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Cullman Stockyards Cullman, AL '

&~
Selling10)Bulls That are Ready

'to Work for.You!
gl

 RICHMOND

Lot4 ~TF 1109 Lot 47 ~TF 417 Bull
Briggs 567 daughter; she sells bred to TF 909, whose EPDs are A powerful son of Old Joe that goes back to Hatchet on the bottom

some of the highest in the breed. She will calve before the sale. side. Sells semen- and trich-tested, and ready to go to work!
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CONGRATULATIONS CONGRATULATIONS
to Luke Chastain, to Braylee Cowan
Molly Wright, on her Hatchteman
Emily Cantrell daughter winning
and Tyler Cantrell her class at
on their high placing the San Antonio
heifers at the Junior Show!

National Show!

Congrats to Randy Strickmeyer ,Verona, KY and TF 3137
She’s a daughter of National Champion Hatchetman and was named Res. Yearling Champion Heifer
at the 2015 National Show. She was purchased at the 2013 Alabama Connection Sale!

T' F DVAuction
Manager: Arlin Taylor W W Email: arlin.taylor@bhamfast.com

Phone: 256-507-3838 5251 Co. Rd. 601 * Hanceville, AL 35077 Website: tinneyfarms.com



http://www.tinneyfarms.com

Congratulations to Chad and Jamie
Daniel and family, 777 Farms,
Magnolia, Ark.! Hats off to them for
the great job they did with Annie
and her offspring — and giving her
the opportunity to'accomplish so
much!

Thanks to David Alderson and
Darren Richmond for the great
job they did with Annie during her
successful journey!

T
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Miiss Graneview Aﬁﬂﬁ@

Owned by 777 Farms, Magnolia, Ark.

Annie is sired by Pusher 804 and was purchased at the

2012 Alabama Connection Sale as a heifer calf. Miss Grandview 748

CLASSIC

April 25,2015
locldfogetigconsisnmentsylatethis
moenthfatfthelCrimsenlElassigSalelin

@Dﬂ”ﬁﬁﬂ@ﬁﬂg Mg, Grandview Farms also exhibited the
We ane @@ﬂﬂﬂ 4 ﬂﬁgﬂ 8 [oulls amel 2015 National Champion Produce of Dam out

somejoutstandingfStagcifemales! of Miss Grandview 748 and she was also named
2014-2015 SGBI Dam of the Year!

Semen is available on Pusher 804 and

Red Hot 4010!
T Grandview Farms wamiton, a
'/Owners: Delmo & Wilmuth Payne Website: grandviewfarm.biz
Cell phone: (205) 468-5319 Mgr. Brent Shaw, phone: (205) 412-5761

Email: delmo.payne@gmail.com


http://www.grandviewfarm.biz
http://www.tinneyfarms.com
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Feh. 14, 2015, at the Dixie National Livestock Show
in Jaskson, Miss.

SANTA GERTRUDIS USA




Providing Polled Power Genetics to the Santa Gertrudis Breed

LAZY E RANCH | DIETRICH’S v REDDOC <
John Wilson, Owner FLYING D RANCH F ARM
H \ 10 Seminole Tr. « Orlando, Florida 32833 *

John Kuretsch
Dr. Roland & Elia Sanchez

703 S. Christopher Road (505) 864-7781 Office
Belen, NM 87002 (505) 864-2898 Residence

Phone: ( 407) 568-2351
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THESE DOUBLE POLLED GRAND CHAMPIONS SELL!

Santa Gertrudis Breeders of the Carolinas Sale

M AY 9, 20'5 Saturday, 11 A.M.

Chester, South Carolina

"MASSIVE GRIZZLEY [13[12

Calved 11/02/12

7-Time Grand or Reserve Grand Champion and Champion Polled. His
pedigree includes National Grand Champions Massive 07 and
Mountain Man 810 as well as great polled sires Grizzley 3308,

MISS MASSIVE AMIGO D255

Calved 04/03/12

7-Time Grand or Reserve Grand Champion. Champion Polled, including
3 different State Fairs. Sells carrying her second calf, bred to 7-Time

Grand Champion 7 Double Polled Liberty’s Grizzley 95/011. Her dam
is the best producing cow we have ever owned. Her pedigree includes
National Grand Champions, Massive 07 and Mountain Man 810 as well
as great polled sires Amigo 101, L & L Tripp 777 and Polled Generator.

She is the best female we have ever sold.

DIETRICH'S FLYING D RANCH

10 Seminole Tr. - Orlando, Florida 32833

(407) 470-4638 cell - (407) 568-2351 - (407) 568-8231 fax

www.DietrichsFlyingDRanch.com
Charter Members of the Polled Santa Gertrudis Association

el

Pdlled San;[;am_- :
Gertrudis Association !

Curtis Hudnall, President * (936) 334-4804
Larry Osborne, Secretary & Treasurer

(937) 604-4999 (910) 875-4963

Double C Farms
William W. Cameron, Jr. & Fa uly

377 Double C Drive
Raeford, North Carolina 28376

Lucky 13, Polled Generator and Massive Generator.
Sells semen and trich-tested.

ALSO SELLING 3 BLUE RIBBON WINNING
DOUBLE POLLED HEIFERS EXPOSED TO

OUR POLLED'BULL CONSIGNMENT
Miss Massive Amigo 452, calved 11/23/13
Miss Massive Grizzley D368, calved 04/15/13
Miss Massive Navidad D381, calved 07/20/13

' GRAY OAKS FARM

Dennis Jones, owner

905 Foxtrap Rd., Russellville, AL 35654
Farm: (256) 332-0615
Home: (941) 735-9391



http://www.dietrichsflyingdranch.com

ome people fish; others golf. |

plan. | have always enjoyed long-

range and strategic planning as

it relates to the cattle business.
[ like sorting through datasets and
demographics, reviewing projections
and studying market trends. Thinking
about long-term growth strategies and
formulating marketing plans is exciting
to me — especially in today’s beef busi-
ness environment, with feeders topping
$2 per pound and replacement-quality,
commercial bred heifers bumping
$2,400 per head. There is no doubt that
now is a good time to be in the cattle
business, but we all know at some point
(hopefully many years in the future) the
market will turn south and profit mar-
gins will once again become razor-thin.
When that time comes, cattlemen who
have a strategic plan in place with long-
range breeding and marketing goals
will be positioned to operate profitably
regardless of the business climate.

The first step in developing a strate-
gic plan for an operation is determining
which direction to go; in other words,
evaluating long-term herd and breed-
ing goals. Then, establishing where
you want your breeding and market-
ing programs to be 5, 10 and 15 years
from now. Understanding the industry
is constantly changing and realizing
the beef community is no longer a
“one-size-fits-all” business is critical
to a successful plan. Today’s cattle-
men market their products in a variety
of ways through a number of avenues.
The needs of a producer developing F1
replacement females in the panhandle
of Florida are much different than the
needs of a producer grazing yearlings
on winter-wheat pasture in Texas, but
both must be profitable to survive.
Making breeding decisions for specialty
markets, such as a grass-fed program
or a junior show project, are much dif-
ferent than those made for a cow-calf
operator retaining ownership through
the feeding period. Knowing your target
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EXECUTIVE DIRECTOR'S

REPORT
By John Ford

(361) 592-9357 | jford@santagertrudis.com

customer base and understanding their
needs is a prerequisite for the develop-
ment of a long-range beef herd plan.
Once the market is identified and
herd goals are set, it is important to
focus breeding efforts on strengthening
traits that have the greatest economic
importance for you and your custom-
ers. For example, if your bull-buying
customers market calves at weaning
through the local auction barn, select-
ing a herd sire with an above-average
weaning weight expected progeny dif-
ference (EPD) has great economic rel-
evance to your production and market-

SGBI ANSWERS YOUR

By John Ford, Exeuctive Director

Q « Specific to Santa Gertrudis USA, what were
the results of the SGBI Satisfaction Survey?

A = Ninety-eight percent of respondents agree
or somewhat agree Santa Gertrudis USA adds
value to association membership by providing a
balanced mix of production articles, association
news and industry-related topics. The most pop-
ular items of interest to respondents were show
results, historical articles and breeder profiles.

For 34 percent of respondents, advertising in
Santa Gertrudis USA has resulted in cattle or
service sales; correspondingly, 41 percent of
respondents have made a purchase decision

ing system as well as a positive impact
on your customers’ profitability. When
making breeding or selection decisions,
focus on economically important prior-
ity traits and don’t set out to change
numerous traits at once. Chances are
many traits are already at ideal levels
in your herd and simply need to be
maintained.

SGBI's genetic evaluation and indices
are the best tools available for iden-
tifying herd strengths and improving
herd weaknesses. As you plan and set
breeding goals, don’t let a competitive
nature get the best of you - EPDs and
indices are selection- and decision-
making tools. More is not always better;
having the breed’s highest Maternal
EPD or shooting for the largest SDollar
Growth Index might look impressive on
the breed’s trait leader list, but if greater
inputs (feed and forage) are needed
to develop and maintain extremely
high-performing animals, you have lost
- not gained - ground from a profit-
ability standpoint. Careful planning and
setting long-term goals and objectives
will position your cattle operation to
weather future market storms. 4P

« INTAGERTRUDIS |8

I3k

based on an advertisement seen in Santa Gertrudis USA.

Respondents suggested Santa Gertrudis USA could be improved through
increased distribution at local and regional events, and suggested articles be writ-
ten about pasture management and rotational grazing, market conditions, breed
improvement, animal selection and beef industry issues. Respondents also sug-
gested including affiliate news and increasing junior news and historical articles.

SGBI and the publishers of Santa Gertrudis USA thank survey respondents, and
will take their suggestions into consideration when planning editorial content in the

future. 4
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CAROLINA CORNER

and Annual
Smﬁa G estaudils
EDERS OF T_rH_L.g @MNA@

SALE M

19)’02015 * Sale, Begins,at 11P00 a.mx EDT

S THE'ANNUABMEETING'OF THE'SANTA'GERTRUDIS'BREEDERS'OF THE CAROLINAS WILL™
TAKE'PYACE'AT THE'SALE'FACINTY BEGINNINGYAT'6:00'P!M: ERIDAY'NIGHT, MAYB

; DINNERWILLBESERVEB FOR MEMBERS AND POTENTIAL BUYERS AT 6: 30 PM.

RiE

Purebred Entries
Bulls, Pairs, 3-in-1s, Bred Cows
) e and Heifers, Open Heifers
ancas' T-T '-DI' hester, S.C Commercial Entries
Sale Consultan Pairs, Open Heifers and Bred Heifers

ill Lundber: with Santa Gertrudis Influence

YOUR CAROLINA CORNER SANTA GERTRUDIS BREEDERS

Herd No. lsmg/o%& é /[-/‘/”HerdNo 37879 J.C.Sherrill, Jr. Ranch

3 Carlyle and April Shernll (Scott, Colt & Lauren)
12483 NC 39 * Zebulon, NC 27597

Mount Ulla, NC 28125
Tony (919) 427-4679 - Brandon (919) 761-3894 (704) 278-2196 - (704) 633-5723
Email: ccreech6@¢mail.com

carlyle@sherrillcameron.com

LOU AL TUCK FARMS | : 2
Great Falls, S.C. 2 S  QE 7 CA‘R@I&INA
Al Jackson: 803.984.0704 - Ajackson@pike.com IS Togmote information:

T.A. Jackson: 803.482.2283

contactTo Creedl'?reﬂdem‘
02 : -

APRIL 2015 - WWW.SANTAGERTRUDIS.COM
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PRESIDENT'S LETTER
By Wes McDaniel

(770) 354-7802 | medanielwh@gmail.com

first want to thank you all for the opportunity to serve
as president of SGBI. It is truly an honor to be part of
such a historic organization, and | am genuinely excited
about the future of our association. The progressive
steps taken by the Board of Directors over the past few years have positioned
SGBI to be an industry leader.

In case you haven'’t noticed, Santa Gertrudis cattle are in greater demand
than they have been in the past 20 years. Therefore, as we prepare to be an
industry leader, one of our greatest challenges will be our ability to supply the
number of purebred and Star 5 cattle demanded. Fortunately, this is an excel-
lent opportunity and one that can be quickly addressed by SGBI's membership.

[ want to challenge SGBI members to actively address our current supply and
demand opportunity. Specifically, | want to encourage all members to register
every purebred and Star 5 animal in their operation. If you already register
all your cattle, thank you! If not, then I invite you to reconsider. | am sensitive
to and aware of the many reasons why members choose not to register their
cattle. The most common reasons are usually cost, time and management
issues. However, | promise your return on investment for registering your cattle
will exponentially outweigh any upfront time and cost. Moreover, | believe regis-
tering your cattle will actually help improve your overall herd management.

First and foremost, by registering your cattle with SGBI, you will see instant
returns with improved and more accurate expected progeny differences (EPDs)
for your herd. Improved EPDs add value to your cattle and are an important
tool in making sound management decisions. Secondly, when you register your
cattle, you put SGBI on notice that you can meet the demand of the next buyer
who calls looking for cattle in your area. Potential buyers call John Ford, SGBI
executive director, on a daily basis, seeking large groups of purebred and Star
5 cattle, but he is often challenged to identify operations that can supply the
number of cattle demanded. This is a missed opportunity for SGBI members.

Finally, and perhaps most importantly, registrations are the financial back-
bone of SGBI. With increased registrations, SGBI can improve member services
and build stronger markets for Santa Gertrudis and Santa Gertrudis-influenced
cattle. In order to be an industry leader, SGBI must be in a financial position to
take advantage of new technology, such as the recent incorporation of genomi-
cally-enhanced EPDs.

It is an exciting time to be a part of this great organization. | encourage you
to step up to the challenge. My life experience has taught me you can only
expect to get out what you are willing to put in.

The Board of Directors and | are committed to SGBI’s vision of providing
superior member services, actively seeking and utilizing partnerships to lever-
age success, and maintaining a focus on profitability for members and their
customers. With each member’s involvement, we can achieve our vision.

| thank you agai

e v

Photo taken at Borchers Southern Y Ranches, Victoriaa, Texas.

Publisher’s Note: As of press time, the new officers and hoard of directors for fiscal
year 2015 have not yet been seated and, therefore, are not reflected in this issue. =
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SGBI OFFICERS OF THE BOARD
PRESIDENT Wes McDaniel
SECRETARY/TREASURER Deanna Parker
BREED IMPROVEMENT Yancey Strait
LONG RANGE PLANNING Warren Harris
MARKETING & PROMOTION Wes McDaniel
YOUTHACTIVITIES Betty McCormick
MEMBERSHIP Jerome Urbanosky

SGBI BOARD OF DIRECTORS BY REGION
WESTERN REGION

Tom DuBois (Texas)
DuBois Cattle Co.
(281) 723-9716 | tom.dubois@us.atlascopco.com

Cheryll Grainger (Texas)
Rocking A Ranch
(979) 337-4152 | clgrainger@aol.com

John Kiker (Texas)
(979) 826-8329 | j.w.k.1934@sbcglobal.net

Betty McCormick (Texas)

Woman Hollerin’ Ranch
(281) 375-6861 | bettysue1959@gmail.com

Yancey Strait (Texas)

Strait Ranches
(972) 841-0989 | yancey_strait@yahoo.com
Wylie Taliaferro (Texas)
Double TT Ranch

(469) 644-1620 | wylietaliaferro@yahoo.com

Jerome Urbanosky (Texas)
Urbanosky Ranch
(281) 797-5715 | jerome@ameritechsi.com

EASTERN REGION

David Alderson (Tenn.)
Circle A Farms
(931) 490-1324 | elaine@mtbj.net

Debbie Gautz (Mo.)
Rustic Rail Ranch
(417) 438-8712
debbiegautz@yahoo.com

Wes McDaniel (Ga.)
MC Ranch
(770) 354-7802 | mcdanielwb@gmail.com

Curtis Salter (Fla.)
Salter Farms
(850) 957-4409 | salterfarms@ymail.com

Deanna Parker (Ky.)
Parker Farms
(270) 678-5302 | parkerfarms@scrtc.com

AT LARGE DIRECTORS
District 1 - Warren Harris (N.M.)
WR Ranch
(505) 504-1513 | wrranchnm@gmail.com
District 2 - Pat Stults (Texas)
Diamond S Ranch
(817) 534-0044 | pstults@jpsalliance.com
District 3 - Gary Harding (Okla.)
(918) 616-7741 | gary.harding1944@yahoo.com
District 4 - Gene McCarter (Tenn.)
(662) 665-4911(m) | (731) 645-3652
District 5 - John Denson (Ga.)
Denson 3D Farms
(706) 259-3838 | denson3dfarms@gmail.com
District 6 - Todd Osborne (Mo.)
Osborne Livestock Co.
(859) 991-2438 | peppydoc1@aol.com
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Proud to celebrate 40 years of Faising Santa Gertrudis
and 50 years of mappiaqe!

De Soto, MO 63020 DAVID & SHERRY HAMPTON Doug & Debbie Hei

26779 Hwy. 87 Stonefort, IL 62987
ALAN CLARK BUD & KELLY CLARK ' \ California, MO 65018 (618)672-4887 (h) =(618)525-0611 (c)
(636) 586-6034 (314) 607-1076

(573) 796-2763 QUALITY dheil@harrisburgtruss.com
www.cbarcranch.net « bud@cbarcranch.net Herd #4900

C Bar C Ranch HAMPTON HILLS j‘t HEIL CATTLE CO.

BEHIND THE
david@pbomc.com CRAZY H Herd #37491  Eddyville, IL Premise

Missouri Meadows [l OSBORNE LIVESTOCK arker

Aaron, Amy, Jack & Isaac VSLhroeder TOdd, Donna, Dalton & AShley Osborne arms
MO 65334 Sparta, Ky.* Turney, Mo. .
9-3067 @ (859) 991-2438 Charles, Deanna, Chip, June & Carsen Parker
5552 Jackson Hwy. « Cave City, KY 42127
peppydoc] @aol.com (270) 678-5302 « (270) 670-6776

parkerfarms@scrtc.com
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Preparing for a Successful Sale

By Darren Richmond, Alderson/Richmond Marketing & Promotion

n order to properly prepare for a
successful sale, you need to plan
months ahead. Prior planning is the
key to achieving your goals and
marketing your product. When choos-
ing which sale to consign to, first take
into consideration the time of year
and the location of the sale, along with
the target customer. In an ideal world,
it would be best for the producer to
choose marketing opportunities four to
six months in advance. This gives you
time to select your consignments and
get them on a feeding program that will
maximize your efforts. Choosing a sale
that is in late spring or early fall is best,
because cattle are gaining body condi-
tion during these times due to increased
forage availability. Increased forage
helps supplement livestock and reduce
the cost of feed needed to have your
consignments in top condition at sale
time - and we all know condition sells.
Choosing a sale that is established
is always a benefit. Customers have
learned they can return each year to
a particular sale and find the type and
quality of cattle for which they are
looking. Also, it may be important to
your operation to choose a sale that
has established a goal of bringing in

A very wise man once advised me to follow the 5 P’s:
Prior Planning Prevents Poor Performance. If you plan ahead
and put in the time and effort needed, you will be
successful in the cattle business.

commercial buyers looking for your
type of product. These can be at estab-
lished breeders’ facilities or at regional
stockyards that have the facilities to
handle marketing your cattle. It's also
necessary to select a sale that will help
market your product by advertising in
national and regional publications that
will get your consignments the maxi-
mum exposure to potential buyers.

When selecting your consignments,
try to put together a uniform group in
type, weight and age that will repre-
sent your breeding program. You want
to make a good impression with the
buyers so they will be looking for cattle
from your program in the future; return
customers are the key to success.
After you have identified your consign-
ments, take care of all needed health
requirements, such as vaccinations and
deworming. The animals selected will
need some type of permanent identifi-
cation, like a tattoo or brand. If animals
need dehorning, which will add value
to your consignment, be sure to allow
an adequate amount of time for their
poll to heal properly — a minimum of
45 days is needed. If you are planning
on selling a group of bred females,
prior planning is also needed to allow
time to have the group palpated safe
in calf, which will also increase their
value (rather than selling as exposed).
In addition, selecting the type of bull to
breed your consignments to can add
value. Using a high-performing bull
with performance data to back up your
breeding decision — whatever breed of
bull you choice to use — will also create
value.

Once you have selected your con-
signments and have them on the path
to being in sale condition prior to your
target date, you are well on your way to
a successful sale. After you have con-
tacted the sale manager and provided
the required catalog information, such

SANTA GERTRUDIS USA

as age, physical description and regis-
tration information (if available) prior to
the deadline, you will be provided with
arrival information and details concern-
ing the sale, such as providing feed,
hay, bedding, etc. You will also need
to have the required health certificates
within 30 days of the sale date and
palpation information on females that
have been exposed. You most likely will
be supplied with ear tags from the sale
manager, along with extra catalogs that
you can forward to prospective buyers.
The week before the sale (or sooner)
make hauling plans and motel res-
ervations, and take care of any other
bases that need to be covered in your
absence from the farm. If you have the
facilities and handling equipment, have
your sale tags in place prior to arrival.
Taking time to do a limited amount of
clipping (for example, the head and
neck) will make a great impression on
potential buyers and make your lots
stand out among the many at the sale.
Make contact with former buyers who
may be interested in your consignments,

CONTINUED NEXT PAGE »



RECORDINGS&TIiANSFESRS SANTA GERTRUDIS
BY DISTRICT APRIL
] 11th Annual Red Hot Bull Sale, Bosque, N.M.
FEBRUARY 2015 i RMSGA Spring Runoff Sale, Bosque, N.M.
Star 5 Performance Purebred & 12 Arkoma Jr. Heifer Show, hosted by Rustic Rail
District _ Purehred Reg.  Reg. Only Star 5 Trans. Ranch, Carthage, Mo.
q 8 9 0 7 18 The NuGen Foundation Sale and Celebration,
Ringgold, Ga.
2 67 8 0 41 19 Norval & Anna Sells Junior Heifer Show,
3 9 [ 0 14 Navasota, Texas
4 39 10 6 27 25 Crimson Classic Sale, Cullman, Ala.
5 9 0 0 12 MAY
6 5 0 0 I7 2 Tennessee Marketing Roundtable, Murfreesboro,
CONTACT FOR SGBI REGISTRATIONS: Diana Ruiz Tenn.
P. 0. Box 1257, Kingsville, Texas 78364 | diana@santagertrudis.com 9 g;eectle“s"fcthe Carolinas Annual Sale,
ester, S.C.
Phone: (361) 592-9357; Fax: (361)592-8572 16 Kentucky Assn. Field Day, hosted by Stricko

Ranch, Verona, Ky.
3i Arkoma Jr. Heifer Show, hosted by 777 Farms,

SANTA GERTRUDIS WELCOMES N Hagnolie, Ak

20 Arkoma Jr. Heifer Show, hosted at the Ron &
Jan King Farm, Bixby, Okla.
20-27 National Jr. Santa Gertrudis Heifer Show,

Guthrie, Okla.

Active Members JuLy
Neel Cattle Co., D. Cannon Neel, Hempstead, Texas 17-18 Kentucky Show & Sale, Bowling Green, Ky.
Junior Members 21-25 GOALS Junior Retreat, Gettysburg, Pa.
Daniel Goodson, Texas City, Texas Tiffany Moreg, Canton, Texas AUGUST
Austin Guzman, Mansfield, Texas Cassandra Ringley, La Porte, Texas 4 Ohio State Fair Open Santa Gertrudis Show,
Madeling Hachtel, Mt, Enterprise, Texas Joel Sanchez, Fruitvale, Texas Columbus, Ohio
Cody Jackson, Pittsburg, Texas Irelyn Sullivan, Fort Worth, Texas SEPTEMBER
Brandon McKissack, Deer Park, Texas Heather Young, Deer Park, Texas 18-19 District 6 Show Junior Show & Sale, Richmond,
Ind.
PREPARING FUR A SUCCESSFUL SALE Once sale day arrives, if you have
CONTINUED FROM PREVIOUS PAGE put in the time, effort and prior plan-
ning for your consignments, and have
and personally invite them to the them in sale condition, you will reap the
upcoming sale. rewards of today’s cattle market with a
After arriving at the sale site by the premium price for your hard work. After
predetermined time, pen your consign-  the sale, make a point to personally
ments in their assigned place, and thank the buyers of your lots and let
provide them with water, hay and feed. them know that you stand behind your
Make contact with the sale manager, product 100 percent. This will begin a
and provide him/her with the required relationship that should lead to repeat

paperwork and health papers. Placing a  customers in the future, and that’s good
small farm sign on your pens gives you  business.

extra exposure and shares your contact A very wise man once advised me to
information. As potential buyers begin follow the 5 P’s: Prior Planning Pre-

to arrive to inspect your lots, be avail- vents Poor Performance. If you plan
able to answer any questions they may  ahead and put in the time and effort
have about the background of your needed, you will be successful in the
operation. cattle business. 4P

APRIL 2015 - WWW.SANTAGERTRUDIS.COM
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BODY CONDITION SCORING
MADE EASY

By Randy L. Stanko, Ph.D., Texas A&M University-Kingsville

ast month we discussed the

postpartum period or postpar-

tum interval, which is the dura-

tion of time that elapses from
calving to first observed estrus after
calving. One of the most impor-
tant factors affecting the duration
(extending) of the postpartum
period is body condition score at
calving.

Body condition scoring of cattle
is not a new concept; in fact, dairy
and beef cattle body condition
scoring has been around for more than 30 years. Each cattle
type, however, has a unique numbering system. Dairy cattle
are scored from 1 to 5 and beef cattle are scored from 1 to
9. Beef females in optimal body condition would be scored
at 6.0 to 6.5. Rather than memorizing the characteristics one
would look for in each of the nine units of beef cattle body
condition scoring, | propose producers become proficient
in determining which cows are too thin, which cows are
borderline in their body condition, and what is a good body
condition to achieve before calving season.

Female body condition score management 30 to 60 days
prior to calving and nutritional management after calving
when increased energy is required for lactation are very
effective management practices to ensure a large percent-
age of cows maintain an annual (365-day) calving interval.
It is best to evaluate the body condition of pregnant females
at least 45 days prior to calving season. This schedule
allows enough time for those females that are lacking body
condition to add an additional body condition unit if we pro-
vide her an increased plane of nutrition.

Let us mentally visualize three cows: one that is too thin,
one that is marginal in body condition and a third that is
just right in her body condition. This mental scenario would
apply equally to either before calving or before breeding.
Looking at these females, the first thing you notice on the
thin cow is that you can easily see all of her ribs and spine.
With the female that is marginal in body condition only the
last two to three ribs can be visualized, as she has a little
more fat cover. The female that is in good or optimal body
condition has only her last rib showing and you can’t see
her spine or pelvic bone outline easily. If these females were
to be exposed to bulls today for a 60-day breeding season,
we can expect less than a 70 percent pregnancy rate for the

thin cow, a 70- to 85-percent pregnancy rate for the marginal
cow, and a greater than 85 percent pregnancy rate for the
cow in good or optimal condition.

If cow body weights mean more to you than body condi-
tion score, and your cows typically weigh 1,350 pounds in
good body condition, then figure that as you go up or down
one body condition score unit, a cow would gain or lose
about 80 to 95 pounds of body weight. As this type of mature
cow loses body condition, each unit of condition score is
represented by less and less body weight, because she
simply has less weight to lose. For example, if we had that
same cow weighing 1,350 pounds in a body condition score
of 6, she would weigh approximately 1,200 pounds in a body
condition score of 4. If she continued losing weight down to
a body condition score of 3, she would weigh approximately
1,150 pounds. A mature cow is not going to be as nutrition-
ally efficient as a growing heifer or steer, whose average daily
gain will be between 3 and 4 pounds, so it may take at least
30 days of good nutrition to increase a single body condition
score unit, depending on how thin the particular female was
prior to turning her around nutritionally.

Obviously, determining the body condition score of beef
females can be somewhat subjective; still, the most impor-
tant thing to remember is try to be consistent in your evalu-

ation. @

Photo taken at Gray Oaks Farm, Russellville, Ala., by Darren Richmond.

LA CAMPANA

RANCH

George West, Texas
" (361) 566-2244

lacampanaranch.com
campana@granderiver.net

SANTA GERTRUDIS USA
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Genuine Replacement Females

Selling 40 lots of genetically improved and
performance based Santa Gertrudis NuGen
cattle featuring genomically enhanced EPDs.

eade’

join us for the
first public

_ _ offering of new
Heavy-bred heifers, open heifers and special lots.

The Best of
The Best!

. AT

&' % . NuGen Fo f‘}n AL
r"'%_.‘-::‘. b iy W
ek Sale i,

- "o

Fric -

9, 4

2:00 PM.. .

i
A BIG to DO |

To request a catalog or register to attend the NuGen Foundation
Celebration visit MCRanch.com or call 404-313-0292

i Tl g Broadcasting Real-Time Auctions

7 ),/ [fe =) LT/ Visit www.DVAuction.com and Register Today!

Videos will be available for viewing in March.


http://www.mcranch.com

92ND ANNUAL SANTA GERTRUDIS

QOJ:J : L")x"“'] JUJA/
9 AT THE DIXIE NATIONAL LIVESTOCK SHOW
Feb. 14, 2015 Jackson, Miss. « Judge: Joe Butt

The 520 Annual ﬂalmals Show was held in conjunction with the Dixie National Livestock Show, feb. 14,2015,
inJachson, Miss. More than 150 of the best Santa Gertrudis showed up from across the country EWMH title of

Wmal Champion. fere’s who took home those honors:

PARADE OF cnnmplons;-.;.-f_-er-.;-:;--

ERAID CAMMON BULL RESERVE GRAND CHlAMMON BULL  BESTOF POLLD) BUIL

Circle AReal Deal, shown by Circle AFarm, OLC Troubadour, shown by Mosby Creek Ranch, 177 411 Vegas, shown by 777 Farms, Magnolia, Ark.

Williamsport, Tenn. Dayton, Ohio & Osborne Livestock Co., Sparta, Ky.

@AMD CHAMMON MEMALE & RESERVE @RAID CAMMON FEMALE ~ GRAND CHAMMON STAR 5 MEMALE
BEST OF POLLD mu 5- Barretta 29, shown by 5-E Farm, Altha, la. KWinds Bonita, shown by

Grandview Annie, shown by 777 Farms, Magnolia, Arh. Molyaas Road, Relle, exss

RESERVE @A CHAMMON CHAMMON BULL CALF CHAMMON HIEITER CALF
STAR 5 FEMALE Mt Double TT Omaha 66-3, shown by Miss Double T1230, shown by Michael McConaughey,
H 525, showa by Hollasn Roach, Keller, T Stronan attle Co, Bryan, Teas [oihartileis

14 SANTA GERTRUDIS USA CONTINUED PAGE 16 )
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accompllshments began

5% 2013 National Calf Champion Female
-2013-2014 SGBI High Point Yearling Female
2013-2014 SGBI High Point Polled Female

‘..r{')u N‘\T[()N:\(I} JunNIOR

2014 National Junior Heifer Show Grand Champion,
Cow/Calf Pair and Best of Polled Female

2014-2015 SGBI Overall High Point Female and
. SGBI High Point Polled Female

and eﬁdéd w.ilth her being named the...

- 2018 NATTONAIL
@RM\‘]’E} (CEIANMIRIO)INRESEIVVAVIBE:

, HATIONAL

A'V STQCK SHOW o

AND FAMILY _
(870) 904-3070

_ (479) 206-9199

WelwouldllikeltolthankqGrandviewfEarmlandjDelmo)Rayne}foraises
givinglusithelopporitunitystolpurchasefAnnielandiDavidlAlderson;
land|DarrenjRichmondifordhelpinglAnnielaccomplishfourdgoals!]

~triple7farms@gmail.com
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CLASS f EARLY STMMER REIFR CALF
{) Miss 777 452, shown by Patrick Daniel, Magnolia, Arh.

CLASS % LATE [VTIOR HIEIFER CALY
1) Miss 777 Sweet Annie, shown by 777 Farms,
Magnolia, Ark.
2) CSC Matriarch 418B, shown by Connors State College,

Warner, Okila.

(LASS 3s EARLY JUILOR HAFER CALF
{) Miss Special Lady, shown by Rustic Rail Ranch,
Carthage, Mo.

9) "Pearl” TF 434, shown by Molly Rose Wright,
Talking Roch, Ga.

@488 & L4TE SEMOR HIER CALY
{) Miss Double TT230, shown by Michael McConaughey,
Texarkana, Texas
2) Miss Em 3808, shown by Woman Hollerin Ranch,
Brookshire, Texas

@A8S 5n EARLY SETOR HEIFER CALF

1) Kenzi, shown by Randall Strickmeyer, Verona, Ky.
9) CSCEmily 362/3, shown by Conors State College,
Warner, Okila.

QLSS 6 CRAMPIOR MEIFER CALF
Miss Double 11230, shown by Michael McConaughey,

Texarkana, Texas

CLASS Ts RESERVE CHAMPMON FIEITER

Miss Special Lady, shown by Rustic Rail Ranch,
(arthage, Mo.

CLASS WINNERS

(@LASS 8s LATE SUMMER YEARLIG MR
1) O/X Mini Me, shown by Stacey Montano,
Las Vegas, ILM.
9) Danrich'’s Prentiss 22/3, shown by Madison Callaway,

Batson, Texas

(@488 s EARLY SUMMER YEARLING REFER
{) TF 3137, shown by Randall Strickmeyer, Verona, Ky.
2) PCPink Rose 64-3, shown by Casey Pitchtord,

Athens, Texas

@ASS 10s LATE UIOR YEARLING MR
1) CSCPaula 339, shown by Connors State College,
Warner, Olla.

2) MR Miss Trixie 32-3, shown by Casey Pitchford,

Athens, Texas

CASS fl EARLY [UIOR YEARLING RIEIFER
{) 5-E Barretta 29, shown by 5-E Farm, Altha, Fla.

2) “RB" TF300, shown by Luke Chastain, Talking Rock, Ga.

(@488 12: CANMON YEARLIIG HEFER
5-E Barretta 29, shown by 5- Farm, Altha, la.

HIEIR
F 3137, shown by Randall Strickmeyer, Verona, Ky.

CLASS s LA SEHIOR YEARLING AR
{) CBar C Litte Girl 252, shown by Casey Pitchford,
Athens, Texas

2) Miss Caney, shown by Carley Morgan, Portia, Ak,

ALASS 15s EARLY SEIOR YEARLING MR
{) LF Gold Patina, shown by Lovett Farm, Hillsboro, Ohio
2) Heaths Lady Limestone, shown by Patrick Daniel,
Magnolia, Ark.

ASS 16w LATE THO-YEAR-OLD AR
1) CSCKelly 255, shown by Connors State College,
Warner, Okla.

9) O/X Mia 773, shown by Stacey Montano,
Las Vegas, ILM.

'2013 lfaRilenial DIJ'JJ '.-\;

ol

{) Grandview Annie, shown by 777 Farms, Magnolia, Ark.
2) Gray Oaks 220, shown by Caroline Creech,
_ Lebulon, NIC.

((F59) STIOR ML
Grandview Annie, shown by 777 Farms, Magnolia, Ark.

(SC Kelly 255, shown by Connors State College,
Warner, Okla.

CLASS 20 GAID CHAMPION MIMALE
Grandview Annie, shown by 777 Farms, Magnolia, Ark.

5- Barretta 29, shown by 8- Farm, Altha, a.

(LAY 2 BEEST OF POILLED FEMALE
Grandview Annie, shown by 777 Farms, Magnolia, Ark.

(CLASS 285 EARLY SUMMER BULL CALP

1) KC, shown by Randall Strickmeyer, Verona, Ky.

9) O/X Swagqer 798, shown by Stacey Montano,
Las Vegas, IL.M.

@438 2s LAE [UMIOR BULL CALF
{) CSCNext Step 4328, shown by Connors State College,
Warner, Obla.
9) Scorpion, shown by Rustic Rail Ranch, Carthage, Mo.

CLASS 95y LARLY JUIOR BULL CALP
1) 777 411 Vegas, shown by 777 Farms, Magnolia, Ark.
2) Boss 449, shown by Woman Hollerin Ranch,

Brookshire, Texas

(CLASS 26x LAE SEMIOR PULL CALF
{) (SC Clean Sweep 37013, shown by Connors State
(ollege, Warner, Okla.
9) Iron Oahs Home Run 3-916, shown by lron Oaks Cattle,

Alvarado, Texas

SANTA GERTRUDIS USA
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— RESERVE NATIONAL
Lt CHAMPION FEMALE

5 Bar E Barreta is the 2015 Reserve
National Champion Female as well
as the 2014-2015 SGBI runner-up
High Point Female and the High
Point Yearling Female.

She is sired by 5 Bar E Bonfire, the
2014-2015 SGBI Sire of the Year
and grandson of 2-Time National

Champion Bull Magnum!

THANK YOU ALDERSON/RICHMOND FOR EXHIBITING BARRETA
TO HER FULLEST POTENTIAL!

5BARE30D [
SELLING AT THE CRIMSON CIASSIC ©

CRIMSON

April 25, 2015 + Cullman, Ala.

A son of 2014-2015 SGBI Sire of the Year, 5 Bar E Bonfire, :
his dam also produced National Champion Bull Fast Eddy!  Don’t miss an opportunity to purchase your next herd
sire!

He was Reserve Senior Champion at the 2015 National
Show and the Grand Champion Bull at the 2014 Kentucky ~ We’re all also selling a super nice, halter-broke
State Fair. female in the sale!

5 BAR E FARM

Greg and Hilda Edenfield

Altha, Florida ¢ (850) 209-0780 ® email: fivebare@yahoo.com
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WMMYMK

{) Mr Double TTOmaha 66-3, shown by
Stroman Cattle Co., Bryan, T¢m
2) KLs Midas 355, shown by Excell Sa -

Sanla fe, Texas

(LA8S 26, CAMMON
Mt Double TTOmaha 66-3, shown by Stroman Catt|

L4838 929: RESERVE

177 411 Vegas, shown by 777 Farms, Magaolia, Ark.

LASS 30u LAE STAMER YEARLIIG BULL
{) Wood 8/13, shown by Ronald Wood, Benson, I1.C.
2) Mr TY 117-3, shown by Ty Ranch, Rosser, Texas

(LASS 8k EARLY SUHMER YEARLIG BULL

{) Mathis Lumberjack, showa by |.D. Chism, Pontokoc, Miss.

LAY 3% LAE [UIOR YEARLNE BULL
{) OLC Troubadour, shown by Mosby Creek Ranch,
Dayton, Ohio
2) Tara Ranch 132, shown by Tara Ranch, Liberty, Texas

ALASS 33, LARLY [UIOR YEARLIIG BULL
f) TF SCCNew Edition 3115, shown by SCC Elite Genetics,
Pearl, Miss.

2) Sugar Baby 113, shown by Jenna Fullington, Terry, Miss.

@A8S 34s CAPION YEARLIIG BULL
OLC Troubadour, shown by Mosby Creek Ranch,
Dayton, Ohio

BULL
T SCCMew Edition 3115, showa by SCCElite Genetics,
Pearl, Miss.

@488 36x LAE SENOR YEARLIIE BULL
{) Tara's Top Drive 911-L, show by Tara Ranch,
Liberty, Texas
2) Grandview John 316, shown by Grandview Farms,
Hanilton, Ala.

(@488 37 EARLY SEMIOR YEARLIIG BULL

Mo entries.

20)1f9) atilonall Jhe)ws

THANK YOU SPONSORS

‘v

(LS5 G5, DT O POLL BIL
177 411 Vegas, shown by 777 Farms, Magnolia, Arh.

@488 36s LATE TWO-YEAR-OLD BULL
{) Circle AReal Deal, shown by Circle AFarm,
Williamsport, Tenn.

@488 A6: RODICE-OF-DAMN
9) 777 Honey Badger 1202, shown by 777 Farms, Grandview 948, Grandview Farms, Hamilton, Ala.

Magnolia, Ark.
@488 39 m' mm BUIC TTErvin, Circle A Farm, Williamsport, Tenn,
{) TF 255 Roll Tide, shown by Randall Strickmeyer,
Yo, f. STAR B MEMIAIE CLASSES
(1438 40x 4 DULL (1488 f CAVED [ 2044
1) -E 307, showa by 5-E farm, Ath, la. {) Harris Farms 204/4, shown by Michael McConaughey,
(@LA8S 4fa CHlAMPION SEIOR DULL

 Texarhana, Texas
) xwh\ﬁm Sherbet 3T, shown by

Hollyann Roach, Keller, Texas

Circle A Real Deal, shown by Circle A farm,
Williamsport, Tenn.

(@488 492 RESERVE CHANMON SEMOR LAY % CALYD [ 2013
BUILL {) XWinds Bonita, shown by Hollyann Roach, Keller, Texas
5-E307, shown by 5-E Frn, Altha, Fl. 2) HB 525, shown by Hollyann Roach, Keller, Texas
CLASS 45 GAD GANMOI DUIL (L33 & GAIVED i 2012

{) Miss Grandview 320, shown by Claylee Chism,

Circle AReal Deal, shown by Circle A farm, Pontotoc, Miss.

Williamsport, Tenn.

1488 44s RESEVE D Clbpiopoy, D GKPION SUR 6 FEAALE
OLC Troubadour, shown by Mosby Creek Ranch,
Dayton, Ohio

4 VAMIE N B

XWinds Bonita, shown by Hollyann Roach, Keller, Texas

RESERVE @RAID CLANMON STAR § FEMALE
HB 525, shown by Hollyann Roach, Keller, Texas

As they do every year, the SGBI Junior Board volunteered
their time working the National Show.

177 Farms, Magnolia, Ark., continued their
success with Miss Grandview Annie, named
both Grand Champion Female and Best of
Polled Female.

SGBI Dalton & Ashley Osborne Alderson/Richmond
S@BI Shows & Exhibits Mosby Creek Ranch Wes McDaniel
Tara Ranch Rustic Rail Ranch MCRanch
Alabama Connection Women Hollerin Ranch Goodin Farms
Strait Ranches Steqall Farms Hoover Case
Vesper Ranch Dietrich's Flying D Ranch Windcrest Farm
Polled Santa Gertrudis Assn. ~ Cotton Branch Plantation Kathy Cook ;
Valley B Enterprises Parher farms Townsend Cattle Co. Rustic Rail Carthagt;. Mo., celebrated their Ea;ly
Shaker Hill Farm |.D. Slephens Junior Heif'er Calf Ch’ampi’on win with Miss Special
Tres Rio Silver Circle A Farm Lady.

SANTA GERTRUDIS USA
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Allc_lzrson/Richmond would also
Grandvie:/vti-':aon:‘*'p1 a:’k OL;-; 2 OO

Tvier Li , Ala.; Flatwillow F .

Wl,{ndcr;'::"gugh, Ala.; Shaker Hill Faar';':’ c’;li,-c'f

2 arm, Ky.; and J.D. Stephen, vi

or their trust in our program o

i A

_’ e \ \i'l\’:-y i
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circle A Real Deal,

Williamsport, Tenn.
r TT Ervin. He is also
int Bull.

National Champion Bull
A Farm,

owned by Circle
Sired by sGB! Sire of the Yea
SGBI Overall High Po

the 2014-2015
Semen NowW available.'

TIEE 8 SUTIeR
o g s T??;fﬂgh
i PA ) '

t

bl

11 OLC Troubadour,

orne Sparta, Ky.

hampion Bu
GBI Runner-Up

Reserve National C

owned by Larry a
Troubadour is also t
the Osbornes for

Overall High Point Bull. Thank you to
giving us the opportunity to exhibit Troubadour.

Als
Lez} :r.BSﬁt;I-TNK YOU to our crew:
oh :
o Jill am; Paygeagz:l’:'rzland.raylor, :
nthony Alder: G : To-2os
son and Louis Garcia. 2 2%4—2015 SG; i Pt
ahic ol i unner-y ;
. reég and Hij e 3
d igh Point
Female

David & Elaine Alderson

Circle A Farm
931-682-2527

As/hlz N::arke’[i"g & Promotion
w Cattle -
4824 Leipers Crfakles N_lanagement
ek « Williamsport, TN A 364D:rren Richmond
~ -9281 ¢ drichmond@
aol.com
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2015 National Show

DEDICATION

I.D. Ulrich, Shaker Hill Farm

e’s been described as an American hero, a business suc-

cess and loyal friend. He’s noted for his eye for perfec-

tion and attributes his success in the livestock industry

— both with Morgan horses and Santa Gertrudis cattle
— to the Golden Ratio. There’s no doubt T.D. Ulrich, Shaker
Hill Farm, Lebanon, Ohio, is deserving of the National Santa
Gertrudis Show dedication.

T.D. was born and reared near Hamilton, Ohio. When he

was 13, his father went blind and the family relocated to his

grandparents’ farm, where he grew up during the Depression.

When he was old enough, T.D. found work with Armco Steel
Corporation until he enlisted in the Navy at age 18. Follow-
ing his honorable discharge, T.D. attended the University of
Mississippi on the GI Bill.

In the late 1940s, T.D. married his wife, Marilyn, and
returned to work for Armco Steel, which led to his entry into
the highway paint and guardrails business. He branched into
the pavement-marking business in the ‘60s, which expanded
into various traffic control enterprises, such as sign erection
and marker installation.

T.D. and Marilyn had two sons, Dan and Dale. In 1967,
Dan bought out T.D.’s early business partner and worked
alongside his father until 2005, when they sold the business.

During that time, the company became one of the largest
traffic-control services east of the Mississippi, performing
road work from Maine to Arizona.

This diligence led T.D. to purchase Shaker Hill Farm in
1960, named after a local landmark called “Shaker Hill” near
a one-time Shaker settlement. T.D.’s passion to strive for the
best included building a stable at Shaker Hill Farm where, at
one time, he had 100 Morgan horses in his breeding opera-
tion, including several titleholders.

While on a highway job near Wilmington, Ohio, T.D.
noticed two Santa Gertrudis bulls standing in a field. He
thought they were the prettiest cattle he had ever seen, and
proceeded to purchase Santa Gertrudis of his own. After his
wife’s passing in 2006, T.D. hit the Santa Gertrudis show
road with Larry Osborne, Mosby Creek Ranch, Dayton, Ohio.

It’s only fitting, then, that he was recognized for his efforts
at the National Santa
Gertrudis Show, held
alongside the Dixie
National Livestock
Show, in Jackson, Miss.
To read more about T.D.
and Shaker Hill Farm,
see page 52 of the Octo-
ber 2014 issue of Santa
Gertrudis USA. Con-
gratulations, T.D., on this
well-deserved honor. @

T.D. Ulrich, left, alongside Gene
McCarter, right, during the
dedication.

COMING TO THE

Sat., April 25, 201

Cullman, Ala.

F A R M
DENNIS JONES, OWNER
Cell: 941-735-9391 ® Farm: 256-332-0615
Bill Lundberg, Consultant: 479-967-1524
905 Foxtrap Road ® Russelville, AL 35654

SANTA GERTRUDIS USA
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Altha, FL
MAGNUM 351\ (850) 209-0780

email: fivebare@yahoo.com

I55 Sayes Rd., Deville, LA 71328
(318) 481-8082+(318) 481-6927

erikkeri@yahoo.com

(7} = —
CasablancaRanch | DENSON 3D FARMS || (otton 1.
Registered Santa Gertrudis Cattle = JOHN & KAY DENSON @ yan Cowart,
O rass Fed Beef e 1548 BROOKER FARM RD 2 o1 Ara,?.[‘iﬁ. o Manager
County Road 99 www.casablancaranch.com Abbeville, AL| >> DALTON, GA 30721 = - N _ N 601-384-6719
Paul Anderson ' " Larry Burkhalter 706-259-3838 (home) ° Santa CGertrudis
(334) 790-3274 (334) 790-4351 706-264-1224 (cell) = |Ed & Barbara Herring 601-384-7062 cell
chranch.al@gmail.com Lsburk1@aol.com Herd # 9006 denson3dfarms@gmail.com Smithdale, MS 601-384-2617 farm
Cedar Crest Farms| | H F ,
408 Suite B, Huy 31 N AMAN rARMS _lied N Bill & Frances Creel
Gl CreTerng,
Hartselle, Alabama 35640 POLLED SANTA GERTRUDIS - “«
ALABAMA TENNESSEE Andy & Janine Haman C (912) 266-6280 pUP|Q'8|ISB(|3/|XS]3?974775
2567734077 312045507 || gsswarenv.  [HF thcoguneseanse e e RVIS, IS 3947
Charles Sandlin James Sandlin 0dum, Georgia 31555 H (912) 586-2243 | (60N :
¢ < /)
ANDYIEW FARMS e P o
GR 5400 Bexar Ave. East R 3Brn[gan Ran[b é E “deland Farms
Hamilton, AL 35570 Wayne & Lavonne =84 | Al Shiyou ¢) 228.216.8731
www.grandviewfarm.biz Buena Vista, GA 31803 = - T
=) 6033 Pontiac Dr. (h) 228.255.8729
NATIONA,ESCL;'SQ";,'ON BULL O: (229) 649-2575 = H: (229) 649-7724 =4S Kiln, MS 39556
Delmo Payne, Owner Brent Shaw, Manager C: (229) 6499659 3 Replacement Heifers & Bulls
(205) 468-5319 (cell) (205) 412-5761 (cell) Email: wjernigansregmail.com =4 We Got Some Good Ones.
H & H Scotty Hooper (256) 338-8605 ot | =
ooy | | MG Ranch £55, |2/ C Bar C RANCH
P 6016 Salem Valley Rd. || & | REGISTERED SANTA GERTRUDIS
281 County Rd. 643 I-I_I Ringgold, GA 30736 = ALAN CLARK BUD & KELLY CLARK
h.
FA RMS g”““?la,“’ ﬁL 33033 o yww.meranca.com 2| 5n Big River Heights R. 5905 Big River Heights Rd.
solegistered - Eemall 1S ooper@mywaytrans.com Dr. Burton & Judy McDameI De Soto, MO 63020 De Soto, MO 63020
ndStr e wmyaytrans.com (choose HAH Farms) (770) 475-0287 home  (404) 313-0292 cell (636)586-6034  WWW.CBARCRANCH.NET (314 607-1076
Herd#35308  Ranch Mgr: Johnny Smith (256) 531-5595 Email: mrmcranch@aol.com email: bud@charcranch.net
Polled Bulls for Sale | = .
RUNNingm = Shampain Ranch| |[MATHIS FARMS
H}@m@ﬂn = Santa Gertrudis Cattle Santa Gertrudis and Star 5 cattle
Herd No. 2926 © Del & Ginny Thomas Al SIRED BULLS AND SHOW PROSPECTS FOR SALE
' Jimmy & Ginger Montgomery 3 Pleasant Hill, IL 62366 Craig Mathis
17925 Hwy. 82 - Union Springs, Ala. 36089 E (217) 734-2283 Doniphan, Mo. 573.996.4875 (h)
334.703.1314 (c) - 334.738.4886 (h) g ginny2@irtc.net mgs63935@yahoo.com 573.429.0996 (©
=
Southern Breeze | GOODIN . FARMS | [RUSTIC RAIL RANCE
Lamar Kelly = G
) Z | AUSTIN, IN (812) 794-2624
8 En:)n AL - 2> | SGBI Herd #19416 www.goodinfarms.com PAUL & DEBBIE GAUTZ
e ; | (-}0}-1}) )L) -t()i) BERLEY, JERRY & TERRY GOODIN 9865 Blarney Lane « Carthage, MO 64836
shranch@sbranch.com Breeders of Santa Gertrudis Cattle dgaUtZS3@yah00-(0m
www.sbranch.com Official Nu Gen Project Farm 417-437-2452 « 417-438-8712
2| Top Notch Santa Gertrudis Star 5 Cattle Z
=
HmVam = WR RANGH
c BLANKENSHIP FARMS | =
_ Q= Billy, Susan & David Blankenship | £ 1331 Park Ave. S.W., Apt. 707
| <|S 135 Rigsby Rd. = Crab Orchard KY 40419 | = Albuquerque, N.M. 87102
- (606) 355-2246 = (606) 669-0134 (c) 8 (505) 504-1513
£ dtblank@hotmail.com wrranchnm@gmail.com
=
. c 2 ~ [
Flying & Ranch| WL GCILREIIEREE  Cox Mill Farms
Pat & Beverly Heath T Herd #16315
LESTER & OUIDA COSSEY 387 Goodin Williams Rd. o C (919) 708-2816
/ \ 2639 Gum Springs Rd. Hodgenville, KY 42748 ; Alan & Vivian C H (919) 499-6741
Searcy, AR 72143 email: bheathl 2@windstream.net o 2an & Yivian ox
POLLED AND HORNED 2 | 6444 Cox Mill Rd.
SANTA GERTRUDIS (501) 207-2272 (2 7 n) 3 5 8 482 0 E Sanford, NC 27332
>
-
(=]
5 BARE FARM 2| WILEY RANCH o LYVETT FARM
« = Jovettfarm.
Greg and Hilda Edenfield | 3 Erik or Kim Wiley| 5 Wwwevetdiarm.com
>

Specializing in Polled Santa Gertrudis
CHARLES & RHONDA LOVETT
10119 U.S. Hwy. 50E « Hillsboro, OH 45133
(937) 393 0859 « lovettfarm@gmail.com
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By Lisa Bard, Santa Gertrudis USA Editor

t seems as if our society latches on
‘i to buzzwords and rides them until
#13 exhaustion sets in, never really
addressing the true issue at hand or
coming to any solution. A buzzword,
by definition, “is a word or phrase that
becomes very popular for a period
of time.” Buzzwords do not just form
out of thin air; they typically come to
the front of our consciousness when
numerous people get concerned
enough about an issue to start talking
about it, or the media grabs hold of a
few sound bites and creates a crisis.
Once that happens, the ride is on and
that poor horse is “gonna be rode hard
and put up wet,” and then a new buzz-
word will take its place.

What cannot and should not be
ignored is the possibility of a real and
valid concern or issue that poses an
underlying challenge to society or our
industry and is at the root of the buzz-
word to begin with. If we address the
real, underlying challenge, suddenly the
approach is different and in the end, we
will likely have a better mount that will
help us do our job faster, more efficient-
ly and with better results.

One of today’s most popular buzz-
words is “sustainability.” We hear or see
that word everywhere these days — in
commercials, on social media, in the
news, in discussions with our neighbors
and in conversations our kids have
with their friends over what they have
heard in school. I'm sure we’ve all
taken pause and asked ourselves, what
exactly is sustainability and how does it
truly affect the beef industry?

Sustainability defined

Cameron Bruett, head of commu-
nications for JBS S.A. (the world’s
leading animal protein processor),
addresses the issue of sustainability
head-on and is a frequent speaker at

.
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cattle industry events. He admits that
sustainability is a very complex issue,
but if food-chain stakeholders (includ-
ing beef producers) properly define it,
they can change consumer attitudes
and address opposition.

The concept of sustainable develop-
ment has been around for some time.
It is described as development that
meets the needs of the present with-
out compromising the ability of future
generations to meet their own needs. It
consists of balancing local and global
efforts to meet basic human needs
without destroying or degrading the
natural environment.

According to Bruett, sustainability is
much more than the environment. “We
call sustainability the triple bottom line
— the three-pillar approach. It’s social,
environmental and economic. It's man-
aging all three of those critical areas in
a way that brings itself toward long-
term profitability, stability and viabil-

SANTA GERTRUDIS USA

ity. You have to operate better today
than you did yesterday to improve for
tomorrow,” said Bruett, speaking at a
recent cattle industry meeting.

In that sense, sustainability is greatly
challenged by the combination of
the large population increase in the
developing world and the unsustainable
consumption in the developed world.
It’s a double-edged sword - the hungry
population is increasing in numbers
and therefore needs more food, but the
overfed population is wasting a large
portion of their consumable products,
thereby aggravating the problem.

Some reports say that humans are
living beyond the carrying capacity of
planet Earth. Ironically, carrying capac-
ity is a term that cattlemen are very
familiar with when it comes to managing
their land resources. If ranchers exceed
the carrying capacity of their land,
they know they must reduce numbers,
increase efficiency, or do both. If they
do not, they risk destroying their land
resource. Management is key to long-
term sustainability in the cattle industry,
and has been for generations.

Unfortunately, we cannot manage
global population. That is one issue
that hits too personally and too hard,;
it comes with many complexities and,
frankly, it seems easier for society to
blame and point fingers at the industries
that contribute to and address sustain-
ability, rather than the population crisis
itself. So we manage what is ours to
manage, which is sustainability in the
beef industry, and leave the discussion
about the population exceeding Earth'’s
carrying capacity to another day.

What is agriculture doing to achieve
sustainability?

Sustainable agriculture has been
in existence for centuries, but with
the increased demand for food (and
therefore beef) brought on by a
burgeoning population, agriculture is
feeling the heat. In response to this,
the Global Roundtable for Sustainable
Beef (GRSB) was formed. According
to their website www.grsbeef.org, the
GRSB is “a global, multi-stakeholder
initiative developed to advance con-
tinuous improvement in sustainability
of the global beef value chain through
leadership, science and multi-stake-
holder engagement and collaboration.

Cameron Bruett, JBS S.A. head of communications
and GRSB president, addresses a cattle industry
meeting on the topic of sustainable beef.

CONTINUED PAGE 28 )
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ARROWHURANCH

Dr. Carl 0. Westbrook - Vincent & Mary Westbrook
685 West 77th Street South « Tulsa, Oklahoma 74132
(918) 640-3960 - vincent-westbrook@utulsa.edu
Justin Geisinger, Ranch Mgr. - (918) 440-7264 - jgarrowwranch@gmail.com

Ga _ Hardmg

A ‘918 616-7741 :

Doublezl? Ranch
WEricm

(918) 366-2732

16702 Adams Road e-mail: dperner@olp.net
Mounds, OK 74047 Herd No. 4405

REYNOLDS PRAIRIE VIEW FARMS
Rance & Kathy Reynolds . '
(918) 232-7870

Warner, OK 74469
kathy051@cox.net

"
REGISTERED SANTA GERTRUDIS ?'\
W,Jm B

Circle A Farm 1

David & Elaine Alderson
Registered Santa Gertrudis Cattle

Phone (931) 682-2527
4824 Leipers Creek
Williamsport, TN 38487

Champions for the
Pasture & Showring

Dixie Creek

Santa Gertrudis Farm
Nolanda Richards
Walland, TN 37886 * 865. 257.6405
dixiecreekfarms@icloud.com
www.facebook.com/DixieCreekFarms

BAR-T RANCH

Rick and Pam Thomas
7288 Luella Road * Sherman, Texas 75090
(972) 977-8897

r.thomas1947@yahoo.com Herd #8802

Borchers

Southern Y Ranches, L. P.
Charla Borchers-Leon + Mary Kay Borchers
2401 North Wheeler Street
Victoria, Texas 77901 + (361) 575-1297

Braford F1

Purebred ¢ Star 5 ¢ Crossbred Cattle

Richard G. Hood
(361) 790-5641 (H)
(979) 777-8247 (M)

Santa Gertrudis

Tommy Phillips
(361) 573-5919 (H)
(361) 649-9726 (M)

Briggs Ranches

Cowman Selected. Cowman Proven.

PO Box 1417 «Victoria, Texas 77902
(361) 573-7141

Joe Jones, manager (361) 897-1337

Traylor Division
Bloomington, Texas
(361) 897-1337

San Roque Division
Catarina, Texas
(830) 999-3236

San Carlos Division
Rio Grande City, Texas
Joe Jones: briggsranches@hotmail.com

www.BriggsRanches.com

CORPORRON
A ACRES

Jim Corporron
Schulenburg, Texas 78956
Ranch (979) 562-2405 - Cell (979) 561-7185

Email: jim@corpacres.com

Rodney & Barbara Corporron 0S
Schulenburg, Texas 78956 0SS

(713) 724-1263 RaIlCh

www.corporronacres-dosbrosranches.com

El Chaparral Grande Ranch

EJ— Herd No. 10149

Richard & Sharon Stellman
408 FM 1376
Boerne, Texas 78006
(830) 537-5778
E-mail: rgsecgr@gvtc.com

Ranch - Hondo, Texas
(830) 426-5119

y Four J Cattle y

Registered Santa Gertrudis & Crosses

6994 U.S. Hwy 77 N
Hallettsville, TX 77964

Larry & Zoe Justiss
(361) 772-5613
zjustiss@cvctx.com

Fulton Farms

www.fourjcattle.com
(940) 368-7630 3:
(940) 898-1423
Jane Fulton, Suzanne Fulton & Taylor Terry
Post Office Box 3064 = Denton, TX 76202
esterry@hotmail.com

HARGIS FARMS

SANTA GERTRUDIS
Box 457 ¢« Hemphill, TX 75948
(409) 787-2165 - H -
Herd # 7325

H HARRIS H
\_/ RIVERBEND FARM \_/
DAVID & LAURIE HARRIS
P.O. Box 691 « Cleburne, Texas 76033

(817) 641-4159
david.harrisfarms@yahoo.com

HEFTE RANCHES
Kathryn Hefte Petty Kenneth Tom Hefte
(830) 741-3969 ¢ (361) 767-2058
1200 State Hwy 173 N
Hondo, Texas 78861 cattle Located in Hondo

and Agua Dulce, Texas

H BIERI FARMS

P.O. Box 441 ¢ Angleton, Texas 77516
Office: (979) 849-7911 ¢ Fax: (979) 849-1926

| # 474

Jerry & Pat Stults

Diamond S Ranch)
Fort Worth, Texas

€ Registered Santa Gertrudis Cattle

A} Lou &Robin Brevmg
Alvarado, Texas
817-821-7540°

Rgglstered Santa
dis & Star Five

Private treaty bulls and females for sale at all times. Call & Come by to
see the difference the new Santa Gertrudis can make in your herd.

817/ 534-0044 Office

817/ 925-1639 Jerry Cell 817/ 475-3226 Pat Cell

]'ohn Martin Ranches

Box 869 J_

San Diego, Texas 78384
(361) 256-3554

www.blackjackoaksranch.com

Fax: (972) 452-3520 * Duane Miller: (214)793-5111

oIdaggieSG@aol.com ° www.bierifarms.com jstults@jpsalliance.com pstults@jpsalliance.com Cha.rter Member SG’BI Herd #4
Blackjack Oaks Ranch | | pouble TT Ranch | | OLIVAREZ RANCHES
Where Excellence is the Norm . . Since 1898
Allen & Karen Ginnard Wylie and B. J. Taliaferro Santa Gertrudis Since 1950
Washington, Texas Box 57, Rosser, TX 751‘57 e Herd # 3326 Herd #439

(956) 585-1661 (o) Mission, TX 78573
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By Caroline Creech, District 4 Director

Hello. My name is Caroline
Creech and | am from Zebulon,
N.C. I am your District 4 junior
director. As most of the major
shows are wrapping up, | hope
that all juniors are starting to gear
up for the National Junior Santa
Gertrudis Heifer Show (NJSGHS)
in Oklahoma in June.

Along with several other junior
board members, | attended the
National Santa Gertrudis Open
Show that was held in Jackson, Miss. This was my first major
show as a director. Along with showing cattle and working
the ring, | enjoyed catching up with current junior members,
past junior members and other adult members of this great
breed.

In addition to the NJSGHS this summer, we will also be
having the Gerts Ongoing Advanced Leadership Summit
(GOALS). GOALS is such a great opportunity for junior
members. While there, you will get to travel and learn leader-
ship skills, but most importantly, you'll create friendships and
memories that will last forever. | am encouraging all junior
members to participate in this great opportunity. As most of
us juniors are spread out across the country, we only get to
see each other a handful of times throughout the year, but
when we do get to see each other, it seems as if we can pick
up right where we left off.

I am looking forward to seeing and hanging out with all of
the junior members at the NJSGHS in Oklahoma in just two
short months. Till then, God Bless. 4

By Colt Sherrill, At-Large
Director

Hello everyone! My name is Colt
Sherrill and I'm a freshman at the
University of North Carolina at
Wilmington. The 2015 National
Santa Gertrudis Open Show is
behind us and before you know
it we’ll be in Guthrie, Okla., for
Junior Nationals. As the school
year is coming to a close, I'm
sure everyone has their mind on
this year’s NJSGHS, which is sure to be full of competi-
tion, friends and fun. What’s great about the NJSGHS is the
opportunity you have to get involved in many competitions,
such as Public Speaking, Sales Talk and Brain Bowl, along
with the show itself. Not only are these great ways to meet
other junior members and show off your skills, it also helps
you gain valuable knowledge that will last a lifetime. These
events are a great way to learn more about the breed, which
is important because as junior members we are the future of
SGBI.

Another great way to become involved is by attend-
ing GOALS, which will be held in Gettysburg, Penn., this
summer. Having attended GOALS three times in the past, |
can tell you that it’s one of the best ways to meet other junior
members as well as improve leadership skills that can be
used anywhere.

No matter what it may be, | encourage all of you to partici-
pate in some of the many events offered by the junior asso-
ciation. The experiences you'll gain from them are priceless.
Hope to see y’all in Oklahoma! 4P

BUTTS TO ADDRESS 2015 GOALS

By John Ford, SGBI Executive Director

ristina Butts, executive director of legislative affairs for

the National Cattlemen’s Beef Association (NCBA), will

visit with the 2015 Gerts Ongoing Advanced Leadership

Summit (GOALS) participants at the NCBA Washington,
D.C., office later this summer. As NCBA'’s head lobbyist in
the Washington office, Butts leads the association’s lobbying
efforts on nutrition, food safety, animal welfare, animal health
and border concerns, along with a myriad of other issues
that impact America’s beef industry. In her role as execu-
tive director, Butts directs a team of lobbyists charged with
communicating the unique challenges cattle producers face
to policy influencers on Capitol Hill. Butts and the NCBA leg-
islative team spend each day working with the nation’s deci-
sion makers and their staffs, providing information and edu-
cation in order to ensure they have the knowledge needed to
pass laws that help cattlemen produce a safe and wholesome
product in a sustainable fashion. Butts has initiated a number
of innovative approaches that have effectively bridged the
gap between cow-calf producers, feeders, veterinarians,
animal scientists and other beef industry professionals, and
those who work inside the Washington Beltway.

Butts, originally from Pearland, Texas, was the 1996 Texas
Beef Ambassador and placed second at the National Beef
Ambassador Program Competition. She attended Texas Tech
University and was a member of the 2000 Meats Judging
Team. Butts earned her undergraduate degree in agricul-
tural communications with an animal science minor, and
her master of science degree in animal and food science,
with an emphasis on food safety. Recently, Butts was named
a 40 Under 40 by Vance Publishing/Drovers Network. 40
Under 40 recognizes 40 individuals under the age of 40 for
their leadership and commitment in advancing the cause to
double food production by 2050. Prior to accepting her posi-
ton with NCBA, Butts served on the staff of U.S. Congress-
man Lamar Smith, Texas-21.

GOALS is a youth leadership development program
designed to prepare the next generation of SGBI leadership.
Visiting with NCBA'’s executive director of legislative affairs
will provide GOALS participants the opportunity to better
understand the work done daily by industry representatives
to ensure laws and regulation governing agriculture, par-
ticularly animal agriculture, are sound, fair and not overly
burdensome for the beef industry. 4
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Santa Gertrudis “The Tradition Continues”
Cattle Herd #878

o\{:\f\g 6 Re',

o ALLEN & CHERYLL GRAINGER 06
P.0. BOX 2282, BRENHAM, TX 77834
979-830-8785 - rockingacattle@gmail.com
www.rockingasantagertrudis.com

URBANOSKY RANCH

SGBI HERD #2243 - EST. 1969
HOME OF HELLACIOUS 750
14525 URBANOSKY LN., PLANTERSVILLE, TX 77363
JEROME CELL (281) 797-5715 « RANCH (936) 894-2017

ZLase Hll Ranct

AJ & Rosemary Gambino
P. O. Box 235 Pattison, TX 77466
(832) 496-8836

w.santagertrudiscattle.com

AR

e-mail: rosemary.gambino@gmail.com

SGBI Herd #621

SILVERBROOK RANCH£S
Helen Groves, owner
Ken Welch, general manager
17490 Private Road 4105, Baird, TX 79504
(325) 854-1002 Fax (325) 854-1010
SANTA GERTRUDIS CATTLE
DAVID & AVANELL SILER
P.O. Box 3
Doole, Texas 76836

(325) 483-5449

o
¢35 -Strait Ranches

&3 Y.N. Strait Family 1‘["
Carrizo Springs, TX
830.317.3310 | 830.876.330
www.straitranches.com

S3JIAH3S

BLAKE CELL (936) 870-5252
Kelly Vesper
Charter Member SGBI - Herd 43
Drawer 679, Cotulla, TX 78014
(830) 879-2245 * (903) 436-3606
Santa Gertrudis Since 1940
N Dawe Weadr N
Herd Established in 1954
S PERFORMANCE TESTING SINCE 1958 S
E-mail: dwendt@1skyconnect.net
Website: www.wendtranches.com
5473 FM 457 PH. (979) 245-5100
Bay City, Texas 77414 FAX (979) 244-4383
Herd #s: 18001, 19282, 34115, 35706
TERRY & NANCY WUNDERLICH AND FAMILY
1755 LANGE LAKE RD. - BRENHAM, TEXAS 77833
979-277-2838
n.wunderlich@hotmail.com
David Alderson Darren Richmond
931.682.2527 423.364.9281
Williamsport, TN. djrichmd@aol.com
ALDERSON/
RICHMOND
Marketing & Promotion
of Santa Gertrudis Cattle

TARA
Ranch

LIBERTY, TX
Curlls & Tamara Hudnall Phe 936.334.4804

ot LB o G,

Bickett Genetics W,

Todd J. Bickett DVM g@.
°
A o

Embryologist
455 Brotherton Lane
Chickamauga, GA 30707
O: 706-375-6586 « C: 423-667-3799
tibickett5@gmail.com

THIRTEEN OAKS RANCH

VALLEY MILLS, TEXAS
& HAROLD C.COBB
Santa Gertrudis Cattle

P.O. Box 21775
Waco, Texas 76702

Bus. 254-749-2586
haroldccobb @ gmail.com

HOOVER CASE
AUCTIONEER
P.O. Box 281

Marshfield, MO 65706
(417) 844-6020

Townsend Cattle,; Co.
Ivan Townsend Family

HOME OF RDF SANCHO’S NEVER BEFORE 1136
CSS Conventional & Sexed Semen Available

,/Y\ Louise, Texas « (979) 541-4989

townsend30@yahoo.com

LAUNDBERG CATTLE SERVICES @

Photography + Marketing + Advertising
Herd Consulting + Sales Consulting
Bill Lundberg Office: (479) 967-1524
P.O. Box 567 Cell: (479) 880-6217
Russellville, AR 72801 lundbergcss@yahoo.com

MYERS CATTLE &
LAND CORP.

CARROLL D. MYERS
(936) 825-6544

www.myerscattleandland.com

SANTA GERTRUDIS HERD #6491
25821 STATE HWY 6 SOUTH NAVASOTA, TEXA!

FOR ADDITIONAL INFO: LAUREN MYERS WEST

PITCHFORD CATTLE SERVICES

N * Specializing in Show & Sale Cattle N
P * Offering Year Round Gain Testing P
* Herd Consultation, Management & A.I. Work
Darrell, Shana, (903) 388-2288 (c)
Casey & Gracey Pitchford (903) 677-0664 (h)

8565 CR 3913 - Athens, Texas
PITCHFORDCATTLE@HOTMAIL.COM
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Cattlemen in various areas of the world have long
1 disagreed on whether or not beef cattle should be horned
or polled.

The presence of horns makes market (especially feed-
lot) animals hard to handle, resulting in bruised carcasses.
- Advocates of horned cattle believe that horned sires tend
~ to be better breeders under range conditions because these
bulls scatter and therefore are more likely to cover a larger
~ percentage of the cow herd.
~ The Angus cattle have long been recognized as “the
polled breed” and are apparently homozygous (breed
~ true) for the gene. Only polled offsprings are produced in
~ crosses with all breeds except the Brahman or those based
~ on Brahman crossbred foundations.

Crosses with cattle of Brahman background result in
variable percentages of calves with horns, banana horns

or heavy scurs. Although there is not sufficient data, it
appears that the polled gene in Brahman strain cattle
(Santa Gertrudis) is not completely dominant as it is in the
~ Angus.

Polled Herefords and polled Shorthorns descend from
polled mutant or “sport” animals that have occurred in
- the parent horned breeds. Mutation occurs when, by some
accident during the process of duplication of a gene, its
character is changed so that it will affect the trait condi-

~ tions in a new way. These accidents occur only once in

millions of gene duplications. Mutant types breed true for
the alterations. A character like polledness in cattle that
is regarded as depending upon the action of one pair of
genes can be expected to demonstrate a ratio of three
polled to one horned when first cross (progeny of polled x
- horned) animals are bred together. With only four prog-

~ eny this may not always be true, but the chance of finding
- this ratio will increase with a greater number of offsprings
involved.

If the dominant character (polledness) is being retained,
the selected portion of the herd may be either homozygous
(carry similar genes) or heterozygous (carry dissimiliar
- genes). This would hold true whether or not the breeder
- knew the background of the inheritance involved. These
like-to-like matings will always reproduce simple recessive
conditions (horned animals), but the dominant character
(polled animals) is not as reliable. This is demonstrated
- when mating unlike individuals that will show the dominant

b L

(polled) character, but occasionally leave offsprings with
the recessive condition (horned).

Three types can appear among polled cattle: 1. HH
(homozygous polled); 2. Hh (heterozygous polled); 3. hh
(homozygous horned). -

When a polled bull is purchased, he can either be HH
or Hh. If his pedigree shows all ancestry to be polled, then
there is a high degree of certainty that he is HH (pure for
polledness). However, if he is the progeny of a polled bull |
and a horned cow (or vice versa), he will be Hh and will
produce some horned individuals in the future. He would
be expected to leave only 50 percent polled, but to obtain '
such a percentage would require a large number of prog-
eny. The next generation will again depend upon the geno-
type of the polled bull being used. If he is again pure (HH) -
and mated to first-cross (horned x polled, Hh) cows, all of
his calves will be polled. If he is heterozygous (Hh), such
as an offspring from the first-cross mating, and paired 3
with a first-cross (Hh) cow, he will leave approximately 25
percent of horned progeny and follow the accepted ratio
of 3:1. Pure bulls (HH) mated to similar type cows (HH)
will produce progeny known as double polled individuals,
which are in turn true carriers of the HH factor. ]

There are some conflicts and differences of opinions in
regard to the appearance of scurs when a polled (HH) bull
is mated to a horned (hh) cow. There are three theories
existing: 1. Scurs are sex-influenced, acting dominant
in polled males and recessive in polled females; 2. The
primary gene for polledness is not completely dominant
and, therefore, heterozygous individuals might carry scurs;
3. The scur gene is recessive and independent of those for
horns and, therefore, appear only in individuals that are
homozygous for this gene.

Bogart, R. 1959. Inprovement of Livestock. The Macmll-
lan Co., New York, 11.

Kelley, R. B. 1946. Principals and Methods of Animal
Breeding. John Wiley & Sons, Inc., New York, 67.

Lush, J. L., 1958. Animal Breeding Plans. lowa State Col-
lege Press, Ames, 62.

Snapp, A. L., and A. L. Neumann 1969. Beef Cattle. John
Wiley & Sons, Inc., New York, 285.

Winters, L. M., 1939. Animal Breeding. John Wiley &
Sons, Inc., New York, 93. 4P
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SANTA GERTRUDIS SHOW

SAN ANTONIO STOCK SHOW

Feb. 4, 2015 | San Antonio, Texas | Judge: Kerry Crow
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GRAND CHAMPION BULL
Rocking A 1380, shown by
Rocking A Ranch, Brenham, Texas

GRAND CHAMPION FEMALE
TG 333, shown by Trisha Pittman,
Corpus Christi, Texas

RESERVE GRAND CHAMPION BULL
Hud, shown by Charles Erwin,
Terrell, Texas

‘-!.

RESERVE GRAND HAMPIUN FEMALE

Rocking A Charlotte, shown by
Rocking A Ranch, Brenham, Texas

4

BEST OF POLLED BULL
Rocking A 1380, shown by
Rocking A Ranch, Brenham, Texas

BEST OF POLLED FEMALE
TG 333, shown by Trisha Pittman,
Corpus Christi, Texas

SUSTAINABILITY
CONTINUED FROM PAGE 22

The GRSB envisions a world in which
all aspects of the beef value chain are
environmentally sound, socially respon-
sible and economically viable.”

GRSB is a group of organizations,
companies, industry stakeholders, civil
societies and interested parties brought
together for the common goal of sus-
tainable beef. One of their first actions
was to draft formal principles and crite-
ria for global sustainable beef, released
in November of 2014 after a year and a
half of development.

GRSB now defines sustainable beef as
a socially responsible, environmentally
sound and economically viable product
that prioritizes our planet, people, the
animals and continual progress.

“Our membership worked in a col-
laborative fashion to boldly confront the
challenges in every segment of the beef
value chain. The core principles for
global sustainable beef production seek
to balance a broad range of issues,

28
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including natural resources, community
and individual development, animal
well-being, food, efficiency and innova-
tion,” says Bruett.

This definition, and the correspond-
ing principles and criteria, are not
designed to create a standard or man-
date for how beef should be produced
in any region, country, environment or
under any specific government. Instead,
they are designed to give guidance
and clarity to future discussions about
sustainability that have been murky and
random in the past.

Moving forward

While the GRSB has made great
progress in identifying, defining and
clarifying what sustainable beef is, their
work has just begun. Their next step is
to identify areas where improvements
and efficiencies can be achieved in
order to attain global beef sustainability.
This month (April 2015) they will be

SANTA GERTRUDIS USA

holding their board of directors meet-
ing in San Antonio, Texas, and will be
touring the King Ranch on the last day
of the meetings. It is interesting and
inspirational that the birthplace of the
Santa Gertrudis breed will be hosting
the directors of this progressive and
productive organization.

Sustainability is more than just a
buzzword. It is borne out of a consid-
eration of our land, our resources, our
fellow humans, our animals and our
future — all traits that those in agricul-
ture have at their very core. When we
embrace these same concerns from
those not in agriculture who may not
share our heritage and our history
with sustainability, rather than become
defensive with their concerns and
questions, we create solutions. Join the
conversation and share your sustain-
ability story and maybe even improve
what you do and how you do it. 4
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Gertrudis NuGen Cattle

Genuine Replacement Females
Start your own high performance NuGen herd %M

from these base genetics.

We will be selling genetically improved and performance join us for the first
based Santa Gertrudis NuGen cattle featuring the hybrid public offering of
strength of the original 3/8 Brahman x 5/8 Shorthorn cross. new genetically
Heavy-bred cows and heifers, open heifers, open lots. improved and

performance based
Santa Gertrudis
NuGen cattle.

The Best of
The Best!

Friday, April 17

» Viewing of Cattle
« Southern
Hospitality Dinner
Saturday, April 18
« Viewing of Cattle
« NuGen Foundation

April 18, 2015 - Ringgold, GA | nFoundaton
de@"& Q“ﬂd&ﬁ'g 4 LS@& Foundatgoﬁugael:
A BIG tO DO *registration required

For questions about the cattle or the sale call us or visit our website. To request a catalog or register
to attend the NuGen Foundation

Goodin Farms « Austin, IN « 812-794-2624 or 812-595-0519 Celebration visit MCRanch.com
www.goodinfarms.com or call 404-313-0292.



http://www.goodinfarms.com

Congrats to Reagan Ruddock,
Rockport, Texas
on her success with Miss TT 075/3, a daughter of
Bar T 37/4. She was the Grand Champion Female
at the 2015 Fort Worth Stock Show Junior Show.

Congrats to Stroman Cattle Co.,
College Station, Texas
for exhibiting Mr. TT Omaha, a son of
Mr. Double TT Steel 526. He was the 2015 National
Calf Champion Bull, Grand Champion Bull
at the 2015 Houston Livestock Show and
SGBI 2014-15 High Point Bull Calf.

Double TT Ranch

Wylie & B.]. Taliaferro

Box 57, Rosser, TX 75157 ® Herd #3326
Wylie Cell: 469-644-1620
Fax: 972-452-3520 Duane Miller: 214-793-5111

Purebred and Star 5 cattle
for sale at all times.

Thank You Myers Cattle Co.,
Navasota, Texas
for purchasing the high-selling lot at the

2015 Cowtown Elite Sale in Fort Worth as well as

&

our lot at the 2015 Mid-Coast Super Sale.
Thank you to all our other buyers as well!

SCK SHOW
R

Congrats to Michael McConaughey,
Texarkana, Texas

on his success with Miss TT 230, a daughter of Mr.

TT Tomahawk 414. She was the 2015 National Calf
Champion Female and Reserve Grand Champion Female
at the 2015 Fort Worth Stock Show. She was also the 2015
Grand Champion Female at the Houston Livestock Show

and 2014-15 SGBI High Point Heifer Calf.

LIVESTOCK S'-lOW

15514 T

Also, congrats to Circle A Farm,
David & Elaine Alderson
for exhibiting the 2015 National Grand Champion
Bull, Real Deal, and the National Champion
Get-of-Sire. All sired by Mr. Double TT Ervin!
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Borchers Southern  Ranches, L.P

Charla Borchers-Leon Mary Kay Borchers
2401 North Wheeler Street ¢ Victoria, Texas 77901 « (361) 575-1297
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“The
K I N G Dyown Sounce for the
“OW Santz
Coutindss Geneties

When building a program, you must start with a solid foundation. Whether you are breeding seedstock or commercial animals,
you need to start with a quality product that will turn a profit. King Ranch purebred Santa Gertrudis and Santa Gertrudis-influenced
genetics can provide just that. Our cattle were derived from the need for performance in feedyards and breeding programs, which
means they must be fertile, efficient and profitable. The combination of Brahman and Shorthorn genetics have formed a cross that
is hardy and effective in a wide range of climates and conditions. The King Ranch: where it all began.
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ROBERT SILGUERO: (361) 219-0420 - JEFF JORGENSON: (361) 219-0434 - JJORGENSON@KING-RANCH.COM
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