendt@1skyconnect.net  
Website: www.wendtranches.com

SG
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AJ & Rosemary Gambino & Sons
Boone, A J III, Troy

P. O. Box 235 Pattison, TX 77466
(281) 375-8836

www.santagertrudiscattle.com   
e-mail: rgambino@consolidated.net

Rose Hill Ranch

2903 Co. Rd. 434
Moulton, AL 35650

Darrel Gray, DVM
drdgray@bellsouth.net

City View Genetics
Bovine Embryo Transfer & Veterinary Services

Office
(256) 974-5392

P. O. Box 21775 Bus. 254-749-2586
Waco, Texas 76702 haroldccobb@gmail.com 

HAROLD C. COBB
Santa Gertrudis Cattle

THIRTEEN OAKS RANCH
VALLEY MILLS, TEXAS

13

Townsend Cattle Co.
Ivan & Debbie Townsend

santa gertrudis • star five

Louise, Texas
(979) 541-3409

email: townsend30@yahoo.com

Pitchford cattle ServiceS
  Specializing in Show & Sale Cattle
 Offering Year Round Gain Testing

 Herd Consultation, Management & A.I. Work
(903) 388-2288 (c)
(903) 677-0664 (h)

Darrell, Shana,  
Casey & Gracey Pitchford
8565 CR 3913 • Athens, Texas

Pitchfordcattle@hotmail.com

SILER 
SANTA GERTRUDIS CATTLE

DAVID & AVANELL SILER
P.O. Box 3
Doole, Texas  76836

(325) 483-5449

David Alderson
931.682.2527

Williamsport, TN.

Darren Richmond
423.364.9281

djrichmd@aol.com

Marketing & Promotion  
of Santa Gertrudis Cattle

alderson/
richmond
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SALE REPORTS
CONTINUED FROM PAGE 24

Box 869
San Diego, Texas 78384

(361) 256-3554
Charter Member S.G.B.I.

John Martin Ranches

J
Herd #4

Santa Gertrudis breeders met at the 
Chester Livestock Exchange for the 
41st Annual Santa Gertrudis Breed-
ers of the Carolinas Sale in early May. 
Purebred and commercial entries were 
offered for sale, including bulls, pairs, 
3-in-1s, bred females, bred heifers and 
open heifers. 

Bickett Genetics
Todd J. Bickett DVM
Embryologist

455 Brotherton Lane
Chickamauga, GA 30707

O: 706-375-6586 • C: 423-667-3799
tjbickett5@gmail.com 

Lou & Robin Breving
Alvarado, Texas
817-821-7540

loub5@sbcglobal.net

Herd # 
3920339203

Registered Santa 
Gertrudis & Star Five

To place an ad in Santa Gertrudis USA 
contact sales representative:

SANTA GERTRUDIS
U S A

Darren Richmond
(423) 364-9281  

djrichmd@aol.com
Ask aboout pricing for sale catalog 
insertions or overruns of your ad!

RIGHT: (L to R) Al Jackson & Bill Lundberg (representing Gray Oaks Farm) purchased the high-selling pair from 
Lou Al Tuck Farm, and Mr. & Mrs. Mark Wimmer purchased the high-selling bull from Deitrichs Flying D Ranch,  
Fred & Roy Deitrich.
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DAVID ALDERSON • WILLIAMSPORT, TN • 931.682.2527 • DHEALDERSON@GMAIL.COM
DARREN RICHMOND • RINGGOLD, GA • 423.364.9281 • DJRICHMD@AOL.COM • 

2014 National champion bull

2014
Fall Show Schedule

All SGBI Point Shows

Ohio State Fair
Indiana State Fair

Kentucky State Fair
Delta Fair

Tulsa State Fair
Arkansas State Fair

State Fair of Texas
North American Expo

�ank You to our
Valued Customers!
5 Bar E Farm, FL
Tinney Farms, AL
Grandview Farm, AL
Tyler Limbaugh, AL
Mosby Creek Ranch, KY
Osborne Livestock, MO
Cody Mattingly, KY
David Greer, KY
Shaker Hill Farm, OH
Lovett Farm, OH
Wayne Jernigan, GA
Luke Chastain, GA
Bill & Sonja Athey, MO
Kathy Cook, TX
Super S Cattle Co., TX

ALDERSON / RICHMOND
M A R K E T I N G  &  P R O M O T I O N

Giving Breeders exposure
and adding value to their Herds.

Now Accepting Fall 2014 Show Cattle!

Paul & Debbie Gautz
9865 Blarney Lane • Carthage, MO 64836

debbiegautz@yahoo.com
417-437-2452 • 417-438-8712

Thank You Arkoma Sale  
Buyers!

Miss Softing 
2014 Reserve Grand Champion Female at the Houston 
Livestock Show.

Look for our genetics at the  
Arkoma Sale in Tulsa, Okla. 

on September 27, 2014.

We thank the Bradley Family, Diamond, Mo.;  
Robert Silva, Krebs, Okla.; and Chad Robinson,  

Maud, Texas, for their purchases!

Thank You Townsend Cattle Co.!
Thanks also to Townsend Cattle Co., Louise, Texas,  
for their purchase at the MidCoast Santa Gertrudis  

Super Sale.

We have cattle for sale at all times.

Good luck to juniors showing our cattle 
and all those participating at the  

National Junior Santa Gertrudis Heifer 
Show later this month!

mailto:djrichmd%40aol.com?subject=
mailto:debbiegautz%40yahoo.com?subject=
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PROVEN SIRE TRAIT LEADERS
Trait	 Animal Name	 EPD	 EPD Acc.
BIRTH WEIGHT	 Myers Farms 306/6	 -6.3	 0.5
		  Polled Chief 508	 -3.0	 0.62		
		  Macho 2419 **** 2419	 -2.9	 0.62	
		  RDF Jefe 4-125	 -2.7	 0.52
		  King 55/0 **** 55	 -2.2	 0.61	
WEANING WEIGHT	 Briggs 031/6	 39.9	 0.6		
		  Copperhead 214	 31.1	 0.6
		  Hunts DHF Missile 961	 27.7	 0.51
		  Hatchet 150	 26.2	 0.0
		  Harris Farms 56/3	 25.0	 0.56
MATERNAL WEANING WEIGHT	 KR N6/5	 19.5	 0.52
		  CB 8333	 11.9	 0.59
		  Big Man 0-63	 8.2	 0.57
		  Polled Chief	 8.2	 0.57
		  King 55/0 **** 55	 8.0	 0.57
YEARLING WEIGHT	 RDF Sancho 7-216	 39.2	 0.55
		  SCC Grid Maker 820	 38.8	 0.64
		  Hatchet 150	 32.6	 0.69		
		  PCR Avalanche 95/5 (ET) 95/5	 32.5	 0.58
		  RDF Sancho’s Never Before 1136	 32.1	 0.46
CARCASS TRAITS	 KR 659/06				  
		  Briggs 023/5	
		  Hammetts 118*1
		  KR R49/06
		  4C 452

YOUNG SIRE TRAIT LEADERS
Trait	 Animal Name	 EPD	 EPD Acc. 
BIRTH WEIGHT	 Myers 334/2	 -4.2	 0.2
		  Mr. Cortijo 06/2011 06/1	 -3.2	 0.18
		  Myers 329/1	 -3.2	 0.2
		  Red Doc 3057	 -3.0	 0.26
		  SR 51/1	 -2.9	 0.231	
WEANING WEIGHT	 Briggs 032/12	 33.7	 0.31
		  TF 390	 31.2	 0.13
		  RDF Kansas 1178	 29.9	 0.28
		  KR 720/11	 28.5	 0.31
		  TF 216	 28.4	 0.15
YEARLING WEIGHT	 KR 720/11	 54.7	 0.35
		  Harco 1260	 47.8	 0.18
		  Red Doc Sancho 200X	 47.2	 0.32
		  RDF La Jarra 2195	 46.9	 0.29
		  Red Doc 3156	 44.9	 0.29
CARCASS TRAITS	 RDF Sancho’s Hut 1092	
		  RDF Sancho Pledge 1116
		  RDF Sancho’s Boy 1062
		  RDF Interpret 1099
		  Red Doc 3150

FIRST QUARTER TRAIT LEADERS 
ANNOUNCED

Each quarter, SGBI updates the 
breed’s expected progeny differ-
ences (EPDs) for all registered 
Santa Gertrudis cattle. Included 
in the quarterly update are two 
sets of trait leader lists that 
rank performance on proven and 
young sires for the economically 
important traits measured by 
SGBI. Proven sire criteria, set by 
the SGBI Performance Commit-
tee, ensures identified animals 
are high accuracy bulls, currently 
active in breeding programs. Trait 
leader lists are not intended to 
recommend one sire over another; 
rather, the lists provide a starting 
point, allowing breeders to iden-
tify genetics suitable for achieving 
breeding and production objec-
tives. Trait leader lists are another 
tool designed to assist SGBI mem-
bers in adding value to their cattle. 
The complete trait leader lists can 
be viewed on the SGBI website 
www.santagertrudis.com; simply 
go to the homepage, hover on the 
“Performance” tab, then click on 
“EPD Statistics.” Complete trait leader lists can be viewed on the  

SGBI website www.santagertrudis.com.
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Ricky & Betty McCormick
1211 Peach Ridge Road   •  Brookshire, TX 77423   •  Home: (281) 375-6861   •  Cell: (281) 797-6355

www.womanhollerinranch.com

We’re excited for Kalli Kimble, KK Lucy 103  
(a 5-E Seven daughter) and Lucy’s mother,  

SR 54/1, to show at Junior Nationals!
Give us a holler for 5-E Seven  

conventional or sexed semen!

BestBest  
to ALL those exhibiting  

at Junior Nationals!

Woman Hollerin RanchWoman Hollerin Ranch

Good luck Kalli & Lucy!

WishesWishes

1/2 page horizontal
Santa Gertrudis USA

Woman Hollerin Ranch
June 2014

http://www.santagertrudis.com
http://www.womanhollerinranch.com
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     Our Tradition Continues 
               with
                 Famil    Additions        Star Y         Spring

farm the brand you trustRed doc

www.reddocfarm.com  (505)507-7781

Red hot bull sale

Red Doc would like to thank all who attented and those who purchased bulls at this years’ 
Red Hot Bull Sale and placed your trust in our program.

Red doc neveR befoRe 3037

Purchased by Cross Timbers Cattle Company,  
(Brooke, Delight & Austin Justice) Burleson, Texas.

Red doc si sabe 3106
$31,000 HigH-Selling Bull

ADg: 4.46    SC: 35    WW: 730    BW: 67   
ReA: 13.37    iMF: 4.4    CWT: 1.22 scanned at 11 mos.

ReD HOT Bull SAle VOluMe BuYeR
Juan & Felipe Sanchez Ranches  
(Felipe, Diego & Juan Sanchez)

Purchased by Prairie View Farms and Robert Silva

semen available

Red doc 2236Red doc quien mando 3114

semen available

Red doc sancho 2277

http://www.cattletoday.com/borchers_southern_y
http://www.reddocfarm.com
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When building a program, you must start with a solid foundation. Whether you are breeding seedstock or commercial animals, 
you need to start with a quality product that will turn a profit. King Ranch purebred Santa Gertrudis and Santa Gertrudis-influenced 
genetics can provide just that. Our cattle were derived from the need for performance in feedyards and breeding programs, which 
means they must be fertile, efficient and profitable. The combination of Brahman and Shorthorn genetics have formed a cross that 
is hardy and effective in a wide range of climates and conditions. The King Ranch: where it all began.

WWW.KING-RANCH.COM
ROBERT SILGUERO: (361) 219-0420 · JEFF JORGENSON: (361) 219-0434 · JJORGENSON@KING-RANCH.COM

®

http://www.king-ranch.com

