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Cullman Stockyards e Cullman, AL

\‘A
Selling 150+ Head
Pairs ® Bred & Open Heifers
Herd Sires ¢ Show Prospects

50 Females Will Sell Bred to Hatchet!

Make plans now to take advantage
of this special event and add
30 years of Tinney Farms Genetics
to your herd!

Check out Tinney Farms
on our new Facebook page!

0 5251 Co. Rd. 601, Hanceville, AL 35077 -
TQM,@? F&M% www.tinneyfarms.com &Vﬁyfﬂ’g

Darren Richmond Arlin Taylor
Richmond Marketing Services, Inc. Gifanylof thelconsultants) Tinney Farms Manager
423-364-9281 salelinformation 256-507-3838
Email: djrichmd@aol.com Email: arlin.taylor@bhamfast.com
SALE CONSULTANTS:
Bill Lundberg Gene McCarter Darryl Pitchford David Alderson

479-880-6217 662-665-4911 903-388-2288 931-682-2527


http://www.tinneyfarms.com

They are going to the 13th Annual BLUEBONNET CLASSIC SALE.

March 22, 2014

Lavaca Exposition Center ¢ Hallettsville, TX

The 10 polled heifers pictured above are consigned to sell there.
This is an opportunity to put uniformity, fertility and performance in your herd.

We are celebrating our 60th year of breeding purebred Santa Gertrudis. We think
the heifers offered represent today’s Santa Gertrudis with 60 years of records.

Bulls and open heifers for sale private treaty at the ranch.

Ya Wendt Ranct >

-’ Dan & Jane Wendt, owners v N

5473 FM 457, Bay City, TX 77414 ¥y
dwendt@1skyconnect.net ¢ wendtranch.net
home/office: 979-245-5100

SGBI Herd #621, established 1954


http://www.wendtranch.net
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LAZY E RANCH DIETRICH'’S * RED DOC *

John & Mary Wilson, Owners FLYING D RANCH FARM
John Kuretsch \ 10 Seminole Tr. * Orlando, Florida 32833 :
Ranch Manager H Phone: (407) 568-2351 H .
: - . H Dr. Roland & Elia Sanchez
LIJ Ranch: (254) 749-9519 i pprp#sys  WWwDietrichsFlyingDRanch.com i 703 S. Christopher Road (505) 864-7781 Office
Herd # 413 H Champion Polled Santa Gertrudis Cattle i Belen, NM 87002 (505) 864-2898 Residence

D O C the brand you trust

T T

April 12, 2014
Please visit us at the Houston

Livestock Show.

See our sale lots and
bulls on display.

Selling at the 2014 Mid Coast International
Super Sale in Houston Mar. 7!

Polled Santa .~ Double C Farms | GRAY OAKS FARM

Gertrudis Association | William W. Cameron, Jr. & Family Dennis Jones, owner
Scott Sonntag, President » (254) 7720590 377 Double C Drive SN | 905 Foxtrap Rd., Russellville, AL 35654
Larry Osborne, Secretary & Treasurer ¢ Raeford, North Carolina 28376 Farm: (256) 332-0615 Z

(937) 604-4999 i (910) 875-4963 Home: (941) 735-9391


http://www.reddocfarm.com

ver the past year, SGBI has made
a concerted effort to increase our
visibility at events and activities
that have a sizable commercial
cattlemen presence. Successful promo-
tion results from placing the Santa
Gertrudis message in areas with large
numbers of commercial customers
in attendance. The Sunbelt Ag Expo,
county and state cattlemen conven-
tions, and regional replacement sales
have proved to be ideal venues for
interacting with potential commercial
customers. Board members assisting
in these outreach endeavors are always
pleased to learn that our breed is highly
respected for its maternal traits, and
a large number of commercial opera-
tions nationwide are built on base herds
that are Santa Gertrudis-influenced. It
is satisfying to know, in a marketplace
inundated with a black-hided mindset,
that commercial cattlemen recognize
the value of our cattle and are recep-
tive to infusing Santa Gertrudis genetics
into their cow herds. | have found that it
is easy to promote a superior product,
and convincing commercial cattlemen
to consider Santa Gertrudis genetics
isn’t a difficult undertaking; the demand
is certainly there.

As | study the long-range outlook for
the industry, [ can’t help but be excited
about the opportunity the association
has to continue building demand for
Santa Gertrudis genetics. However, |
recognize that in order to successfully
meet the current demand and grow
future demand for Santa Gertrudis
genetics, we must address the issue of
supply. The complaint most often heard
from the commercial sector centers
around the breed’s lack of numbers and
the difficulty of securing truck-load lots.
It is becoming quite common to receive
requests from commercial producers
seeking 50 to 200 head of Santa Ger-
trudis females or Santa Gertrudis-influ-
enced females. My expectation is that
the request for larger lots will increase
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EXECUTIVE DIRECTOR'S

REPORT
By John Ford

(361) 592-9357 | jford@santagertrudis.com

over the next 3- to 5-year period as
herd rebuilding intensifies. [ and the rest
of the SGBI leadership continue to have
conversations regarding the supply vs.

[ wish supply could be increased
with a snap of the fingers, but bovine
reproduction isn’t simple or quick.
Therefore, | understand SGBI must
look for innovative methods to increase
cattle availability. As an association, we
must be receptive to forming alliances
and developing cooperative marketing
programs, and grouping cattle together
in order to meet commercial demand
for truck-load lots. We must pull our
bull-buying customers into our market-
ing circle, assisting them in developing
and marketing their extremely valu-
able Santa Gertrudis-influenced heifer
calves. | am confident that over the
next 5-year period, SGBI can exponen-
tially expand the breed’s footprint in the
commercial sector of the industry; the

demand issue and steps that can be
taken to ensure SGBI is positioned to
assist commercial cattlemen in secur-
ing the Santa Gertrudis genetics needed
to rebuild the nation’s cow herd.

demand for our product is there, and
we must not let this opportunity pass.
Let’s examine our current marketing
techniques and challenge ourselves to
develop strategies that better address
today’s market demands. @

SGBI ANSWERS YOUR

Q@wﬁiiam

By John Ford, Exeuctive Director

Q = When will 2014 membership renewals arrive in the mailbox?

A » If the 2014 membership renewal has not yet been received, it should land

in your mailbox within the next week to 10 days. Membership renewals, along

with herd inventories, were mailed in early February. Carefully review your animal
inventory and remove those animals that you no longer own, and check to make
sure all animals purchased in 2013 were successfully transferred to your inventory.
Work continues on updating the association’s database, and member submission
of updated inventories is much appreciated. @

Nl ? AL

Florida Juniors Hold Showmanship Clinic

The Florida Santa Gertrudis Association recently hosted a showmanship clinic for their juniors in Lake City, Fla.
Darren and Jill Richmond of Ringgold, Ga., put on the clinic, and the kids (and parents) had a great time and
learned a lot.
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CAROLINA CORNER

TRAIT LEADING PERFORMANCGE BULLS ARE HERE!

e

L‘HEL‘I{ UU T THESE HERD SIRE PROSPECTS

Knight N Gail Farms has been producing the Carolina’s
best polled Santa Gertrudis cattle for nearly 20 years.
We have 5 exciting herd sire prospects available, sired
by Harco 155/5, a proven weaning weight trait leader
and a sire listed in the top 10% of the breed for yearling
weight, milk, total maternal, hot carcass weight, and
ribeye Area.

If you’re looking for a young sire
backed by proven breed leading
performance, call:

- 704-574-3132
H

Jlmmy & Gail McKnight

Kb %Z‘ 72 ; Wﬁzj

YOUR CAROLINA CORNER SANTA GERTRUDIS BREEDERS

Creech Farms _C.Sherrill, Jr.Ranch

12483 NC 39 - Zebulon, NC 27597 gy Carlyle and April Sherrill Jimmy & Gail McKnight
Tony (919) 427-4679 - Brandon (919) 761-3894 ' 5 Scott, Colt & Lauren Davidson, North Carolina
Email: ccreech6@gmail.com Mount Ulla, NC 28125 (704) 574-3132
CF erdNo. 16769 - Herd No, 37878 CEF (704) 278-2196 - (704) 633-5723 | AN INERIGIIN B R

carlyle@sherrillcameron.com Carolina’s Best Polled Santa Gertrudis Cattie U Rlaa

CAROLINA CORNER SPACE AVAILABLE

LOU AL TUCK FARMS
Great Falls, S.C.
Al Jackson - 803.984.0704
Ajackson@pike.com
T.A. Jackson « 803.482.2283

Sa~nta Gertru@h
2 There is an opportunity to become a part of
this elite group of advertisers.
Contact Darren Richmond at (423) 364-928
for details.

FEBRUARY 2014 - WWW.SANTAGERTRUDIS.COM
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PRESIDENT'S LETTER

By Curtis Salter

(850) 957-4409 | salterfarms@att.net

s | sit down to write this letter, it’s early February.
The weather has been rough; rain and freezing
cold has made the cattle business tough. It has
created more labor, more feed and higher costs.
Record cold temperatures have been reported all over the nation. Thank God by
the time you read this letter there won’t be much more winter left.

This month we will talk about promotion. Many of us may not think about
promoting our breed much, but promotion should be a large part of our busi-
ness. Promotion and marketing go hand-in-hand. Webster’s Dictionary describes
“promote” as an attempt to make more popular, and “promotion” as a program
to improve the perception of a product. Is this not what we as breeders should
be doing every time we talk to someone — promoting our breed? Another breed
association has spent millions of dollars on this same type of campaign, and
even people who may not know one end of a cow from the other recognize its
name. This type of campaign takes time, money and dedication. It's time we get
on board and promote our Santa Gertrudis cattle.

Webster’s describes “market” as the business
of buying and selling - a place where goods are
available. Recently, we’ve sold cattle at some of
the highest prices in years. When they perform

well for their new
owners, the buyers
will think of Santa
Gertrudis the next
time they need
cattle. Remember,
promotion, marketing
and sales go together
because when you
market you are pro-
moting, and when you
are promoting you are
building a market. I'm as guilty as anybody
of not wanting to sell my good cows, but let’s face it: that’s why we raise them,
and we must sell the type of cattle we want to buy.

If you would like to be involved in the marketing and promotion of Santa Ger-
trudis cattle, contact John Ford; Cheryll Grainger, vice president of marketing
and promotions; or me. We welcome new people and ideas with open arms.

This month, you will be receiving a ballot for the upcoming board of directors’
election. Please consider the candidates carefully, make your selections and
return them to the SGBI office in Kingsville, Texas. Hopefully, you can join us at
the Annual Meeting in Branson, Mo., March 27-29. Come out, speak your mind,
have some fun and learn something new.

Until Next Time, God Bless. 4

THE PREFERRED AMERICAN BEFF BREED

IRTERRATIONAL DAY
S T Feas

sl S,

SGBI 2013 advertisements

Jeremiah 9-23 & 24. Let not the wise man glory in his wisdom, neither let the
mighty man glory in his might, let not the rich man glory in his riches; But let
him that glorieth glory in this, that he understandeth and knoweth me, that |
am The Lord which exercise loving kindness, judgment, and righteousness, in
the earth: for in these things I delight.

8 SANTA GERTRUDIS USA

SGBI OFFICERS OF THE BOARD
PRESIDENT Curtis Salter
SECRETARY/TREASURER Deanna Parker
BREED IMPROVEMENT Gary Harding
MARKETING & PROMOTION Cheryll Grainger
YOUTH ACTIVITIES  Tom DuBois
MEMBERSHIP Bud Clark
LONG RANGE PLANNING Wes McDaniel

SGBI BOARD OF DIRECTORS BY REGION
WESTERN REGION

Tom DuBois (Texas)
DuBois Cattle Co.
(281) 723-9716 | tom.dubois@us.atlascopco.com

Cheryll Grainger (Texas)
Rocking A Ranch
(979) 337-4152 | clgrainger@aol.com

Darrell Pitchford (Texas)
Pitchford Cattle Co.
(903) 388-2288 | pitchfordcattle@hotmail.com

Yancey Strait (Texas)
Strait Ranches
(972) 841-0989 | yancey_strait@yahoo.com
Wylie Taliaferro (Texas)
Double TT Ranch
(469) 644-1620 | wylietaliaferro@yahoo.com

John Kiker (Texas)
(979) 826-8329 - j.w.k.1934@sbcglobal.net

EASTERN REGION

David Alderson (Tenn.)
Circle A Farms
(931) 490-1324 | elaine@mtbj.net

Debbie Gautz (Mo.)
Rustic Rail Ranch
(417) 438-8712
debbiegautz@yahoo.com

Wes McDaniel (Ga.)
MC Ranch
(770) 354-7802 | mcdanielwb@gmail.com
Darren Richmond (Ga.)
(423) 364-9281 | djrichmd@aol.com
Curtis Salter (Fla.)
Salter Farms
(850) 957-4409 | salterfarms@att.net
Deanna Parker (Ky.)
Parker Farms
(270) 678-5302 | parkerfarms@scrtc.com

AT LARGE DIRECTORS
District 1 - Warren Harris (N.M.)
WR Ranch
(505) 504-1513 | wO7Harris@live.co
District 2 - Pat Stults (Texas)
Diamond S Ranch
(817) 534-0044 | pstults@jpsalliance.com
District 3 - Gary Harding (Okla.)
(918) 616-7741 | gary.harding1944@yahoo.com
District 4 - Gene McCarter (Tenn.)
(662) 665-4911(m) | (731) 645-3652
District 5 - John Denson (Ga.)
Denson 3D Farms
(706) 259-3838 | denson3dfarms@gmail.com
District 6 - Bud Clark (Mo.)
C Bar C Ranch
(314) 607-1076 | bud@cbarcranch.net


mailto:salterfarms%40att.net?subject=

REGISTRATIONS, STAR 5
RECORDINGS & TRANSFERS
BY DISTRICT

DECEMBER 2013

Star5  Performance  Purebred &

District ~ Purebred Reg.  Reg. Only Star 5 Trans.
| 14 9 ] 18
2 336 289 all 93
3 8 4 0 0
4 19 I 19 12
5 27 2 0 34
6 30 13 5 25

CONTACT FOR SGBI REGISTRATIONS: Diana Ruiz
P. 0. Box 1257, Kingsville, Texas 78364 | diana@santagertrudis.com
Phone: (361) 592-9357; Fax: (361)592-8572

SANTA GERTRUDIS

By Jaclyn Robinson, District 1

Howdy juniors,

The show season is now in full
swing, and | hope the judges are
treating you well and your second
semester of school is going great!
As you may know, SGBI has been
asking our ranchers to pull hair on
several herd sires and their off-
spring. If you have been wondering
why, the simple answer is to gather
DNA samples for genomically-
enhanced expected progeny dif-
ferences (EPDs). What are these
genomic EPDs going to mean for the future of the Santa
Gertrudis breed?

Advancements in the field of genetics have resulted in the
ability to identify gene markers capable of pinpointing the
location of individual genes, which control economically
important traits. This has led to the use of genomically-
enhanced EPDs. Collecting genomically-enhanced EPDs
doesn’t necessarily improve the EPDs of a breed; just like
regular EPDs, genomically-enhanced EPDs can cause EPDs
to rise, lower or stay the same. DNA is just one more piece of
information, like calculating ultrasound information, or wean-
ing and yearling weights. DNA and genomically-enhanced
EPDs makes the rancher more aware of the characteristics
of the bull or female. The purpose of genomically-enhanced
EPDs is to give breeders a more rapid and accurate way to
improve the genetics of their herd and our breed. Molecular
breeding values, combined with traditional EPDs, increase
trait prediction and genetic merit earlier in life. >

SANTA GERTRUDIS /), /2. /s

FEBRUARY

10 Florida State Fair Open Santa Gertrudis Show,
Tampa, Fla.

10 San Antonio Stock Show Open Santa Gertrudis
Show, San Antonio, Texas

i Dixie National Livestock Show Santa Gertrudis

Show, Jackson, Miss.

MARCH
7

Mid Coast Santa Gertrudis International Super

Sale, Houston, Texas

75* Annual Rio Grande Valley Livestock Show,

Mercedes, Texas

8 Houston Livestock Show Open Santa Gertrudis
Show, Houston, Texas

8 South Texag ild a Herd” Pioneer Sale,
Mercedes, m@fﬁfﬂ

22 Santa Gertrudis Bluebonnet Classic Sale,

Hallettsville, Texas

SGBI Annual Meeting, Branson, Mo.

7-16

27-29

APRIL

2-5 Georgia Cattlemen’s Association Convention,
Trade Show & Beef Expo, Perry, Ga.
12 Red Doc Farms Red Hot Bull Sale, Belen, N.M.

26 Tinney Farms Herd Reduction Sale, Hanceville, Ala.

MAY
3

Heritage Santa Gertrudis Sale, San Antonio,
Texas

SANTA GERTRUDIS WELCOMES

ol A lteiliers

Active Members .,
Coffman Ranch, Russell Coffman, Rosenberg, Texas
Triple Crown Ranch, Lari Scott, Angleton, Texas
Commercial Members
Los Lucero’s Ranch, Robert Lucero, Estancia, N.M.
Ron McCrerey, Easton, Mo.
Junior Members
Kaitlyn Gibson, Paradise, Texas Janel E. Perez, Encino, Texas
Bailey Jones, Lake City, Fla. Jenna C. Perez, Encino, Texas
Baylor Kimbro, Timpson, Texas Sara Ralson, Reno, Texas

One might ask if it is still necessary to collect other infor-
mation, like weights and measures, and the answer is “Yes.”
These measures are still very important to EPD calculation
and are a necessity to further develop EPDs, so be sure to
collect this information.

Wishing you well and safe travels as the show season con-
tinues, and hope to see you all down the road! 4

FEBRUARY 2014 - WWW.SANTAGERTRUDIS.COM
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SPRING PLANNING

By Randy L. Stanko, Ph.D., Texas A&M University-Kingsville

e’ve made it past the holi-
days and are now well into
2014, and if you haven’t
started spring calving
season, you will probably begin
soon. Now is the time to plan for
spring. With any luck, your winter
annuals are doing well and you
have had some decent precipitation.
Make sure you have plenty of high
magnesium mineral available to
cattle grazing these excellent sourc-
es of winter nutrition to prevent incidence of grass tetany
(a.k.a. “grass staggers”). Cattle that are receiving hay (or
stockpiled forage) and a protein supplement, such as range
cubes or molasses-protein tubs, will also need free access
to a good mineral supplement, and some may need vitamin
A. Vitamin A is stored in the liver, but dormant forage or hay
contains very little of this essential vitamin, and the liver
reserves may be depleted by this time. Most commercial feed
contains vitamin A, but always check the label; injectable
vitamin A is very inexpensive and fast-acting. Heavy-bred
spring cows should be in a positive nutritional state (gaining
weight) and should be receiving adequate amounts of water,
protein, energy, minerals and vitamins. Cows that are in good
condition (body condition score of 5.5 to 6.0) and are on a

positive plane of nutrition at calving will maintain a strong
immune system and produce high quality colostrum.

Before we get too deep into spring activities, now is a
good time to inventory equipment, facilities, supplies and
vaccines. Check vaccine expiration dates, syringe/needle
stockpiles, penicillin bottle volumes, pen and chute integrity,
flashlights and batteries, and paper towel/clean rag stashes.
A high quality lube, iodine tincture, OB sleeves and blue
liquid sterilizing agent (chlorhexidine solution) are always
good to have on hand. Locate and clean your calf pulling
chains/handles and calf puller, and find a couple of good
cow halters to add to the mix. Double-check the amounts of
frozen colostrum and milk replacer you have on hand and
replace if necessary. Make sure the drench gun and stom-
ach tuber are in good working condition. Plan to calve in the
best-protected, driest and easiest-to-access pasture on the
place. Remember last year? Calves will survive cold nights
if they can get out of the wind and are dry. To minimize the
spread of young calf health problems and to reduce the
stress on calving cows, more acreage in the calving pasture
is preferred. Furthermore, plan to move healthy pairs to a
different location (if you have that luxury). Now is also the
time to consult with your veterinarian about potential calf
health problems that might occur this spring, and formulate a
treatment plan. All products and therapies should be on hand
before the problems arise. You may want to discuss current
pre-weaning/weaning calf vaccination strategies as well.

It is not too early to begin planning the spring mating
assignments. Take a good inventory of herd sires that
includes functionality, age and calf production history. The
market value of cull bulls and cows are still at record high
levels, and 2014 may be a good year to replace some bull
power. Sires that will be used in the spring 2014 breeding
season will need to be fertility tested soon - at least 60 days
prior to turn-out. If you utilize artificial insemination (Al),
plan to check your current semen inventory and inquire with
semen suppliers for any “new bull” additions that you may
be interested in using this year. Always pre-plan Al breeding
decisions, and plan to have, on average, 1.5 straws of semen
per cow to be inseminated available in the semen tank prior
to the breeding season. Don’t use an Al sire on impulse or
simply because it is all you have left in the tank. Finally,
make plans to improve your marketing strategies as you sell
your cattle this year. Best wishes for 2014! 4P

LA CAMPANA RANCH

~ George West, Texas
" (361) 566-2244
lacampanaranch.com

campana@granderiver.net

COMMERCIAL ® PUREBRED SANTA GERTRUDIS

SANTA GERTRUDIS USA
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Hord No. 2926 Jimmy & Ginger Montgomery
17925 Hwy. 82 - Union Springs, Ala. 36089
334.703.1314 (c) - 334.738.4886 (h)

V194039

DENSON 3D FARMS

JOHN & KAY DENSON
1548 BROOKER FARM RD
DALTON, GA 30721
706-259-3838 (home)
706-264-1224 (cell)
denson3dfarms@gmail.com

Herd # 9006

David Smith
502-338-6269
rebelridge? @aol.com

Rebel Ridge

Rodney Smith

502- 222 9667

Southern Breeze Ranch

m Lamar Kelly

(404) 915-4952 cell
www.sbranch.com

Haman FARMS

POLLED SANTA GERTRUDIS

E C (912) 266-6280

Andy & Janine Haman
855 Warren Rd.
Odum, Georgia 31555

VNVISINO1

Enon, AL
Casablanca Ranch

(334) 667-0097 ranch
Registered Santa Gertrudis Cattle

Grass Fed Beef
County Road 99 Abbeville, AL
www.casablancaranch.com
Paul Anderson Larry Burkhalter
(334) 790-3274 (334) 790-4351

cbranch.al@gmail.com Lsburk1@aol.com

thco@windstream.net
H (912) 586-2243
Yernigan Ranch
‘Wayne & Lavonne Cﬁ«)
Buena Vista, GA 31803

O: (229) 6492575 = H: (229) 649-7724
C: (229) 6499659

Email: wjernigansragmail.com

REGISTERED SANTA
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rodoridgerunner@bellsouth.net
Erik or Kim Wiley
i { erikkeri@yahoo.com
Ryan Cowart,

Santa Gertrudis

1610 Rebel Ridge Rd. - LaGrange, KY 40031
I55 Sayes Rd., Deville, LA 71328
( otton
ranch Manager
Ed & Barbara Herring 601-384-7062 cell

WILEY RANCH

(318) 481-8082+(3I8) 481-6927
PLANTATION 601-384-6719
Smithdale, MS 601-384-2617 farm

Cedar Crest Farms
408 Suite B, Hwy 31 NW.
Hartselle, Alabama 35640

ALABAMA TENNESSEE
256-773-4077 931-294-5507
Charles Sandlin James Sandlin

6016 Salem Valley Rd.
Ringgold, GA 30736
www.mcranch.com

Dr. Burton & Judy McDameI

(770) 475-0287 home (404) 313-0292 cell
Email: mrmcranch@aol.com

Polfed

sanld gwrrmf;;

Bill & Frances Creel

P.O. Box 1477
PURVIS, MS 39475
(601) 794-5176

T

il furm

Altha, FL
;‘ll\ﬁ'NUM 351§ (850) 209-0780

email: fivebare@yahoo.com

Santa Gertrudis Cattle

Charles, Deanna, 5552 Jackson Hwy.
Chip, June & Carsen Parker Cave City, KY 42127
(270) 678-5302 + (270) 651-3131

VNIT04Y3J HLYON

GRANDVIEW FARMS E HEIL CATTLE CO. | | 4P rideland Farms"‘
5400 Bexar Ave. East g Doug & Debbie Heil
Qp e, @3 Soneor, L 62987 mstyos sz
NATIONAL CHAMPION BULL 618-672-4887 (h) =618-525-0611 (c) %3131\;3”;55052[ L (h) 228 255.8729
“SLEDGE” QUALITY dheil@harrisburgtruss.com '
Delmo Payne, Owner Brent Shaw, Manager BEHIND THE Herd #37491 Replacement Heifers & Bulls
(205) 468-5319 (cell) (205) 412-5761 (cell) CRAZY H Eddyville, IL Premise We Got Some Good Ones.
. =
H & H Scotty Hooper (256) 338-8605 Shampaln Ranch =|C Bar C RANCH
Seth Hooper (256) 338-7197 Santa Gertrudis Cattle | & | REGISTERED SANTA GERTRUDIS
281 County Rd. 643 Del & Ginny Thomas % ALAN CLARK BUD & KELLY CLARK
FA RMS Cullman, AL 35055 3 Pleasant Hill, IL 62366 = | 5901 Big River Heights Rd. 5905 Big River Heights Rd.
Registered E-mail: rshooper@mywaytrans.com E (217) 734-2283 De Soto, MO 63020 De Soto, MO 63020
S”“EISGC";‘.“?'S www.mywaytrans.com (choose H&H Farms) T N . (636)586-6034  WWW.CBARCRANCH.NET  (314) 607-1076
45308 Ranch Mgr: Johnny Smith (256) 531-5595 £ ginny2@irtc.net email: bud@charcranch.net
=
S| GOODIN . FARMS| |{MATHIS FARMS
- Erin- Kay & Carollne Danlel § gggITIgN, ({1;119416 G (8 112')]’794_2624 Santa Gertrudis and Star 5 cattle
4 = er www.goodinjarms.com . .
_W (870) 904- 3070 - Craig Mathis
; ; bl BERLEY, JERRY & TERRY GOODIN Doniohan. M 573.996.4875 (h
Breeders of Santa Gertrudis Cattle onipnan, IMo. -JJ0. (h)
Official Nu Gen Project Farm mgs63935@yahoo.com 573.429.0996 (c)
)
m
7:117”"7 C Ranch ZRLGEETLR L UG RUSTIC RAIL RANCH
=4 Pat & Beverly Heath
LESTER & OUIDA COSSEY | Q [ERYF 3 wmi,L Rdl. PAUL & DEBBIE GAUTZ
7L\ 2639 Gum Springs Rd. =< Hudgfn:hille,hl(lvzﬂng 9865 Blarney Lane - Carthage, MO 64836
Searcy, AR 72143 email: bheathl 2@windstream.net debbiegautz@yahoo,(om
POLLED ANDHORNED (501) 207-2272 (270) 358 4820 417-437-2452 - 417-438-8712
L] - -
Cox Mill Farms
5 BAR E FARM arker
Greg and Hilda Edenfield arms Breeders of Qualty Herd #16315

C (919) 708-2816

Alan & Vivian Cox H (919) 499-6741

6444 Cox Mill Rd.
Sanford, NC 27332
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Record Markets for Cattle and Beef
in 2014

By Derrell S. Peel, Oklahoma State University Extension Livestock Marketing Specialist

attle and beef markets ended in 2013 at (or near)

record levels and charged out of the gate in January

with even more strength, setting the stage for 2014.

These conditions have been building for several years,
and were most recently exaggerated by drought-forced herd
liquidation since 2011 that has pushed cattle numbers to
60-year lows. Cattle and beef prices at all levels are expected
to average at record levels in 2014.

Cattle slaughter is expected to decrease more than 7
percent year-over-year in 2014, leading to a 6.5 percent or
larger decrease in beef production. This forecast is contin-
gent on continued improvement in overall drought condi-
tions, which appear to have jump-started herd expansion in
late 2013. Feeder cattle supplies will continue to tighten in
2014, with a still-smaller calf crop, increased heifer retention
for breeding and reduced feeder cattle imports. Continued
herd liquidation in the first half of 2013 likely means cattle
inventories were smaller to start 2014, but herd expansion
may begin this year. It likely will take 3-4 years to rebuild the
drought losses of the last three years, with additional herd
expansion possible to the end of the decade.

Beef wholesale and retail prices will push even higher in
2014, after starting the year at record levels. Choice boxed
beef prices moved back above the $200/cwt. level in early
January, followed by Select cutout above $200/cwt. for the
first time ever. Total meat supplies in 2014 are expected to
be unchanged from 2013 levels, as decreased beef produc-
tion will be offset by a projected 3.4 percent increase in
broiler production and a modest 1.7 percent increase in pork
production. Projected 2014 pork production continues to
be reduced due to the effects of Porcine Epidemic Diarrhea
virus, which has not yet been controlled. Both pork and poul-
try will provide competition to moderately higher beef prices,

although increased exports of pork and poultry will reduce
the domestic market pressure from those competing meats.
Beef exports were stronger than expected in 2013, with
increased exports to Japan, Mexico, Hong Kong and Taiwan.
Beef exports are expected to decrease modestly in 2014, due
to high prices and reduced beef production. Beef exports as
a percent of total production will be similar to 2013 levels.
Beef imports are expected to increase, with higher U.S. beef
values and increased demand for processing meat as a result
of reduced U.S. cow slaughter.

It is an unprecedented time for the U.S.
beef cattle industry, with record prices and
expectations for still higher prices in 2014.

The feedlot and beef-packing sectors will continue to
struggle with reduced cattle supplies and high input costs in
2014. For feedlots, sharply reduced feed costs resulting from
the record 2013 corn crop will be offset by high feeder cattle
prices and reduced capacity utilization. Following feedlot and
packing plant closures in 2013, the potential for more feedlot
and packing capacity to exit the industry in 2014 remains high.
Reduced total feeder cattle imports will further compound low
feeder cattle supplies in 2014. Mexican feeder cattle imports
were down by one-third in 2013 compared to year-earlier
levels and are expected to decrease further in 2014.

Cow-calf producers will enjoy increased profitability in
2014, with record calf prices and moderation in some input
costs, especially feed costs. However, unprecedented values
for heifers and cows will present a significant challenge for
producers attempting to expand cow herds. High heifer
prices in late 2013 foretell extremely strong demand for
breeding females in 2014. Moisture conditions in the spring
and early summer will be the key to how much and how fast
herd expansion will occur in 2014.

It is an unprecedented time for the U.S. beef cattle indus-
try, with record prices and expectations for still higher prices
in 2014. There are very strong fundamental reasons for the
current price levels, but pushing into uncharted territory
always raises the level of uncertainty. It is not a question of
whether higher prices will happen, but rather a question of
how fast the market can absorb high prices. Demand is a key
factor to watch moving forward. Higher boxed beef prices
are needed to accommodate the higher feeder and fed cattle
prices that are squeezing feedlot and packer margins. The
drought situation will be a key factor in determining whether
current herd expansion plans can move forward or will once
again be postponed, as happened the past three years.
Supply will be the major driver in the market for several
years, and cow-calf producers can enjoy the benefits of a
market providing strong incentives for herd expansion and
increased calf production. 4P
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L¥YVETT FARM

www.lovettfarm.com
Specializing in Polled Santa Gertrudis
CHARLES & RHONDA LOVETT
10119 U.S. Hwy. 50E « Hillsboro, OH 45133
(937) 393 0859 « lovettfarm@gmail.com

#474

A BIERI FARMS

P.O. Box 441 ¢ Angleton, Texas 77516
Office: (979) 849-7911 ¢ Fax: (979) 849-1926
oldaggie56@aol.com » www.bierifarms.com

Santa Gertrudis Cattle Herd No. 14644

AN AN
D @ D

DuBois Cattle Company
Tom & Debbie DuBois P.O. Box 576

Ranch (903) 626-4153 Jewett, Texas 75846
tom.dubois@us.atlascopco.com

ARROWW:R:\NCH

Dr. Carl 0. Westbrook  Vincent & Mary Westbrook
685 West 77th Street South - Tulsa, Oklahoma 74132
(918) 640-3960 - vincent-westbrook@utulsa.edu
Justin Geisinger, Ranch Mgr. - (918) 440-7264 - jgarrowwranch@gmail.com

Blackjack Oaks Ranch

Where Excellence is the Norm

Allen & Karen Ginnard
Washington, Texas
936.878.1825 « 713.586.9978

www.blackjackoaksranch.com

El Chaparral Grande Ranch

EJ— Herd No. 10149

Richard & Sharon Stellman
408 FM 1376
Boerne, Texas 78006
(830) 537-5778
E-mail: rgsecgr@gvtc.com

Ranch - Hondo, Texas
(830) 426-5119

Coeeftline Ranch
Marlin & Carla Allen
21 N. 4010 Rd.  Boswell, OK 74727
(620) 342-7212 = (620) 344-6045
(620) 366-0400
email: huskq2000@yahoo.com

G / Harding

e
J 1““
Box 4-’24 e Warner, O¥

Double P Ranch

(918) 366-2732

16702 Adams Road e-mail: dperner@olp.net
Mounds, OK 74047 Herd No. 4405

REYNOLDS PRAIRIE VIEW FARMS

Rance & Kathy Reynoldsfﬁ} /T
(918) 232-7870 S M
s/}
Warner, OK 74469 '.d{flﬁ W
kathy051@cox.net mmr:”t":ﬁ:

J3ISSINNIL

Circle A Farm,

David & Elaine Alderson |
| Registered Santa Gertrudis Cattle

Phone (931) 682-2527
4824 Leipers Creek
Williamsport, TN 38487

Champions for the
Pasture & Showring

Borchers

Southern Y Ranches, L. P.
Charla Borchers-Leon + Mary Kay Borchers
2401 North Wheeler Street
Victoria, Texas 77901 « (361) 575-1297

Santa Gertrudis Y/ Braford F1

Purebred ¢ Star 5 « Crossbred Cattle

Richard G. Hood
(361) 790-5641 (H)
(979) 777-8247 (M)

Tommy Phillips
(361) 573-5919 (H)
(361) 649-9726 (M)

y Four 9 (Cattle y

Registered Santa Gertrudis & Crosses

6994 U.S. Hwy 77 N
Hallettsville, TX 77964
www.fourjcattle.com

Larry & Zoe Justiss
(979) 562-2126
zjustiss@cvcetx.com

Briggs Ranches

Cowman Selected. Cowman Proven.

PO Box 1417 *Victoria, Texas 77902
(361) 573-7141

Joe Jones, manager (361) 897-1337

Traylor Division
Bloomington, Texas
(361) 897-1337

San Roque Division

Catarina, Texas
(830) 999-3236

San Carlos Division
Rio Grande City, Texas

Joe Jones: briggsranches@hotmail.com

www.BriggsRanches.com

HARGIS FARMS

SANTA GERTRUDIS
Box 457 * Hemphill, TX 75948
(409) 787-2165 - H -
Herd # 7325

H HARRIS H
\_/ RIVERBEND FARM \_/
DAVID & LAURIE HARRIS
P.O. Box 691 « Cleburne, Texas 76033

(817) 641-4159
david.harrisfarms@yahoo.com

HEFTE RANCHES
Kathryn Hefte Petty Kenneth Tom Hefte
(830) 741-3969 ¢ (361) 767-2058
1200 State Hwy 173 N

Hondo, Texas 78861 (Cattle Located in Hondo
and Agua Dulce, Texas

HILTON CATTLE COMPANY

Proud Breeders of Santa Gertrudis Cattle
DON AND DEB HILTON
P.O. Box 534
Chappel Hill, TX 77426

(713) 598-2692

DALE HOLLOW

SANTA GERTRUDIS

REGISTERED SANTA GERTRUDIS CATTLE

Drue & Courtney Jolly
Phone: (931) 704-2477
Email: Drue.Jolly@yahoo.com

P.0. Box 8101
Gallatin, TN 37066

Jerry & Pat Stults

Diamond S Ranc
J Fort Worth, Texas

< Registered Santa Gertrudis Cattle

Private treaty bulls and females for sale at all times. Call & Come by to
see the difference the new Santa Gertrudis can make in your herd.
817/ 534-0044 Office

817/ 925-1639 Jerry Cell
jstults@jpsalliance.com

817/ 475-3226 Pat Cell
pstults@jpsalliance.com

Lou & Robin Breving
Alvarado, Texas
817-821-7540 « .

loub5@shcglobal.net

= Registered Santa
ertrudis & Star Five

BAR-T RANCH

Rick and Pam Thomas
7288 Luella Road * Sherman, Texas 75090
(972) 977-8897

r.thomas1947@yahoo.com Herd #8802

Double T T Ranch

Wylie and B. J. Taliaferro
Box 57, Rosser, TX 75157 « Herd # 3326
Home: (972) 452-8451 « Wylie Cell: (469) 644-1620
Fax: (972) 452-3520 « Duane Miller: (214)793-5111

]'ohn Martin Ranches

Box 869 J_

San Diego, Texas 78384
(361) 256-3554
Herd #4

Charter Member S.G.B.I.
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Using Genetic Promotional

Tools

By John Ford, SGBI Executive Director

ast year, | watched a young bull sell
at an affiliate event. He was owned
by a junior member, and the cata-
log noted he had a solid show ring
career. However, it was not his show
record, though impressive, that caught
my eye. The consignment’s weaning
weight expected progeny difference
(EPD) was +20 pounds — a number that
easily placed him in the top 10 per-
cent of the breed. Here was an animal
that had the genetic potential to add
valuable pounds to a calf crop; after
all, the majority of cattle in the U.S.
are sold by the pound. | waited to hear
the gentleman on the block point out
this exceptional number to the crowd,
but was disappointed when no men-
tion was made that this young sire had
the potential to substantially increase
weaning weights, resulting in a bigger
payday when the calf crop was market-
ed. | thought about this missed oppor-
tunity and challenged myself to encour-
age SGBI members to better utilize the
information from our breed’s genetic
evaluation in promotional efforts. Suc-
cessful promotion is the result of using
all available tools in the toolbox, and
our breed’s genetic evaluation should
not be overlooked or discounted when
developing promotional materials.

The breed’s updated and upgraded
genetic evaluation, currently managed
by program partner Livestock Genetic
Services (LGS), includes a simple-
to-use “Percentile by Trait” tool that
is correlated to the most recent EPD
download and is posted on the SGBI
website. This tool is not only a great
device for making genetic improvement
decisions, it has fantastic promotional
and marketing value. The “Percentile
by Trait” table provides the informa-
tion needed to match an animal to its
exact percentile for each measured
trait. Viewing the August 2013 EPD
Run Percentile by Trait Table (Table
1), we learn that an animal with a birth
weight EPD of -1.3 or less will rank
within the top 10 percent of the breed.
If you are marketing calving ease bulls,
what better promotional information
is there than knowing and having the
documentation that an animal is ranked
within the top 10 percent of the breed
for birth weight? Research has shown
time and time again that birth weight
is a proven indicator of calving ease. Is
there a commercial cattleman in your
area looking for a bull that will increase
weaning weights, but at the same time
produce needed replacement females?
Check out the weaning weight percen-

Table I. August 2013 EPD “Percentile by Trait”

Percentle BW WW YW Mik M::et?lllal HCW REA Marh. Fat Tenderness
Weaning

10% 13 82 I 49 6.l 24 0l 005 -0005 -0.023
20% 095 45 61 35 35 68 006 002 -0.004 -0.009
0% 072 19 28 25 2 29 002 0008 -0.003 -0.003
40% -054 -034 -00 15 | -03 0003 0.001 -0.002 0
50% -034 -22 -26 065 -0l 32 -002 -0.004 -0.00I 0.001
60% -00 -36 -47 -0l 12 -56 -0.03 -0008 O 0.006
70% 02 -5 -63 -l 21 -13 -005 -0.013 0.00l 0.01l
80% 06 -66 -82 -23 36 -95 -007 -0.019 0.04 0.017
90% LI -83 -24 -42 59 -138 -0.I -0.023  0.008 0.037

*The August 2013 EPD “Percentile by Trait” table was posted on the SGBI website when this article was developed
for Santa Gertrudis USA. An updated table based on the January 2014 run is now available and posted.
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tile along with milk and total maternal;
a bull that ranks in the top for these
traits would certainly fit that particular
customer’s needs.

Keep in mind that not all cattlemen
are focused on the same traits, and
animals with traits falling in the top
10 percent or top 20 percent are not
necessarily the type of animal that fits
all environments or operations. For
example, in areas where forage produc-
tion is marginal, cattleman might prefer
a milk EPD that is in the bottom quarter
or half of the breed, especially if the
growth traits are in the top 10, 20 or 30
percent. Animals that are balanced fit a
wide variety of production and manage-
ment schemes; therefore, a promotional
piece can be successfully developed
for an animal that falls in the top 30 to
40 percent for all traits. Pick up any
semen catalog and you will see that
genetic companies have long utilized
a breed’s “Percentile by Trait” tables in
their write-ups on the particular genet-
ics being marketed. The “Percentile
by Trait” table is a great tool that SGBI
members have in the association tool-
box; it’s one that is easy to use in the
development of sound, performance-
based promotional material.

The “Percentile by Trait”
table is a great tool that
SGBI members have in
the association toolbox;
it’s one that is easy to
use in the development of
sound, performance-based
promotional material.

The “Proven Sire and Young Sire
Trait Leader” lists can also be helpful
in developing promotional materi-
als. The lists are updated following
each EPD download and record those
proven sires and young sires that are
the breed’s leaders for each individual
trait. The trait leader lists can also be
accessed on the SGBI website. A nota-
tion that an individual is sired by a trait
leader - or in the case of a young sire,
listed as a trait leader — has value that
strengthens pedigrees and family lines,
adding value.

An exciting new tool recently
released by LGS is the “DNA Test-
ing Genomic Merit Score.” This tool
is based on a combination of genetic

CONTINUED ON PAGE 17 ~



Check out LCC 911/1 at the Super Sale in Houston March 7!
She sells bred to Mr. Double TT Exvin, owned by Circle A Farms,
i ; i ~  and is due to calve in April. 1 X |

Wy, , B

] — -

' LCC911/lisa great-gran;idglzéﬂter of our fabulous
~~ . foundation female, Miss Double TT 11-5. =2ty

— el
o el &

"~

" Tara Ranch Top Drive 911/1.

= =

T.]. & Lauren Lee oS P " - Cammi Selby
Fayetteville, AR ] " ; Scurry, TX
479-409-2333 T T 3 214-793-0512
_ Laurenlacie@hotmail.com . - . #5 © 88 Sandymiller15@yahoo.com - -

Double TT Ranch. 13 Mid Coast Santa Gertrudis Association Super Sale

DuBois Cattle Company 13 Myers Cattle & Land Corporation

El Chaparral Grande Ranch, 13 Olivarez Ranches

Flying C Ranch ] Parker Farms

Four J Cattle 13 Pitchford Cattle Services
5 Bar E Farm 1l Gary Harding 13 Polled Power Genetics 5
177 Farms Il Goodin Farms Il Polled Santa Gertrudis ASSOCIAtON ......ovvereeeeeerssssssssssssssssssssns 5
Alderson/Richmond 17 Grandview Farms ] Rebel Ridge 1l
Arrow Ranch 13 GrayOaks Farm 5  RedDoc Farm 5
Bar-T Ranch 13 H&HFarms Il Reynolds Prairie View Farms 13
Bieri Farms 13 Haman Farms Il Rocking A Ranch 17
Blackjack Oaks Ranch 13 Hargis Farms 13 Rose Hill Ranch 17
Bluebonnet Classic Sale 21 Harris Riverbend Farm 13 Running M Ranch 1l
Borchers Southern Y Ranches, LP. ........cooerrenserens 13,23  HeathFarms Il Rustic Rail Ranch 1]
Briggs Ranches 13,22  Hefte Ranches 13 SGBreeders of the Carolinas 7
C Bar C Ranch Il Heil Cattle Co. Il Shampain Ranch 1]
Carolina Corner. 7 Hilton Cattle Company 13 Siler Santa Gertrudis Cattle 17
Casablanca Ranch Il Hoover Case 17 Silverbrook Ranches 17
Cedar Crest Farms Il Iron Oaks 13 Southern Breeze Ranch 1l
Circle A Farm 13 J.C. Sherrill, Jr. Ranch 7 Strait Ranches 17
City View Genetics 17 Jernigan Ranch Il TaraRanch 17
Cotton Branch Plantation 1l John Martin Ranches 13 Thirteen Oaks Ranch 17
Cox Mill Farms 1l King Ranch 24 Tideland Farms 1l
Creech Farms 7 Knight N Gail Farms 7 Tinney Farms 2
Creekline Ranch 13 LaCampanaRanch 10  Townsend Cattle Co. 17
Dale Hollow Santa Gertrudis 13 Lazy E Ranch 5 Urbanosky Ranch 17
Dan Wendt 17 LC Cattle 15 Vesper Ranch 17
Denson 3D Farms 1l Lou Al Tuck Farms 7 WH.Creel Farm 1l
Diamond S Ranch 13 Lovett Farm 13 Wendt Ranch 3
Dietrich’s Flying D Ranch 5  Lundberg Cattle Services 17 Wiley Ranch 1l
Double C Farms 5 Mathis Farms Il Waunderlich Farms 17
Double P Ranch 13 MC Ranch Il
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Member Profile

Myers Farm

A Grading Up Story

By Jim Graves, Five Oaks Farm, Chapel Hill, Tenn.

ade Myers, a great friend of mine since I met him 20
years ado, hails from Campbell County, Tenn. He
married Betty Jo in 1956, and worked on the family
farm for many years. In 1972, Wade and Betty Jo
moved with their two children, Patsy and Jerry, to Unionville,
Tenn., taking with them 44 Hereford cows.
By trade, Wade is a machinist, using the G.I. bill to go
to school after serving in the military. He worked for the
Shmides Corp. in Tullahoma, Tenn., for a number of years;
for most of those years, Wade also worked to make his farm
a show place for his cow herd. He had been working for
Shmides for four years when he was asked to teach machin-
ists at Tennessee Technology Center in Shelbyville. He retired
from teaching in 1988, having taught many young men and
women his trade.

Pursuit of Excellence

The story of Wade’s involvement with Santa Gertrudis
began long ago, when his younger brother Bruce told him
about some “beautiful red cattle” he’d seen on his travels out
west. In 1969, Wade and Bruce began their search for some
Santa Gertrudis of their own. It was a challenging pursuit,
since it seemed as if they would need to purchase a truckload
in order to buy some cows and heifers, but Wade managed
to purchase a bull from Doug Watts of East, Tenn. Then, he
began working on the “Grade Up” program that SGBI had
launched back when the breed was just getting its start.

A year later, Wade purchased a bull from Morgan Green to
help with the grading up. In 1973, Wade became an active
member with Myers Farms with a brand he called The Dia-
mond M, because he wanted the herd he built to be treated
like a precious gem. Although Wade was told it would take
him about seven years to achieve a full purebred herd, it took
even longer because he was very particular and seeking the
best Santa Gertrudis he could breed. He followed through
with the “Grade Up” program by having SGBI classifiers out
to verify his herd. At one point in the “Grade Up” process,
cattle would get a Bar S (-S) brand; then, when a bull or
female met the Standards of Excellence established by the
breed founders, cattle would receive an “S” brand. Wade
worked hard to earn “S” brands for his herd.

In 1979, he purchased a weaned bull calf named “93”
from W.H. “Bill” Creel - the bull that Wade believes has most
positively affected his cow herd. Early on, he ran into people
who didn’t necessarily feel Santa Gertrudis cattle met the
needs of the industry. This wasn’t what Wade was seeing on
his farm, though, where his calf crops were growing well, had
no calving problems and demonstrated feeding efficiency. He
decided to take his bulls to the University of Tennessee for its
senior bull gain test, and wasn’t surprised to learn they tested
as well as bulls of other breeds.

- - -

Wade Myers (left) and his son Jerry perform routine afterhirth calf care. Every calf
born on the farm is weighed and vaccinated, and detailed records are kept to aid in
breeding decisions and keep track of genetic traits.

In 1985, Wade took a bull named “Myers 55” to the gain
test, where he demonstrated the highest average daily gain
(ADQ) of any bull on test — 3.69 Ib. — and the highest Index
at 8.32. “Myers 55” has been one of SGBI’s trait leaders.
Today, Wade’s young bulls “Myers 329/1” and “Myers 334/2”
are both Young Sire Trait Leaders for birth weight, and he
looks forward to seeing how their calves do in the future.

Another one of Wade’s bulls, “Mountain Man 107,” sired
calves that were small at birth, and grew well. His bull
“Chester 138/8,” from breeder Euel Hammett, Odessa,
Texas, helped clean up the underline of Wade’s herd, which
he believes is important to the breed’s future. Also helping
to improve the herd at Myers Farms is “Silverbrook Farms
524,” a bull from a ranch owned by Helen Kleberg Groves of
The King Ranch.

Today, Wade and Betty Jo enjoy the company of their
five grandchildren and six great-grandchildren. Wade was
recognized as the 2002 Conservation Farmer of the Year
by the Bedford County Soil and Water Conservation for the
improvements he has made on his farm to help the soil and
environment, and in 2009-2010 for having the Top Star-5
Recordation in District 4. Wade, along with Bud Shanks of
Shanks Farm, Cookeville, Tenn., helped found the Mid-South
Santa Gertrudis Affiliate Association.

Wade looks at the Santa Gertrudis breed in the state of
Tennessee and sees a bright future. He has the oldest active
herd number and the largest registered herd in the state. He
believes in his “beautiful red cattle,” and continues to look for
ways to improve his herd and farm.

Edited by Kim Broers, Santa Gertrudis USA copy editor.

Wade was recognized as the 2002 Conservation Farmer of the Year by the Bedford County
Soil and Water Conservation for the improvements he has made on his farm to help the soil
and environment, and in 2009-2010 for having the Top Star-5 Recordation in District 4.
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MYERS CATTLE &
LAND CORP.

CARROLL D. MYERS
(936) 825-6544

www.myerscattleandland.com
SANTA GERTRUDIS HERD #6491

SvX3il

25821 STATE HWY 6 SOUTH NAVASOTA, TEXAS 77868-8225

FOR ADDITIONAL INFO: LAUREN MYERS WEST (281) 744-7605

.
nf Strait Ranehesm
&3 Y.N. Strait Family
Carrizo Springs, TX
830.317.3310 | 830.876.330
www.straitranches.com

SGBI Herd #621

OLIVAREZ RANCHES

Since 1898
Santa Gertrudis Since 1950
Herd #439
Ben D. Olivarez P.0. Box 829

(956) 585-1661 (0) Mission, TX 78573

TARA
Ranch

LIBERTY, TX

Curtis & Tamara Hudnall Phe 936.334.4804

—
wu»ﬂmu‘ Gntraty, Cotr,

e —

S Herd Established in 1954 S
Website: www.wendtranches.com
WUNDERLICH FARMS
1755 LANGE LAKE RD. « BRENHAM, TEXAS 77833

N Daw Wendr N
PERFORMANCE TESTING SINCE 1958
E-mail: dwendt@1skyconnect.net
5473 FM 457 PH. (979) 245-5100
Bay City, Texas 77414 FAX (979) 244-4383
Herd #s: 18001, 19282, 34115, 35706
TERRY & NANCY WUNDERLICH AND FAMILY
979-277-2838
n.wunderlich@hotmail.com

RO B R
& % T
ALLEN & CHERYLL GRAINGER

P.0. BOX 2282, BRENHAM, TX 77834
979-830-8785

THIRTEEN OAKS RANCH

VALLEY MILLS, TEXAS
& HAROLD C.COBB
Santa Gertrudis Cattle

P. 0. Box 21775 Bus. 254-749-2586
Waco, Texas 76702 haroldccobb @gmail.com

el Bacect:

AJ & Rosemary Gambino & Sons

Townsend Cattle,Co.
Ivan & Debbie Townsend
SANTA GERTRUDIS « STAR FIVE
Louise, Texas

ig (9'79) 541-3409
email: townsend30@yahoo.com

S3JIAH3S

David Alderson Darren Richmond
931.682.2527 423.364.9281
Williamsport, TN. djrichmd@aol.com

ALDERSON/
RICHMOND

Marketing & Promotion
of Santa Gertrudis Cattle

Darrel Gray, DVM

drdgray @bellsouth.net

2903 Co. Rd. 434 Office
Moulton, AL 35650 (256) 974-5392

City View Genetics

Bovine Embryo Transfer & Veterinary Services

URBANOSKY RANCH

SGBI HERD #2243 - EST. 1969
HOME OF HELLACIOUS 750
14525 URBANOSKY LN., PLANTERSVILLE, TX 77363
JEROME CELL (281) 797-5715 « RANCH (936) 894-2017
BLAKE CELL (936) 870-5252

HOOVER CASE &
AUCTIONEER
P.O. Box 281

Marshfield, MO 65706
(417) 844-6020

SILVERBROOK RANCH£S
Helen Groves, owner
Ken Welch, general manager

17490 Private Road 4105, Baird, TX 79504

(325) 854-1002 Fax (325) 854-1010
SANTA GERTRUDIS CATTLE

DAVID & AVANELL SILER

P.O. Box 3
Doole, Texas 76836

(325) 483-5449

VESPER RANCH

J.B. “Dick” Vesper
Kelly Vesper
Charter Member SGBI - Herd 43
Drawer 679, Cotulla, TX 78014
(830) 879-2245
Santa Gertrudis Since 1940

LAUNDBERG CATTLE SERVICES @

Photography + Marketing <+ Advertising
Herd Consulting + Sales Consulting
Bill Lundberg Office: (479) 967-1524
P.O. Box 567 Cell: (479) 880-6217

Russellville, AR 72801 lundbergcss@yahoo.com

PITCHFORD CATTLE SERVICES

USING GENETIC PROMOTIONAL TOOLS
CONTINUED FROM PAGE 14

information and a selection index for-
mulated into a simple star-based rating
system that ranks an animal’s growth
traits, maternal traits and carcass traits.
Members submitting DNA samples
receive this score on the certificate of
testing from LGS. The system groups
the traits measured into three catego-
ries, ranking them by percentile, with a
4-star designation placing an animal in
the top quarter of the breed. This newly
released tool has already caught the
attention of numerous cattlemen as an
easy-to-use and simple-to-understand
tool. As SGBI continues to upgrade its

genetic evaluation, this particular tool
will increase in its promotional value.

Santa Gertrudis breeders have
worked hard to breed animals that are
versatile, functional and profitable, so
let’s use all the tools available to pro-
mote this outstanding breed.

*The August 2013 EPD “Percentile
by Trait” table was posted on the SGBI
website when this article was developed
for Santa Gertrudis USA. An updated
table based on the January 2014 run is
now available and posted. @

Reviewed by John Genho, Livestock
Genetic Services founder.

FEBRUARY 2014 - WWW.SANTAGERTRUDIS.COM

* Specializing in Show & Sale Cattle Y
* Offering Year Round Gain Testing P
* Herd Consultation, Management & A.l. Work

(903) 388-2288 (c)
(903) 677-0664 (h)

A

P

Darrell, Shana,
Casey & Gracey Pitchford

8565 CR 3913 « Athens, Texas
PITCHFORDCATTLE@HOTMAIL.COM

TOPLACEANADIN
SANTA GERTRUDIS USA
CONTACT SALES REPRESENTATIVE:

Darren Richmond

(423) 364-928I
djrichmd@aol.com

<P

Ask aboout pricing for sale catalog
insertions or overruns of your ad!
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2014 SGBI ANNUAL MEETING REGISTRATION

Name: Spouse:

Ranch Name: Herd No.
Phone: Email:

Address:

City: State: Zip:
PACKET INFORMATION

Early Bird Registration: $185.00 per person Received by February 22nd
Sunset Registration: ~ $200.00 per person Received after February 22nd

Includes

Thursday: Welcome Social with light hors d’oeuvres; The Branson Experience “IT”

(The Hughes Brothers and Family Show with dinner and transportation)

Friday: Affiliate breakfast; trade show luncheon; Awards dinner BBQ with special speaker
Saturday: Annual Membership Meeting breakfast.

Individual Event Meals must be reserved by February 22nd!
Contact Sherry Hampton at (573) 338-1810 or (573) 796-2763. Tickets will be required at door.

Optional Piease check if interested BRANSON
(O March 29th Presidents Dinner and Hall of Fame Induction with special guest appearance

REGISTRATION PAYMENT METHOD
$185.00 per person X =$ CheckNo. _ Total §
Received by February 22nd
Credit Card Type selectone (1 Visa (1 MasterCard
$200.00 per person X =$ _
Received after February 22nd Credit Card No:
$75.00 Saturday X =$ Expiration Date:
Presidents Dinner & Hall of Fame Induction Cardholder Name:
TOTAL =S Cardholder Signature:
HOTEL INFORMATION
Chateau on the Lake Resort MAIL REGISTRATION TO
SGBI Annual Meeting « Room Rate: $104.00/night + taxes P.0. Box 257, Kingsville, TX 78364
Absolute Reservation Cut-off Date: February 22, 2013 \ Or fax to: (361) 592-8572

All rooms will be released after this date. This is a great rate for a 5-Star resort!

Rooms may also be reserved at www.chateauonthelake.com
Enter reservations, click on Group Code 0414SGBI

SANTA GERTRUDIS USA



SANTA GERTRUDIS BREEDERS INTERNATIONAL

63rd Annual Meeting
March 27-29, 2014

BRANSON, MISSOURI
TENTATIVE SCHEDULE OF EVENTS
Thursday, March 27
8:00 a.m. SGBI Committee Meetings Begin
1:00 p.m. Conference Registration Begins
9:00a.m.-5:00 p.m.  Silent Auction and Trade Show Setup
2:00 p.m. SGBI Board Meeting
5:00 p.m. Welcome Social and Light Hors d’oeuvres s 0t
6:00 p.m. Board bus for dinner BRANSON
6:30 p.m. Dinner in the Balcony of the Theater OUR HOST HOTEL
8:00 p.m. “IT” The Hughes Brothers and Family Show
Fr iday, March 28 This AAA Four Diamond Branson resort & spa offers
8:00 a.m. Affiliate Breakfast - Candidate Speeches everything you would expect from a five-star resort.
8:00a.m.-12:00 p.m.  Conference Registration
9:30-10:30 a.m. “Order Buying 101"
10:30 - 11:30 a.m. “Bull Buying Habits”
1:30a.m.-12:30 p.m.  “Marketing Commercial Replacement Females”
12:30 - 2:30 p.m. Roving Trade Show Luncheon
2:30 p.m. Polled Association Meeting
6:00 p.m. Awards BBQ, Special Speaker
Saturday, March 29
8:00 a.m. Annual Membership Meeting Breakfast
8:00a.m.-12:00 p.m.  Trade Show / Silent Auction Ends
12:00 - 2:00 p.m. New Board of Directors Meeting
12:00 - 6:00 p.m. On your own to enjoy Branson or relax!
6:00 p.m. Presidents Dinner and Hall of Fame
Induction
Hall of Fame Inductees: Dennis Alsup, Joe Jones, Wylie Taliaferro Make your reservations now!

and Howard Tinney www.chateauonthelake.com

Special Entertainment and Auction (888) 333-5253 * Group Code: 0414SGBI

Plan to Attend “it” - The Hughes Brothers & Family Show

SEE it: where over 50 amazing singers, dancers and musicians combine their
astonishing scope of talent to create Branson’s Ultimate Entertainment Experience!

HEAR it: everything from Broadway to country to comedy to patriotic to gospel to
rock-n-roll.

FEEL it: the energy & emotion of over-the-top production numbers with brilliant
lighting & sound. “it” delivers everything you want in a Branson Show...and more.

_www.huglies-brothers.com You will absolutely LOVE it!

FEBRUARY 2014 - WWW.SANTAGERTRUDIS.COM 19
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USLGE:

SGBI’s Promotional Partner

By John Ford, SGBI executive director

The U.S. Department of Agriculture’s (USDA's) most recent figures project U.S. ag exports will surpass $I37 billion in value
when the 2013 numbers are finalized, and it is anticipated that U.S. beef exports will account for more than $5 billion of that

$137 hillion.

he future implementation of additional free-trade agree-

ments will allow the U.S. to gain an even greater foot-

hold in Asia and other fast-growing areas where there

is surging demand for American beef. Growing foreign
demand for U.S. beef benefits all sectors of the industry,
including the live cattle market, and U.S. cattlemen are wit-
nessing a growing plea for live animals and genetic material
world-wide.

The international community recognizes that superior, per-
formance-oriented genetics originate in the U.S., and most
SGBI members are aware that Santa Gertrudis genetics have
long been sought by cattlemen in Mexico and other Central
and South American countries. However, few realize there is
growing interest in countries that at one time were a part of
the former Soviet Union. Interest in Santa Gertrudis genetics
is growing in Russia, Kazakhstan and neighboring countries.
Inquiries are also being received by SGBI from South Africa
and the Middle East.

In today’s global economy, there exists tremendous
opportunity to expand SGBI’s presence, and it is gratifying
to know that, regardless of nationality, cattlemen recognize
the value of Santa Gertrudis genetics. However, the confus-
ing and time-consuming process of promoting and selling
genetics in foreign markets, even markets as close as nearby
Mexico, is a challenge that few SGBI members can suc-
cessfully navigate. Foreign marketing is neither simple nor
quick. Language barriers, baffling rules and regulations, and
cultural differences are just a few of the obstacles that must
be overcome before a successful sale can be finalized.

To circumvent foreign marketing promotional obstacles
and challenges, SGBI relies on membership in U.S. Livestock
Genetics Export, Inc., better known as USLGE. USLGE is
a non-profit, nationwide trade organization that represents
the international marketing interests of the U.S. livestock
industry. Created in 1993, USLGE provides assistance and
coordination to foreign market development programs that
promote U.S. livestock genetics abroad. Simply put, mem-
bership in USLGE opens up avenues of international expo-

SANTA GERTRUDIS USA

sure for SGBI, allowing the association to reach potential
buyers in foreign markets.

SGBI pays an annual USLGE membership fee of $5,000
that not only ensures the Santa Gertrudis breed receives
international exposure, but also allows the association to
access USDA foreign marketing funds. USLGE administers
funds received from the USDA’s Foreign Agricultural Service,
and these funds are made available to member organizations
for promotional activities, such as international advertis-
ing, translation of marketing materials, and participation in
foreign trade shows and exhibitions. SGBI receives fund-
ing based on a promotional plan developed and submitted
annually by our Foreign Marketing Committee. The submit-
ted plan must clearly outline each activity and identify the
country that SGBI will be targeting. SGBI receives between
$12,000 and $16,000 each year from the USLGE-admin-
istered program, and the funds must be spent as stated in
SGBI's approved plan.

A great deal of time and effort must be spent building the
relationships needed to open a market in a foreign locale.
This relationship-building process often takes years, and the
results are not always visible. However, attendance by foreign
cattlemen at SGBI events, affiliate sales and production sales
has increased over the last 5-year period, and it’s not surpris-
ing to learn that Santa Gertrudis genetic material is being
shipped to Mexico, Central and South America, and South
Africa. There is little doubt that this growing interest in U.S.
genetics can be attributed in part to SGBI’s collaboration with
USLGE.

Recently, a group of cattle producers from Kazakhstan
spent three days in Texas and Oklahoma visiting SGBI
members and viewing cattle. Is there any potential to market
semen and embryos in this former Soviet Union state?

That is yet to be determined, but with the assistance of the
USLGE, SGBI will be able to remain in contact with these
potential customers, and continue to build a relationship with
cattlemen on the other side of the world. @




Satu rd_ay,

Santa Gertmdw

Semng Santa’Gertrudis Catl "to Purebred“' |

and Commerclal Breeders-—-— ——

“Commltted & Proven” Sponsors

e Borchers Southern Y Ranches, L.P,
Charla Borchers-Leon & Mary Kay Borchers

e Briggs Ranches, LRB Ranches LLC, Robert Briggs & Louise Briggs Thurman
e Corporron Acres, Jim Corporron

e Dos Bros Ranches, Rodney & Barbara Corporron
e DuBois Cattle Co., Tom & Debbie DuBois

e Four J Cattle Co., Larry & Zoe Justiss

o Harris Riverbend Ranch, David & Laurie Harris
o Hefley BHR Ranch, Roy & Barbara Hefley

o NAF Cattle Division, Dexter & Jan Joyner

e Rancho Salida Del Sol, John & Pamela Liford

e Strait Ranches, Y.N. Strait Family

e Townsend Cattle Co., lvan & Debbie Townsend

e Twin Creek Ranch, Wes & Lou Hall

e Wendt Ranches, Dan & Jane Wendt

Schedule of Events

Friday, March 21

3:00 p.m. View cattle
6:00 p.m. Dinner

' Saturday, March 22

8:00 a.m. Donuts & coffee
11:00 a.m. SALE
Lunch served after sale

Sale facility is located approximatel
1 mile north of Hallettsville on
U.S. Hwy 77, turn on FM 200 and
proceed about 1 mile to the
acility at the intersection of FM 95



http://www.bluebonnetclassicsale.com

Briggs Ranches

Cowman Selected. Cowman Proven.
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Santa Gertridio

Bluchonnct .~ e——
lheic March 22,2014

Il a.m.
Lavaca County Exposition Center
Hallettsville, Texas

We will be offering top-quality Santa
Gertrudis cattle like these at the
Bluebonnet Classic, including cow-calf
pairs and bred heifers.

Briggs Ranches X &

PO Box 1417 «Victoria, Texas 77902 « (361) 573-7141 * Joe Jones, manager (361) 897-1337
Email Joe Jones: briggsranches@hotmail.com ¢ https://www.facebook.com/BriggsRanch

Traylor Division San Roque Division San Carlos Division
Bloomington, Texas Catarina, Texas Rio Grande City, Texas

www.BriggsRanches.com
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Borchers Southern ® Ranches, L.P

Charla Borchers-Leon Mary Kay Borchers
2401 North Wheeler Street * Victoria, Texas 77901 « (361) 575-1297
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(361) 573-5919 (H) -
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E- I'I'I;ll charlabl@icsi.net L FAX: (361) 57& 0891 (
AT L Website: www.cattletoday.com/borchers_southern_y TR JARE T ALY)
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Established 1853

When building a program, you must start with a solid foundation. Whether you are breeding seedstock or commercial animals,
you need to start with a quality product that will turn a profit. King Ranch purebred Santa Gertrudis and Santa Gertrudis-influenced
genetics can provide just that. Our cattle were derived from the need for performance in feedyards and breeding programs, which
. means they must be fertile, efficient and profitable. The combination of Brahman and Shorthorn genetics have formed a cross that
is hardy and effective in a wide range of cllmates and conditions. The King Ranch: where it all began. :
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ROBERT SILGUERO: (361) 219-0420 - JEFF JORGENSON: (361) 219-0434 - JJORGENSON@KING-RANCH.COM



http://www.king-ranch.com

